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Purina to Build 
New Feed Plant 
At Louisville, Ky. 


ST. LOUIS — The Ralston Purina 
Co. has announced plans for con- 
struction ‘of a new feed plant at 
Louisville, Ky. 

An eight-acre tract on the Louis- 
ville & Nashville Railroad has been 
leased in Jefferson County about 
eight miles south of downtown Louis- 
ville. Construction of the plant, which 
will have a capacity of about 75,000 
tons a year, will begin late this 
summer. 

The full line of Purina Chows for 
livestock and poultry will be manu- 
factured in the new mill. The plant 
is expected to be in production by 
the fall of 1957. 

It will be a “push-button” mill, 
with the most modern engineering 
and equipment throughout, company 
officials said. 

Construction of the Louisville 
plant, they said, represents continu- 
ation of “a program of expanding 
production and sérvice facilities over 
the country to better serve animal 
agriculture.” 

Purina now has 41 feed mills in 
the U.S. and Canada, with two oth- 
ers under construction. The Louis- 
ville plant will be the company’s first 
in Kentucky. 

When the new plant is in produc- 
tion, some 50 persons will be em- 
ployed there. 
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explains on page 28 how feeds come under federal regulation and discusses 
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CONTROL OF CREDIT: The importance of effective control of credit 
by feed retailers is brought out by D. H. Elmore on page $8. He suggests 
how to establish a credit policy and follow it. 
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Crop Report Indicates Corn 
Prospects Are Fairly Bright 


WASHINGTON—Although it was 
still too early on June 1 to tell what 
size the corn crop would be, prospects 
seemed fairly bright, according to in- 
formation contained in the crop re- 
port issued this week by the US. 
Department of Agriculture. Hay 
crops and pastures, however, were 
still much below average for June 1. 

Planting of the corn crop was 
largely completed by June 1—about 
five days later than last year but a 


Successful Marketing of Big 
1956 Turkey Crop Forecast 


MOUNT MORRIS, ILL.—The tur- 
key industry appears to be confident 
that this year’s big crop of birds can 
be marketed successfully and with- 
out undue hardship. 

This confidence was noted recently 
by the National Turkey Federation 
in its publication “The Turkegram.” 
At the same time, it was pointed out, 
industry-wide cooperation in a co- 
ordinated promotion and merchan- 
dising program will be necessary if 
the turkeys are to be marketed suc- 
cessfully. 

The outlook for turkey production 
and marketing in the 1956 marketing 
season was discussed at the seventh 
annual Turkey Industry Forum in 
Chicago, held by the NTF with the 
cooperation of the Poultry and Egg 
National Board. Attending the meet- 
ing were representatives of the NTF, 
PENB, other poultry industry organ- 
izations, poultry firms and the US. 
Department of Agriculture. 

Conclusions Reached 

Here, as reported by the NTF, were 
the basic conclusions reached at the 
forum. 

1. There will be a record crop of 
turkeys in 1956. This will likely be 
true even if the hatch for the bal- 
ance of the year is no larger than a 
year ago. 

2. The turkey industry is growing 
so rapidly that a new record produc- 


tion is being established about every 
other year. The last record crop was 
in 1954, when some 68 million turkeys 
were raised. The new record in 1956 
may exceed the old in 1954 by per- 
haps 6% in number of turkeys, but 
to a lesser extent in tonnage. 

3. The 1954 and 1956 crops will 
differ significantly in that a higher 
proportion of the 1956-crop will be 
consumer-size birds. Also, they will 
be marketed more uniformly through- 
out the year. Since there will be 
about 5 million more persons to con- 
sume the 1956 crop than there were 
in 1954, the per capita increase in 
production this year is not expected 
to exceed the 1954 crop by more than 
one tenth of a pound. 

4. The year 1956 will also differ 
significantly from 1954 in the demand 
outlook for turkeys. In addition to 
more mouths to feed, there will be 
more income dollars per capita, after 
taxes, with which to buy food. Dis- 
posable income is up about 7% since 
1954. This is considered very im- 
portant since higher incomes gener- 
ally indicate an improved demand for 
high protein foods like turkey. 

5. The major turkey marketing 
season is expected to begin with tur- 
key stocks in storage at the lowest 
level since 1949. Storage inventories 
recently were some 20 million pounds 
below a year earlier. The storage sit- 

(Continued on page 81) 


week earlier than average. About 
40% of the crop was cultivated at 
least once by June 4. 

Illinois plantings were about 95% 
completed June 1 compared with 
90% a year earlier. Germination of 
early planted corn was slow, but 
stands are generally excellent, the 
report states. In Ohio, only around 
two thirds of the crop was planted 
by the end of May compared with 
95% last year. Cool May weather 
with late frosts and above normal 
rainfall delayed planting and slowed 
growth. 

Nebraska planting was nearly com- 
pleted by June 1—considerably earli- 
er than in 1955. Nearly all sections 
have enough moisture to germinate 
the seed. Planting made good prog- 
ress in Kansas during May although 
stands of early planted corn are only 
fair because of cutworm and wire- 
worm activity. 

USDA reports that early corn was 
tasseling in southern sections of Tex- 
as, Alabama, Georgia and South 
Carolina by early June and later 

(Continued on page 81) 


Officials See 
Corn at $1.10 
In December 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 

WASHINGTON—Responsible U.S. 
Department of Agriculture officials 
now see an average country corn 
price next December in the Corn Belt 
of $1.10 bu.—southern Illinois and 
Iowa points. 

This new crop level next Decem- 
ber is foreseen despite the available 
loan of $1.25 bu. for non-compliers 
with corn acreage allotments or $1.50 
for compliers with allotments or the 
soil bank. 

The officials’ statement, made ex- 
clusively to this reporter, fixes or 
crystallizes USDA corn price policy, 
which, it has been suspected for 
many weeks, is a managed price pol- 
icy designed to keep the corn market 
this summer within recent cash and 
futures market limits at Chicago. 

USDA policy seems fixed on this 
firm base: to get the price of hogs 
up close to $20 cwt. and hold it as 
near as possible to that level going 
into the November elections. Officials 
believe they can accomplish that goal 
by careful management of their dis- 
posal of corn stocks at country bin 
sites, turning on and off the supply 
faucet to keep a lid on the old crop 
corn market at the top side and 
stabilizing declines through cutting 
off sales in the country when the big 
Chicago cash and futures market 
gives signs of weakness. 

The USDA official’s price forecast 
for next December tends to draw 
into alignment some of the private 
forecasts which have been made by 
grain processors and traders. One 
processing company saw a recent 
quotation for December corn at Chi- 
cago of $1.40 as too high, while an- 
other important trade source indi- 
cated belief that December corn 
should sell at least at $1.50. 

The estimate from a responsible 

(Continued on page 77) 


Outstanding Speakers Promised for 
Pet Food Manufacturers’ Convention 


CHICAGO—An outstanding group 
of speakers has agreed to appear 
at the second annual convention for 
Pet Food Manufacturers. The con- 
vention is being sponsored by the 
American Pet Food Manufacturers, 
a division of the American Feed 
Manufacturers Assn., and will be 
held at Chicago’s Drake Hotel Sept. 
20-21. This announcement was made 
by Walter Kendall, Kendall Foods, 
Inc., Los Angeles, and chairman of 
the division’s executive conimittee, 
at a meeting of his group during the 
recent AFMA convention. 

Mr. Kendall forecast that several 
hundred leading industry men will be 
in attendance to hear some of the 
nation’s most outstanding speakers 
discuss subjects of primary concern 
to pet food manufacturers. Subjects 


to be covered during the two mor- 
ning sessions will include health, 
disease and nutrition of the dog, pet 
food control relations, package de- 
sign, showmanship and merchandising 
and market research. 

The opening session will be de- 
voted to the nutrition and disease 
problems of pets as well as feed con- 
trol relation problems. Opening 
speaker will be Dr. Wayne H. Riser, 
secretary of the American Animal 
Hospital Assn., Skokie, Ill., who will 
discuss “Prepared Pet Foods and the 
Veterinarian.” Dr. Riser is a popular 
speaker with scientific groups and 
combines a _ veterinarian’s interest 
with the latest nutritional develop- 
ments. 

The second speaker, Parks A. 

(Continued on page 177) 


r 

| | 


FEEDSTUFES .« 


A Weekly Newspaper Published by 
THE MILLER PUBLISHING CoO. 
2501 WAYZATA BLVD., MINNEAPOLIS, MINN. 
(Address Mail to P. O. Box 67, Minneapolis 1, Minn.) 
(Telephone: Federal 2-0575, All Offices Serviced by Bell System Teletype) 


EDITORIAL STAFF—Harvey E. Yantis, Editor; George L. Gates, Managin ; Roger 
m Hoffman, Merchandising or; Thomas E. Letch, Assist: 


WASHINGTON CORRESPONDENT—John Cipperly, 604 Hibbs Building, Washington, 


ADVERTISING DIRECTOR—Wilfred E. Lingren. 


BUSINESS STAFF—Carroll K. Michener, Chairman of the Board of Directors: 
Yantis, President; Milton B. Kihlstrum, Executive Vice President ond 
E. Newell, Vice President; Don E. Rogers, Vice President; Wilfred BE. Lingren, Secre- 
; Thomas A, Griffin, Business Manager; Edwin J. Hartwick, Circulation Manager; 
James G. Pattridge, Assistant Treasurer; Carl R. Vetter, Advertising Production Man- 
ager; Richard L. Ostlund, Office Manager. : 
BRANCH OFFICES—SOUTHWEST, Martin E. Newell, Manager; James W. } 
er, 612 Board of Trade Bidg., 1005 Wyandotte St., Kansas on see 
Vietor 2-1350); EASTERN STATES, Paul L. Dittemore, Eastern Advertising Sales Man- 
ager; George W. Potts, New York Office Manager; Walter ©. Smith, Editorial Assistant 
Room 3214, 551 Fifth Ave., New York 17, N. Y. (Tel. Murray Hill 2-2185); CENTRAL 
STATES, Don E. Rogers, Manager; Henry 8. French, Assistant Manager, 2272 Board of 
Trade Bidg., 141 W. Jackson Blvd., Chicago 4, Ill. (Tel. Harrison 71-6782). 


Correspondence regarding subscriptions, changes of address, etc., should be s - 
tion Manager, Feedstuffs, Box 67, Minneapolis 1, Minn. Single copies 20¢. eh Hey ome 
One year $4, two years $7, in the U.S., U.S. possessions, Canada and Pan-America. Add $3 a 
year for postage to other countries. Readers are urged to give prompt notice of change of 
address and to anticipate future changes by at least two weeks’ advance notice. Ask 
postman for form 22-S. Feedstuffs accepts subscriptions only through its own offices; no 
subscription solicitors are employed or recognized. Associated publications: The Northwest- 
ern Miller, The American Baker, Milling Production, Croplife. 


Entered as second-class matter Feb. 25, 1947, at the post office at Minneapolis, Minn.; under the Act of Mar. 3, 1879 


The controlled circulation of this issue is concentrated in the northeastern states 


Progress on Cwrs. 


HAT is delaying the adoption of a cwt. basis for trading in grain? 

The question is not ours, but it is one that is often asked by adherents 
of the change. Inasmuch as we are one of these and have encouraged the 
move in our comments over a period of years, the question comes to us 
repeatedly. 

The best answer is that those who have been most instrumental in 
furthering the change have adopted a policy of patience in getting the job 
done, rather than one of forcing the change on the trades immediately. It 
would be difficult to argue with the wisdom of this, inasmuch as progress 
toward the objective has been constant and substantial. Many of those, in the 
grain trade, especially, who at first expressed opposition to the change 
are changing their minds. Unquestionably, it will be better in the long run to 
have the opposition disappear than it will be to have a segment of the trade, 
however small, unconvinced and resentful at being forced to go along. 

An example of what is happening in this regard was contained in remarks 
of a representative of the Chicago Board of Trade at the meeting of the 
AFMA Committee of Purchasing Agents during the recent AFMA convention 
in Chicago. Asked to express the exchange’s attitude in the cwt vs. bushel 
controversy, he said: “Sentiments are mixed. We trade in some commodities 
on a weight basis, but use the bushel basis for grains. Any marketing agency, 
however, will have to go along with the wishes of the producers on one side 
and the buyers on the other.” 

It seems obvious that the organizations and individuals who favor cwt. 
trading are numerous enough and powerful enough to put the change into 
effect if they would insist on it. They represent both the leading farm 
organizations and the buyers—the processors and distributors of grains. They 
include the American Feed Manufacturers Assn., American Farm Bureau 
Federation, National Grange, Central Retail Feed Assn., Eastern Federation 
of Feed Merchants, Kentucky Grain & Feed Assn., Georgia Feed Assn., 
New England Feedmen, American Seed Trade Assn., and others. 

There is much support for the change in other groups, who have joined 
in recommending a USDA study of the subject. These include the Grain & 
Feed Dealers National Assn., the National Grain Trade Council, the Soybean 
Growers Assn., National Soybean Processors Assn., Midwest Feed Manu- 
facturers Assn., New Mexico Grain & Feed Dealers Assn., and others. 


* * * 


NDICATIVE of widespread support for the change, W. E. Hamilton, 

director of research for the American Farm Bureau Federation, said 
recently that a survey of his state organizations had revealed “overwhelming” 
support for the cwt. basis. “When can we get it done?” “Why don’t we do it?” 
were typical replies. 

Mr. Hamilton thinks that the problem of revising some state laws 
would be relatively simple if it were part of a national movement. He 
believes that the USDA could take leadership through expressing statistics 
—or in announcing programs—on a cwt. basis. The USDA periodically revises 
all of its statistics anyway, Mr. Hamilton said, and could translate bushels to 
cwts. in these revisions. The Farm Bureau has suggested this to the USDA. 

A few weeks ago, a task force committee of the National Conference on 
Weights and Measures recommended the change from a bushel to a cwt. 
basis in grain trading. This was done after considerable study, and is 
significant. 

At about the same time, U.S. Department of Agriculture officials agreed 
to undertake a study of statistical and economic problems involved in any 
such change. The study will start July 1 and it is intended to have some 
formal conclusions by Oct. 1. This is another significant step. 

So, progress is being made—more slowly than some might wish, perhaps, 
but steadily. The changeover at some future time is, in our opinion, almost 
inevitable providing the adherents of the cwt. continue to be persistent in 
their endeavors. Present planning calls for greatly accelerated action 
after the USDA study is completed next fall. A committee of top industry 
and farm leaders probably will be appointed to work out details of the 
changeover, and to confer with all affected groups. 

The developments of the past 12 months have been substantial. By this 
time next year a great deal more will have been accomplished. The issue is a 
live one, working toward a satisfactory conclusion. It will not be allowed 
to die. 


FORMULA FEEDS: HOW’S BUSINESS? 
FEATURE 


Varied demand situations were noted in different areas this week, with 
the Southwest volume holding at a season’s peak, continued dullness reported 
in the Southeast and a tapering off indicated in the Northwest. Improved 
business also was noted in the Ohio Valley. Poultry feed buying was for the 
most part offsetting seasonal declines in purchases of dairy and cattle feeds. 
Despite lower broiler prices in some areas, demand for this type of feed was 
holding up well as placements continued good. Ingredients moved higher, 
and some substantial increases in formula feed costs were due to go into 
effect next week. Millfeed and soybean meal were leaders in the up move- 
ment. The index of wholesale feedstuffs prices advanced 1.8 points to 199.3 
and the feed grain index advanced 1.5 points to 216.6 in the week ending 


June 18. (Ingredient details on pages 78-80.) 


Northwest 


Demand for feed was generally 
lighter in the Northwest this week, 
with the reduction attributed largely 
to seasonal developments. 

A big factor for some mills was 
the steep decline in dairy feed vol- 
ume. Other manufacturers said hot 
weather and extensive field activity 
of farmers had cut down on feed 
movement at the retail level. Also, 
some dealers were said to be well- 
stocked because of big promotions 
put on in May. 

On the other hand, seasonal sit- 
uations were holding sales of a num- 
ber of types of feed to a good level. 
Turkey feeds held to good tonnage, 
and starter and grower feed for 
chickens also was making up a con- 
siderable volume. Hog feed demand 
was improved for some mills, but 
over-all volume was generally below 
a year ago. 

The recent letup in sales indicates 
lighter June business than was ex- 
pected earlier, although it is felt that 
this week’s price advances may en- 
courage heavier buying next week. 
At the end of this week, however, 
orders were slim, and some manu- 
facturers were considering trimming 
operations. Production this week was 
cut back, although the basic sched- 
ule remains at two shifts at major 
plants. 


Southwest 


Formula feed production continued 
at the season’s top volume in the 
Southwest this week. Most mills in- 
dicated the first half of June has 
been the peak period of feed move- 
ment in the area. 

The welcome situation is attributed 
to increased commercial feed opera- 
tions in turkeys, broilers and layers 
this year and to a serious drouth 
problem in certain areas, particular- 
ly in the Iowa-Nebraska-Missouri 
corner. Also a contributing factor 
this week is a stronger tone in costs 
which led to increased feed prices 
by the end of the week. 

Broiler and turkey feeding con- 
tinues at good levels in spite of erratic 
produce markets. Starter, growing 
and laying feeds are moving at a 
good volume now. Hog feed demand 
still leaves much to be desired, al- 
though the hog market continues to 
show definite improvement over con- 
ditions earlier this year. Cattle feed 
sales have been minute, but a scat- 
tering of dairy feed demand is re- 
ported, particularly from the dry 
areas, 

Mills operated at an average of 
five to six days this week, with some 
indicating ‘round-the-clock produc- 
tion. Prices will advance on lists go- 
ing out this weekend because of 
higher millfeed, protein, molasses and 
feed grain costs. Increases will range 
50¢@$3_ ton. 

v ¥ 


Texas mills found business about 
on par with the previous week. De- 
mand is especially good for turkey 
feeds as the birds are gaining in 
weight and requiring more feed. The 
broiler market made a modest im- 


provement on the low end of the 
range, with the trend generally 
firmer. The average Texas market 
was about 20@21¢ lb. Advancing feed 
ingredient costs, particularly in soy- 
bean oil meal, led to upward revisions 
in price cards this week. The trend 
was about $1@2 ton stronger. Pro- 
duction was five to five and a half 
days, with the trend probably level- 
ing off from the peak attained last 
week. 


Pacific Northwest 


The formula feed business contin- 
ued at a steady rate. Although the 
region has had some heavy and very 
beneficial rains, the local hay crop 
is about gone for the year, accord- 
ing to local feeders. This means that 
there will be demand for eastern 
Washington hay all summer long, 
which will put a strain on the pocket- 
books of dairy farmers. 

Broiler and egg rations are mov- 
ing in good volume, and turkey feeds 
are improving in volume constantly. 
The usage of local grains is quite 
heavy, and most of the trade seems 
to be looking for higher prices on 
both grains and concentrates. No one 
looks for runaway markets, but the 
expanding economy, plus the political 
activity at the present time, appears 
to mean higher commodity markets 
in the eyes of most of the trade. 

Formula feed prices were slightly 
higher than a week ago. Millfeed 
was easy, and most of the new grains 
will be on the market in a few weeks, 
so the trade is buying on a hand-to- 
mouth basis. 


Central States 


Feed manufacturers report a fair- 
ly satisfactory state of business in 
the central states during the week 
ending June 13. Although there are 
variations between the various feed 
mixers, generally feed sales are ahead 
of a year ago. Some feed men say 
they are fairly level on orders, while 
others report a backlog of around 
three days. 

Observers can note no particular 
feature in the industry at present, 
pointing out that this is the time of 
year when business usually is good. 
The usual slowing down of dairy 
feeds is in progress, and a few com- 
plaints about the rate of development 
of hog feed business are heard. Tur- 
key feeds are moving well, and mo- 
lasses feeds, too, are drawing a heavy 


demand. 
Southeast 


Feed demand in this section re- 
mains dull. Very little change has 
been noted, with the mill running 
time about unchanged. Drouth con- 
ditions are more severe, with the ab- 
sence of rain, and this situation is 
becoming very serious in some areas. 

Local corn is-strong, with supplies 
on the limited side. The government 
is offering broken rice to the feed 
trade in relatively small lots, and 
this has created quite an interest 
from a large number of buyers. This 
program is just getting under way 

(Continued on page 83) 
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é to make a good feed better! 


FLAVORSTAT ANIFEED ANTIOXIDANT FLAVORS 


(Patents Pending) 
New ANIFEED FLAVORSTAT flavors make any good feed ANIFEED FLAVORSTAT adds taste appeal and lasting pal- 
better—and keep it better—by inhibiting breakdown of flavor atability, enhancing and preserving the basic natural flavors 
and odor due to oxidation of fat-bearing nutrients. and aromas. All of these advantages are yours at a cost of only 


WAYS 


you can make your feed sales ‘‘grow"’. . 


mail this coupon today for free samples 
and discover what food-grade 
ANIFEED ANTIOXIDANT FLAVORS 
can do for your feeds! 


pennies per ton of feed. 


/POULTRY-JOY 


CHICKEN & TURKEY FEED FLAVOR 


Imparts an unusually distinctive flavor to 
Poultry and Turkey feeds that the birds 
prefer to any other, as proved in free-choice 
feeding tests. Equally important, Poultry- 
Joy Flavorstat preserves the outstanding 
flavor and aroma of the feed during storage. 
You owe it to yourself—try it soon! 


SWINE-JOY 


PIG STARTER & HOG FEED FLAVOR 


For use in the finest “sweet tooth” types of 
Pig Starter feeds, Swine-Joy Flavorstat is 
unsurpassed. For Grower and Fattener 
feeds, the use of this flavor (without sugar) 
is a “must” for taste appeal and J/asting 
palatability. Find out for yourself —send for 
a trial size order today! 


MOLASSES FEED FLAVOR 


Economical Sessalom Flavorstat boosts and 
stabilizes molasses flavor and aroma at the 
lowest possible cost. It is also outstanding 
for use as a solo flavor in all Calf Starter, 
Dairy Cattle and Beef Cattle feeds without 
molasses. Send for a free sample or small 
trial order—discover how superior this mo- 
lasses flavor booster really is! 


FLAVOR CORPORATION OF AMERICA 


FEED SALES DIV., DEPT. FS 


3037 NORTH CLARK STREET CHICAGO 14, ILLINOIS 
Please send me a FREE sample order of Anifeed Flavorstat 
Poultry-Joy Swine-Joy Sessalom 
NAME 
COMPANY. 
STREET. 
CITY. STATE___ 
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the Bureau of the Census. 


years. 


Census Bureau 
Manufacturing 


WASHINGTON — The value of 


shipments made by the prepared ani- 


mal feeds manufacturing industry in 
1954 was approximately $2.7 billion. 

This is indicated in a newly re- 
leased preliminary report on the 1954 
Census of Manufactures, issued by 


The information on the shipments 
and other statistics in the report, 
when compared with the 1947 census 
data, serve to show the growth of 
the formula feed industry in recent 


For example, the value of products 
shipped in 1947 by the industry was 
approximately $2.1 billion. 

The preliminary report on the 1954 
census does not include any feed 
tonnage figures, nor does it include 
certain other data (such as regional 
figures, materials used, etc.). A later 


tion, it should be noted that the so- 
called prepared animal feeds manu- 
facturing industry, as defined by the 


Reports Feed | 
Data for 1954 


report, however, will show all avail- 
able data on the feed manufacturing 
industry, just 
1947 Census of Manufactures. 


as was shown in the 


Industry Defined 
In considering the census informa- 


Bureau of the Census, comprises 
‘establishments primarily engaged in 
manufacturing prepared feeds for 
animals and fowls.” Prepared feeds 
are defined as those including milled 
grains, animal and vegetable pro- | 
teins, alfalfa meals, minerals, distill- 
ers’ by-products, vitamin supple- | 


ments, etc. Mills primarily engaged 
in manufacture 
rolled, chopped or crimped, and poul- 
try scratch feeds were included in 


of grain ground, 


this industry beginning with the 1947 
census. Establishments primarily en- 
gaged in custom grinding of feeds 
were not included. Farm supply deal- 
ers whose sales of equipment and 
branded feeds exceeded sales of mixed 
feeds of their own manufacture were 
included if they produced 2,000 tons 
or more of feed during the year and 
if they maintained separate records 
on their manufacturing activities. 
The value of shipments, reported 
above, represents net selling value, 
f.o.b. plant, after discounts and al- 
lowances, of all shipments of pro- 


| ducts from manufacturing establish- 


ments in 1954, plus receipts for mis- 


| cellaneous activities of such plants. 


The exact figure for the feed manu- 
facturing industry in 1954 was given 
in the preliminary report as $2,714,- 
000,000. The corresponding figure 
from the 1947 Census of Manufac- 
tures was $2,130,263,000. 

The cost of materials, etc., used by 
the feed manufacturing industry in 
1947 is reported at $2,127,000,000. 


(Continued on page 81) 


ACCURACY 


The Kraftpacker 
guarantees an 8 oz. plus or 
minus tolerance—but 
actually delivers a daily 
average closer to 4 oz.! 


ECONOMY 


The Kraftpacker is a 
proved money-saver in 
every way—costs less 
to buy, less to install, 
less to maintain. 


Sees 


HIGH PRODUCTION 


Plants with Kraftpacker 
installations report filling 
18 to 22 80 or 100 Ib. charges 
a minute, with one man 
hanging bags—and a daily 
average of 40 tons per hour, 
with 10 to 12 change-overs. 


and... 


with Kraft Bag Corporation’s 
integrated 2-plant multiwall 

bag manufacturing facilities, 
you have everything you need 

for your packaging operation, 
from one dependable source! 


Ask for representative... 


SIMPLICITY 


No automatic open mouth 
bag filling machine of its 
type will handle free- 

flowing material easier 
than The Kraftpacker. 

Reduces packaging costs at 
an unbelievable rate. 


or brochure 


KRAFT BAG CORPORATION 


Gilman Paper Company Subsidiary 


630 Fifth Ave., New York 20, N. Y. 


Western Sales Office: Daily News Bidg., Chicago 6, III. 


Nutrena Announces 
Discount Based 
On Hog Prices 


MINNEAPOLIS — Nutrena Mills, 
Inc., currently has in effect an un- 
usual discount plan for hog supple- 
ment, based on hog prices. 

The recently announced plan, com- 
pany officials said, was designed to 
help hog raisers show a better profit 
on their spring pigs. 

The discount plan started May 14 
and continues until Aug. 4. Under the 
plan, the discount on “Shoat-40”— 
which, Nutrena explains, is its best 
hog supplement — varies, depending 
on the average price of hogs at seven 
major markets. 

The seven markets used to com- 
pute the average are South St. Paul, 
Chicago, Omaha, Sioux City, Kansas 
City, St. Louis and Memphis. Dis- 
counts will range from $5 to $8 per 
ton while the plan is in effect. If hogs 
sell under $13 cwt., the discount is 
$8 per ton; between $15 and $14 cwt., 
$7 per ton; $14 to $15 cwt., $6 per 
ton; $15 to $17 cwt., $5 per ton. When 
hogs average above $17, there is no 
discount. 

Nutrena dealers will be notified 
every Monday of the prevailing dis- 
count for the week. In addition, all 
of the company’s radio programs will 
announce the weekly discount. 

Nutrena officials said that at the 
time the discount plan was formu- 
lated, most experts expected hog 
prices to average much lower than 
present levels during the spring and 
summer. 


To Encourage Better Feeding 
Past experience, they pointed out, 
had shown that when hog prices were 


| low, many feeders shifted to lower- 


cost, inefficient feeding programs 
when they needed a top quality sup- 
plement more than ever. The discount 
plan was formulated to encourage 
them to feed as efficiently as possible. 

“If hog prices go below $17 cwt. 
between now and Aug. 4,” said E. C. 
Fuller of Nutrena, “the discount will 
again be available to our dealers and 
their customers. 

“Forecasts for the balance of the 
year now point the way to better 
feeding margins for feeders. In addi- 
tion, customers bought heavily when 
the discount was at a peak, and be- 
fore recent advances in soybean oil 
meal and tankage brought hog sup- 
plement prices up to present levels. 

“So those who bought Shoat-40 
early in the campaign are now enjoy- 
ing substantially lower supplement 
costs, as well as higher prices for 
finished hogs. 

“Our Corn Belt mills have been 
hard pressed for six weeks to keep 
up with demand, and it continues 
strong this week. Our dealers have 
been very happy with the volume of 
movement and new customers lined 
up by the campaign thus far.” 


FRED ZELT DIES 


FT. WAYNE, IND.—Fred H. Zelt, 
78, a partner in the Henderson-Reed 
Feed Co., died recently at his home. 


| | WHOLESALE DISTRIBUTORS 


Famous Fenswell electric steel 
posts and insulators. Write for 
prices, literature. 


NEW SILENT SALESMAN. 
sales and profits as 
versify with Fenswell. 
TABER BUSHNELL CO. 
Metropolitan Bidg., Mpls. 1, Minn. 


Build 
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MANEY BROS. 
MILL & ELEV. CO. 


Minneapolis, Minnesota 
- Distributors in the Upper Midwest 
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DEIMAIND 


IN 
YOUR. 


DEHYDRATED 
ALFALFA! 


In flying a jet formation—or in blending alfalfa 
meal to exacting specifications — there’s no room for 
guesswork ... . no margin for error. 


That is why the W. J. Small Company employs an elaborate 
system of modern checks and controls over each 
shipment of Smali’s Dehydrated Alfalfa. First, your 
order is carefully compounded and blended from meal | 
that carries laboratory analyses. Then, to make 
doubly sure that you get precisely what you ordered, 
samples of your blend are sent back to the laboratory. 
Only when laboratory analysis proves that the samples 
meet or exceed your specifications is your order shipped 
. « « and backed by a written certification of quality. 


Our mission is to meet your specifications, and these 
are the precision methods we use. By these methods — 
and no other — can you be assured of uniform quality 

and never-changing eye appeal in your dehydrated alfalfa. 


FOR FEEDS 
WITH A FUTURE 


DEHYDRATED ALFALFA MEAL 


THE W. J. SMALL COMPANY 


Division Archer-Daniels-Midland Co. 
1200 Oak St. 
Kansas City, Mo. 
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Consumption of Feedstuffs 
Up 5% for Half of Season 


WASHINGTON — Consumption of 
feedstuffs the first half of the 1955- 
56 season was 5% above last year 
and totaled 8.8 million tons. How- 
ever, with the exception of last year, 
consumption was the smallest since 
the first half of the 1949-50 season. 

These facts are contained in the 
quarterly feed market summary is- 
sued by the U.S. Department of 
Agriculture. The report also notes 
that consumption of feedstuffs per 
animal unit the first half of the sea- 
son was larger than last season but 
somewhat below the five-year aver- 
age. Feedstuffs prices declined gradu- 
ally the first six months of the sea- 
son to the lowest point in 10 years. 
However, all the loss was recovered 
in the past two months with the 
index at the end of May over 10 
points above the beginning of the 
season. 

Consumption of commercial by- 
product feedstuffs, October, 1955, 
through March, 1956, computed by 
adding production and imports to be- 
ginning stocks at processing plants 
and subtracting exports and ending 
stocks at processing plants, amount- 
ed to 8,800,100 tons. This compares 
with 8,419,700 tons for the same 
months last season, 9,456,900 the rec- 
ord for these months in 1951-52, 
and 8,957,700 tons the five-year 
(1950-54) average. 

The number of grain-consuming 
animal units to be fed during the 
1955-56 season is currently estimat- 
ed at 169.7 million. This compares 
with 164.7 million last season and 
168.5 million the five-year average. 
On the basis of these numbers, 103.7 
Ib. of feed were fed per animal unit 
the first half of this season com- 
pared with 102.2 last season and 
106.3 Ib. the five-year average, USDA 
reports. 

Oilseed Meal Consumption 


Consumption of oilseed meals for 
the first six months of the season 
amounted to 5,009,400 tons. While 
this is 400,000 tons more than for 
the same months last year, it is, 
with this exception the smallest in 
the last five years. 

Consumption of soybean meal at 
3 million tons was the third largest 
of record, exceeded only in the 1950 
and 1951 seasons. Disappearance of 
cottonseed meal for feed at 1.6 mil- 
lion tons was larger than last year 
but smaller than during the three 
previous seasons. Consumption of 
both linseed and copra meals was 
below last year and other recent 
years, while the quantity of peanut 
meal remaining for feed at 15,000 
tons was 5,000 tons above last year, 
but well below average. 

Exports of oilseed meals have been 
heavy, with 484,254 tons shipped out 
during the first six months. This 
compares with 274,045 the same 
months last season and 83,137 tons 


the same months of 1953-54. Imports 
of around 48,000 tons the first half 
of the season were slightly more 
than for the same period last season. 
USDA reports that consumption of 
grain by-product feeds totaled 3,- 
(Continued on page 82) 


Delmarva Broiler 
Price Drops Again 


SALISBURY, MD.—The price of 
broilers in the Delmarva area fell 
slightly more than 1¢ in the week 
ended June 13 to 19.11¢ Ib. average. 
The week before the average price 
paid on the farm was 20.23¢ and the 
week before that it was 20.51¢. 

According to the Maryland-Dela- 
ware Crop Reporting Service,, broiler 
chick placements in the area at 3,635,- 
000 for the week ending June 13 were 
2% less than a week earlier and 11% 
above the level of a year ago. The 
change was explained primarily by a 
decrease in inshipments. Settings at 
4,083,000 were down 8% from the pre- 
vious week but 1% above the same 
week of 1955. 

Delmarva growers marketed 3,884,- 
000 broilers during the week. This 
was 24% above the previous week 
and 34% above the corresponding 
week last year when 2,896,000 were 
marketed. Marketings were 108% of 
the average weekly placements 9 to 
12 weeks earlier. 

The average price of 20% broiler 
feed dropped only 5¢ ton from the 
previous week selling at $100.23. A 
drop in the price of broilers made a 
less favorable meat-feed ratio. A 
pound of broiler meat would buy 3.8 
Ib. of feed compared to 4 the week 
before and 5.9 a year ago. 

Chick placements in 22 reporting 
states totaled 27,526,000 for the week 
ending June 9. This was slightly less 
than the previous week but 21% more 
than during the same week a year 
ago. 

Egg settings in the 22 states to- 
taled 37,409,000. This was 2% less 
than the previous week and 20% more 
than during the same week a year 
ago. 


Lilly to Expand 


INDIANAPOLIS, IND.—Plans to 
increase its capacity for the produc- 
tion of diethylstilbestrol have been 
announced by Eli Lilly & Co. 

The company has said it will build 
a $3.4 million plant at Tippecanoe 
Laboratories, near Lafayette, Ind., 
which will increase its over-all chemi- 
cal capacity by 50%. 

The new facilities will include a 
three-story manufacturing building 
which will house three units for the 
production of diethylstilbestrol and 
two general chemical manufacturing 
units. Completion is scheduled for 
late in 1957. 


Delmarvalous Chicken 
Week Proclaimed 


WILMINGTON, DEL. — The week 
of June 17-23 has been proclaimed 
‘Delmarvalous Chicken Week” in 
Delaware by Gov. J. Caleb Boggs. 
The governor made his proclamation 
in urging Delawareans to attend this 
year’s ninth annual Delmarva Chick- 
en Festival at Ocean City, Md., June 
20-22. 

“It is fitting that each year during 
the annual Chicken Festival we call 
special attention to those growers, 
feed producers and marketers of this 
delectable food product who do so 
much to enhance the economy of our 
area,” the governor declared. 

He praised the enterprise of those 
in the chicken business, and said that 
through their efforts in producing 
and promoting a good product, the 
Delmarva chicken is becoming world 
famous. 


St. Regis 
Kansas City Plant 


NEW YORK — H. Roe Bartle, 
mayor of Kansas City, Mo., and Rob- 
ert L. Sweet, president of the Kan- 
sas City Chamber of Commerce, will 
be speakers at a luncheon June 21 
which will mark the formal open- 
ing of St. Regis Paper Co.’s new 
multiwall bag plant at Kansas City. 
Kenneth D. Lozier, vice president, 
St. Regis Paper Co., will also be one 
of the speakers at the luncheon. 

After the luncheon, which will take 
place at the Muehlebach Hotel, buses 
will leave for a tour of the bag plant, 
located at 3244 Gardner Ave. An open 
house for invited guests will be held 
at the Muehlebach after the tour 
of the plant. 

The modern 100,000 sq. ft. plant 
will permit St. Regis to provide fast 
service for its midwestern customers 
principally in the feed, milling and 
fertilizer industries. Kraft paper for 
this converting operation will be sup- 
plied by St. Regis mills in Florida. 
The Kansas City plant will supple- 
ment the production of other St. 
Regis bag plants throughout the 
country. 


Spencer Kellogg 
Plans Plant in 
Red River Valley 


BUFFALO—S pencer Kellogg & 
Sons, Inc., oilseed processing firm, 
plans to build an elevator and proc- 
essing plant in the Red River Valley, 
which is the border area between 
Minnesota and North Dakota. 

The exact site of the installation 
has not yet been decided upon but is 
expected to be announced soon. 

Communities being considered for 
the new installation include Fair- 
mount, N.D.; Wahpeton, N.D., and 
Breckenridge, Minn. 

Theodore C. Jewett, vice president, 
said the status of the project to date 
is that the company will go ahead 
with plans for both an elevator and 
a solvent extraction plant for pro- 
cessing flaxseed and soybeans. The 
company hopes to start work on at 
least part of the total elevator facili- 
ties this summer so as to have the 
unloading, loading and cleaning 
equipment, as well as some storage, 
completed and ready for receipt of 
the 1957 crop. 

Mr. Jewett said the company does 
not expect to start erection of the 
solvent plant until next year, if then. 
In the meantime, officials are study- 
ing this part of the project before 
determining what type of unit they 
want. 

As of now, company directors have 
definitely approved erection of an ele- 
vator in the Red River Valley. 


Reed Club 
Plans Golf Party 


CINCINNATI, OHIO—The annual 
golf party and installation of officers 
of the Cincinnati Feed Club will be 
held June 27 at the Clovernook 
Country Club, with arrangements in 
charge of the golf committee, Robert 
W. Sander, E. Kahn’s Sons Co., 
chairman. Numerous prizes for the 
golf winners will be presented fol- 
lowing dinner and the business ses- 
sion. 


Higher Support Prices Set 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has announced 
increased support prices for 1956- 
crop oats, barley, grain sorghums and 
rye reflecting 75% of their parity 
prices as of May 1, 1956, as required 
by provisions of the Agricultural Act 
of 1956. 

The national average dollars and 
cents support rates for 1956 crops of 
these four commodities are: 

Oats—65¢ bu. for Grade No. 3 or 
better. 

Barley—$1.02 bu. for Grade No. 2 
or better (except mixed barley). 

Rye—$1.27 bu. for Grade No. 2 or 
better, or No. 3 on test weight only. 

Grain sorghums—$1.97 cwt. for 


Grade No. 2 or better (except mixed 
grain sorghums). 

Eligibility requirements for price 
support on these four commodities 
are the same as outlined previously. 

Support rates previously announced 
for these four feed grains for 1956 
crops reflected 70% of the Jan. 15 
parity price and were 59¢ bu. for oats, 
93¢ bu. for barley, $1.16 bu. for rye 
and $1.80 ewt. for grain sorghums. 

The revised national average sup- 
port rates announced this week com- 
pare with average support prices for 
1955 crops of 61¢ bu. for oats, 94¢ bu. 
for barley, $1.18 bu. for rye and $1.78 
cwt. for grain sorghums. 


AT CENTRAL CONVENTION—Some of the officers of the Central Retail 
Feed Assn. and speakers at the group’s recent convention in Milwaukee are 
shown in these pictures. In the first photo, left to right, are Ray H. Kaercher, 
Watertown, Wis., newly elected president of the association and vice presi- 
dent the past year; William H. Becker, Almena, Wis., who has served as 
secretary-treasurer; Carl J. Basten, New Franken, Wis., immediate past 
president, and Alvin E. Oliver, Grain & Feed Dealers National Assn., Wash- 
ington, one of the convention speakers. In the second photo are officers of 


the Salesmen’s Club affiliated with the association. Left to right are Russell 
Bailey, Allied Mills, Inc., Madison, Wis., new vice president of the club; 
David Hamilton, Strong-Scott Manufacturing Co., Oshkosh, Wis., new presi- 
dent, and E. G. Horst, Calcium Carbonate Co., Chicago. The third picture 
shows three of the speakers at the meeting. They are, left to right, Dr. 
Robert H. Grummer, University of Wisconsin; Ralph T. Everett, Empire 
Sales Training Center, Buffalo, and Prof. Henry H. Bakken, University of 


Wisconsin. 
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Lonnie R. Wright 


L. R. Wright Named 
Pillsbury Feed 


Production Manager 


MINNEAPOLIS — The appoint- 
ment of Lonnie R. Wright as feed 
division production manager for Pills- 
bury Mills, Inc., was announced by 
John P. Snyder, Jr., vice president 
in charge of production. Mr. Wright, 
formerly manager of the company’s 
Louisville plant, succeeds James C. 
MeNeil, recently appointed manager 
of Pillsbury’s flour production. 

Mr. Snyder also announced the ap- 
pointment of Frederick L. Astman 
as manager of the East Los Angeles 
and Colton, Cal., feed plants. 

Mr. Wright joined Pillsbury in 1951 
when the company acquired the Bal- 
lard & Ballard Co. of Louisville. He 
started with Ballard & Ballard in 
1939 as a millwright helper, advanced 
to production foreman and later 
served as superintendent of Ballard 
flour and feed mills. In 1947 he be- 
came production manager of the Lou- 


isville plant and in 1953 was appoint- 
ed plant manager. 

Mr. Astman joined the company in 
1949. He was formerly an accountant 
in the Los Angeles office and later 
managed the East Los Angeles feed 
plant. 


North Carolina Grain 
Dealers Elect New 


Officers at Meeting 


ELIZABETH CITY, N.C.—At the 
annual meeting here of the North 
Carolina Grain Dealers Assn., new 
officers for the 1956-57 year were 
elected. 

They are: Tom Sawyer, Sr., Tom 
Sawyer & Sons, Belcross, president; 
Charles Revelle, Jr., Charles Revelle 
& Son, Murfreesboro, vice president, 
and Leon Holland, Continental Grain 
Co., Elizabeth City, secretary and 
treasurer. 

They succeed Ed Mann, Blount- 
Midyette Co., Washington, N.C., presi- 
dent; Mr. Sawyer, vice president, and 
C. W. Faison, grain markets division, 
North Carolina Department of Agri- 
culture, Raleigh. 

Among the speakers at the meet- 
ing were Alvin E. Oliver, Grain & 
Feed Dealers National Assn., Wash- 
ington, who discussed the purpose and 
scope of the national group; Paul 
Quintus, director of the fats and oils 
division, Foreign Agricultural Service, 
U.S. Department of Agriculture, who 
spoke on the export outlet for soy- 
beans and oil products and effects on 
producers and handlers; A. D. Stew- 
art, North Carolina State College, 
who spoke on various available seed 
varieties and their influence on the 
future profits or losses of the North 
Carolina farmer and grain dealer, and 
S. G. Harrington, who discussed 
changes in the wage and hour laws 
and their effect on the grain trade. 

George Wood, F. P. Wood & Son, 
Camden, N.C., was toastmaster for 
the evening banquet which attracted 
some 100 persons. 

The association voted unanimously 
to join the Grain & Feed Dealers Na- 


tional Assn. 


Young Chickens on Farms Up 
Only 1% From Year Earlier 


WASHINGTON—The U.S. Depart- 
ment of Agriculture has provided a 
further indication of the fact that the 
number of chickens raised this year 
for laying flock replacement will not 
come up to expectations earlier this 
year. 

In its latest crop report, USDA 
noted that the number of chicks and 
young chickens of this year’s hatch- 
ing on farms on June 1 was only 1% 
above a year earlier. The total was 
333 million. 

Early-season hatchery reports and 
other data had indicated that there 
might be a significant increase this 
year in the number of chicks bought 
and raised for flock replacement. 
Later, however, it became evident 
that the total would not come up to 
early-season indications. 

Just recently, USDA pointed out 
that next season’s laying flock prob- 
ably would be no larger than a year 
earlier (Feedstuffs, June 2). This pre- 
diction was based on a tendency to 
hold down late-season hatching of re- 
placement chicks and on the fact that 
the current laying flock has fewer 
pullets and more hens than usual, 
meaning that a larger number of hens 
will have to be replaced this fall. . 


While the over-all .U.S. total of 


young chicken holdings showed a 1% 
increase for June 1, there were varia- 
tions among areas in the changes 
from a year ago. Young chicken 
holdings on June 1 were up 7% from 
a year earlier in the south central 
states, 4% in the east north central 
region and 1% in the west north cen- 
tral states and the West. Numbers de- 
creased 6% in the north Atlantic re- 
gion and 1% in the south Atlantic 
states. (See accompanying table.) 

The number of hens and pullets of 
laying age on farms on June 1 was 
288,402,000, compared with 287,115,- 
000 a year earlier. 

During the month of May, the 
USDA report showed, the nation’s 
farm flocks averaged 294 million 
layers, about the same as in May last 
year. A decrease from last year of 6% 
in the west north central states off- 
set increases in the rest of the coun- 
try. 

The seasonal decrease of layers 
from May 1 to June 1 was 3.6% com- 
pared with 4.3% last year and the 
average of 5.5%. 

The rate of egg production during 
May was 18.9 eggs per layer, com- 
pared with 19 last year. Rate per 
layer on hand during the first five 
months of this year was 86.8 eggs, 


compared with 85.5 last year. 


Hens and Pullets of Laying Age and Chicks and Young Chickens on Farms June 1 


North . North W. North South United 
Year— . Atlantic Central Central Atlantic Central Western States 
7 Hens and Pullets of Laying Age on Farms, June 1 (thousands) 

1945-54 (average) .......- 45,478 61,016 89,313 30,036 55,152 31,070 
50,064 55,335 79.810 27,926 40,539 33.441 
51,118 56,103 75.811 29108 42.078 288402 

Chicks and Young Chickens on Farms, June 1 (thousands) 
1945-54 (average) ........ 68,161 -103,052 150,131 51,562 87,900 

50,250 71,303 101,324 32,765 49,359 28,082 333,083 
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W.S. Baker Retires From Cox Company 


BOSTON—The retirement of War- 
ren S. Baker as director of research 
for Wirthmore feeds and vice presi- 
dent of the Chas. M. Cox Co. on May 
31 has been announced by Robert F. 
McLeod, president. Mr. Baker’s re- 
tirement occurred shortly after his 
completion of 31 years of service 
with the company and attainment of 
the normal retirement age. 

The story of Mr. Baker is one of 
persistent application of science to 
poultry husbandry and his chosen 
field of nutrition. 

Mr. Baker was born in Quincy, 
Mass., in 1891. His college training 
with a major in agronomy earned 
him a B.S. from the Massachusetts 
Agricultural College (now the Uni- 
versity of Massachusetts) in 1914. 
While there, he was a varsity foot- 
ball star for three years and served 
as class president. 

Following graduation he sold fer- 
tilizer in the Ft. Lauderdale area of 
Florida. On his return to New Eng- 
land, he served as the second county 


agricultural agent in Plymouth Coun- 
ty, Mass., from 1917 to 1923. During 
this period his interests shifted from 
agronomy to poultry and he was a 
most active worker in this field dur- 
ing the early development of the 
poultry industry. 

He had clearly recognized the op- 
portunities for poultry production in 
this area. At first “kitchen groups” 
of a few poultrymen assembled to 
study poultry husbandry and he con- 
tributed to the gradual development 
of scientific methods in this field. He 
was instrumental in forming one of 
the first poultry organizations, the 
highly successful Plymouth County 
Poultry Assn. 


Became First In Field 
Following work with the extension 
service, he covered the entire New 
England area for the Consolidated 
Products Co., Danville, Dll, for a 
short period, then became the first 
poultry serviceman in the field for a 

(Continued on page 82) 


FRUEN’S 


ACE BRAND ROLLED OATS 


(Steam Processed) 


WINS THE COMPARISON TEST 


produce better results. 


TOWER BRAND ROLLED OATS 
(Steam processed) 

ACE BRAND ROLLED OATS 
(Steam processed) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

BOLTED OAT FLOUR 

GLENWOOD FEEDING OAT MEAL 

FALOON BRAND PUL 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 

BRAND COARSE GROUND 
OA 

BRAND PULVERIZED 


"TO THE 
FEED TRADE 


Just compare Fruen's Ace Brand Rolled Oats with any other brand near 
its price. Prove to your own satisfaction that Fruen's “Steam Process” 
gives Ace Brand finer quality and appearance. The flakes are big and 
whole . . . they really show up in your mix. And Fruen's “Steam 
Processing” makes them more digestible, too . . . your feeds will 


Fruen’s modern milling processes, using the latest milling equipment, 
assure you of finest quality and service at all times. 
Send for samples and prices today 
Mixed cars shipped at straight car prices 
Our Teletype number is MP 477 


ACME 

FLAX SCREENINGS 
ENERGEE PULVERIZED OATS 
MIXERS’ PULVERIZED OATS 
MIXERS’ COARSE GROUND 


If you want pelleted and crumblized formula feeds under 
your private label, write us for details 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 
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Drouth Area Expansion Seen 


By JOHN CIPPERLY 
Feedstuffs Washington Correspondent 


WASHINGTON — It appears that 
the drouth feed program will be ex- 
panded further, with more areas to 
be disaster-designated. 

As reported previously in Feed- 
stuffs, it is to be expected that the 
U.S. Department of Agriculture will 
make further additions to the dis- 
aster area where eligible farmers and 
ranchers may obtain designated 
grains or mixed feeds at reduced 
prices. 

A number of areas have been added 
to the emergency feed program just 
recently. (See accompanying story.) 

Meanwhile, controversy over 
drouth conditions in Missouri took 
Kenneth Scott, top USDA drouth 
area trouble shooter, to that state 
for a conference with state and 
Agricultural and Conservation Com- 
mittee officials. 

The disposition at USDA is to 
grant all reasonable local requests 
for disaster area designation. This is 
a political year, and with govern- 
ment bins full of old crops, it is dif- 
ficult for USDA to reject any or 
many requests for drouth relief pro- 


USDA Widens 
Drouth Area 


WASHINGTON—Counties in Colo- 
rado, Kansas, Nevada, Utah and 
Oklahoma have been designated re- 
cently as drouth disaster areas, bring- 
ing to 145 the number of counties in 
nine states to be disaster designated 
by the U.S. Department of Agricul- 
ture. 

Among the latest areas to be add- 
ed are Baca, Elbert, Las Animas, 
Prowers and part of El Paso coun- 
ties, in Colorado; Comanche, Hodge- 
man and Meade counties, in Kansas; 
and Lincoln county, Nevada. The 
USDA also re-designated three Kan- 
sas counties—Kearney, Logan and 
Wichita—the earlier designations of 
which had expired. And two Okla- 
homa counties—Texas and Woods 
Counties—have been added to the 
disaster area. Also added was all of 
Washington County, Utah, except for 
lands in the Dixie National Forest 
Preserve. 

Under provisions of a USDA pro- 
gram, eligible farmers and stockmen 
in designated areas may obtain cer- 
tain feed grains at a reduction in 
price of $1 cwt. 

The states and number of counties 
in each which have been designated 
disaster areas are: Arizona 5, Colo- 
rado 10, Kansas 12, Nevada 1, New 
Mexico 28, Oklahoma 6, Texas 78, 
Utah 1 and Washington 4. 


grams for livestock producers. 

Mr. Scott is known as a careful 
trouble shooter, and if he gains the 
impression that there is good reason 
that drouth relief should be ordered 
for the counties involved in Missouri, 
it is probable that within another 
week, there will 
nated counties in that state. 

More areas in Kansas, 
Texas and Oklahoma probably will 


be disaster-desig- | 


N. W. Feed Makers 
Hold Successful 
Golf Party, Dinner 


MINNEAPOLIS—Clear skies and 
record-breaking temperatures greet- 
ed members of the Northwest Feed 
Manufacturers Assn. and their guests 
who attended the organization’s an- 
nual golf party June 11 at the Min- 


| nesota Valley Country Club. 


Colorado, | 


be added to the program, and it is | 


considered likely that parts of Ne- 
braska and Iowa will be included. 


Other areas also may be brought in. | 


Any hopes that soil bank payments 
could supersede the drouth feed pro- 


gram are unfounded in fact. The soil | 


bank payments which may be avail- 
able are considered too small to com- 
pensate any eligible local cattlemen 
in drouth areas. 

At present, 145 counties in nine 
states are disaster-designated be- 
cause of drouth or other reasons. 


Cologne, Minn., Mill 
Damaged by Fire 


COLOGNE, MINN.—Feed produc- 
tion was resumed June 13 at the 
Cologne Milling Co., Inc., after fire 
damaged the mill the morning of 
June 9. 

Believed to have started in the 
basement below where some welding 
was being done in the mill, the blaze 
followed along wiring up the side of 
a bulk bin and finally worked its 
way into the headhouse of the feed 
mill and the cupola of the old flour 
mill which is now used for storage. 

Heaviest damage from the fire was 
to the wiring and equipment in the 
boiler room. The mill’s inventory suf- 
fered water damage as fire depart- 
ments from three towns battled the 
blaze from 8:30 until noon. All loss, 
estimated by one source at around 
$50,000, was covered by insurance, 
according to Gerald P. Guettler, com- 
pany secretary. 


Kansas City Feed Club 
To Meet June 26 


KANSAS CITY—The Kansas City 
Feed Club will hold its monthly meet- 
ing June 26 at the Golden Ox Steak 
House at the Kansas City Stock- 


yards. On the program, in addition | 


to the steak dinners, will be “Hap” 
Gardner, well known Kansas City 
sports figure, who will show a film, 
“Fabulous Fishing in South Amer- 
ica.” The meeting is scheduled for 
6 p.m. in the Frontier Room of the 
Golden Ox. 


CENTRAL ASSOCIATION OFFICERS—New officers for the 


coming year 


were elected at the recent convention of the Central Retail Feed Assn. in 
Milwaukee. The new officers and the retiring president are pictured here. 
Left to right are Louis Lader, Jr., Avalon, Wis., secretary-treasurer; Jacob 
Hunter, Jr., Antigo, Wis., vice president; Carl J. Basten, New Franken, Wis., 
retiring president, and Ray F. Kaercher, Watertown, Wis., newly elected 
president. Eldon H. Roesler, The Feed Bag, Milwaukee, was reelected execu- 


tive secretary. 


The near-100° temperatures were 
not enough to discourage golfers as 
124 made their way around the 
course in the blazing sun. For dinner 
in the evening, 222 persons were pres- 
ent, many coming from such distant 
points as Kansas City, St. Louis and 
Chicago. 

John Pierson, King Midas Mills, 
won low gross honors with a 79, en- 


| titling him to a movie camera along 


with the honor of having his name 
engraved on the association’s golf 
trophy which is displayed in the club- 
room at the Feedstuffs office. Run- 
ners-up for low gross honors were 
W. J. Westerman, Oyster Shell Prod- 
ucts Corp., and Darrel Nelson, Pine 
Lakes Feed Co., Perham. 


Best golfer under the Calloway sys- 


| tem, or low net winner, was S. L. 


Pries, Maney Bros. Mill & Elevator 
Co. Runner-up was Fred Hafner, Gen- 
eral Mills, Inc. 

Special prizes went to the follow- 
ing: C. W. Wilkey, Western Condens- 
ing Co., for the longest drive (he was 
runner-up to John Pierson who al- 


| ready had a prize); Robert F. Hum- 


boldt, General Mills, Inc., for closest 
to the hole; Carl W. Aldean, Mc- 
Kesson & Robbins, Inc., for highest 
score; Hiram Hette, Whitehall (Wis.) 
Mill & Power Co., best guest golfer; 


| Harry Tyson, Northwestern National 
| Bank, second best guest golfer. Tied 


with Mr. Tyson were Robert W. Mor- 
gan, W. S. Nott Co., and Arvid Lun- 
dell, Doughboy Industries, Inc., but 
Mr. Tyson won the prize on a card 
cut. 

Everyone at the dinner received 
cigarette lighters as gifts. A large 
number of persons received other 
prizes ranging from ice crushers to 
folding tables in the drawing that 
concluded the dinner. 

T. M. Paulsen, retired purchasing 
agent for Russell-Miller Milling Co., 
was master of ceremonies. 

A. P. McMaster, Industrial Mo- 
lasses Corp., and J. M. Strate, Walsh 
Grain Co., were co-chairmen for the 
event. Also on the committee were 
W. A. Foran, Jr., Olin Mathieson 
Chemical Corp.; Fred Hafner, Gen- 
eral Mills, Inc.; C. R. Veeck, Strong- 
Scott Manufacturing Co.; John D. 
Norblom, Farm Feed Manufacturing 
Co., Litchfield; J. R. Lepine, Ralston 
Purina Co.; H. G. Cowan, Feed Manu- 
facturers Supply Co.; Robert E. Cun- 
ningham, Percy Kent Bag Co., and 
R. J. Anderson, Chase Bag Co. 


Cyanamid Announces 
New Feed Antioxidant 


NEW YORK—American Cyanamid 


| Co. has announced a new antioxidant 


| product designed for feed manufac- 


turers who prefer to handle feed ad- 


| ditives in liquid form whenever pos- 
| sible. 


Called Liquanox 25, the new pro- 
duct contains 25% butylated hydroxy 
toluene dissolved in lard oil and is 


| & companion product to the com- 


pany’s Acconox 25, which is a dry 
blend of BHT. 


The company recommends that 
Liquanox 25 be incorporated into 
finished feed at a level of 1 lb. (one 
pint) per ton to provide a BHT con- 
centration of 0.0125% or at 2 Ib. (one 
quart) per ton to provide a concen- 
tration of 0.025%. 

Liquanox is available in 55-gal. 
non-returnable steel drums contain- 
ing 400 Tb. and is priced at 43¢ Ib., 
o> destination with freight pre- 
paid. 


Albers to Open 
Feed Mill in 
Fort Lupton, Colo. 


FORT LUPTON, COLO.—The Al- 
bers Milling Co., Los Angeles, has 
announced that it will open a new 
feed mill here June 30. 

The company has remodeled the 
Columbine Condensary building and 
equipped it with modern milling 
equipment. 

The two-story, 22,000-sq.-ft. brick 
structure was bought by the Car- 
nation Milk Co. in 1921. It was used 
as a condensary for Carnation’s 
Columbine brand. Later it became a 
receiving station, and in 1954 it was 
acquired by Albers Milling, a division 
of Carnation, and used as a retail 
and wholesale feed store. 

The Albers brand name has been 
familiar in Colorado for years with 
the sale of the firm’s calf feeds, 
Suckle and Calf Manna, through job- 
bers and dealers, company officials 
pointed out. 

“The gratifying reception to our 
full line of feeds out of the Fort 
Lupton store in the past year,” said 
Troy V. Cox, Albers vice president of 
feed sales, “has led us to the con- 
viction that a local mill equipped to 
handle custom milling and to produce 
a quality feed for Colorado beef, 
dairy, poultry and turkey feeders will 
be a mutually beneficial move for 
Albers and the local feeders.” 

The remodeled building will include 
a “one-stop” retail store with a com- 
plete line of sacked feeds and farm 
supplies. The warehouse area will 
contain bulk holding tanks for pre- 
mixes received by rail from the Al- 
bers mill in Kansas City. There also 
will be bins for whole grains and for 
the finished feeds to be sacked or 
delivered in bulk to the feeder. 

The milling operations will include 
new equipment for grinding, rolling, 
molasses mixing and pelleting. 

Wayne Schackmann, formerly 
manager of the Fort Lupton retail 
store, will be in charge of the new 
mill operation. 

Albers Milling Co., Fort Lupton, as 
it will be known, will retail feed to 
farms within a limited radius and 
wholesale the firm’s line of branded 
feeds to dealers in outlying areas. 

The grand opening of the new fa- 
cilities has been scheduled for June 
30, announced G. A. Ensminger, as- 
sistant vice president of feed sales. 


Soybean Meal 
Futures Soar 


MEMPHIS—Soybean oil meal fu- 
tures on the Memphis Board of Trade 
skyrocketed in the week ending June 
13, posting gains that ranged as high 
as $3.50 ton. 

A worsening of the conversion 
ratio caused many processors to re- 
duce their offerings, and cash demand 
was sufficient to bring about steadily 
rising prices in the protein. 

Reports made the rounds at Mem- 
phis that several processing plants 
were shut down temporarily and sev- 
eral others were planning a like 
move. 

Speculative buying entered the 
market on the strength of beans. Re- 
ports were prevalent that hot, dry 
weather in the central bean belt was 
not very good for the crop. 

Unrestricted soybean oil meal 
closed the week of June 13 with 
gains of $1.25@3.45 ton. The nearby 
months were the big gainers. 

Eastern Trunk Line soybean oil 
meal closings June 13 were $1.25@ 
3.50 ton higher than the June 6 clos- 
ings. 

Cottonseed oil meal moved ahead 
in sympathy with soybean oil meal 
and recorded gains of $1@1.50 for 
the week. Nearby July was the top 
gainer. 

Volume during the week for all 
protein oil meal futures was mod- 
erate. 


q 
| 
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Maine Broilers Yield 


901,995 Extra Pounds 


Balanced Ration 
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Dr. L. M. ‘Danky, Lipman’s Director, 
shown feeding broilers, has complete facilities for 
testing feeds. Below is Lipman’s modern poultry- 
processing plant. 


Lipman Poultry Co., Augusta, shows with 4,919,697 birds 
how to profit at today’s broiler prices... . 


Complete production records of this firm show 
the valueof a properly balanced high-energy feed. 

4,919,697 broilers were processed in the ultra- 
modern plant of the Lipman Poultry Company in 
1955. Approximately 2.5 million delivered in the 
second half of the year weighed 901,995 pounds 
more than a similar number delivered during the 
first half. These birds were grown under the direct 
supervision of experienced poultrymen on feeds 
manufactured in Lipman’s new push-button mill. 

Dr. Dansky, stating the reason for this better 
performance, says: “We fed a high-energy ration 
during all of 1955, but the improved growing 


Methionine 


RTC. u.s.PaT.OFf. 


BETTER THINGS FOR BETTER LIVING. 


++ THROUGH CHEMISTRY 


records during the second half of the year were 
made possible by balancing this energy with a 
more effective protein. The addition of DL-methi- 
onine was our first step in that direction.” 
Weight gains for the broilers grown the second 
half of the year were increased 4%, feed require- 
ments were reduced 5%. These factors, coupled 
with better livability, resulted in a reduction of 
8% for feed cost per pound of meat produced. 
Make sure your broiler feeds are designed to 
take full advantage of their energy potential. For 
the lowest possible cost per pound of meat, be 
sure your feed contains enough methionine. 


E.I.du Pont de Nemours & Co. (Inc.), 
Grasselli Chemicals Department, 
Animal Industry and Nutrition Section, 
Wilmington 98, Delaware, 

Du Pont Company of Canada Limited, 
85 Eglinton Ave. E., Toronto 12, Canada 
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My old grandaddy used to say: 


"It's all right, Thomas, to hitch your wagon to a star, but be 
darned sure the end gates are tight so you won't fall out the back end.” 


| hadn't remembered that for a long time until a couple of weeks 
ago when I ran into Jack Sims and we got to talkin’ about fellas we 
knew back when. Jack had a feed salesman workin’ for him that | knew 
mighty well and he was really a humdinger. His name was Frank. 


| knew they'd had a fallin’ out years ago and | always wondered 
what had happened. So, | asked Jack and here's what he told me: 

For a long time he was Jack's best salesman and he was makin’ 
real good money. 


For no good reason his sales started to fall off and his whole 
attitude changed. It finally got so bad Jack called him in to see if he 
couldn't maybe find out what was wrong and give him a boost to get 
him back on the right track. 


What had happened | guess happens to a lot of people. Frank got 
to foolin' with the speculative es 39 He was about $75,000 ahead 
and said he was goin’ to ride it to a hundred thousand. Jack tried his 
darndest to get him to take his profit and get out, but ‘'no, sir!" That 
star he hitched to was $100,000. 


Well, you can guess what happened. In less than a month he was 
cleaned out. He lost his home, his car, and | guess his courage, too, 
‘cause he took off and his family didn't know where he was for 
almost a year. 


Jack kept sendin’ a check every month to the wife, tellin’ her it was 
commissions on repeat business, and sure enough one day he gets a 
collect call from Frank. Jack put him back to work again and he was 
doin’ all right ‘til he hitched his wagon to another star, horses this time, 
and the end gate gave way again. 


Jack says he hasn't heard from him now for over |0 years, but 
I'll bet you a dollar if he were to write Jack again, he'd give him 
another chance. 


That's what | like about this feed business—the real guys that are 
in it—guys like Jack. 


BRAND 


MENHADEN PRODUCTS 


STABILIZED MENHADEN MEALS 
ELIMINATE THE VARIABLES 


STABILIZED M 


i late 

with 

Menhaden Fish 
Condensed Fish 


Get the advantages you’ve always wanted—by using Hi-Seas 
Brand—a stabilized, anti-oxidant protected, combination of dehy- 
drated condensed fish solubles and Menhaden fish meal. 
ELIMINATE the variables by using quality standardized, stabilized 
Menhaden meals—HI-SEAS BRAND —stabilized Menhaden 
Whole Meal and regular stabilized MENHADEN MEAL. 


THE PROPER USE of ANTI-OXIDANT is a new departure in 
fish processing—resulting in a nutritionally superior product. 


HI-SEAS stabiliz- 

ed Menhaden fish ; TECHNICAL PRODUCTS, Inc. 

meal and fish solu- 

bles are manufac- 114 East York Street, Baltimore 30, Maryland 

tured by New Jer- 

sey Menhaden 

Products Inc. 

Reedville Oil & 

Guano Co., Inc. 

and Mississippi 

Menhaden Prod- 

ucts Inc. L 
T 


HI=SEAS MENHADEN WHOLE MEAL 
distributed exclusively by TECHNICAL PRODUCTS, Inc. 


formation, available to feed companies and 
nutritionists, 


| 

Please send me Technical Bulletins and in- 


Caple Firm Building 
Tanks for Dehydrated 
Alfalfa Storage 


TOLEDO—Four large steel tanks 
for the storage of dehydrated alfalfa 
meal under gas pressure to preserve 
vitamin A content are being installed 
at the Oregon Road alfalfa mill of 
the A. B. Caple Co., it was announced 
recently by John A. Caple, general 
manager. Provisions are being made 
to install additional tanks in the 
future. 

In addition, the company is putting 
in pelleting machinery and equip- 
ment for blending and processing al- 
falfa meal the year around, The 
plant modernization is expected to 
be completed about Aug. 1, Mr. Caple 
said, after which the firm will be in 
position to ship meal in any form— 
bulk or sacked, suncured or dehy- 
drated. 

September, 1956, will be the 30th 
anniversary of the chartering of the 
A. B. Caple Co. The first car of al- 
falfa meal was shipped from the To- 
ledo area Feb. 16, 1925, to H. B. 
Cassell & Sons, Philadelphia, at $31 
ton, delivered. It was used at that 
time for horse feed, mixed with mo- 
lasses and grain, the Caple records 
show. 

A. B. Caple, founder of the Caple 
firm, is 80 years of age and still 
active in the management of the 
firm. He started in the business world 
as an attorney, having passed the 
bar in 1898, and practiced law for 
several years. Following the destruc- 
tion of a herd of registered Holstein 
cattle by hoof-and-mouth disease in 
1918, he entered the hay and alfalfa 
meal business. 

Besides the operation of the Ore- 
gon Road alfalfa mills and a dehy- 
drating plant at Tontogany, Ohio, the 
firm owns or leases about 3,000 acres 
of Wood County farm land. 


Hutchinson Exchange 


Elects New Officers 


HUTCHINSON, KANSAS — K. K. 
Kirkpatrick, Security Elevator Co. 
is the new president of the Hutchin- 
son (Kansas) Board of Trade, suc- 
ceeding W. G. Kelly, Wm. Kelly Mill- 
ing Co. 

Other officers elected were J. R. 
Dutton, Gano Grain Corp., vice presi- 
dent; Charles W. Colby, Colby Grain 
Co.; H. C. Jennings, C. D. Jennings 
Grain Co.; F. A. Kieler, Security Ele- 
vator Co.; J. V. Fleming, Gano Grain 
Corp.; V. S. Davis, Western Terminal 
Grain Co., and J. R. Marts, Farmers 
Cooperative Commission Co., board 
members. 


Nutrition 
Group to Meet Oct. 17 


SPRINGFIELD, MO.—The annual 
meeting of the Animal Nutrition Re- 
search Council will be held Oct. 17 
at the Shoreham Hotel in Washing- 
ton, D.C. 

The announcement of meeting came 
recently from Maxwell L. Cooley, 
Hoffman-Taff, Inc., Springfield, secre- 
tary of the council. 

The ANRC meeting is held in con- 
nection with the annual meeting of 
the Association of American Feed 
Control Officials, scheduled for Oct. 
17-18 at the Shoreham. 


; 
COTTONS © BURLAPS MULTIWALLS 
| PERCY KENT. BAG COMPANY, ING.” 


Konsos City * Buffale Mew York 


marketing 


QUALITY 


Now you can make $100 to $150 per 
week aa UALITY EGGS for 
your Egg Producer customers. All 
you do is lease this self-service 
salesman and loan to Food Stores in 
@ nearby town to do your selling. 
Tests by Cornell, Missouri and Ne- 
braska Universities prove that 

Unit will sell 600 dozen Eggs 
week. This is an increase o obs 
over present way of selling. No In- 
vestment . . . just LEASE a FRESH 
EGG MERCHANDISER for $24 
month. it's a sure way to get foe 
to 15¢ extra per dozen for your 
Eggs. Write today! 
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TAKES OVER—Edmund W. Huebner 
is shown here taking over the gavel 
as the new manager of the San Fran- 
cisco Grain Exchange. Mr. Huebner 
was formerly with the Southern Pa- 
cific Railway and a part time em- 
ployee of the exchange. He assumed 
his new duties June 1. 


California Firm 


Enlarges Operations 


NAPA, CAL.—The Orsoe Feed & 
Milling Co. has enlarged its opera- 
tion in two ways within recent 
weeks. 

The company has added to its mill 
in Napa, increasing the capacity of 
both production and storage facilities, 
and has opened a new branch retail 
store in St. Helena. 

The store, the fourth for the com- 
pany, holds the Ralston Purina and 
Albers franchises for the area, and 
was formerly operated by another 
concern. Dave Pirkle remains as 
manager of the new branch, which 
also features Orsoe’s own products. 
Other retail branches are located in 
Sonoma, Calistoga and Vallejo. 

The Napa mill has become more 
automatic with the installation of a 
bulk unloader and a series of screw 
conveyors leading from one operation 
of the plant to another. The bulk 
unloading involves delivery by trucks, 
the grain being dumped in a single 
step into a pit. 

Screw conveyors connected with 
the pit carry the grain to the ele- 
vators and then it goes to bulk bins. 
Additional conveyors bring the grain 
to the grinding bin for processing and 
in turn to a new and greater ca- 
pacity cleaner. Another set of screw 
conveyors brings the product now 
to one of several grain bins. 

Four additional storage bins have 
been added to the plant with a ca- 
pacity of 20 tons each, or a total 
holding capacity of about 500 tons 


Ge 
— Dry YEAST 


FOUR - FOOTED ANIMALS 


for the plant. Additional improve- 
ments are new bucket elevators and 
a California pellet mill. Einar Orsoe 
is president of the firm. 


Pfizer to Build 
New Plant in Italy 


NEW YORK—Plans for construc- 
tion of an Italian plant to produce 
antibiotics, other pharmaceutical 
products and animal feed supple- 
ments have been announced in Rome 
by John E. McKeen, president of 
Chas. Pfizer & Co., Inc. 

The head of the Brooklyn drug 
and chemical manufacturing firm 
told a news conference that a fac- 
tory site, eventually to encofnpass 
30 acres, has been acquired at La- 
tina, about 40 miles southeast of 
Rome. 

Construction is expected to start 
next month and the plant is sched- 


Production of 1 
with season total of 
of Kansas City and st. Joseph; 
Dakota and Montan 
Buffalo, N.Y. 


feed in tons 


Product 
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ipal mills in Nebraska, 
(2) principal mills of Minnesota, 
1, ime Minneapolis, St. 
ion computed on the basis of 
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Production of Millfeed Expands 


and prior two weeks, together 
Kansas and Oklahoma and the cities 
Iowa, North and South 
Paul and Duluth-Superior; (3) mills of 
72% flour extraction 


-—Southwest* Northwest*— Buffalot— --Combined**—, 

Weekly Crop year Weekly Crop year Weekly Crop year Weekly Crop yr. 

Production todate production to date production to date production to date 

June 4-8 .. . 23,785 1,238,710 12,284 654,910 9.144 453,995 45,213 2,347,616 
Prev. week ....{21,550 110,462 8,012 340,024 
Two wks. ago .. 23,359 12,941 9,324 45,624 

BOGE 23,031 1,226 12,695 10,439 615,222 46,165 2,474,422 

273 1,166 12,407 9,397 483,264 46,077 2,326,036 

1,1 7 12,865 9,079 682,074 43,072 2,488,136 

ae ,219 1,221,530 15,446 598, 422 10,581 477,756 49,240 2,297,708 

*Principal mills. **74% of total capacity. tAll mills, tRevised. 


Mr. McKeen told newsmen that 
the plant will operate with Italian 
personnel exclusively. Pfizer’s scien- 
tific and technological knowledge and 
skills will be combined with Italian 
technology, he said, to provide Italy 
with the most modern plant possible. 

Pfizer opened plants in England, 
France and the Philippines last year. 
It also has manufacturing facilities 


Plants will be opened in Canada, 
Chile and Japan later this year. 


INCREASED CAPACITY 
PERHAM, MINN.— The capacity 
of the feed department of Pine Lakes 
Hatchery, Feed & Produce has been 
materially increased by the addition 
of a 50-ton bulk feed storage addi- 


SCREENING: 


~ HIAWATHA MILE & ELEVATOR 
Phone: FEderal 5-2189 


in Brazil, Spain, 


uled to be in operation in the spring 
and a number of 


of 1957. 


Germany, Belgium 


tion, according to Darrell Nelson, 


other countries. proprietor. 


to your hog fee 


Arsanilic 
Acid 
Concentrate 
for hogs 
Increases Feed 
Efficiency and 

rowth of Swi 

on fed with x 
to x parts 

of grain. 


Now all of your hog feeds can have 
the advantages of Pro-Gen! This 
outstanding growth stimulant that 
has proved its effectiveness in poul- 
try and complete hog feeds has now 
been cleared for use in hog feed 
concentrates—at levels ranging 
from 0.02% in 20% protein concentrates to 0.05% 
in 35% to 45% concentrates. 


When these concentrates are fed with grain, hogs 
will be supplied 90 grams of Pro-GEn per ton of 
total feed and will give your feeds these advantages— 


Faster gains on less feed—Test after test has 
shown that Pro-Gen makes even the best feed 
better! Steps up feed conversions. Equals or supple- 
ments the growth stimulation produced by antibi- 
otics—and at much lower cost. When Pro-GEN is 
added to feeds already fortified with antibiotics, the 
result is even better performance. Most impor- 
tant of all, PRo-GEN pays for itself many times over! 


Fewer Runts—Uniform Marketing —Pro-GEN 
exerts a controlling influence on the “disease level’’ 
among hogs from the time they start eating all the 
way to market. Gives unthrifty pigs a real boost. 


Now you can add all the 
advantages of 


PRO-GEN ACID 


For complete information on PRO-GEN for hog concentrates 
including labelling instructions which need no further approvals, write to... 


Abbott Laboratories, Chemical Sales Division, North Chicago, Illinois, 


d concentrates 


Keeps pigs growing evenly with fewer “tail-enders” 
at market time. 


Maximum protection against scours—When 
combined with an antibiotic, PRo-GEN gives the 
safest, surest protection against infectious enteritis. 
Proved to be extremely effective even in bloody 
scours. 


Lower ingredient costs—PRo-GEN spares anti- 
biotic requirements. A small amount of Pro-GEN 
greatly reduces the amount of antibiotics needed to 
produce equal or superior results! 


Counteracts selenium toxicity—New tests at 
S. Dakota State College of Agriculture show that 
Arsanilic Acid (PrRo-GEN) counteracted selenium 
toxicity, stepped up gains 12%, and reduced feed 
requirements by approximately the same amount. 


Quick, Accurate Assay 


You can maintain close production and quality 
controls with the rapid colorimetric test—approved 
by the Association of Official Agricultural Chemists 
—J.A.0.A.C., 37,106 (1954). 

Yes... with Pro-GEN... you can now build 
better hog feed concentrates for less. No other addi- 
tive adds so much to your feeds at such low cost! 


In Canada: 1350 Cote De Liesse Road, Montreal 9, Quebec 


| 
g 
3 2 
| | 
| 
PPP 
e 
e 
: 
} 
e 
: : 
e 
{ 
e 
° e 
e 
e 
: 
~ 
° 
. 
4 
° 
e 
le 
| @ 
| 
. 
bed 
> 
e 
HIAWATHA |: 
e 
GRAIN/@OMRANY |: 
be 
14. 4 606465 
Speclatizt mis : 
ik 
4 
mie 
° 


1 


12——-FEEDSTUFFS, June 16, 1956 


Red Meat Output in 
April Under March, 


Up from Year Ago 


WASHINCTON — Red meat pro- 
duction in commercial slaughter 
plants totaled 2,106 million pounds 
during April, according to the crop re- 
porting board of the U.S. Depart- 
ment of Agriculture. The April out- 
put was 7% less than the 2,265 mil- 
lion pounds produced in March, but 
9% more than the 1,929 million 
pounds in April, 1955. 

For the first four months of the 
year, red meat production totaled 
9,032 million pounds, 11% more than 
the 8,151 million pounds in the cor- 
responding period last year. For this 
period, each specie showed an in- 
crease over a year earlier. Beef pro- 
duction was up 12%, pork output up 
12%, veal up 1% and mutton and 
lamb up 2%. Lard production during 
the January-April period was 16% 
more than a year ago. 


Compared with the four-month 
period last year, USDA reports the 
number of cattle slaughtered was up 
6%, hogs up 17%, sheep and lambs 
up 3% while the number of calves 
was down 1%. 

The number of cattle slaughtered 
in April totaled 2,068,500 head, 1% 
less than a month earlier but 5% 
more than in April last year. April 
beef production totaled 1,121 million 


pounds, 1% below March this year, 
but 11% above April last year. 
Slaughter cattle in April averaged 


970 lb. live weight compared with 
973 lb. a month earlier and 934 a 
year earlier. 

April calf slaughter was esti- 
mated by USDA at 958,200 head, 
down 7% from the March kill and 
down 2% from the slaughter in April, 
1955. Veal production in April totaled 
112 million pounds, 1% less than 
March but 3% more than April, 1955 

April pork production totaled 813 
million pounds—15% less than in 
March but 9% more than in April 


last year. The number of hogs 
slaughtered during April totaled 6,- 
266,800 head, 17% below the March 
kill but 15% more than the kill in 
April a year ago. Average live weight 
of hogs slaughtered in April was 231 
lb., compared with 228 lb. in March 
and 240 Ib. in April, 1955. 

Lard production in April was 19% 
less than in March but 12% more 
than April of last year. The amount 
of lard rendered per 100 Ib. live 
weight of hogs slaughtered was 14.3 
lb., compared with 14.7 Ib. a month 
earlier and 14 Ib. a year ago. 

Mutton and lamb production in 
April totaled 60 million pounds, 9% 
under a month earlier and 5% under 
a year earlier. The number of sheep 
and lambs slaughtered was down 7% 
from March and down 4% from 
April, 1955. 

April poultry slaughter, USDA re- 
ports, totaled 324 million pounds, 
ready-to-cook basis. This was 16% 


| above March, 31% above April last 


| year and 69% 


above the 10-year 
average for the month. 


Package your feed in the new 
Bemis “Edge-Lock”’ Seam burlap bags 


... youll please—and WIN—customers! 


With conventional in burlap seams, the yarns fray 
like this when a bag has made several trips. Loose 
yarns may get into the feed and clog automatic feeder 
machinery. Such raveling necessarily limits the life 
of the bag. 


Bemis “Edge-Lock”...the ravelproof seam 
...is the most important improvement 
in burlap bag design in many years. It’s 
another Bemis first! Begin right now to 


use this customer-pleasing package! 


With Bemis ‘‘Edge-Lock” «ll burlap bags, there is 
no fraying, no loose yarns to clog the machinery. You 
can get many extra trips from each bag, thus reducing 
your bag cost. There is a big sales advantage in the 
neater bag, too. 


Bemis 


General Offices—St. Louis 2, Missouri 


Sales Offices in Principal Cities 


Tobias Enterprises 
In New Offices 


CHICAGO—Tobias Enterprises on 
June 1 moved to new and larger 
offices at 225 North Michigan Ave. 
Company officials said the move was 
made necessary because of increased 
business of both their feed promotion 
division and sales of fresh egg mer- 
chandisers. The phone number is the 
same—ANdover 3-6645. 

Company officials also announced 
that they have loaned a fresh egg 
merchandiser to North Carolina 
State College for marketing research 
work. Dr. Charles E. Bishop, depart- 
ment of agricultural economics, re- 
quested that the merchandiser be 
shipped to Raleigh, N.C., for studies 
on selling quality fresh eggs. 


North Carolina Feed 


Tonnage on Increase 


RALEIGH, N.C.—Feed shipments 
in North Carolina are continuing 
ahead of a year ago, according to a 
report from the North Carolina de- 
partment of agriculture. 

April tonnage totaled 102,673, 
compared with 89,675 tons in April 
a year ago. March shipments totaled 
92,562 tons. 

For the July-April period this year, 
feed tonnage shipped totaled 934,522 
tons compared with 879,004 tons in 
those months a year ago. 


—— 


SELLS FEED STORE 

LACONA, IOWA—Robert Dittmer 
has sold his feed store and elevator 
here to a group of Warren County 
farmers. The new firm will be known 
as the Lacona Cooperative Elevator 
and has been authorized to issue 
stock in the amount of $40,000. Ron 
Stierwalt is president of the coopera- 
tive. Emmet Peter, who has been as- 
sistant manager of the Story City 
Cooperative, will move to Lacona to 
become manager of the new coopera- 
tive. Ed Shoemaker, who has been 
an employee of Mr. Dittmer’s for sev- 
eral years, will be assistant manager. 


with {DEMON 
Steamed Rolled Oats 


WRITE TODAY 
FOR PRICES 


= = 
DES Egat ES OAT PRODUCTS CO. 
(00 E. Grand Ave., Des Moines, lowa 


A Divisic Biatentord Cait Meal Ca, 


MOVING? 


If you are moving, tell us about 
it, won't you? Your weekly 
copy of Feedstuffs will not fol- 
low you unless we have your 
new address right away. Make 
sure you don't miss a single im- 
portant issue . . . and help us 
make the correction as quickly 
as possible by giving us your 
old address too. 


FEEDSTUFFS 


2501 Wayzata Blvd. 
Minneapolis 5, Minn. 
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Distillers 
Dried 
Solubles 


Pigs gain weight up to 25% faster when fed 

rations fortified with Distillers Dried Solubles . . . 
reach market finish in up to two weeks less time! This 
high feed efficiency is due to naturally rich proteins, 
minerals, the important B vitamins plus other vital 


growth factors found in Distillers Dried Solubles. 


You can have confidence in your feeds when you balance 
your customers swine rations with nutrition-rich 


Distillers Dried Solubles. 


Arrange for your supply, now! For additional 
information, write Distillers Feed Research Council, 


1232 Enquirer Building, Cincinnati, Ohio. 


DISTILLERS 
DRIED SOLUBLES 
, | Protein 24-30 % 

° 6% 
¢ | B Complex Vitamins 
¢ | Growth Factors 


louisville, Ky. *  Divtifieries Company, Owenshors, Ky, * Grain Proves 
Museatine, fo. * Kentucky “ve: Ky, * Medley Distilling Ce., P. 0. 


Feed Research. Ky. * Merchants Dist’ St, Chicago, * Midwest Solvents Corp. 
* National Distiliers Prov Grain Products Div., 99 Purk Avenwe, New York, 


Distiliers Corp., 465 Ave., New York 17, M. ¥. Schentey Distillers, Inc., 6 
96 tast 6th St, Gincinnc’ Otte * Joseph Seagrom & Sons, Grain Produc 


COUNCIL Station B, Levievite, Ky. 
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Comments on— 


of Item 1 must decrease because pro- 
tein cannot fulfill both growth and 
caloric purposes at the same time. 


e e . This fact is not taken into account in | energy. This permits a higher propor- 
Calorie-Protein Ratio the usual concept of calorie-protein | tion of the protein to be used for ' 
ratio. growth and production. i, 
° Caloric demand is pre-eminent. If When more of the diet protein can 1 
By Dr. H. J. Almquist the animal is forced to make a choice, | be used for body protein purposes, the . 
The Grange Co. it will use protein to fill out caloric | importance of amino acid balance in 
needs and then use the rest of the | that protein is emphasized. As pointed , 
Modesto, Cal. protein for growth or production. | Out by the writer previously, the pro- | 
4 . j , Some of the protein will always be | tein which is used for energy is less ! 
EDITOR'S NOTE: In the accom- ciable factor. There is some value in | ©. med in the production of energy. | exacting in respect to essential amino 
panying article, Dr. Almquist com- | attempting to get a clearer concept If a higher proportion of the pro- | acid content. Essential amino acids 
ments on the usual procedure for of these factors even if arithmetic 'S | tein is to be diverted to growth and | are not essential for energy produc- | 
calculating encrgy-protein ratios, | at the moment precluded. production, then more calories must | tion from protein. As higher propor- ‘ 
noting that protein cannot fulfill ¥ ¥ | be provided from carbohydrate or fat. | tions of the protein in the diet must ! 
both growth and caloric purposes at The usual calorie-protein ratio is With carbohydrate this substitution | b€ used for energy, the required lev- 
the same time. He goes on to suggest | obtained by procedures which, in es- | js largely self-limiting because carbo- els of essential amino acids in that 
how “the true calorie-protein ratio | sence, amount to calculating the fol- hydrate and protein have similar cal- | Protein tend to decrease. 
should be expressed,” differentiating | jowing: ; oric values. Increasing the percentage It is possible to keep the usually 
of one in the diet commonly means | Calculated energy content of a diet 
grows proeu (per Ib.) { 2. Calories from carbo- | an equivalent decrease in percentage 2bout the same, run the protein up 
tion. “In practice, this ratio cannot diet) hydrate ° the other and down over quite a range by 
be calculated because the amount of Calorie- oe | é replacing it with carbohydrate, and ) 
protein used for energy cannot readi- protein sar : : Use of Fat obtain substantially no difference in 
ly be estimated,” he explains. “Nev- | ‘#° oe eens & of diet) Since fat is a more concentrated | results. There will be no improve- 
ertheless, the amount of protein used As more of the protein is used for | form of energy, it makes possible an | ment until as the protein level is 4 
for energy is a real and very appre- | growth or production, the true value | increase in energy content of diet, as | raised. an equal or higher proportion 
of it can be retained for use as pro- 
tein, by replacing some of the pro- 
tein calories with a more concentrated 
form of energy, as by fat. 
The true calorie-protein ratio 
should be expressed as follows: 
[ 1. Protein (used for energy) 
Calories { 2. Carbohydrate 
Fat 
: 4. Protein (used for growth and production) 
. ’ If, for example, protein used for 
4 "49 b tt 33 calories is 4 of the total protein, then 
this way, it’s better! J A> Item 1 will be only % of the usually 
LAN assumed value. Item 4 will be % of 
the usual value. 
» The optimal value of this ratio (if 
we must have a ratio) will be more 
| constant for comparable diets than 
; the presently familiar ratio, which is 
certainly not constant. Also, the 
amino acid balance required in Item i 
4 will be a relatively constant feature ' 
for any specific purpose. 
In practice, this ratio cannot be 
It’s so easy to sell feeds which calculated because the amount of 
protein used for energy cannot readily 
will produce high-quality broilers: be estimated. Possibly it can be re- 
lated to urinary nitrogen. Neverthe- 
less, the amount of protein used for 
energy is a real and very appreciable 
. . =e, factor. There is some value in at- 
these factors even if arithmetic is at 
the moment precluded. { 


U. S. PATENT 


YO. 2,544,698 


well as percentage of protein. Higher 
levels of protein thereby can be made 
to function as protein rather than as 


Piper Grain Sells Last 
Of Country Elevators 


CEDAR RAPIDS, IOWA—The last 
of the country branches owned by 
the Piper Grain & Milling Co., Cedar 
Rapids, has been sold and the firm 
will be completely liquidated within 
the next few weeks, it has been re- 


> a hroiler rations. v 
fo By adding LIF AMONE to your broiler rations, you can ported by R. C. Booth, president of 
sell feed that will meet the increasing demand the company. Mr. Booth has not yet 
of growers for a better, easier method of hormonizing announced his plans for the future. 
ay Mery, The bie demand for these feeds will The latest sale was of the Zan- 
. increased sales volume for you. to George and Gordon Strayer of 
IMPORTANT NEW WORDS Hudson, Iowa. The new owners will 
take over June 25 and call the plant 
FOR THE BROILER INDUSTRY The LIPAMONE “in-the-feed” hormonizing not only Zaneta Mills, Inc. Headquarters for 
avoids shock but tranquilizes the cockerels, and the firm will be in Hudson. 
Lipamone: a free-flowing feed ad- thus exerts a quieting effect upon flocks of 
ditive for broiler rations. It contains mixed sex, DUSTLESS 
dienestrol diacetate, a feminizing ; DEHYDRATED or SUNCURED 
hormone with a quality-improving If you are already manufacturing Liponized formula ALFALFA MEAL 
3 effect. feed, the advantage of hormonizing with LIPAMONE Made With ew Mixer 
: is not a new story to you. But. if you have ret adde 3% Stabilized Animal Fat 
Liponizing: the process of adding Liponized broiler rations to your line of feeds, we urge 
LIPAMONE to feed; also hormonizing that you investigate the LIPAMONE story, and 
b we by “yap them LIPAMONE- see what it can mean to you in terms of increased OLD PROCESS SOYBEAN 
supplemented ration. sales and increased profits. ‘ 
MEAL and CAKE 
Liponette™":: a Liponized broiler. Write for your copy of “The LIPAMONE Story” 45% Protein—5% Natural Fat 
GUARANTEED 2 
No adulterations @ Clean ) 
Nutritious @ Palatable @ Fragrant 
_ A Dependable Supply 
WHITE LABORATORIES, INC. 
( 
ral Divisio 0r > 
Agricultura n, Kenilworth, N. J. EXCHANGE COMPANY § i 
Coshocton, Ohio 
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Improves Customer Service 
and Increases Your Profits 


Instant Remote 
Screen Change 


HAMMERMILL 


with the 


You can give your custom-grinding cus- 
tomers faster service and more personal 
attention with the remote screen change 
feature of the Jacobson "Master." Your 
operator can select the desired ge 
lation instantly, without s' ing 

contraptions. A simple push or pull 
on one of two control rods changes 
to a fine, medium or coarse grind. 


Satisfied Customers 
Are Repeat Customers 
and Refer Other 
Prospects to You 


Additional Features Combined Only in the Jacobson “Master” 


Separate Fan Motor: Monocast Base: pres Air Control: 
Increases coarse grinding capacity; Assures t alignment and rigidi- pply of return air ( 

tends to eliminate chokeups; ry minimizes destructive full ea ity) can be directed 
versible rotation of grinder possible. on while providing smooth operation. thre grinding ber or under screen. 

Reversible Rotation: Special Grind Feature: Recirculating Collector: 

Hammers and other moving parts wear Cc ient d permits 30 . 75% of the air recirculates through 

evenly without turning; helps entire ond evavonrionet Jacob son hammermill; finely divided dust parti- 

hammermill remain in better balance. screen change for special grinds. cles are reclaimed and power saved. 


Write for Bulletins and the Name of Your Jacobson Sales Representative 


Over 46 Years of Continuous Service to the Feed Industry 


JACOBSO MACHINE WORKS 


1090 TENTH AVENUE S.E.—Dept. M 
MINNEAPOLIS 14, MINNESOTA 
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Un 55 to 140 
H. P. 
| | 


16——-FEEDSTUFFS, June 16, 1956 
Poultry Unit Opposes 


Inspection Legislation 


CLEMSON, S.C.—The executive 
committee of the South Carolina 
Poultry Improvement Assn. has gone 
on record as opposing certain legisla- 
tion affecting the poultry industry 
now before Congress. The committee 
also has appropriated $500 to conduct 
turkey disease research work at the 
Clemson Livestock Sanitary Depart- 
ment. 

The committee adopted a resolution 
asking members of the South Caro- 
lina delegation in Congress to oppose 
Senate Bill 3176, which would make 


PERFORMANCE 
PRE-MIXES .. 


compulsory the inspection of poultry 
and poultry products by the Food and 
Drug Administration, and Senate Bill 
3588 and the concurrent House Bill 
10,514, which would require compul- 
sory inspection of poultry and poultry 
products by the U.S. Department of 
Agriculture. 

P. H. Gooding, leader, Clemson 
poultry extension work, and secretary 
of the association, says the committee 
feels that under the provision of the 
proposed bills many small poultry- 
dressing establishments in the state 
might be closed by the secretary of 
agriculture upon request of large 
processors. This would not only re- 
sult in loss of livelihood by many per- 


Distributed in Arkansas, 
Oklahoma and Texas by 


The Tommy Thompson Co. 


3617 Dryden Road Fort Worth, Texas 
Telephone: WAlInut 3-0005 


sons now engaged in poultry process- 
ing but it would also destroy the mar- 
ket outlets for poultry producers in 
the areas in which they are located. 

The $500 appropriated by the com- 
mittee will be used by the Clemson 
Livestock Sanitary Department to 
conduct research work on an eye 
trouble affecting turkeys. The Nation- 
al Turkey Federation has also don- 
ated $500 for this purpose. The re- 
search will be conducted by Dr. B. W. 
Bierer, assistant state veterinarian, 
at the Clemson Livestock Diagnostic 
Laboratory, Sandhill Experiment Sta- 
tion, Columbia. 


— 


FIRM INCORPORATED 

GROVE CITY, MINN.—The Grove 
City Farmers Elevator Co. has been 
incorporated to handle and process 
grain, seeds and feeds. Its incorpor- 
ators include Joseph Rusk, Hector, 
Minn.; E. W. Schroeder, St. James, 
Minn., and Wallace C. Olson, Excel- 
sior, Minn. 


TYPHOID 
BLACKHEAD 


CRD (Air Sac) 


(Blue Comb, Mud Fever) 


* PARATYPHOID 
HEXAMITIASIS 


nf-180 now labeled and recommended 
for prevention and treatment of 


SYNOVITIS 


{Arthritis due to filterable agent) 


Recent research at a leading state university proves 

nf180 will control still another costly poultry 

disease—SYNOVITIS. Often referred to as Arthritis or 

Hock Disorder, SYNOVITIS is a serious problem to 

poultry growers. Conclusive data, soon to be published, 
* shows that nfl80 effectively treats Synovitis. 

Continuous low level feeding of nfl80 is recommended for 

preventing the occurrence of the disease. 


nf-180 now gives your customers protection 
against six specific diseases: 


PULLORUM 
SYNOVITIS 


nf-180 now labeled and recommended for reduction 
of morbidity and for maintaining feed consumption, 
growth and livability in the presence of diseases such as: 


NON-SPECIFIC ENTERITIS 
ULCERATIVE ENTERITIS (Quail Disease) 


nfi80 is a chemical antimicrobial that is bactericidal 
against a wide range of disease producing organisms. 
These organisms include both primary and secondary 
invaders. Used alone or in combination with recommended 
levels of antibiotics, nfl80 is very useful in preventing 

the occurrence of the diseases and disease complexes 
shown above. nfl80 is also recommended for 

maintaining feed consumption, growth and livability 

in the presence of these diseases. 


For specific information on how fo use nf-180 
in your feeding program, address: 


Feed Products Division « HESS & CLARK, INC. 
Ashland, Ohio ® Specialists in Feed Medication 


Oilseed Cake and Meal 


Output Down in April 


WASHINGTON — Production of 
cake and meal from the three major 
oilseed crops during April dropped 
below the March output and stocks 
on hand at crude oil mill locations on 
April 30 were greater than those on 
hand March 31. 

The April fats and oil report from 
the Bureau of the Census lists pro- 
duction by crude oil mills of soybean 
cake and meal at 583,555 tons during 
April, nearly the same as the 584,396 
tons produced in March. Cottonseed 
cake and meal production in April 
totaled 179,398 tons, well under the 
229,954 tons produced in March. Out- 
put of linseed cake and meal in 
April amounted to 40,211 tons, com- 
pared with 58,296 tons in March. 
Combining all three, the total April 
production was 803,164 tons, com- 
pared with 872,646 tons a month ear- 
lier. 

Stocks on hand at crude oil mill lo- 
cations the end of April for all three 
oilseeds totaled 484,446 tons, com- 
pared with 458,483 tons on March 31, 
the report shows. Stocks of soybean 
cake and meal totaled 201,468 tons 
on April 30 as against 177,979 tons 
March 31. Cottonseed cake and meal 
stocks amounted to 258,381 tons April 
30 and 250,690 tons March 31. Lin- 
seed cake and meal stocks on April 
30 totaled 24,597 tons, compared with 
29,814 tons on March 31. 


Sheep 


Increase in Indiana 


LAFAYETTE, IND.—Indiana vet- 
erinarians are concerned about an 
increase in sheep scab in the state. 
Dr. F. A. Hall, Purdue University ex- 
tension veterinarian, has reported 
that the number of known sheep- 
scab cases has increased 11-fold in 
the past three years. In 1953, only 
12 cases in five counties were record- 
ed. However, by 1954, there were 65 
cases in 25 counties, and 133 in 48 
counties were reported in 1955. 

A regulation recently passed by the 
state Livestock Sanitary Board re- 
quires that all sheep moving through 
sales barns and stockyards must be 
dipped before going back on farms, 
Dr. Hall said. 


Texas F. Products 
Co. Has Field Day 


NACOGDOCHES, TEXAS—Texas 
Farm Products Co. was host recently 
to some 1,500 of its Lone Star Feed 
dealers and customers from east 
Texas and Louisiana at the com- 
pany’s Lone Star Experimental Farm, 
17 miles west of here. 

Many of those attending the field 
day and barbecue also toured the 
company mill at Nacogdoches. 

M. S. Wright, Sr., president and 
founder of Texas Farm Products Co., 
welcomed the guests to the farm and 
explained the company’s research 


program. 


ASSOCIATION 
Organized In 1933 
30 WN. LA SALLE ST. 
CHICAGO 2, ILL. 
Phone FR 2-3289 
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More and More . . . 
4 ai d More and More 
and MEAT PROTEINS 
> 
Use nfi80 for prevention and treatment in booster, starter, grower, broiler, and turkey feeds 


What Farm Mother? 


Well, that depends on whom you ask: 


To her son, she’s something with jobs that leave him no time to play. 


To her neighbors, she’s a person to turn to for help. 


To her daughter, she’s someone who always needs help. 


To the mailman, she’s a name on a letter. 


To her chickens, she’s an egg-taker. 


To the dog, she’s food and drink. 


To the storekeeper, she’s a customer. 


To her preacher, she’s a child of God. 


To the artist, her face is stamped with all humanity. 


To the unobserving, she’s a face in the crowd. 


To her mother, she’s still a child. 


To her husband, she’s a reason for living. 


o you see, it depends entirely on whom you ask. 
te Actually, this woman is all of these and more. 
For one thing, she represents woman at her best... 
one who bears children . . . who knows the dignity 
of work. . . and one who bows humbly before God. 
She is a woman who lives by the whims of nature, 
but lives without bitterness. And what is this wom- 
an’s function? It is to raise her children to work and 
love. for they are the hope of tomorrow and they, 
and their children, are her immortality. Her hopes 
and dreams are hopes and dreams for her children’s 
good lives. 

Working beside her husband, the farm wife helps 
feed the children of other mothers throughout the 
world and helps supply the raw materials for our in- 
dustry, for more than 75% of our total farm crop is 


changed in form for the consumer and industry by 
companies such as Cargill, companies known as 
Creative Processors. 

As the job of the farm mother is caring for her 
children and feeding the children of other mothers, 
so the job of Creative Processors like Cargill is to 
serve the farm family. Cargill takes the farm crop to 
market . . . and if that crop must be changed in form 
to be sold . . . then Cargill must change it. If new 
markets must be found for crops, then Cargill and 
Creative Processors such as Cargill must find those 
markets. But in addition to transporting and process- 
ing farm crops, Cargill serves the farm wife through 
research. Each day at Cargill we work to find better 
ways, and easier ways of farming so that the children 
of the farm mother may know a better life. 


We at Cargill pledge ourselves to continued sup- 
port of our free farm economy and to continued re- 
search, in order to maintain the support and respect 
of the person we most respect and bow humbly to 
... The American Farm Mother. 


q 
i ROCESS 


Years of Creative 
Processing of Farm Products 


CARGILI. 


For free color reprints, suitable for framing, write 
Cargill, Inc., 200 Grain Exchange, Minneapolis 15, Minn. 
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New movie for, and bout, the feed 
industry gives farm iudiences 
dramatic demonstrations of cost- 


cutting advantages of formula feeds 


George Hicks, nationally recognized news, 
specicl-events reporter and personality. 


..and they see the results 
brought about through the use 
of modern formula feeds—re- 
sults every one of the feeders at 
your meetings can reproduce 
for themselves. 


EGGS—how modern feeds have given farmers up to 
100 more eggs per hen per year compared with 20 
years ago 


Commentator George Hicks takes farm audiences behind 
the scenes to show the vast amount of research and testing 
behind modern developments in livestock and poultry 
nutrition and health. They see scientists at work on their 
problems—at the Feed Industry Technical School—at lead- 
ing universities—at a leading agricultural research center. 
And they see how this science is “‘put together’ and made 
practical by the feed manufacturer .. . 


PIGS—they see how modern hog feeders have almost 
doubled the efficiency of feeding pigs to market weight. 


CALVES—how calf starters have maintained calf growth 
at a lower feeding cost and, at the same time, released 


milk for the dairy market. 


Movie shows intricate equipment and specialized skills 
necessary to proportion and blend ingredients properly 


1944 
2.92 LB. 


BROILERS—how modern broiler feeds have increased 
gains by nearly ' in the last decade—shortened feed- 
ing time, lowered costs. 


BEEF CATTLE—how small amounts of new ingredients 
properly blended into supplements have cut beef feed- 
ing costs two to four cents per pound of gain. 


Your own prints of this full-color sound movie are 
available to you at cost—or on loan from Pfizer 


This is the film that was previewed by feed industry leaders at Pfizer’s 4th 
Annual Research Conference and carried over ABC network TV. 

It dramatizes an amazing story—the story of how the feed industry has 
packed more and more nutrition, more and more growing and producing power, 
and more and more disease-fighting power into every bag of manufactured feed. 

A story that’s particularly timely today! 
farmers been so interested in, and eager for, new ways to cut production costs 


and control diseases. 


You'll find many uses for ‘Science Comes To The Farm In A Feed Bag” — 
showings at your dealer meetings—by your dealers at feeder meetings—and to 


people in your own company. 


Viewers can’t help but leave with an even greater appreciation of the feed 
industry’s invaluable specialized services. They will want to put more of this 
science that comes in a feed bag to work on their own farms. 

Now is the time to order your prints or arrange for showing dates of this 
important, new full-color sound film. Use the coupon. 


For at no time in our history have 


| 


Pfizer Agricultural 
Film Library 

630 Flushing Avenue 
Brooklyn 6, N. Y. 


I'm interested in (number) prints. 
Please send me information. 


prints for showing about 


* | would like to book 
(Date) 


Name Title 
Compony 
Address 


State City 
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1st in New England 


Fastest-growing in the entire Northeast 
RESULTS! 


Livestock feeds and feed supplements are only as 
good as the results they deliver on the farm. 

That’s why - - year after year - - people use far 
more Wirthmore in New England than any other 
feed. 

; In all other northeastern states, too, Wirthmore 
J Feeds are demonstrating by performance on the farm 
; that they have what it takes to make money for the 
farmer 
The combination of Wirthmore quality, Wirth- 
more service and Wirthmore feeds is hard to beat 
It’s a winning combination that makes money 
for Wirthmore Dealers 
We are looking for alert, aggressive dealers in 
. some areas. Write us today if you are interested 


WIRTHMORE FEEDS 


545 Washington St., Malden 48, Mass. 


The Reason. . 


Wirthmore Feeds are 
available throughout the 
Northeastern states. 


Program to Develop Poultry 
Exports Gets Under Way 


CHICAGO A major move to 
launch the program to develop inter- 
national trade for poultry and eggs 
got under way early in June as a 
three-man team left for Europe, ac- 
cording to an announcement by J. O 


Parker, chairman of the Institute of 
American Poultry Industries’ Inter- 
national Trade Development Com- 
nittee 

The institute, representing the 
poultry industry, has signed agree- 


ments with the Foreign Agricultural 
Service, USDA, totaling $1 million to 
poultry and poultry prod- 
ucts in nine foreign countries, about 
ialf of which are in western Europe. 

This observation and _ exploration 
study trip,” said Mr. Parker, “is to 
complete further plans for pursuing 
this program to the fullest.” 

Dr. Cliff D. Carpenter, institute 
president, heads the team that ar- 
rived in Barcelona, Spain, on June 

Homer I. Huntington, also repre- 
senting the committee and Cliff War- 
ren, Foreign Agricultural Service, 
will join the team there. 


promote 


Products on Display 

At the Barcelona Food Fair, indus- 
try will have poultry and poultry 
products, in about 20 different forms, 
on display. There will be cutting-up 
and preparation demonstrations for 
the trade. 

On June 9, the ITD team was 
scheduled to move on to Berne, 
Switzerland, to observe consumer ac- 


ceptance of U.S. ready-to-cook poul- | 


try 


June 11-15, the industry men were | 


to call on producer representatives and 
the retail and wholesale 
Hamburg, Bremen, Frankfurt and 
Stuttgart, Germany, to obtain reac- 
tions to the first shipments of 100,000 
lb. of ready-to-cook chicken recently 
shipped there under Public Law 480. 

On June 17, the team will arrive 
in Rome, Italy, for the International 
Food Distribution Congress. Here a 
typical American super market has 
been designed, equipped and stocked 
by the National Association of Food 
Chains. June 17-24, 3,000 to 5,000 
food distributors from 25 free nations 
of Europe, Asia, Africa and South 
America will be acquainted with U.S. 
marketing methods. 

About 10,000 sq. ft., all devoted to 
selling space, will be laid out as a 
replica of a typical U.S. super mar- 
ket. The poultry section will include 
20 poultry items. Cutting-up, barbe- 
cuing and carving demonstrations 
will be a daily feature. 


Luncheon Planned 

During the congress, 250 poultry 
and egg buyers in attendance will be 
industry’s guests at a poultry lun- 
cheon, where modern production, pro- 
cessing and merchandising practices 
will be fully explored, explained and 
discussed. 


trade in | 


On June 21, the ITD team will 
move on to Munich, Germany, to 
attend a two-day meeting of the an- 
nual convention of Western Ger- 
many'’s Poultry & Egg Importers 
Assn. Its 170 members will do the 
buying of the $1,200,000 chicken and 
turkey already contracted for by 
their government and the U.S. under 
Public Law 480. 

The original authorization provided 
that deliveries to West Germany 
must be made by June 30. On May 
23, the authorization was extended 
so that sales contracts between sup- 
pliers and importers can be made up 
to Nov. 30, 1956. Delivery can now 
be made up to Dec. 31, 1956 


Economist Foresees 
Cattle Price Rise 


EAST LANSING, MICH.—Chances 
are good that prices for steers and 
heifers grading choice or above will 
move up about $3 cwt. during the 
summer months, according to a Mich- 
igan State University farm econo- 
mist. 

Harold Riley cites these reasons 
for the price increase: 8% fewer cat- 
tle on feed April 1, large marketings 
since April 1, and fewer numbers of 
feeder cattle being shipped to the 
country compared to a year ago. 

The farm economist also expects 
the price difference between the up- 
per and lower grades of cattle to 
widen considerably between now and 
fall. Large supplies of grass cattle, 
which grade good or below, will hold 
down prices for the lower grades. 

Looking to the fall, Mr. Riley indi- 
cates that cattle feeders will not be 
willing to pay as much for feeder 
stock as they were a year ago. Poor 
profits in cattle feeding this past year, 
tighter credit and a support price of 
$1.25 bu. for corn produced outside 
of allotments will cause the drop in 
demand. 


Takes New Position 


SALISBURY, MD.—Hermon Blue- 
stone has taken over the official du- 
ties of the Salisbury branch office 
of the Maryland-Delaware Crop Re- 
porting Service here. Mr. Bluestone 
will replace Ray Wise who has been 
accepted at Purdue University, West 
Lafayette, Ind., for graduate study. 
Mr. Wise plans to get his doctor’s 
degree in poultry nutrition. Graduat- 
ing from the University of Maryland 
after majoring in poultry husbandry 
and minoring in statistics, Mr. Blue- 
stone worked in the Coliege Park 
office of the Maryland-Delaware Crop 
Reporting Service nearly a year. The 
Salisbury branch opened in January, 
1948. Mr. Wise has been in charge 
of the office for the past five years. 
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Recent Research Work With 
Sulfur Compounds Reported 


Some new poultry nutrition re- 
search work with sulfur compounds, 
including amino acid products and 
sulfates, was reviewed and reported 
recently. 

The report was made by Dr. Ken- 
neth H. Maddy and Dr. Richard S. 
Gordon of the organic chemicals di- 
vision of Monsanto Chemical Co., St. 
Louis, and was based on a paper pre- 
sented by Dr. Gordon at the last 
Texas Nutrition Conference. 

These scientists’ report deals in 
considerable measure with work with 
the hydroxy analogue of methionine 
(an analogue is something which is 
similar in function to another sub- 
stance but different in structure and 
origin) and with energy-protein rela- 
tionships in poultry nutrition. 

Also reviewed in the paper are in- 
formation and new findings on the to- 
tal sulfur requirement of broilers, as 
well as the requirements for sulfur 
amino acids themselves. The authors 
say that the research may lead to the 
use of supplements containing sulfate 
as well as amino acid products. 


Analogue Approach 

The authors say in regard to amino 
acid supplementation that further 
work is being done on the “analogue” 
approach to supplementation of pro- 
teins with amino acids and that it is 
possible that analogues of amino acids 
other than methionine also will be 
developed. 

Drs. Maddy and Gordon first tell 
of Monsanto’s development of methio- 
nine hydroxy analogue (trademark— 
MHA) for use in methionine supple- 
mentation of chick diets. 

The report says it has been “demon- 
strated that MHA is riysiologically 
more active than DL-methionine on 
a molar basis; that is, it takes fewer 
molecules of MHA than DL-methio- 
nine to satisfy the same organic 
sulfur requirements. Furthermore, it 
has been found that the hydroxy 
analogue of methionine is a normal 
intermediate in the body, playing a 
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key role in protein synthesis. It also 
has been found that L-methionine 
(natural methionine) and MHA are 
all treated by the chicken kidney in 
a manner similar to glucose; that is, 
the animal possesses the ability to re- 
absorb these compounds as they filter 
through the kidney.” 

If one considers L-methionine to 
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---all you need... 


All the help you need for a complete feed manufacturing 
and selling program . . . that’s what the Ultra-Life Program 
provides you! Tested and proven vitamin and trace mineral 
fortification products that fully reflect latest nutritional 
developments; specialized formula service; laboratory and 
biological testing facilities; tag registrations and printing; 
advertising aids; your own firm name 16 page poultry and 
livestock journal, and many other sales and merchandising 


helps. 

Write today for full details ... see for yourself how the 
Ultra-Life Program works for you to help you maintain a 
strong competitive position. 


Ula - Life Latoratories, Iuc. 
Main Office and Plant East St. Louis, Illinois 


One of the Country’s Oldest and Largest Manufacturers of Vitamin 
and Trace-Mineral Products 


have a relative activity of 100%, the 
authors continue, DL-methionine has 
been found to have an activity com- 
pared to L-methionine of 85 to 90%. 
No difference has been found between 
L-methionine and MHA, they say, but 
since the equivalent weight of MHA, 
which is the calcium salt, is 169 (com- 
pared to the molecular weight~ of 
methionine of 149), on a weight-for- 
weight basis compared to L-methio- 
nine, MHA is about 85 to 90% as 


Sell and Service Feeders 
at lower cost... 


with Butler bulk feed tanks 


More and more large feeders and growers are turning to bulk feed to 
cut costs. Selling and servicing these big, important accounts at a profit 
calls for a bulk feed program that includes both low handling costs and 
low storage costs. 


Butler bulk feed tanks help you get both. Capacities from 3 tons up 
give you the right sized “package” for every storage need. Hopper 
bottoms (and built-in mechanical handling equipment, when desired) 
let you handle feed with minimum labor and time. All-steel construc- 
tion assures maximum protection from weather, moisture and rodents. 


The two Butler Bulk-O-Matic feed tanks shown above are typical of 
the way feed dealers and manufacturers are using Butler tanks as sales 
tools to get big volume business — and cut costs at the same time. This 
installation is owned by feed dealer H. J. Schult & Son, Sumner, Iowa. 
Besides clinching sales by enabling this dealer to sell in bulk, the tanks 
permit larger, less frequent deliveries and better planning. 


Get the details of how Butler bulk feed tanks can be used as an important 
part of a sales-building bulk feed program. Write the office nearest you. 


BUTLER MANUFACTURING COMPANY 


402, P. O. Gast Kansas City 13, Missouri 


Butler makes a complete line of bulk feed tanks. 
Galvanized steel tanks are available from 3 to 6 
tons, welded steel tanks from 8 to 44 tons and 
bolted steel tanks to 60,000 bushels for feed stor- 
age at mills and distribution points, 
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active as L-methionine. That is, com- 
pared to L-methionine on an equal 
weight basis, both DL-methionine and 
MHA appear to have equivalent acti- 
vity. 


Energy-Protein Ratios 

The scientists go on to cite work 
showing how supplemental MHA as 
well as methionine has improved 
weight and feed efficiency in broiler 
studies. However, in some studies, no 
responses were obtained from these 
compounds, and here is where work 
on energy-protein relationships and 
nutrient requirements enters the pic- 
ture. The report cites other work 


\ 


energy level and methionine require- 
ment and work on calorie-protein 
ratios. 


The Monsanto workers describe 
some of their work in an eight-week 
battery broiler trial with three C/P 
ratios (38, 43, 48) and three levels of 
protein (20, 24, 28%) and an addi- 
tional variable which was MHA at 
the .05% level. The best results in 
this test, using New Hampshire 
cockerels, were birds weighing 3.4 lb. 
at eight weeks with a feed efficiency 
of 1.88 lb. of feed per pound of gain. 
These results were on a 28% protein 
diet with a C/P ratio of 43 and MHA 
at .05% of the diet. 


The authors note other work on 
C/P ratios and amino acid require- 
ments, and they say: “There is an in- 
dication that at very high protein 
levels, the optimum C/P ratio is less 
than at lower protein levels, al- 
though more work is needed to estab- 
lish this point. The findings to date 
indicate that the requirement of the 
chick for sulfur amino acids increases 
both with increased calorie content 
and increased protein level. The prob- 
lem is to determine the best method 
for calculating the optimum level of 
supplemental methionine or MHA to 
use in commercial broiler rations. 
This is now being investigated by sev- 
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own, and we hope that in the not too 
distant future the feed man will be 
able to predict consistently exactly 
how much of this or other essential 
nutrients he must add to his feed to 
obtain maximum economic responses. 

“A first approximation, however, 
based on the work reported to date, 
principally by the Maryland, Du Pont 
and Monsanto groups, estimates the 


ALFALFA BULLETIN: 


Experts Predict 50% Crop Loss Unless Dehydrators 


Spearhead Community-Wide Spray Programs to 
Control Spotted Alfalfa Aphid 


HALF THE ALFALFA CROP CAN BE LOST 


without insecticides such as parathion. As 
much as one acre of alfalfa in every two will 
be lost in some areas in 1956, experts predict, 
unless spraying of fields on a community 


scale is used to control the spotted alfalfa 
aphid. Dehydrators are being urged to 
organize and supervise aphid control 
programs in their communities. 


WHY ALL ALFALFA FIELDS MUST BE SPRAYED 


Winged adult aphids are capable of traveling 
great distances. Unless all fields in a growing 
area are sprayed, aphids from the few un- 


sprayed fields will soon cause major rein- 
festation. Halfway spray control is almost 
as bad as none. 


WILL NATURE CONTROL THE APHID WITHOUT PARATHION? 


Long periods of high humidity—not likely 
this year for the alfalfa areas—will slow 
down the spotted aphid. Only one variety 
of alfalfa is resistant to the aphid but at 
present this legume is adapted to only a 


few small sections. Natural parasites—in 
some cases more potent than insecticides— 
appear to be unable to control spotted aphid 
populations! 


WHY PARATHION OFFERS BEST APHID CONTROL 


Parathion is the aphid spray most used by 
custom sprayers because it gives (1) the 
most complete and effective kill at (2) the 
lowest cost per acre. Spray costs generally 
range between $1.75 and $2.25 an acre for 


HOW TO GET PARATHION APHID CON- 
TROL INFORMATION WITHOUT DELAY 


Alfalfa dehydrators and growers seeking 
specific information about the use of para- 
thion for the control of spotted aphid, 
should contact their county agent, custom 
applicator or other competent local agri- 
cultural authority. 


all labor and materials. Parathion offers 
instant killing power that assures thorough 
first kill and minimum re-spraying to bring 
aphids under complete control. 


For informative folder on the safe handling 
of parathion, most effective of all known 

4 insecticides against 
the alfalfa aphid, 
write: MONSANTO 
CHEMICAL COM- 
PANY, Organic 
Chemicals Division, 
St. Louis 1, Mo. 


methionine requirement of the chick 
to be about 2.15% of the dietary pro- 
tein when the C/P ratio is 42. At 
higher C/P ratios, the methionine re- 
quirement appears to be increased so 
that, for example, at a C/P ratio of 
48 to 50, the methionine requirement 
is about 2.3% of the dietary protein. 
Conversely, at lower C/P ratios the 
methionine requirement is reduced 
and appears to be of the order of 1.9 
to 2% of the dietary protein at ratios 
of 35 to 36.” (Recently Drs. Gordon 
and Maddy reported that this ap- 
proach has been used successfully to 
estimate requirements of other amino 
acids). 

A difficulty in using the precise 
numbers is that methionine content 
of feedstuffs is subject to variations, 
and another problem is that the 
cystine content of the dietary ingredi- 
ents or the cystine requirements of 
the birds cannot be ignored. 

“In general, it is our opinion,” the 
Monsanto workers say, “that one will 
formulate rations in the future based 
on calculations derived from analy- 
tical values for total sulfur in the ra- 
tion, nitrogen in the ration as well as 
more precise, objective measurements 
of each feed ingredient for its energy 
content.” 


Total Sulfur Requirement 


The paper also goes into new find- 
ings on sulfur metabolism and the 
total sulfur requirement of broilers. 
In this connection, the authors report 
studies with diets devoid of inorganic 
sulfur or deficient in cystine, and ad- 
ditions of MHA, methionine, cystine 
and sodium sulfate. The authors ob- 
served, among other things, that, al- 
though methionine, cystine or MHA 
must be added to the deficient diets 
to obtain optimum growth, inorganic 
sulfur derived from sodium sulfate 
can substitute for a portion of the 
sulfur requirement. It was found in 
one of these tests that methionine or 
MHA would produce optimum growth 
only when added in combination with 
sodium sulfate. 

On the basis of the research, Drs. 
Maddy and Gordon represented the 
total sulfur requirement in this way: 
“Methionine can only be supplied by 
dietary MHA, methionine or homo- 
cystine, and these compounds account 
for about 40% of the dietary sulfur 
requirement. The cystine requirement 
can be satisfied by dietary cystine, 
MHA or methionine and utilizes an- 
other 30-40% of dietary sulfur. Last- 
ly, the chicken will form organic sul- 
fur compounds which are not sulfur 
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amino acids from methionine, cystine 
or inorganic sulfates. In the last few 
years it has been recognized that 
living tissues contain significant quan- 
tities of sulfur-containing organic 
compounds that are not amino acids, 
principally in cartilage and connective 
tissues. We therefore calculate that 
about 20-30% of the total sulfur of 
the diet must satisfy this require- 
ment.” 


Adding Sodium Sulfate 


The authors say that manufactured 
feeds in use today contain a total of 
about 0.1% sulfur on a sodium sul- 
fate basis, with the range being from 
0.05 to 0.02%. It has been their ex- 
perience that such feeds are improved 
by the addition of sodium sulfate. It 
is their theory that supplemental me- 
thionine as well as protein methio- 
nine can be metabolized to sulfate 
and lost to the bird for protein syn- 
thesis. It is also their opinion that, in 
addition to the effect of energy .on 
methionine response, a deficiency of 
inorganic sulfur has an effect on the 
economic response to supplerfiental 
MHA or methionine; that is, while 
sulfate might not produce a growth 
response alone, when present in prac- 
tical rations, one should obtain a bet- 
ter and more consistent response to 
MHA or methionine. 

It has been found that dietary sul- 
fate is not converted to sulfur amino 
acids in any significant amounts. The 
evidence is that under floor condi- 
tions, the chick needs about 0.2-0.3% 
dietary sulfate on a sodium sulfate 
basis. Since about 0.1% sulfate cal- 
culated on a sodium sulfate basis is 
present in the usual commercial ra- 
tion, the Monsanto group says, it is 
believed that many practical feeds 
can be improved by the addition of 
0.2% sodium sulfate. These findings 
are currently being evaluated under 
practical conditions. Such supplemen- 
tation, as well, has the effect of put- 
ting dietary MHA or methionine to 
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better use. If present findings con- 
tinue to be confirmed, the workers 
say, the feed industry will be offered 
a mixture containing 80% sodium sul- 
fate and 20% MHA. 

“In any case,” they say, “besides 
considering the balance of vitamins, 
amino acids, proteins and energy, it 
is certain that we must consider the 
balance of dietary minerals. 

“Therefore, as you can see, opti- 
mum performance requires that each 
essential nutrient be supplied to the 
animal in sufficient quantity and in 
a readily available form so that biolo- 
gical transformations will not be- 
come growth limiting. Presumably in 
the situation we have been discussing, 
this is why inorganic sulfur is able 
to improve the growth, feed efficiency 
and feathering of chicks. Presumably 
it is also the reason why increasing 
levels of dietary energy and protein 
increased the rate of growth and feed 
efficiency and in so doing makes more 
critical the deficiency of total sulfur 
as well as the sulfur amino acids 
themselves.” 
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Animals Fed Better 
| Than Humans, Says 
| Cyanamid Executive 


YORK—Feed men, looking 
| at today’s complex and scientifically 
| formulated feeds, have often said 
that livestock and poultry are fed 
better than humans, 
\ major chemical company said the 
| same thing recently in addressing the 
nual conference of the Association 
Food and Drug Officials of the 
ommemorating the 50th anni- 
sary of the federal food and drug 


Allan B. Clow, general manager of 
chemicals division of Ameri- 
‘yanamid Co., commented: “Ani- 
mal ogists and nutritionists are 
far out in front of their colleagues in 
research in realizing the bene- 
antibiotics. As a result, we 
are feeding pigs, beef cattle, sheep 
ltry more scientifically than 
humans.” 

Clow cited the use of Cyana- 
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mid’s antibiotic, Aureomycin, in feed- 
ing farm animals. And, he said, there 
is increasing evidence that the ad- 
vantages can be duplicated in hu- 
mans. He said experiments involv- 
ing several thousand persons have 
been going on for three years in 
various parts of the world, including 
the U.S. In all the experiments, he 
said, only beneficial results have been 
demonstrated. Mr. Clow said the tests 
indicate that Aureomycin produces 
better health by holding down sub- 
clinical diseases which rob the human 
body of nutrition. 

He emphasized that a great deal 
more research is needed before hu- 
mans can take antibiotics daily to 
increase their well-being, but he men- 
tioned several experiments illustrat- 
ing how far such research has ad- 
vanced. One trial in Guatemala in- 
volved feeding 50 mg. of Aureomycin 
daily to school children for 21 to 
29 months. A report on the test said 
the children receiving the antibiotic 
showed “significantly greater” weight 
and height gains than those not re- 
ceiving the antibiotic. 


| T. W. Gullickson to 


Retire at Minnesota 


ST. PAUL, MINN.—A University 
of Minnesota dairy scientist retires 
June 30, after 36 years of service. He 
is Dr. Thor W. Gullickson, 68, who 
was born in Cushing, Wis., and earned 
his B.S. at the university in 1918, his 
M.S. in 1922 and his Ph.D. in 1934. 

He first joined the university staff 
in 1920 as an instructor. In addition 
to teaching duties, Dr. Gullickson has 
devoted years of study to finding out 
how vitamins A, D and E and the va- 
rious minerals contribute to a cow’s 
milk-making ability. 

Recently, he has been studying the 
various methods of feeding grass to 
dairy cattle. 

In 1951 Dr. Gullickson won the 
American Feed Manufacturers Assn. 
award for outstanding research in 


| dairy cattle nutrition — a prize of 
| $1,000 given each year to four agri- 
| cultural scientists in the nation’s col- 
| leges. 


Author of a textbook, “Feeding 
Dairy Cattle,” widely adopted in the 
dairy husbandry teaching field, Dr. 
Gullickson also has written over 60 
scientific papers and is a member of 
numerous scientific societies. 
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$200 IN COSTS 


URBANA, ILL.—It costs about 
$200 today to raise a Holstein heifer 
from birth to first calving in feed, 
bedding, labor, housing and other 
items, according td specialists at the 
University of Illinois. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


Clears $12.00 hourly 
From $500 investment 


* x 10” 


with 
3 H.P. motor 


Missouri community miller reports invest- 
ment in modern dust-free grain roller 
returned so quickly he never missed the 
money. 

You, too, can jump in and make a killing 
now! . . . while others sit idly by with 
outmoded “grinders” and bellyache about 
conditions. 

Write today for catalog on all 15 sizes. 
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LIME CREST 


TRACE-MINERAL PRE-MIXES 


Behind all Lime Crest Trace-Mineral Pre- 
Mixes stands a record of providing the best 
possible products with true economy and 
convenience for the feed manufacturer. Lime 
Crest pioneered in the use of compatible 
ingredients in trace-mineral pre-mixes. Its 
exclusive blending process assures uniform- 
ity of distribution of the vital trace elements. 


Important, too, is Lime Crest leadership in 
trace mineral research . . . research that 


Just off the Press: 


Write for a free reprint of the chapter on Energy 
Values of Feedstuffs for Poultry from the 1955 
edition of The Scientific Feeding of Chickens by 


Dr. Harry W. Titus. 


Dept. A-6 


(PATENT APPLIED FOR) 


produced a better blending process and led 
to the use of trace mineral compounds that 
are more compatible with fat-soluble 
vitamins. 

Because quality control is a fetish at Lime 
Crest, you can depend on accuracy and uni- 
formity of all our formulations. Lime Crest’s 
facilities and skills are your assurance of re- 
ceiving the most advanced products to help 
you produce better feeds. 


Newton, N.J. 


World's Largest Producer of Crystalline Calcite Products 


Makers of LIME CREST CALCITE CRYSTALS—the 3-in-1 calcium supplement for poultry; LITTER- 
KEPE—the ideal conditioner for poultry litter; Non-Skid BARN CALCITE—for safe, non-skid barn floors. 


tn Canada: The Ash Chemical Company, 410 St. Nicholas St., Montreal 1, P. Q, 


LIME CREST PRODUCTS 


are made by Limestone Products Corporation of America 
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A sorrowful farm woman, chunky 
at the hips and thick in the arms, 
came into Joe Brooks’ office about 
nine in the morning, carrying a 
frozen food package under her arm. 

“Hello, Mrs. Sorenson,” said Joe 
warmly, greeting one of his best 


HMI 


poultry feed customers. 


“How are 
you this morning?” 

Mrs. Sorenson’s large brown eyes 
looked at Joe out of a round, tanned 
face. “Not so good, Mr. Brooks.” 

“No? What's the matter?” 

Mrs. Sorenson swallowed hard. 


Pro-sized particles are 
first produced in the 
crusher feeder... and 
these uniform par- 
ticles are then stead- 
ily fed into mill for 
2nd reduction. 


REDUCTION 


Roll crushers crush 
and reduce uniformly 
the pro-sized particle 
. « « then distribute 
evenly to the hammer 
section — for uniform 
peripheral distribution 
and sizing. 


REDUCTION 


Here granulation to a 
re-determined size 
fakes place, Final re- 
duction hammers are 
sized to eliminate 
floury fines . . . and 

.. a selected screen does 
v2, the rest. You get G.G.* 


Gal REDUCTION can produce it! 


Maybe there were good grain and 
supplements to begin with — and the 
mixing perfect, but if it wasn't a Blue 
Streak Granular Grind, then the feed may 
be floury. If so, then the feeder loses in 
bulk and nutritional wastes . . . all farmers 
know this. 


They know too that you get Granular 
Grind only when Prater’s patented 

Triple Reduction grinding principle is used 
—available only with Prater's Blue Streak 
Mills. All custom millers make more 
profits when they use Prater Blue Streak 
Advance Custom Mills. 


rater... 
GET THE FACTS ABOUT G.G, ! 


q PRATER PULVERIZER COMPANY 

1537 So. 55th Court @ Chicage 50, bilinois 
Gentlemen 

C) Please send me the book, *’Granular Grind is Good 


Business. : 
(0 I'm interested too in Twin Spiral Mix! 
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JOE BROOKS 


The Problem of the Faithful Chicken 


“It's about Biddie, my nice Rhode 
Island Red hen,” she said. “You 
know the one I pointed out to you 
when you helped us cull last fall?” 

Joe nodded. “Sure, I remember. 
That’s the two-year-old hen you said 
sort of took over bossing the whole 
flock. She laid many eggs, even if 
she was two years old.” 

“That’s her,” Mrs. Sorenson said 
with a catch in her throat. “She 
would always come runnin’ up to me 
when I came into the coop, just as 
if she was reportin’ to me. She would 
eat out of my hand, and follow me 


| around kinda happy like as if she 
| wanted to please me. Once when I 


bent down to fill a water fountain, 
she flew right up on my shoulder, 
the dear.” 

Joe nodded. He knew of many farm 
women who became attached to a 
favorite hen. It happened every day. 

“The other day a board cime loose 
from the nest and musta hit Biddie 


| real hard,” said Mrs. Sorenson, with 


quavering voice, “for I found her 
with a broken leg. Carl had to kill 


| her.” 


Joe nodded sympathetically. 

“Oh, I feel so terrible about it. I 
liked her better than any other hen 
I’ve ever had. It—it was just like 


| losing a long time friend. I—I told 


my neighbors about it. They all knew 
her, too, and they were so sorry it 
happened to her.” 

“Yes, some chickens do seem to be 
able to make real friendships with 
people,” Joe said. “I had a dog once 
that I loved. It took me a long time 
to get over losing him.” 

“T had the hired girl dress Biddie,” 
Mrs. Sorenson said tearfully, “but I- 
we-just couldn’t bear the thought of 
eating her. So I called up my neigh- 
bors, and what do you think?” 

“What?” 

Mrs. Sorenson sniffed back a sug- 
gestion of tears. “When I told them 
that it was Biddie that I wanted to 
give them free, they-they turned me 
down. They couldn’t eat her either. 
They had heard me talking so much 
about her.” 

‘Is that so?” 

“Then,” continued Mrs. Sorenson. 
“I told the hired girl she could have 
Biddie and take her home to her 
folks in the next town. But Hilda 
refused, too. She said she almost 
cried when she dressed the chicken. 
She had known her a long time, too.” 


Joe looked a little disturbed. “Yes, 
I can see where that might be a prob- 
lem.” 

“So-I-we froze poor Biddie,” Mrs. 
Sorenson said, “and here she is!” 

She laid the big, cold frozen food 
bag on Joe’s desk, but she did not 
look at it. 

For a moment Joe was too aston- 
ished to say anything. Finally, 
“W-what do you want me to do with 
it, Mrs. Sorenson?” 

“I want you and your family to 
have it—free,” Mrs. Sorenson said 
generously. “You have a big family. 
You were not attached to poor dear 
Biddie like I was. You'll enjoy eat- 
ing her, maybe for Sunday dinner. 
I-I would like to have you have her. 
I should have brought her here in 
the first place. You-you don’t mind 
having a chicken the owner and her 


friends can’t eat, do you, Mr. 
Brooks?” 

Joe swallowed. “Why-, why no, 
Mrs. Sorenson. I thank you very 
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much, but I'll be glad to pay you for 
the chicken.” 

“Oh, no, no, no,” said Mrs. Soren- 
son quickly, rising to go. “There is 
no charge. Please, please put the 
chicken away somewhere where I 
can’t see it, Mr. Brooks. I want to 
go out and buy some feed now.” 

Joe quickly thrust the chicken into 
a big desk drawer. Mrs. Sorenson 
sighed with relief, wiped her eyes 
with a damp handkerchief, then got 
up and moved into the salesroom with 
Joe. She bought her feed; it was 
loaded on her light farm truck and 
then she drove away, waving sorrow- 
fully at Joe standing on the loading 
platform. 

Back in his office, Joe took out 
the frozen chicken and placed it on 
an old newspaper on his desk. Well, 
he’d better phone Mary and tell her 
about the big free chicken dinner 
they would have, then he’d take it 
home and put it in the freezer. 

The line was busy and while wait- 
ing for it to clear Joe looked at the 
big plump package of chicken. Funny 
how women got attached to chickens, 
cows, lambs and things like that and 
were often unable to eat things 
grown on their own farms. Well, 
Biddie must have been an unusual 
chicken, for Mrs. Sorenson, a prac- 
tical farm woman, to have been tak- 
en in by it so much. He did remem- 
ber the chicken, a plump, proud hen 
with a fiery red wattle and reddish 
feathers that shone with health. He 
could well imagine the chicken jump- 
ing on Mrs. Sorenson’s shoulder and 
cackling happily. 

Joe picked up the receiver and was 
about to give his home number, then 
he hung up again. There was a queer 
little tightness in his throat. Sud- 
denly, he picked up the package of 
chicken and put it into his desk 
drawer again. Then he sat there and 
just thought. 


Joe Gets an Idea 


A few minutes later, he telephoned 
Rev. Jackson, the new minister of 
his church, just graduated from sem- 
inary and newly ordained. 

“Rev. Jackson,” he asked, “do you 
and your family like chicken?” 

“We love it,” said the minister. 
“It’s our favorite.” 

“Good,” said Joe. “I would like to 
give you a chicken for Sunday din- 
ner. A customer gave it to me— 
frozen. My customers are mighty 
good to me, they are always giving 
me meats, fruits and things like 
that. But my family can’t eat all the 
gifts I get, and so I thought—” 


He listened a moment as the min- 
ister broke in eagerly. “Fine,” Joe 
said. “I'll bring it over on my way 
home to lunch.” 

In the parsonage, Rev. Jackson 
turned to his tall, brown-haired wife. 
“Darling,” he said, “the congregation 
is 45 days late with our pay. The 
cupboard is practically bare, and our 
wonderful Mr. Brooks calls up and 
asks ‘could we use a chicken?’ A 
chicken, darling. When have we had 
chicken last?” 

His wife clapped her hands hap- 
pily. “Oh, I'll make that wonderful 
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sage dressing with it, dear, and rich 
brown gravy. And noodles perhaps— 
they are cheaper than potatoes this 
time of year.” 

Slender, youthful, shining eyed 
Rev. Jackson went to the window of 
the old, high ceilinged, but clean par- 
sonage and looked through the apple 
orchard at the rolling countryside, 
bathed in yellow June sunshine. “The 
Lord always provides,” he said soft- 
ly. “Always.” 


Quaker Oats to Back 
Roses Parade on TV 


PASADENA, CAL.-— The tourna- 
ment of roses parade, an annual 
colorful spectacle at Pasadena, Cal., 
will be presented over the CBS Tele- 
vision Network in a special two-hour 
broadcast from here on New Year’s 
Day, under the sponsorship of the 
Quaker Oats Co. Announcement was 
made by William H. Hylan, vice pres- 
ident in charge of network sales, CBS 
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Getty REPORT TO THE FEED INDUSTRY 


Runs own test: ‘Stilbosol’ earns 
$7.48 extra per steer 


by Eugene S. Hahnel 


Not all the “show me” people come from 
Missouri. Wayne Crim of Estherville, lowa, 
went to some extra trouble to prove to 
himself that ‘Stilbosol’-fortified beef cattle 
supplements produce the amazing extra 
gains claimed for them. Here’s how Mr. 
Crim tells the story: 


“In an attempt to determine the profit in 
feeding my market cattle ‘Stilbosol,’ I 
decided to run my own experimental test. 
I put 6 steers in one lot, 6 in another. 
These cattle received 18 lbs. of shelled 
corn, 1}4 Ibs. of a commercial cattle supple- 
ment, and 14 Ibs. of hay per day. One 
lot did not receive ‘Stilbosol,’ the other lot 
received 10 milligrams per day per steer. 
Here are my records of the test when the 
cattle were marketed after 104 days on feed: 


Lot 1 Lot 2 
No ‘Stilbosof | With ‘Stilbosof 
Steers perlot......... 
Average starting wt.....) 775 Ibs. 808 Ibs. 
Average final wt.......| 1048%bs. | 1123 Ibs. 
Gain per steer.........] 273 Ibs. 315 Ibs. 
Average daily gain.....| 2.62 Ibs. 3.02 Ibs. 
Feed cost per day...... 54¢ 545¢ 
Total feed cost 
(104 days).......... $56.16 $56.68 
Cost/100 Ibs. gain... .. $20.57 $17.99 
ling price... $21.15/100 | $20.87/100 


“This test indicates to me that the extra 
cost of cattle ny gee with ‘Stilbosol’ 
more than pays for itself in extra gains, 
faster gains, and cost of gain.” 


*Stilbosol’ pays Crim 16-1 return 
A bit of figuring shows that Mr. Crim 
earned $7.48 more per ‘Stilbosol’-fed steer 
during the 104-day feeding period. Every 
dollar spent to include ‘Stilbosol’ in the 
ration returned almost $16. ..a result of 
15.3% extra gain at 14.3% less feed cost 
per hundred pounds of gain. 

It’s obvious that Wayne Crim is a careful, 


thorough man, which gives his statement: 


about his feed manufacturer added weight: 
“I do the biggest share of my cattle supple- 
ment business with one feed manufacturer, 
I look to their cattle supplements to con- 
tain the latest nutritional research that 
helps me make more money feeding cattle.” 


ELI LILLY AND COMPANY, AGRICULTURAL PRODUCTS DIVISION, INDIANAPOLIS 6, INDIANA 


Marvin Rohif (left), feed manufacturer's representative, discusses Wayne Crim's ‘Stilbosol’ experiment. 
Crim feeds 250-300 cattle a year on his 880-acre farm near Estherville, lowa. Wayne Crim's story 
will be read by cattlemen throughout the country in Lilly ads carried by 15 farm magazines. 


Lilly products 
for the feed industry 


PROCAINE-PENICILLIN-G 
CALCIUM PANTOTHENATE 
VITAMIN By. 
‘STILBOSOL’ 


‘Stilbosol’ is sold only to the 
feed manufacturing industry. 


1876—Eightieth Anniversary —1956 + 


(Diethylstilbestrol Premix, Liily) 


‘Stilbosol’ is Eli Lilly and Company's trademark for 
Diethyistilbestrol Premix. ‘Stilbosol’ is the only such 
premix compounded under license from the lowa 
State College Research Foundation, Inc. 
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Federal Feed Control 


Problems in Labeling Medicated Feed; 
How Feeds Come Under Regulation by 
the U.S. Food and Drug Administration 


By Bradshaw Mintener 


Assistant Secretary of Health, 
Education and Welfare 


EDITOR'S NOTE: Many feed | 
men have been troubled with prob- 
lems in connection with the labeling 
of medicated feeds. Some may not 
have understood just how feeds con- 
taining drugs and other chemical 
additives come under the federal 
Food, Drug and Cosmetic Act. In the 
accompanying article, 1 top govern- 
ment official explains some of the 
problems and answers some of the 
questions which persons in the in- 
dustry may have. In his discussion 
of labeling, Mr. Mintener notes the 
possibility of more simple labeling 
of medicated feeds and says that the 
Food and Drug Administration de- 
sires to work with the industry in 
an effort to devise simpler labeling. 
This article is from a talk by Mr. 
Mintener at the annual convention 
of the American Feed Manufac- 
turers Assn. The FDA, which ad- 
ministers federal controls over feeds, 
is part of Mr. Mintener’s depart- 
ment, the Department of Health, 
Education and Welfare. 

¥ 

Traditionally, state control officials 
have taken the leadership in the 
regulation of animal feeds. While 
maintaining close liaison with the 
state officials throughout the years, 
the federal control officials have re- 
mained in the background. It has 
been the state officials who have been 
primarily responsible for assuring 
farmers that the feeds they pur- 
chased were properly prepared and 
accurately labeled. Until a few years 
ago, regulatory activities under the 
federal law were largely limited to 
actions designed to supplement the 
work of the states, particularly in 
those relatively rare cases where 
the broader jurisdiction of the fed- 
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eral law was needed to implement 


| the work of some state official. 


During this long era when animal 
feeds were strictly foods for animals 
there was little reason for the fed- 
eral government to expand its ac- 
tivities in the regulation of animal 
feeds. With state laws designed spe- 
cifically to deal with animal feeds, 
enforced by capable officials with ex- 
cellent facilities, it was logical for 


the federal government to leave ma- 
jor responsibility in the hands of 
the states. Perhaps some of you are 
now inclined to refer to that period 
as “the good old days’”—when life 
was a lot simpler. If so, I can as- 
sure you that officials in the federal 
government feel much the same way. 

Scientific discoveries and develop- 
ments in the production of livestock 
and poultry, with which you are 
more familiar than I, have brought 
about great changes in the pattern 
of control problems. These changes 
could hardly have been foreseen when 
many state feed laws were enacted 
or when the Federal Food, Drug & 
Cosmetic Act became law in 1938. 
The commercial availability of spe- 
cific nutrients, such as vitamins, in 
pure or highly concentrated forms, 
the advantages of flock or herd medi- 
cation by medicated feeds, and the 
expanded use of chemical preserva- 
tives, such as antioxidants and oth- 
er chemical additives, all have made 
necessary a readjustment in the roles 
that the federal government and the 


state governments must play in 
meeting their joint responsibilities in 
this field. 


Law’s Provisions Cover Feed 


As you know, the Federal Food, 
Drug & Cosmetic Act is not a spe- 
cific feed law. It contains no provi- 
sions dealing specifically with animal 
feeds. Fortunately, however, the de- 
signers of the 1938 statute must have 
had some inkling or premonition of 
the scientific discoveries then hid- 
den behind the horizon. As a result, 
there are provisions in the federal 
law which were adaptable and usable 
when these new regulatory prob- 
lems arose. 

In the 1938 Federal Food, Drug & 
Cosmetic Act, the word “food” is 
defined to mean “articles used for 
food or drink for man or other ani- 
mals.” The definition of “drugs” says 
“articles intended for use in the di- 
agnosis, cure, mitigation, treatment 
or prevention of disease in man or 
other animals, and... articles (oth- 
er than food) intended to affect the 
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structure or any function of the body 
of man or other animals.” The defini- 
tion also includes components of such 
articles. Nothing could be clearer 
of the intent of Congress to have this 
law cover both feed and medications 
for livestock and other animals. 

I should like to tell you of some 
of the reasons why these provisions 
of the federal law have been brought 
into play and why the Food & Drug 
Administration is playing a more 
prominent role in the regulation of 
your industry. 

It has been recently said that feed 
manufacturers today are in the drug 
business. I would like to suggest that 
while you are in the feed manufac- 
turing business, you are perhaps more 
importantly in the food producing 
business, meaning that which is con- 
sumed by human beings. 


Medicated Feeds 


At the Symposium on Medicated 
Feeds, held in Washington last Jan- 
uary, Commissioner George P. Lar- 
rick of the Food & Drug Admin- 


istration said he would like ~ take 

t a minute to emphasize the na- 
tonal importance of medicated feeds. 

He said: “As all of*you well know, 
they present numerous highly com- 
plex scientific and technical prob- 
lems, There are also major economic 
questions involved, not only for the 
manufacturers but for the farmer, 
the meat packer, and for the con- 
sumer. Some of these have not yet 
been fully answered. But over and 
above all of these, however, looms 
one paramount consideration. It must 
govern your actions, and it will gov- 
ern ours. It is the basic concept 
of all food and drug legislation—the 
protection of the public. Medicated 
feeds cannot be viewed only in terms 
of their economic or medical effects 
on poultry, pork and beef. We, and 
you, must primarily be concerned 
with the question of whether or not 
the treated meat has any discernible 
adverse effects on the human con- 
sumer. Our nation’s food supply is 
fundamental to our nation’s health 
and therefore its strength. These are 


not matters to be taken lightly. On 
the contrary, these are matters de- 
manding our best scientific skills, 
our best educational efforts, and 
our best enforcement standards.” 


I am sure that Commissioner Lar- 
rick and all the other FDA officials 
believe that you have a keen aware- 
ness of your responsibilities, not only 
to the farmer who uses your prod- 
ucts, but also the public generally 
who consumes the food the farmer 
produces. And they also believe that 
you are fully entitled to question the 
policies and procedures which regu- 
latory agencies employ in an effort 
to reach the mutual objective to 
which we both subscribe and to be 
constructively critical of those which 
seem to be arbitrary, unnecessary or 
unreasonable. 


Not Unrealistic 
I am aware that there are some 
in the industry who think that the 


drug aspects of medicated feeds are 
being given too great an emphasis 


and that a very small tail is wag- 


ee 
PP 
%e 


*e 
geod 
7 
7 
7 


FEEDSTUFFS, June 16, 1956——29 


ging a pretty large dog. Apparent'y 
a few have the belief that the gov- 
ernment is carrying its concern about 
the safety of our food supply to an 
unrealistic extreme. I do not believe 
either to be the case. 

I know that both within and with- 
out the government, there is general 
recognition of the tremendous prog- 
ress your industry has made in im- 
proving the nutritional properties of 
your feeds through research and the 
intelligent application of sound, sci- 
entific nutritional knowledge. The 
important work done by your Nutri- 
tion Council speaks for itself. Medi- 
cation of animals will not overcome 
the adverse effects of poor rations 
and poor animal husbandry. 

On the other hand, the fact that 
in most instances the drugs or other 
feed additives with which we are 
concerned are potent substances, 
capable of exerting profound and seri- 
ous physiological effects on animals 
and human beings even in very small 
quantities, makes a conservative ap- 
proach to these problems essential, 
both from the standpoint of the pub- 
lic generally and your own industry. 

Both the practices of your indus- 
try and those of feed control offi- 
cials must stand the light of public 
scrutiny. 

We have all seen the sensational 
type of article that certain authors 
and publishers seem to like to write 
and publish, such as for example the 
fantastic scare stories that have ap- 
peared about the alleged conse- 
quences of feeding diethylstilbestrol 
to farm animals. Any subject that 
has a sex angle seems particularly 
interesting to certain periodicals, and 
when it also concerns food that peo- 
ple eat every day, the subject is 
considered even more newsworthy. 
Fantastic as they are, we would not 
like it if one of these tales should 
ever turn out to be true. 


Sound Decisions 

The federal government, of course, 
has vigorously employed the law to 
protect both industry and consumers 
from potential consequences of un- 
wise action. We believe the decisions 
made to date have been reasonable, 
sound and scientific. They have been 
based squarely on the law which is 
designed to protect the consumer 
Your industry has willingly accepted 
its share of the responsibility to con- 
sumers by revising practices in the 
labeling and clearance of products 
which, to many companies, were both 
new and foreign to previously ac- 
ceptable procedures. 

These actions on the part of both 
the government and industry provide 
an effective answer to unwarranted 
and irresponsible charges of indiffer- 
ence to the public welfare. We can 
point to the comprehensive scientific 
studies which are made to establish 
the safety of a new feeding prac- 
tice, to the use of labeling that clear- 
ly identifies the nature of the medi- 
cated feed and that provides direc- 
tions for its proper use, together with 
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ADVERTISING CAPS for... 
the Most In Publicity and Good Will 


Write Us for Samples and Prices 


MINNESOTA SPECIALTY CO., INC. 
121 N. 4th St., Minneapolis 1, Minn. 


Distributed im Minnesota, North and South Daketa 
and Western Wisconsin by: 


Blomfield-Swanson 


6009 Wayzata Blivd., Minneapolis 16, Minn. 
Phone: ORchard 56-8805 


Your Feed Requirements 


C.J. MARTENIS GRAIN CO. 


Produce Exchange 
NEW YORK 


MALT SPROUTS 


Cottonseed Meal 
Distillers’ Grains 
Old Process Oil Meal 


IMPORTED BRAN AND 
MIDDLINGS 
DRIED BREWERS’ GRAINS 


warnings against the consequences of 
misuse. 

It is difficult to measure exactly 
the importance of all these facts in 
our relations with the public, but it 
must be substantial. 


Complicated Problems 


The change in status of these prod- 
ucts from ordinary anima] feeds to 
medicated feeds has resulted in com- 
plicated, perplexing, and frustrating 
problems for both industry and the 
control official. The manufacturer 
finds that under the federal law his 
carefully devised and well-balanced 
broiler ration or chick starter by 
the addition of a small amount of a 
chemical suddenly becomes a drug. 

It may be necessary that he file 
a new-drug application for the prod- 
uct or seek an exemption under the 
antibiotic certification provisions of 
the federal law. He must adopt label- 
ing which features the presence of 
the added drug ingredient. He is in- 
formed that his product is a drug 


Emergency 
Use! 


Sell Red Rose TC... 


Protect your customers’ Profits 


emergencies. When your customer needs it for his 
flock, he needs it fast. 

At the first symptoms of flock distress—whether 
with broilers, layers, turkeys or breeders—recom- 
mend Red Rose TC*. Excellent for lagging appe- 
tites, production slumps, listlessness, Red Rose TC 
goes to work immediately. With a new, increased 
level of vitamin B-12 and choline, vitamin K, 
methionine, plus a high level of antibiotics, Red 
Rose TC insures maximum nutrition when birds 
need it most. Red Rose TC may be fed as the only 
feed during periods of stress or intermittently as a 
part of the regular feeding program. 

Red Rose TC helps “put out the fire” to save 
your customers’ profits. Pound for pound it’s the 


Distributors from Maine to Florida; Ohio to })< 4) antic 


Like a firefighter, Red Rose TC feed stands by for 
f 
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of the unused chemical be with- 


not concern them. I was amazed to | 


best flock insurance he can buy—and pound for 
pound it’s one of your best sources of profit. As a 
part of your complete line, be sure you sell im- 
proved Red Rose TC. 


*Also excellent for cull birds and runty pigs. 


This was illustrated recently when 


am tho inensr. 


because it is intended to be used to 
prevent or treat a disease—one of the 
definitions of a “drug” under the 
federal act. He may be told that 
he has a “new drug” because the 
safety of his product has not been 
established, although he knows there 
are other products of apparently 
identical composition already on fhe 
market. He then learns that under 
the “new drug” provisions of the 
federal act, the Food & Drug Ad- 
ministration does not approve a feed- 
ing practice or a general category 
of products, but deals with the spe- 
cific product of a particular manufac- 
turer. The safety of that particular 
product must be demonstrated. The 
manufacturer must _ satisfactorily 
demonstrate, in addition to other 
things, that he has the manufactur- 
ing and control facilities necessary 
to produce a product of uniform com- 
position that will meet its label dec- 
larations. 

Are these controls necessary? I 
believe the answer is “yes,” both from 
a legal standpoint and from the 
standpoint of public interest. I can 
see no relaxation in the foreseeable 
future of these various necessary and 
desirable controls by the federal gov- 
ernment. Yet unquestionably there 
are labeling and procedural prob- 
lems which require early attention 
with the view to simplification. 


More Simple Labeling 

The other day I had the occasion 
to look over a number of medicated 
feed tags. They are complicated and 
carry mouth-filling and perhaps awe- 
inspiring terms. These tags were a 
clear demonstration of the problems 
which confront you in compounding 
and labeling these products. Yet I 
would question very seriously wheth- 
er the labeling requirements of the 
federal law are so flexible and de- 
tailed that there is no hope for more 
simple labeling of medicated feeds. 
The basic requirements of the law 
are really quite simple. The labeling 
must provide the purchaser with cer- 
tain information in language and 
form that is likely to be read and 
understood. The law does not con- 
template complex and confusing la- 
beling. In fact, it calls for the op- 
posite. 

What it requires is that the label- 
ing tell the purchaser of a medi- 
cated feed what he is buying, what 
uses it is intended to serve, how to 
use it, and such warnings as may be 
necessary to prevent misuse. 

One of the basic requirements is 
that the common or usual names of 
the ingredients must be stated. This, 
too, calls for something simple and 
understandable but presents a real 
problem in labeling when the only 
name for a newly developed drug 
ingredient is a long chemical term 
and possibly the trademark name 
which is not common property. But 


Instead of trying to pro- 
tect vitamin E that may be 
lacking in the first place, 
it’s sounder economics just 
to add some 


Myvamix 
VITAMIN E 
FEED SUPPLEMENT 


Information and 


prices from 


Distillation Products Industries, 
Rochester 3, 


Distillation Products Industries 
is a division of 


Eastman Kodak Company 


| | 
\Y 
| 

| nos | 

Federal Food, Drug & Cosmetic Act 


that is a problem which is not con- 
fined to medicated feeds by any 
means, and in this relatively new 
field changes are rapid. “Bradshaw” 
becomes “Brad” on relatively short 
acquaintance. Labeling requirements 
which are deemed necessary to in- 
sure safe and effective use of new 
products may be modified as users 
become experienced and familiar with 
them. Such label changes are going 
on all the time, especially in the drug 
field. 

In addition to the consideration of 
individual labels, the whole question 
of nomenclature and simplification is 
being considered by both federal and 
state control officials, as well as by 
members of your own association. 

While I have no ready-made solu- 
tion to offer to this problem, I can 
assure you that FDA has an earnest 
desire to work with you in an effort 
to devise simpler labeling which still 
accords with the requirements of the 
act. 

Chemical Additives 

In addition to those feed additives 
which are designed to treat or pre- 
vent disease or to promote growth, 
other kinds of chemical additives to 
animal feeds are a matter of con- 
cern. This is very definitely a part of 
the over-all problem of chemical ad- 
ditives in human foods. Because the 
Federal Food, Drug & Cosmetic Act 
does not deal separately with feeds, 
the department recently asked the 
House Committee on Interstate and 
Foreign Commerce to include in the 
pending chemical additive legislation 
language which would specifically 
state its applicability to feed addi- 
tives. 

Due to the nature of these chemi- 
cal additives, we must be concerned 
with such problems as the toxicity of 
such substances to man and other 
animals, the residues which may re- 
main in the edible portions of ani- 
mals fed such compounds, and the 
possibilities of recognizing safe tol- 
erances for such residues, 

This problem is well illustrated by 
the recent developments with respect 
to the use of DPPD as an antioxidant 
in poultry feeds. Early studies with 
the chemical appeared to demon- 
strate that DPPD was a harmless ad- 
ditive to poultry feed and that no 
residues of the chemical appeared 
in the meat of poultry fed the com- 
pound or in the eggs obtained from 
such poultry. On the basis of such 
information, the FDA, while having 
no authority under the law to for- 
mally approve the use of DPPD as 
a feed ingredient, stated that it saw 
no basis to object to such use. 


Effects of DPPD 

I need not tell you how wide- 
spread the use of DPPD in poultry 
feeds has become in the past several 
years. Early this year, reports came 
to the attention of the FDA that 
DPPD, when fed to pregnant rats, 
exerted a profound toxic effect on 


SNOW WHITE 


SHELL 
Your Chickens 


DISTRIBUTED BY 


Edward R. Bacon Grain Co. 
177 Milk Street, Boston 9, Mass. 


"=<" | per month per worker. The figures | 


the animals and had marked adverse 
effects on their reproduction. Addi- 
tional reports came to us that small 
amounts of DPPD appeared in the 
fat and eggs of poultry fed the com- 
pound. The FDA undertook studies 
to develop its own information on 
the effects of DPPD on pregnant 
rats. The problem was taken up with 
the basic manufacturers and dis- 
tributors of DPPD, who also under- 
took additional studies. 

When these studies confirmed the 
finding of adverse results of DPPD 
on reproduction in rats, reconsider- 
ation of the use of DPPD as a poul- 
try feed additive was necessary. 
While the available information did 
not permit the drawing of any final 
conclusion as to the possible human 
health significance of the practice, it 
was deemed, in the public interest, 
desirable to recommend to the manu- 
facturers and distributors of DPPD 
that further distribution of the chem- 
ical for use in poultry feeds be 
stopped and that outstanding stocks 


way to crin 
GRIND 


La S 
EARLY METHODS 


for grinding grain were slow, arduous 
jobs, often powered by human energy. An 
ingenious device was this foot-driven 
Je which pounded whole grains to bits 
a stone mortar. The end result was 
crude and uneven with hull and chaff 
mashed in with the meal. 


PAPER-CALMENSON & COMPANY St Adoining St. Put, 


is to use efficient, high-speed rotary 
hammermills equipped with Pacal Hard- 
Faced Hammers—the hammers that 
grind 3 to 4 times longer with quality 

granulation every time! 


HOW 
~ pO YOU MEASURE ~ 
THE VALUE OF SERVICE? 


“SPECIAL” Services are Standard for DAWE’S VITAMELK Users 


It’s difficult to “weigh an intangible”. The value 
of dependability and extra service is hard to 
measure in terms of dollars and cents. Probably 
the best standard of measure is the value of your 
own time. For example, how much more could 
you accomplish with more of your time free to 
concentrate on increasing sales—your primary 


responsibility? 


Keeping up-to-date with the constantly chang- 
ing developments in nutrition and feed formula- 
tion, in itself, is too big a job for any individual 
—even if he could devote full-time effort to it. 
When you try to take on this all-important tech- 
nical end of your business as a “side-line”, both 
sales and production are bound to suffer. 


Here’s the alternative: 


Delegate to Dawe’s the responsibility for the 


evaluation and application of new nutritional de- 
velopments to your feeds by programming your h 
business the Vitamelk way. Your own time is left Labo 


free for sales, planning and other vital manage- 


ment work. 


How Dawe’s Vitamelk program works for you: 
Dawe’s nutritionists work with you every step of 
the way in the over-all planning of a complete 


Chemical and Biological Laboratories, Nutrition 
Research Department and Farm Research Sta- 
tion are available to assist you on any research, 
formula or fortification problem. You get real 
teamwork. 

All this help is available to you without cost 
when you fortify your feeds with Dawe’s 
Vitamelk. This full fortification in a single pack- 
age simplifies your buying, storing and manufac- 
turing. Vitamelk assures up-to-date fortification 
for each class of livestock and poultry feed. 

Without obligation, find out how this stream- 
lined “tailored to your needs” service program 
can help you operate your business on the sound- 
est possible basis. Mail the coupon today. 


ries, Inc. 


Chicago 32, Illinois 


Offices and warehouse stocks: Belgium—13, Courte rve des Claires, 
Antwerp. Mexico—Sierra Leona 755, Mexico 10, D. F. 

Please send me full information about Dawe's Vitamelk program 
and Feed Engineering Services. 


personalized nutritional program for you. Spe- NAME 


cialists from Dawe’s Quality Control Laboratory, FIRM. 
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of the unused chemical be with- 
drawn. The manufacturers and dis- 
tributors have cooperated with the 
government in such a program. We 
have attempted to deal with this 
problem in a manner to cause the 
least disruption of the poultry feed 
industry consistent with our obliga- 
tions to the consuming public. 

I wish to immediately deny any 
implication that either the manufac- 
turers or users of DPPD acted im- 
prudently or without careful con- 
sideration of their public responsi- 
bilities. The situation does, however, 
illustrate our joint responsibility to 
the public and the need for careful 
study of the suitability of chemical 
additives in advance of their com- 
mercial use, whether in food or feeds. 


-Not Seeking More Power 
There is a rather common com- 
plaint or gripe about government 
agencies that they are eager to ex- 
pand their authority, even to the ex- 
tent of regulating matters which do 


not concern them. I was amazed to 
read in one of the trade papers a few 
weeks ago that the FDA was en- 
gaged in a gigantic conspiracy to 
take over the livestock industry of 
the country and all its branches, in- 
c'uding the feed business. The article 
gave a lot of “clues” or signs that 
such a grab for power was imminent. 
The trouble with all this was that 
it was so completely unwarranted 
and lacking in fact. In a number 
of instances the facts as stated were 
inaccurate. 

So far as power to regulate the 
feed industry is concerned, the FDA 
already has it and has had it since 
1938. So, there is no need to conspire 
to grab more, so far as the feed in- 
dustry is concerned. And as for any 
new activities by the FDA, all I can 
say is that the scope of their re- 
sponsibilities under the law is so 
broad and their staff to carry out 
these responsibilities is so limited 
that they are extremely cautious 
about taking on any new activities. 


This was illustrated recently when 
the hearings on the poultry inspec- 
tion legislation began. Although the 
bill under consideration was drafted 
to provide for continuous and com- 
pulsory poultry inspection service ad- 
ministered by FDA, they recommend- 
ed that this work be placed in the 
department of agriculture, where its 
experience and facility in plant in- 
spection of this general type have 
been highly successful for 50 years. 


“Open Door” Policy 


Due to the way feed contro] has 
developed in the past, your industry 
has not had as much day-to-day con- 
tact with the FDA people as other 
industries which they regulate. To 
some of you the relationship is a 
new and unfamiliar one. Therefore 
I would like to call attention to what 
the FDA officials call their “open 
door” policy which they have fol- 
lowed for many years. It means sim- 
ply that anybody who is concerned 
about any matter connected with the 


EUREKA 3-screen, 2-air 
SUPER CLEANERS 


Your best investment in Receiving Sep- 
arators for grains and other products 
in elevators, terminal warehouses and 


processing plants. 


Horizontal Batch Mixer 


Eureka grain cleaning and separating equipment has been the 
leader for 100 years, and today’s models represent the finest in 
modern design, operation and construction. Superb scalping and 
cleaning, uniform separations, large capacity, low operating cost, 


dependability and economy are important features which place 


the Eureka line above all others. Grains of every kind, in mill, 
elevator or processing plants are handled with speed and uni- 
formity. Where extra large capacity is desired, a unit of double 
screen area and capacity is provided in the Eureka Double Twin 


Shoe Super Cleaner. We invite your inquiries. 


Vertical Batch Mixers 


Oat Crimper—Single Pair Roller Mill 


Corn Cutters and Graders 


Duplex Agitator Molasses Mixer 


The Eureka trademark in Flour, Feed, Seed, Grain and Cereal Machinery and Equipment 
is like the Continental Mark II in cars. It’s the recognized symbol of a superior product. 
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is welcome to come in and discuss 
it with the top officials at any time. 

No problem is too unimportant to 
be fully, frankly and fairly discussed. 
You can talk to the local district 
chief, or call up Washington, or come 
to Washington whenever you want 
to, and they will be glad to talk with 
you about your problem. Very often 
a group of people will come in rep- 
resenting a particular organization or 
industry. They are glad to see you, 
individually or collectively, and you 
can talk over confidential matters 
and your confidences will be respect- 
ed and held as such. 


Conference Suggested 

In this connection I would like to 
suggest that you take advantage of 
this open-door policy in connection 
with your problem of feed labeling. 
Since it concerns the state officials 
as well as your industry and the 
FDA, why not set up a conference 
that will include representatives of 
all the interested groups? Give them 
the assignment of discussing the 
whole problem with the people at 
FDA. 

I am certain that you will find it 
beneficial and profitable, as I have 
many times in the past, to sit around 
the table and try to reach some 
ground rules which will make your 
task and ours much easier and which 
will help to resolve some of the dif- 
ficulties and problems with which you 
are confronted in carrying on your 
day to day business. 

The feed industry has made tre- 
mendous and significant progress in 
recent years. It has benefited from 
some wonderful new scientific dis- 
coveries, Along with these it has ac- 
quired some new _ responsibilities. 
These should not be regarded as 
hardships or handicaps—actually they 
are opportunities for greater service 
to the American people. 

I am certain that we as a team, 
your industry, the state officials, and 
the federal government officials, 
working together, can find and chart 
a course which will enable the Amer- 
ican consumer to obtain and use bet- 
ter, safer and more healthful food 
products. 

This year of 1956, when we are 
commemorating the 50th anniversary 
of the passage of the federal food 
and drug laws, is a most appropriate 
time for all of us to cooperate to 
that end. 


STOCK POISONING 
URBANA, ILL.—Nitrate fertilizers 
should be kept out of reach of live- 
stock, says a University of Illinois 
veterinarian, who warns that ani- 
mals mistaking it for salt and eating 
it can be. poisoned. 
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month per worker. The figures 
‘ are not strictly comparable to those 
presented above as this group in- 
cludes both production and salaried CONVEYOR SY 
employees, and the figures for the 

entire industry refers only to the In addition to con- a bo ee 


struction of com- 
manufacturing workers. plete new plants, 


A total of 177 manufacturing firms Hbersen special- 
employed the 4,000 workers, which izes in remodeling, 
would mean an approximate aver- rebuilding and in- 
age of 23 employees per company. stallation of new 

equipment, such 

as bag conveyors, 

In New Plant feed dressers and 
finishers, mixers 

SAN FRANCISCO—The Andersen- and sifters, air 
Whipple Co. is now operating at its cleaning and dust 
new address, 78 Shotwell Street, San Pick-up systems. 
Francisco. The firm moved recently Consult them con- 
from Pier 92 following a fire some cerning your @ 
weeks before which destroyed the needs. 


building next door and part of the 
Andersen-Whipple plant. The new 


f. suri 24 by 120 ft. i 
7. EK. IBBERSON COM P ANY| 
ized. L. E. Andersen and John Whip- Min lis. 


ple are partners in the six-year-old 
William E. Swart firm which manufactures and sells 


feed mill equipment. 
MANAGER NAMED — William E. 
Swart has been appointed manager 
of the Lubbock, Texas, branch of the 
Thompson-Hayward Chemical Co., it 
was announced recently by Robert 
S. Thompson, president. Mr. Swart, 
an entomology and agricultural grad- 
uate of Oklahoma A&M, formerly 
served as a Thompson-Hayward 
salesman for western Kansas. He was 
headquartered in Wichita. He has an 
extensive background in handling 
sales of agricultural pesticides, vita- 
min feedstuffs, fumigants and gen- 
eral industrial chemicals. 


Employment Up in 
California Grain Mills 


SAN FRANCISCO — Employment 
in the grain mill products industry 
in California increased by an average e 
of 200 workers during the first three 
months of this year as compared 
with the first quarter of 1955, ac- 
cording to the division of labor sta- 


tistics and research of the California Ca ] } 


State Department of Industrial Re- 


lations. 
From an average of 7,900 em- 
ployed between January and March 
of last year the figure has risen to e 


8,100 wage and salary workers in- 
volved in the manufacturing division 
of the grain mill industry. Employ- 
ment during the month of March was f 
estimated at 8,200, returning to the one O 
level of the previous October. 
Production and related workers in 
these processing plants earned an F 
average of $88.62 a week during the « 
month of March. 
This rate of earning made grain z 
mill employees the second highest “ 
paid group of workers in the state’s i 
major food industries, topped only by 


the beverage industry. It represented 
a gain of almost $3 a week from the J 
previous month and close to $4.50 ; 


over March of last year. 

The average hourly earnings figure 
was up to $2.13 from $2.12 in Febru- 
ary, and from $2.07 a year before. 
Production workers also kept busy 
an extra hour a week this March as 
compared to last March—41.6 hours 
as against 40.6 hours the year be- 


100 LES. 


When you get right down to it—what min A, increases feed efficiency and 
makes a turkey raiser select one brand palatability, and helps control dusti- 


fore. of feed over another? important Ribo- 
It’s RESULTS—rapid growth into avin and B-12 in natural form, plus .: 
Half in Feed Industry healthy, meaty reno ot birds! essential minerals in readily available a 

Of the total number of wage and , nontoxic form 
salary workers in grain mills, about And to make every turkey a forceful , Sa 
half are employed in the manufac- “advertising agent” for your feeds— Armour Standard Steamed Bone Meal ei 
ture of prepared feeds for animals use Armour Meat and Bone Scraps, is an outstanding source of phosphorus c 
and poultry, and the remainder in and Armour Standard Steamed Bone in turkey poult rations. This fact has “d 
several other le oe = - Meal. These fine feed ingredients will been emphatically confirmed by a re- 7 
help build feeds that will build cent report from the South Dakota 
your business. Agricultural Experiment Station 
A separate report by the division Armour Meat and Bone Scraps con- where, in comparative tests, steamed 4 
of research and statistics of the tain at least 8% natural fat. This bone meal topped 16 other feed supple- = 


helps increase the stability of vita- ments in this special characteristic. “a 


ARMOUR AND COMPANY 


Tallow and Feed Department * General Offices * Chicago 9, Illinois 


California State Department of Em- 
ployment revealed an average of 
4,000 workers in prepared feeds dur- 
ing the summer months last year— 
from July 1 to Sept. 30. There is no 
comparable figure for other quarters. 

This group of employees earned 
almost $5 million during the three 
months or an average of about $400 
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Bacitracin Stops Secondary Invaders 


During periods of sickness or stress, resistance is 
lowered and secondary bacteria invade poultry and 
swine. The gram-positive bacteria called Strepto- 
coccus and Staphylococcus are the most numerous 
of the secondary invaders. Another organism, Clos- 
tridium produces toxic breakdown materials in the 
intestinal tract. Bacitracin is the most effective anti- 
biotic against these troublemakers because it con- 
trols more strains of these bacteria than other feed 
antibiotics. In test after test, Bacitracin has proved 
effective in stimulating appetites, and controlling 
the secondary invaders that follow air-sac disease, 
blue comb, infectious sinusitis, and non-specific 
enteritis. 
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Bacitracin Fights Black Scours 


A hog trouble-maker called Vibrio is often re- 
sponsible for the outbreaks of black (bloody) scours. 
Bacitracin is the most effective antibiotic in fighting 
this gram-negative bacteria because it controls more 
of the disease causing strains of Vibrio bacteria. 
Tests show that Bacitracin is effective in many swine 
dysenteries where other medication has failed.” 
Additional tests point out that when swine scours 
are treated with Bacitracin, the recovered animals 
are more likely to become thrifty.” 

(1) Graham, R., Boley, L. E., and Woods, G. T.: Bacitracin in Necrotic 
Enteritis of Swine. North Am. Vet. 31:736. 


(2) Boley, L. E., Woods, G. T., Hatch, R. D., and Graham, R.: Studies on 
Porcine Enteritis. II Experimental Therapy with Sulfathalidine, Sulfa- 
methazine, Sodium Arsanilate, and Bacitracin in a Natural Outbreak of 
Swine Dysentery. Cornell Vet. 41:231. 


BACITRACIN MOST EFFECTIVE IN CONTROLLING THESE HARMFUL BACTERIA 


Antibiotic 


Streptococci 


Staphylococci 
BACITRACIN 
Penicillin 


Chiortetracycline 


Oxytetracycline | 


0 50 


100 0 50 


THESE CHARTS show the rela- 
tive effectiveness of Bacitracin and 
three other antibiotics in control- 
ling some of the more common bac- 
teria that invade animals during 
periods of stress and disease. 
Bacitracin is a most effective anti- 
biotic in fighting secondary in- 
vaders because it controls more 
bacterial strains in each group. 
That's why high-level feeds made 
with BACIFERM are so effective in 
combatting dangerous bacteria. 


Clostridia 


50 100 


PERCENT OF STRAINS CONTROLLED 


SOME ANTIBIOTICS inhibit the 
growth of beneficial bacteria but 
Bacitracin does not. Its selective 
activity controls dangerous bac- 
teria, yet allows helpful bacteria to 
flourish. For example, the charts 
show that bacitracin allows the 
beneficial gram-negative bacteria 
E. coli and A. aerogenes to grow. 
Other antibiotics interfere with the 
growth of these important vitamin- 
producing bacteria in the intestinal 
tract. For the right selective activ- 
ity, choose BACIFERM for your high- 
level antibiotic feeds. 


PER TON OF FEED 


LCOVOMICAL 


--- SAVES $3.00 To $6.00 


Bacitracin icilli 
Penicillin, and tetra. 
cycline-type antibiotics used at high 


BAC 


B 
acitracin Antibiotic Supplements 


BACITRACIN 
Penicillin 
Chiortetracycline 


Oxytetracycline 


PERCENT OF STRAINS ALLOWED TO GROW 


URNISHES BONUS fee 


Results show that BACIFERM Stimulates 


oe, keeps animals eating when 
: Se or other stress Conditions oc 

ur. BACIFERM gets more animals ' 
market faster, by hastenin “ 
and reducing mortality nee 


Combination antibiotic supplement available: 


Ask for BACIFE 


combining bacitracin and penicillin. 


® 
RM-PB, a BACIFERM supplement 


For further information, write: 


ANIMAL NUTRITION D 
EPT., COMMERCIAL SOLVENTS CORPORATION 


IN 
CANADA: RELIANCE CHEMICALS LTD., MONTREAL QUE 


ison Avenue, New York 16, N.Y. 
4 IN MEXICO: COMSOLMEX, S.A., MEXICO ll, D.F 


Wi = GROWTH OF VITAMIN-PRODUCING BACTERIA 
BACITRACIN ALLOWS MAXIMUM 
iti E. Coli 
| 50 100 
50 100 O 
AFTER FARM 
FOR POULTRY AND Swi a 
™ All BACIFERM antibiotic supplements 
contain selectively-active Bacitracin 
ults On a gram- Plus naturally-produced B-vitamins, 
for-gram basis. But only BACIFERM high Protein, vitamin K and unidenti- 
gives maximum Performance and cuts fied growth factors. ; 
fortification Costs at least 25%. 
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Silage Found to Keep 
A New Way to Increase Your Feed Sales || Wel! in Plastic Bags 


ST. PAUL — Grocery stores for 
some time have been packaging 
produce in plastic bags. Now, it 
seems, farmers may be keeping sil- 
age in plastic bags. 

University of Minnesota research- 
ers say that keeping from 10 up to 
70 tons of grass silage in an airtight 
plastic bag may not be far off. They 
found excellent silage when they re- 
cently opened one 8- and one 16-ton 
bag they’d packed last summer. 

The Bakelite Corp. furnished the 
experimental bags, made of plyvinyl- 
chloride plastic. Costs were $2 per 


ton of silage for a year’s storage. 

Equip your truck with a modern, hydraulic Simonsen Unloader The silage in both bags was of excel- 
lent quality. There was no surface 

WRITE TODAY spoilage, and total dry matter loss 


was very low—8.5%. 
SIMONS | MFG. DEPT. F. S$. QUIMBY, IOWA One drawback noted was present 


emptying methods, involving cutting 
the bag open and making it difficult 


McGhee Moore 


VICE PRESIDENT—McGhee Moore, 
prominent Mid-South commodities 
broker, has been named a vice presi- 


Today’ s Mod Tr r n Country Elevator: dent of Standard Commission Co. of 


Memphis. Mr. Moore returns to bro- 


: a kerage firm he once served about 15 

Are Built Of Stee B! years ago. For the past 10 years he 
has been associated with Lindsey & 

i Moore of Memphis and prior to that 

time he was connected with Zimmer- 
man-Alderson-Carr. No other execu- 
tive changes are planned by Standard 
Commission Co., according to Dixon 
Jordan, president. John S. Harpster 
also is a vice president. The firm 
deals in soybeans, grain, ingredients 
and cottonseed and soybean products. 


to save the bag for use a second 
year. The _ researchers believe it 
would be possible to use one bag two 
or three seasons if proper emptying 
methods could be developed. After 
two or three fillings, a bag begins to 
lose its air-tight-ability. 

Such bags may now be costly as 
a replacement for ordinary silos, the 
specialists say, but would be valuable 
for storing extra silage for use in a 
dry season, for pasture-clipping in a 
heavy pasture year or to increase 
storage for temporary increases of 
sheep and beef cattle. 


San Francisco Grain 


This view shows five of the six new 


- put into service at the Greenleaf, Kansas, Exchange Sets Outing 
elevator of Greenleaf Grain & Feed Co. 
Each tank has a capacity of 11,776 bu., SAN FRANCISCO—The San Fran- 


with total new storage capacity gmount- 
cisco Grain Exchange will hold its 


ing to 70,656 bu. 
0 te tee rain an 5 annual spring golf tournament June 
15 at the Orinda Country Club in 


Orinda. 

..-Are Positively Moisture And Vermin Proof! Tee off time is at 1 p.m. The after- 
P ire P ton! noon’s recreation will also include a 
... Afford Maximum Fire Protection petty te Gab. 
... Provide Grain Storage As Clean And Safe! tails and dinner, starting at 8:30 in 
7 . the evening, will follow and prizes 
eee Can Be Erected And Placed In Service As Quickly! will be awarded to winners in the 

. Cost So Little To Erect! 
. Jack Meyers, California illing 
++ Cost So Little To Operate! Corp., is chairman of the tournament 

..- Cost So Little For Insurance Coverage! and dinner. 


The old fashioned concrete “silo” and wooden types of 
elevator structure were fine in their day, but “their day” has 
long since passed into history! Today’s progressive grain 

men in all parts of the country now know from actual operating 
experience that BS&B Bolted Steel Grain Tanks offer 

far better grain protection at lower operating costs and 


1 
greater net profit than their early day counterparts! 


If you haven’t yet installed BS&B Bolted Steel Tanks at your Feeds 
elevator, why not call in your BS&B Man to talk it over? He'll 
be glad to give you full details without obligation. Address 


your inquiry to... FOR... Proteins 
"EXAMPLE oF propuct 
Brack, Sivaics & Bryson,inc.. Minerals 


Agricultural Division — Dept. |0-AK6 


7500 East 12th Street Kansas City 26, Missouri SWIFT & COMPANY 
FEED DEPARTMENT 


ast” 


Member, American Dehydrators Association « Associate Member, Grain And Feed Dealers National Associatio’ CHICAGO 9, ILL. 


i 
| 
NEES 
13 
' 
| a 


FEEDSTUFFS, June 16, 1956——-37 


How do you answer a 
fault-finding customer? 


ique 


vER have a customer blame your feed when the real 
cause of poor performance was poor management, 
bad weather, disease or other similar failure? 


It often happens—and with good customers. It’s 
a hard one to answer, especially when the feed you sell 
is high-performance feed. But no feed can be expected to 
perform at its best under all conditions. Some poultry- 
men are negligent — even the best may run into trouble 
during bad weather or when diseases strike. At such 
times, what does the feeder often blame? 


The feed! 

It’s smart “insurance” today to recommend top qual- 
ity whey blocks to your customers — particularly for 
the problem periods. It is a common sense way of over- 
coming most — not all, but most of these troubles. 
Peebles’ Whey Blocks are moist, appetizing, ready to use 
in any emergency. They provide an abundance of milk 


nutrients from whey which tones up the flock, stimulates 
appetites, gets birds on feed. 


What does this mean to you? 

It means that your feed has a fairer chance to prove 
its full value — please the customer, make him more 
money. And do you sell more? Of course you do! Satis- 
fied customers buy again and again. Yes, there’s a place 
in every feeding program for recommending a moist 
product like Peebles’ Whey Blocks. It’s a way to better 
results and customer satisfaction. Order Peebles’ from 
your local feed distributor or write the Appleton office. 


World’s Largest Producer 


WESTERN CONDENSING COMPANY 
Appleton, Wisconsin . San Francisco, California 


Ss 
of Whey Products 
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Control of 


EDITOR’S NOTE: When the 
feed dealer extends credit to a custo- 
mer, the transaction should make a 
profit for the dealer. Controlled 
credit is profitable but financial dis- 
aster can result from a situation 
where credit controls the feed deal- 
er. This is the contention of D. H. 
Elmore, eredit manager for the Ral- 
ston Purina Co., Kansas City, as 
expressed in the accompanying ar- 
ticle. The article is an excerpt from 
a talk given by Mr. Elmore at the 
recent convention of the Missouri 
Grain, Feed & Seed Dealers Assn. 
at Springfield. 

¥ 


A feed dealer’s business is operat- 
ed principally on his turnover of cash, 


By D. H. Elmore 


inventory and accounts receivable. 
Cash takes care of itself and I do 
not find inventory out of line very 
often, because a feed dealer realizes 
that he is going to have to pay for 
what he orders. So, with the flexi- 
bility in accounts receivable, this 
figure is one of the more important 
assets. Its control is as much of a 
major operation to a dealer’s business 
as that of selling feed. 

A dealer cannot become careless 
with his selling methods and con- 
tinue to sell. He cannot become care- 
less with his servicing of customers 
and remain a successful dealer. It is 
just as true, that he cannot become 
careless with his accounts and keep 
his business in a healthy state of 
existence. 


Credit by the Feed Dealer 


A dealer must first convince him- 
self that he is going to continue his 
sales and servicing efforts, but that 
he is also going to give his accounts 
receivable that same consideration 
and preference as he gives to the 
other ends of his business. To invest 
funds or borrow money to put into 
accounts receivable is not good man- 
agement or a wise and profitable in- 
vestment if the dealer is going to 
continue to sell on terms which have 
already been abused by the recipi- 
ents and which may have brought 
about a very difficult problem. 

It costs money in many different 
ways to carry the customers’ ac- 
counts. I cannot agree that the idea 
of borrowing more money or the ob- 
taining of longer or greater amounts 


Product of N. V. Philips-Roxane, The Netherlands 


30-DEE 


Save more than $100 per ton on Dry D cost! 


® MINERAL STABLE 
VITAMIN 


NSIN ALU 
Approved for 


VITAMIN D 
upon periodic 
tests 


VITAMIN D, POTENCY OF BO-DEE UNDIMINISHED 
FOR PERIODS IN EXCESS OF 12 MONTHS 


In tests conducted by the Wisconsin Alumni Research Foundation—12 month 


tests at 30 day intervals—showed no loss of potency of Bo-Dee Mineral 


Stable Vitamin D3; when mixed with the following minerals: 


GROUND LIMESTONE 


STEAMED BONE MEAL 


CALCIUM PHOSPHATE 


MAGNESIUM SULPHATE 


FERROUS SULFATE 
COPPER SULPHATE 
MANGANESE SULPHATE 


COBALT SULPHATE 


TO THE BEST OF OUR KNOWLEDGE THESE 
RESULTS HAVE NEVER BEEN DUPLICATED 


WRITE TO US FOR INFORMATION ABOUT HOW YOU CAN SAVE 


New York Office 
220 East 42nd St. 
New York 17, N. Y. 


Standard Sales Co. 
202 Cochran Bidg. 
Meridian, Miss. 


Crittendon-Smith, Inc. 


514 Wallace S. Building 


Tampa, Fla. 


K. S. Crittendon, Inc. 
120 East Third St. 
Charlotte 2, N. C. 


Crittendon-Smith, Inc. 


George O. Adams 
385 Crescent Ave. 
Buffalo 14, New York 


Arch Sales Company 
1406 E. 47th Ave. 


Denver, Colorado Atlanta, Georgia 


Chicago Office 
600 S. Michigan Ave. 
Chicago, Ill. 


Feed Associates, Inc. 
106-108 No. Court St. 
Marysville, Ohio 


3240 Peachtree Rd. Bidg. 


FROM $100 TO $200 PER TON ON YOUR DRY D COST. 


BOWMAN FEED PRODUCTS, Inc. 


130 Central Avenue, Holland, Michigan 
220 E. 42nd Street, New York 17, N. Y. 


THE BOWMAN GROUP 


Durgin & Co., Inc. Kindstrom-Schmoll Co. 
116 Foundry $t. 


Wakefield, Mass. 


M. A. McClelland Co. 
Dwight Buildin 
Kansas City, Mo. 


Minneapolis, Minn. 


Frank Seitz Sales Co. 
1510.31st Street 
Des Moines, lowa 


E. B. Johnson, Inc. 
13311 Denton Drive 
Dallas, Texas 


418 Flour Exchange Bidg. 


of credit lines from suppliers is the 
solution to an accounts receivable 
problem. Too often I have seen this 
bring about much more serious prob- 
lems, in fact, bankruptcy in some in- 
stances. The solution lies in getting 
on top of the credit problem and 
getting control of it. Remember that 
anybody can sell anything if they 
are willing to extend careless credit 
terms. 

I am reminded of the used car 
dealer who advertised that he would 
sell anyone who could not buy from 
someone else because of their credit. 
How long do you think he stayed 
in business? Or the feed dealer who 
had such a liberal credit policy that 
he might as well have put up a sign 
in his store reading: “Money to loan 
—no interest—no questions asked- 
pay when you damn please.” Oh yes, 
it is easy to sell a lot of feed with 
such a policy as that. You can move 
tons and tons but how long you can 
do it simply depends on how long 
your money lasts or how much you 
can borrow. 


Solving Credit Problems 


But, you say that you must ex- 
tend credit to sell feed and that 
the farmer is in a spot and must 
have help. You say that every other 
merchant in town extends liberal 
credit and that many other prob- 
lems keep your accounts receivable 
management from being successful. 
These are problems such as are many 
other, problems of your business. But 
these problems are not beyond solv- 
ing if you have the will and the nerve 
to tackle them. 

Recently I was in the territory of 
one salesman and I found from visit- 
ing with exactly three dealers that 
credit problems can be solved. The 
largest dealer of the three has no 
credit policy. His terms are cash un- 
less a very unusual situation comes 
up or a special one-time deal is made 
where justified. There is a very defi- 
nite agreement made on such deals 
and I am telling you that if pay- 
ment isn’t made exactly as agreed 
upon, somebody is on the doorstep 
of that customer with his hand out. 

The second dealer has always op- 
erated on limited finance due to the 
fact that he went broke several years 
ago because of careless control of 
credit. He now extends credit but 
he has become an excellent collector. 
I definitely know that while his ex- 
tension of credit is used as a selling 
tool, this tool is definitely under con- 
trol at all times. 

The third dealer bought a feed 
business under most unfavorable 
credit conditions. Not even a state- 
ment had ever been sent out by his 
predecessor. Accounts ran months 
and even years. Other merchants in 
the town had fallen into the same 
hapless and wishful thinking type of 
credit. This made the new dealer’s 
problem even more severe. He took 
hold of the situation and not only 
did he begin sending monthly state- 
ments, he let his customers know 
that he expected the accounts to be 


PHOSPHORUS CONCENTRATE 
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Supply Needed Mineral 


in a form so soluble 
“it melts on your tongue.” 
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\ ASK THE ONE WHO EATS THE FEEDS THAT USE 
ee MERRY MIXER 
DEHVORATED 


\ 


\, GREENULES 


“Want to be a Slick Chick, don’t 
you, Henrietta? Then relax, eat 
hearty, and forget how fast you're 


growing! Who cares how LONG we 
live — just so we get that feed 
containing the new low-fiber 
MERRY MIXER Greenules!” 


NO MORE slim pickin’s for those chickens when it 

comes to alfalfa meal! Newly developed MERRY MIXER 

Greenules—with extra-low fiber content—provides your 

poultry and swine feeds with more concentrated 

growth and energy Write, wire OF ALFALFA PRop 

or phone for further details! art EMERALD Pp 


CONSOLIDATED BLENDERS, INC. 
Phone PARK 1-9000 


Dept. F-6, FREMONT, NEBRASKA 
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POTOMAC Pure Crushed Oyster Shell For Poultry 


IS BETTER TRUCK OR 
ever car roaps 


Let Us Serve Tou Shell Needs 


POTOMAC POULTRY FOOD 


«BALTIMORE 2, MD. 


LEXINGTON 
9-0774 


IMPORTERS OF BLACKSTRAP 


paid monthly. I can assure you that 
he is getting his money with rea- 
sonable promptness, with the loss of 
no customer who was worthy of 
credit and many new friends and ad- 
mirers. In fact, the entire credit pic- 
ture of merchants of the town is 
rapidly improving due to this dealer’s 
leadership. 

Therefore, I positively know that 
as tough as the problem may seem 
to be on the face of it, credit can 
be controlled without the loss of 
any good business if there is the 
necessary will and determination. 

I have no simple formula to be 
applied to a dealer’s problem to solve 
it. I don’t have that formula any 
more than I have a formula to tell 
you how to sell feed. Local condi- 
tions, concessions granted over the 
years and a dealer’s own manage- 
ment abilities govern this. My ob- 
servations must be considered in a 
general way and tailored to fit your 
situation. 


ee 


best, by far, for 


MULTIWALLS 


by 


q there’s nothing better! 


Chase is also your best source 


for Burlap and Cotton Bags 


} shipping and storing feeds 


CHASE BAG COMPANY Genero! Seles Offices: 309 W. Jackson Bivd., Chicago 6, Ill. 
Personal Service and Prompt Shipments from 32 Nation-wide Branch Plants and Seles Offices 


I recognize all of the problems 
dealers face. I recognize that the 
farmer’s demands today are greater 
than yesterday. I recognize that you 
cannot have a heart of ice but I 
also recognize that you cannot be 
soft-hearted. You are in business to 
make a living and you are entitled 
to it. You can make this living only 
if you make money from the use of 
your money and your labors. It may 
be better to sell a little less and 
make some money than to sell a lot 
and not be able to collect it. You and 
you alone, can decide on how far 
you are going to be able to go to- 
ward financing the operations of all 
of your good friends and customers 
for long and indefinite periods of 
time. 


Establish a Credit Policy 


Here is the nearest thing I can 
give you to a formula: 

First, decide on a definite credit 
policy. I do not mean that you should 
say that you are going to sell every- 
thing on 30-day terms and stick to 
that. I mean that you are going to 
have to decide whether you can ex- 
tend 30-day terms or if 10-day terms 
should be your maximum. You will 
have to make some exceptions to 
any nolicy but don’t let the excep- 
tion become the rule. It may be that 
you need to adopt a policy of cash 
or the equivalent of cash. It may 
be that your local situation justifies 
rather long terms and that you have 
enough resources that you could ex- 
tend those terms where desirable. 

Take into consideration how much 
you can put into accounts receivable 
in relation to your other current 
assets and your current liabilities. 
If your current assets are not at least 
1% times your current liabilities, the 
chances are that you are going to be 
short of working capital and that 
your business is not in a healthy 
enough state that you can pay your 
bills promptly and be proud of your 
own credit record. 

After you have decided on your 
credit policy, decide on how you are 
going to select your accounts. You 
may personally know many of those 
seeking credit. Do you know how they 
pay their bills? You may think you 
know of their ability and habits of 
paying but when someone wants to 
borrow money from you, you had 
better be sure that you know all 
about them or find out what has 
been the experience of other mer- 
chants. They are coming to you and 
asking you to take some greenbacks 
out of your billfold and loan to them. 
A bank or any other business in- 
stitution does not lay out greenbacks 
for customers without knowing 
them, understanding them and hav- 
ing a definite agreement as to pay- 
ment. So, don’t think it is good busi- 
ness for you to try to do it. 

Then comes a very important step. 
Have a definite understanding—man 


UNIVERSAL ELEVATORS 
LOWER 
COSTS! 


Universal 
Bucket Elevators 
are thoroughly 
engineered and 
sturdily built... 
yet production- 
line assembly 
methods let you 
save on installa- 
tion costs and 
you'll save even 
mote on operat- 
ing expenses. Three models with ca- 
pacities to 3,000 BPH, suitable for lift- 
ing all dry granular material vertically 
from 7 to 100 feet. 

Write for free literature on the Uni- 
versal Bucket Elevators . . . and ask, 
too, for details on the new COoNSIGNOR, 
Universal’s new 6-Way Distributor 
Valve. 

UNIVERSAL HOIST & MFG. CO. 
Box 101 Cedar Falls, lowa 
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to man—as to how the account is 
to be paid. Be sure that it is satis- 
factory to both of you. Tell your 
good customer why it is important 
to you to have a definite understand- 
ing and why it is important to you 
both that the account be paid as 
agreed. Impress the customer with 
the trust being placed in him and 
the importance of his meeting his ob- 
ligations as agreed. If the customer 
shies away from a definite agree- 
ment, this is pretty good evidence of 
the possibility that he may be shy- 
ing away from you when the ac- 
count becomes due. A man that has 
a definite plan for paying his bills 
wants to have a definite understand- 
ing and agreement and will take 
pride in living up to his promises. 


Follow Up 


You now have the account on 
your books with a man you know has 
a record for meeting his obligations 
and with a definite understanding 
with him as to the day by which it 


is to be paid. It now becomes the 
important thing for you to follow 
your account for payment if he does 
not meet it as agreed (and this does 
seem to happen). 

Remember that credit customers 
are like small children. They soon 
find out what they can get away 
with. If they pass up Payment and 
do not hear from you, they have 
every reason to fee] that you are 
not in need of your money. In other 
words, if they do not take pride in 
paying as agreed, then they need to 
be reminded to pay. The surest way 
of slowing up your accounts is not 
to follow them promptly after pay- 
ment is defaulted. 

When your customer is reminded 
and still cannot pay you, a further 
definite understanding should be 
made based principally on when he 
will have money available. The 
chances are that he will pay you on 
the next date on which you agree 
because he knows that you will be 
asking about it if he doesn’t. Your 


collection efforts do not have to be 
“tough” but you must continue to 
follow closely in a very diplomatic 
and friendly way, letting your cus- 
tomers know that you expect them 
to fulfill their obligations as agreed. 
The most effective formula for col- 
lection is to make the debtor want 
to pay you. Your accounts will al- 
ways be under control if you can do 
that. 
Method of Collection 


How you should collect. I have 
checked on many dealers’ collection 
methods. I have seen dealers use 
credit associations, collection agen- 
cies, collection forms, write all types 
of letters and, in fact, make use of 
all of the normal collection tools. 

However, my final conclusion is 
that the most successful dealers from 
the standpoint of collecting their ac- 
counts, are those dealers who first, 
send a statement on their accounts 
regularly when due. Next, every ac- 
count that is not paid within a very 
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Dallas, Texas 
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few days after the due date of it, is 
immediately contacted by someone in 
the dealer’s organization, and through 
personal effort collects the account or 
reaches an agreement that may be 
depended upon. This person then con- 
tinues to stay right on top of this 
collection until payment is secured. 
Remember this—that every day older 
that an account becomes, it depreci- 
ates in its value. This means that 
the chances of collecting gradually 
diminish to the point that an ac- 
count eventually becomes totally un- 
collectible and worthless. 

If your accounts are followed 
promptly and regularly, I can guar- 
antee that you will either get most 
of your money reasonably soon or you 
will know that you are going to have 
trouble getting it and can then han- 
dle the account accordingly. 


When to Stop Selling 

Then there comes the question as 
to when to cease selling on open 
terms. I think that every circum- 
stance deserves its own decision. I 
do not think that there are very 
many circumstances which would 
justify continuing selling a feeder 
who cannot pay his bill as agreed 
unless you understand all of the 
circumstances and agreement is 
reached based on a reasonable and 
dependable means of the feeder se- 
curing sufficient funds to get the 
account current. 

If a customer is losing money ev- 
ery day and there is not conclusive 
evidence that further credit will put 
him on a profitable basis, I do not 
think that it is justice to that feeder 
or to yourself, to let him pile up a 
big bill that he will find difficult if 
not impossible, to pay. Your biggest 
service to him could be that of help- 
ing him to arrange a means for pay- 
ing as he promises. 

The value of a paid up account 
needs to be emphasized. Do you ex- 
pect a man who owes you a past 
due bill to come in and buy from 
you either for cash or on account? 
Chances are that he will go down the 
street and buy a competitive feed 
because he does not have his account 
paid up. But if you can work out 


COLUMBIA 
PHOSPHATE 


MORE PROFITS FOR YOU 


ESTABLISHED 1800 


Also available 
in 25 Ib. 
useable pails. 


VITAMIN D 


VITAMIN B12 j 


Plus 


Es tients 
COMPARE THE PRICE —No wonder 
more dairymen are changing to 
,Calf-Pab. No calf feed can give 
better calves—yet Calf-Pab costs 
less to feed. 


Write Today for FREE 
Calf-Pab Displays! 


Mein Plant & Offices Midwest Division West Coast Division 
WAUKEGAN, ILL. Des Moines, Ic. Nampa, Idaho 


| 
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MIDWEST SWEET DRIED WHOLE WHEY 
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A timely message about feed additives from 


CHARLES BOWMAN, 


President, Bowman Feed Products, Inc. 


Free flowing! Non-electrostatic! Dependable! 


VIANOL BHT 


protects against oxidation, guards vital nutrients 


Rattry feed manufacturers are discovering the ad- 
vantages of using Vianol BHT, the effective protection 
against hidden oxidation. And with Vianol BHT you 
get no undesirable side effects—you can use it with 
confidence. 


Vianol in crystal form is free flowing and easy to use 
... or you can apply it in an oil base. Regardless of how 
you use Vianol . . . as a dry blend or in oil . . . you can be 
sure of uniform protection with a minimum of mixing 
time. 


VIANO 


Vianol BHT gives these advantages: 

e Stabilizes Vitamins A, D, E, the essential nutrients often lost in 
processing and storage. 

e Supplements Vitamin E . . . protecting against encephalomalacia 
(crazy chick disease). 

e Helps maintain pigmentation for long periods. 

e Can be used without undesirable side effects in animal and human 
f 


e Simple to use, will fit your present mixing operation. 


Before you order an antioxidant, contact a Bowman Feed 
Products representative and ask him about Vianol BHT, 
low-cost protection for essential vitamins and nutrients. 


*A SHELL 
CHEMICAL 
TRADEMARK 


(2,6-di-tert-butyl-4-methylphenol) BHT 


Distributed by BOWMAN FEED PROOUCTS, INC., 130 Central Ave., Holland, Mich: 


| 
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BUDDE 


MILWAUKEE, WIS. 


MALT SPROUTS 
BREWERS GRAINS 
DISTILLERS GRAINS 
BEET PULP 
AND 4 OTHER FEEDS 


3 We hove... 


PERFORMANCE 


PRE-MIXES 
THE cots 
__— 


Distributed in Iowa by 


V. A. MAGNUSON 


SALES COMPANY 


1340 62nd St. Des Moines, lowa 
Phone: Des Moines 9-7897 


827 S. La Salle St., Chicago 4, Ill. 


KEES & COMPANY 


Processors of DRIED FISH SOLUBLE PRODUCTS 
A “MUST” IN EVERY SWINE OR POULTRY RATION 
Call or write for complete information and price 


Phone HArrison 7-1528 


payment of the account with him, 
he will be right in to see you because 
he will be proud of the fact that he 
is paid up and in good standing. The 
value of a paid up customer certain- 
ly justifies all efforts to collect and 
all possibilities that you might hurt 
a man’s feelings because you ask him 
what arrangements he can make to 
pay you his account. 


A Collection Aid 


Let me suggest to you a collection 
aid which I call an “accounts receiv- 
able breakdown.” You or your book- 
keeper should age all of your ac- 
counts receivable at least every 30 
days. Here is how you do it: List the 
name and the total amount of the 
account. Then in at least four col- 
umns, put in amounts according to 
the age of that portion of the ac- 
count. In other words, show in sep- 
arate columns how much of the ac- 
count is one month old, two months 
old, three months old and over three 
months old. Leave a fifth large col- 
umn for comments. This will give 


@ New Expellers have genuine Expeller parts. By 
using these same genuine Expeller parts for 
replacement, you once again obtain new Expeller 
performance from your machines. The use of 
imitation parts not only results in inferior opera- 
tion, but can actually endanger the machine itself. 
The making of Expeller parts is an exact science 
. . . each part is machined to fit perfectly .. . 


and heat treated under the supervision of metal- 
*T. M. Reg. in U.S. and Foreign Countries 


You Get 


 EXPELLER PERFORMANCE 


When You use 


EXPELLER PARTS! 


lurgists who are specialists in this type of work. 
It’s no wonder that figures from actual oil mill- 
ing records show you get up to 27% longer life 
by replacing with genuine, precision-made, 
Anderson parts. Order your requirements now. 
Prompt delivery on all parts. 


THE V.D. ANDERSON COMPANY 


Division of International Basic Economy Corporation 


Main Office & Parts Depot: 1944 W. 96th St., Cleveland 2, Ohio 
West Coast Parts Depot: P. ©. Box 1626, Fresno, California 


ANDERSON 


you a wonderful picture of the con- 
dition of your accounts receivable. 

You will find yourself going to 
work immediately on the accounts 
in the “three months and over” col- 
umn. Every time you make an effort 
to collect or reach an agreement, you 
will make a notation in the remarks 
column. This will become your bible 
of collections if you let it. Keep it 
handy but not out where “nosey” 
people can see it. When you have 
done everything you can on the old- 
est column, you will start in on the 
“three months” column, then on the 
“two months” column, etc. I guaran- 
tee you that the results from this 
will surprise you. 

Suggestions 

As you try to collect these ac- 
counts let me make these sugges- 
tions: 

If you cannot get payment in full 
on your first contact, be sure to try 
to get a partial payment and then 
make a definite arrangement for pay- 
ing the remainder. 

Pin down any agreements you 
make. Try getting a postdated check 
or a series of postdated checks. Or 
get a note or a series of notes and 
try to secure with chattel mortgage. 

Take your customer to the bank 
and arrange for a loan by the bank. 

Arrange to take produce, grain, 
livestock or whatever is available if 
this seems to be your best solution. 

If you find you have made a mis- 
take and that the man is a deadbeat, 
let him know that you are prepared 
to take legal action if necessary, 
whether he has anything or not. 

If you are unable to make a defi- 
nite arrangement on the account, de- 
cide right then as to what is your 
best way out. Take definite steps to 
carry out your decision and then 
stick to your efforts day after day. 

Remember that any time credit is 
extended, there will probably be 
losses. Be wise and know when you 
need to take drastic steps to pro- 
tect your interest. If this comes to 
pass, the quicker you do something 
definite the better your chances for 
collection. A higher percentage will 
be collected if you take action quick- 
ly instead of waiting and hoping he 
will pay you menth after month until 
the account has become so old that 
its value is dissipated. Suits to col- 
lect accounts are never pleasant. 
However, if you control your credits 
and keep on top of your collections, 
you should seldom have one. 

If you do find attorney action is 
necessary, select an aggressive, reli- 
able and bonded attorney. Give final 
notice to your customer by regis- 
tered mail that he is forcing you to 
turn the account over to your attor- 
ney much to your regret. Inform 
him that action will be taken if not 
paid by a specific date. Say nothing 
more. If this doesn’t collect it, any 
additional remarks won’t help. Make 
no threats of any kind. If your final 
notice does not bring results, turn 
the account over to your attorney 
on a contingent fee basis. From then 
on accept no payments but refer 
the customer to your attorney. 


Getting Control 

Dealers whose accounts receivable 
problem is already out of hand may 
wonder what to do about it now. 
Where do you begin in order to get 
this situation under control? Your 
accounts are too large because you 
have either had no credit policy and 
collection plan or you have had too 
liberal a credit policy and your col- 
lection efforts have been weak. You 

«Continued on page 562) 


Vitamin Antibiotic 
PRE-MIX 


“PLUS” for swine, poultry, cattle. 
Also custom pre-mixes. 


Carroll Swanson Sales Go. 
620 Des Moines Bldg., Des Moines, lowa 
Distributors and Sales Agents Wanted 
Protected Territories. 
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... Depends on how many tom$ you process, but many dehydrators lose 
ten, twenty and sometimes thirty pounds of alfalfa meal from each ton 
due to dust. The most notorious robber of your dollars, dust causes other 
substantial losses — unfavorable working conditions, lowers efficiency of 
men and increases maintenance cost of expensive machinery. 


Marcol B-75 eliminates dust! Greasing alfalfa meal with Marcol B-75 is 
the best answer to end your dust problem. Here are some of the many 
advantages you get from using Marcol B-75: Easier to mix...no costly 
heating equipment necessary ... blends easier and penetrates more rap- 
idly ... flows free and eliminates clogged lines and valves... has super 
stability ... does not ball up... remains liquid even at extreme tempera- 
Laboratory data and customer reports show: tures i has consistent high quality you can depend on... eae less 
USE 25% TO 50% LESS MARCOL B-75 to effectively lay dust... readily available in tank cars, tank trucks and 
AND GET THE SAME DUST-FREE RESULTS! drums. 


LEARN HOW ADDING MARCOL B-75 CUTS COST! 


Please mail me your Brochure. 
Address to: Marco Chemical Company 
P. O. Box 8 
Fort Worth, Texas 


MARCO CHEMICAL COMPANY 
P. O. Box 8 Fort Worth, Texas 


Name 


Address 


City State 
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— has joined hands with producing to bring to America’s 
dinner tables highest-quality, farm-fresh chicken. 

For several years — AUREOMYCIN, in your good poultry feeds, 
has helped keep healthy, quality birds growing on poultry farms. 

Today — AUREOMYCIN, in a new role in the processing plants, 
gives extra assurance that the quality and freshness of poultry meat 
will be maintained over a longer period as it moves on to the retailer 
and thence to the home. 

The reason is “ACRONIZE.®” ACRONIZED* Chlortetracycline 


is the term used to describe the process of dipping fresh-killed 


;UARDING HEALTH AND QUALITY 


FROM HATCHING TO THE 


UREOMYCIN 


CHLORTETRACYCLINE 


poultry into a chill tank containing minute quantities of AUREO 
MYCIN. The process is government-cleared as the first use in food 


of this wonder-working antibiotic. 


ACRONIZED promises far-reaching benefits for everyone con- 
cerned with poultry. To consumers, it means the freshest, tastiest 
chicken they've ever eaten. To retailers, it means longer shelf-life 
for poultry meat, more economies, more customer satisfaction. To 


processors, it means more volume, new and more distant markets. 


All of this can lead to an increased demand upon growers for more 
quality chicken and, in turn, upon you for more fine poultry feeds. 
* Trademark 


CYANARNI 


AMERICAN CYANAMID COMPANY 


ANIMAL FEED DEPARTMENT | 3O ROCKEFELLER PLAZA, NEW YORK 20. N.Y. 


~ 


| 
* 
| 
( 
€& 
: DINNER TABLE... | 
f 


48——-FEEDSTUFFS, June 16, 1956 


Shellbuilder 


Shelly 
You 


| Broiler Convention 
Space 35% Filled 


ELMHURST, ILL. More than 
35% of the total available exhibit 
space has now been reserved for 
the third National Broiler Conven- 
tion & All-Industry Exposition to be 
held at the Claypool Hotel, Indian- 
apolis, Aug. 27-29, states H. H. Earth- 
man, president of the National Broil- 
er Assn., which is sponsoring the 
event 

The early exhibit 
the way reservations are 
daily are evidence of the enthusiasm 
among commercial firms for this 
100: broiler industry convention. 
The exhibits will be one of the big 
features of our convention,” says Mr. 
Earthman. “We are making it possi- 
ble for all segments of the huge 
broiler industry to meet in one na- 
tional convention that has a 100% 
broiler theme,” he said. 


bookings and 
coming in 


You Beat It... 


ov 


The Original 


Anywhere? 


PNEUMATIC BULK TRUCK 


MODERN DESIGN—compact design 
rep: quality finish add sales appeal 
to service. 


MOST EXTENSIVE LINE—semi-trail- 
ers and a variety of bodies to be 
mounted on truck chassis are 
available. Also offered is a com- 
pact bulk unloading unit that can 
be installed in any truck. 


CAPACITIES — 385 to 1350 cu. ft. 
for tank trucks and trailers. 


GUARANTEE — Sprout-Waldron as- 
sumes full responsibility for fine 
workmanship and materials. 


NATION-WIDE FACTORY SERVICE 
—fast repairs and personal instruc- 
tion on operation and maintenance 
are provided. 


OPERATING PARTS-— all contained 


on truck...only flexible hose is ex- 
tended for unload:.ng. All controls 
at rear. 


SPARE PARTS —a supply is always 


available. 


Only Sprout-Waldron offers a complete line of pneumatic 


bulk trucks... 


the equipment necessary for entire bulk sys- 


tems...nation-wide, on-the-spot services... merchandising 
aids for millers...and experienced, expert guidance. You can 
&o bulk on a large or small scale easier, quicker, more eco- 
nomically through Sprout-Waldron. Ask your SPROUT- 
WALDRON MAN for details or write... 


BULK TRUCK DIVISION 
~ — The Beal Eques 
61 LOGAN STREET > 


Exclusive — Distributors: Strong-Scott, Limited, Winnipeg 


PELLET mi 
CONVEY BUCKET ELEVATOR TERS 


we/ai 


HAMMER N B 


NEM 


Since 
MUNCY, PA. 


BUILT T by EXPERTS —originated, de- 


signed, and manufactured by 
Sprout-Waldron’s milling and 
pneumatic engineers. 


PIPES FEED BY AIR - 


to any farm bin anywhere. 


FLEXIBLE STEEL SECTIONAL HOSE— 


almost unlimited reach and lift. 


FAST, CLEAN DELIVERIES — aid in 
giving the finest feed service any- 
where to the feed consumer. 


SELF-LOADING DEVICE* — makes 
possible two-way payloads. Op- 
tional. 


ACCESSIBLE AIR PUMP — located 
above running board...easier 
maintenance. 


MULTIPLE COMPARTMENTS 
different feeds can be carried in 
same load without intermixing. 


NO BOOMS or AUGERS — 

the trouble, downtime, and extra 
maintenance of mechanical un- 
loaders are eliminated. 


HEAVY-DUTY ROTARY FEEDER — 

provides uniform flow without 
slugging...reduces stress per unit 
area. 


STRAIGHT UNIVERSALS — 


longer wear. 


ONE-SPEED REDUCER — drives 
feeder and conveyor belt with less 
maintenance...has fewer wearing 
parts. 


7 V-BELT DRIVE—spreads load over 
more belts, providing longer belt 
wear and less chance of failure. 


FEWER WEARING PARTS — assure 
reliable delivery service, less 
downtime and maintenance. 


DROP-DOORS- seal compartments 
to provide flexibility in loads. 
*Patent applied for 


| wall 


Richard V. Bradley 


| RETIRES—The June 
Richard V. Bradley, 
sales manager for paper mill prod- 


1 retirement of 
Chase Bag Co. 


ucts, has been announced by W. N. 
Brock, vice president and general 
sales manager. Mr. Bradley became 
associated with Chase in 1934 in its 
paper bag division. He served as a 
salesman, special representative, sales 
manager, and as eastern regional 
manager for the sale of Chase multi- 
paper bags. Subsequently he 
became sales manager in New York 
for specialty paper products. An 
alumnus of Columbia University, Mr. 
Bradley has spent his entire business 
life in the New York City locale. Mr. 
and Mrs. Bradley will locate in New 
Zealand. 


Farm Income 


| corresponding figure for 1954, 


| for 1954, 


| 
| 


Up 5% in California 


SACRAMENTO, CAL. — Receipts 
from sales of livestock, poultry and 
their products for the calendar year 
1955 in California amounted to $949,- 
000,000, according to W. C. Jacobsen, 
state director of agriculture. 

This is about 5% higher than the 
which 
was $904,000,000. 

Mr. Jacobsen said milk was the 
leading item, accounting for $313,- 
000,000; cattle and calves were next 
with $303,000,000 and eggs were 
third with $149,000,000. 

Preliminary figures on sales of 
crops, combined with the actual total 
of $949,000,000 from sales of live- 
stock, poultry and their products, 
give a total of $2,621,000,000 for 
1955 as compared with $2,504,000,000 
an increase of nearly 5%, 
Mr. Jacobsen said. 


DOUBLE YOUR TONNAGE and 


TRIPLE YOUR 


PROFITS! 


HONEGGER LEGHORNS 
A natural profit-maker with plenty of 


| follow-up poultry feed sales. An exclusive 
| with HONEGGER DEALERS. 


BIG “H” FEEDS 

Are tested and proved at Honeggers’ 
600 Acre Practical Test Farm. The su- 
perior results of Big “H” Feeds mean 
repeat orders and repeat profits. 

FARM BUILDINGS 

Honeggers’ complete line of competi- 

tively priced, pre-built farm buildings 


|| are an extra “exclusive” profit plus for 


| Honegger Dealers. 
EQUIPMENT 
Honegger Dealers can have equipment 
| shipped prepaid with their cars of feed. 
| Honeggers’ full line of modern labor- 
| saving equipment makes an excellent 
“door opener” for extra feed sales. 


For Full Details Write or Phone Collect 
TODAY! 


pure CRUSHED | | 
REEF OYSTER SHELL | 
| | 
(Ai 
: 
Ar 
| 
vont Rs’ 
AIRBURY, ILLINOIS, 


weited 


POULTRY PROFITS 


Nutrition is the mainspring of growth . . . and the 
important minerals, B-vitamins, proteins and fermenta- 
tion factors provided by Seagram Solubles assure the 
maximum growth rate for all classes of poultry. Furnish 
your customers with a well-balanced, quality ration with 
full economy . . . see that their poultry feed is fortified 
with Seagram Solubles for faster growth, greater profit! 
Write or call and arrange for your supply now. 


JOSEPH E. SEAGRAM & SONS, INC. 
LOUISVILLE 1, KENTUCKY 
Grain Products Division 
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CONVENTION CALENDAR 


June 17-19—Indiana Grain & Feed 
Dealers Assn.; Purdue Union Bldg., 
Purdue University, Lafayette, Ind.; 
sec., Fred K. Sale, 600 Board of Trade 
Bldg., Indianapolis, Ind. 

June 17-19—Louisiana Poultry Im- 
provement Assn.; St. Charles Hotel, 
New Orleans; chmn., Clyde Ingram, 
Louisiana Extension Service, Univer- 
sity Station, Baton Rouge, La. 

June 19-21—American Dairy 
Science Assn.; Univ. of Conn., Storrs; 
chmn., W. R. Hesseltine, Univ. of 
Cenn., Storrs, Conn. 

June 20-22—Delmarva Chicken 
Festival; Ocean City, Md.; sec., J. 
Frank Gordy, Delmarva Poultry In- 
dustry, Inc., Selbyville, Del. 

June 28-80—Association of South- 
ern Feed & Fertilizer Control Offici- 
als; Hotel Roanoke, Roanoke, Va.; 
sec., Bruce Poundstone, U. of Ky. 
Agricultural Experiment Station, 
Lexington 29, Ky. 


SPENCER KELLOGG 
MEAL SALES OFFICES 
ARE LOCATED AT: 


Buffalo CL 5850 
Chicago FR 2-3437 
Decatur 5365 
Des Moines 4-7291 
Long Beoch HE 2-4954 
Minneapolis FE 5-422! 
Philadelphia PE 5-8787 


July 10-11—Cornell Poultrymen’s 
Get-together; Cornell University, 
Ithaca, N.Y.; extension director, M. 
C. Bond, Cornell University. 


July 15-16—New Mexico Grain & 
Feed Dealers Assn. summer meeting; 
Lake View Hotel, Carisbad, N.M.; 
chmn., R. C. Hemenway; sec., H. B. 
Hening, Box 616, Albuquerque, N.M. 


July 17—Kentucky Livestock Field 
Day; Kentucky Agricultural Experi- 
ment Station, Lexington, Ky. 


July 17-20—American Poultry & 
Hatchery Federation; Minneapolis 
Civic Auditorium, Minneapolis, Minn.; 
mgr., Ed G. Gray, 521 East 68rd St., 
Kansas City 10, Mo. 


July 22—North Dakota Turkey 
Growers Picnic; Woodland Park, 
Hillsboro, N.D.; chm., Irving J. Mork, 
extension poultryman, North Dakota 
Agricultural College, State College 
Station, Fargo, N.D. 


approaches 


Aug. 7-10—Poultry Science Assn.; 
No. Carolina State College, Raleigh; 
sec., O. B. Ryan, College Station, 
Texas. 

Aug. 10-11—North Carolina Feed 
Mfrs. Assn.; Fort Sumter Hotel, 
Charleston, 8.O.; sec., Louis Maxwell, 
Box 897, Goldsboro, N.O. 

Aug. 13-15—American Soybean 
Assn. and National Soybean Proc- 
essors Assn. joint conventions; Uni- 
versity of Mllinois, Urbana; R. G. 
Houghtlin, pres., NSPA, 3818 Board 
of Trade Bldg., Chicago 4, Ill.; George 
M. Strayer, exec. vice pres., ASA, 
Hudson, Iowa. 

Aug. 18-14—Wisconsin Nutrition 
School for Feed Men; U. of Wis., 
Madison; chmn., Gus Bohstedt, Dept. 
of Animal Husbandry, U. of Wis. Col- 
lege of Agriculture, Madison, Wis. 


Aug. 15-16—Pennsylvania State 
Poultry Federation; Pennsylvania 
State University, University Park, 
Pa.; chmn., Larry Kegerreis, 1612 N. 
2nd St., Harrisburg, Pa. 

Aug. 16—New England Feedmen 
Conference; University of Vermont, 


to the FINEST 


Robert Terrill, Production Superintendent who is in charge of the 
Central Control and Plant Laboratories, is here showing to Don Coon 
some of the meal samples that have been examined in his laboratory. This 
picture was made in the Quality Control Laboratory located in the new 
Spencer Kellogg Research Center. The work of this scientific headquarters 
assures strict adherence to the best standards as it oversees the work of 


the individual plant laboratories. These are located in all Spencer Kellogg 
production centers ...nine large mills in different crop areas, serving the 
entire country. 

Don Coon, who is Field Sales Manager of the Oilseed Meals Division, 
also makes an important contribution to quality. As he travels on behalf 
of the sales development of Spencer Kellogg Special Products, he obtains, 
at first hand, information on the customer’s exact wants. 

Out of such collaborations as this between commercial and scientific 
specialists come valuable modifications of process techniques to make 
better meals and meal specialties that fit precisely the customer’s needs. 


Spencer Kellogg always offers you complete assurance of quality and 
uniformity and a commercial service that gives satisfaction in every way. 


SPENCER KELLOG 


BUFFALO 


AND SONS, INC. 


| 


Burlington, Vt.; sec., George E. Dur- 
gin, Box 345, Wakefield, Mass. 
Aug. 20-21—Kentucky Feed & 


| Grain Assn.; Seelbach Hotel, Louis- 


ville; sec., W. O. Willock, P.O. Box 
1914, Louisville, Ky. 

Aug. 21-24—North Dakota Hatch- 
ery School; North Dakota Agricul- 
tural College, State College Station, 
Fargo, N.D.; chm., Irving J. Mork, 
extension poultryman. 

Aug. 27-29—National Broiler Con- 
vention and All-Industry Exposition; 
Claypool Hotel, Indianapolis, Ind.; 
pres.. H. H. Earthman, National 
Broiler Assn., 155 W. First St., Elm- 
hurst, Il. 

Sept. 6—National Feeder Finance 
Credit Group; Breezy Point, Pelican 
Lake, Brainerd, Minn.; sec., Rubert 
Lindholm, Minneapolis Assn. of Cred- 
it Men, 502 Thorpe Bldg., Minne- 
apolis 2, Minn. 

Sept. 9-1l—Grain & Feed Dealers 
National Assn.; Morrison Hotel, Chi- 
cago; sec., John OC. Bowden, 100 Mer- 
chants Exchange Bidg., St. Louis 2, 
Mo. 

Sept. 10-11 — Seventh Regional 
Area of National Renderers Assn. 
annual meeting; Muehlebach Hotel, 
Kansas City; sec., H. A. Yaffee, Box 
26, Stockyards Station, Sioux City, 
Iowa. 

Sept. 10-11—Minnesota Animal Nu- 
trition Short Course; University of 
Minnesota, St. Paul Campus, St. 
Paul; chmn., Dr. Elton L. Johnson, 
Department of Poultry Husbandry, 
University of Minnesota. 

Sept. 14—Iowa Nutrition Confer- 
ence, Curtiss Hall, Iowa State Col- 
lege, Ames. 

Sept. 14—Purdue Swine Day; Live- 
stock Experimental Farm, Purdue 
University, Lafayette, Inc.; co-chm., 
J. H. Conrad and W. M. Beeson, De- 
partment of Animal Husbandry. 

Sept. 19-21 — National Mineral 
Feeds Assn.; Sheraton Hotel, Chi- 
cago; sec. Peter W. Janss, 212 Equi- 
table Bidg., Des Moines 9, Iowa. 

Sept. 20-21—Arkansas Formula 
Weed Conference; University of Ar- 
kansas, Fayetteville; chmn., Dr. E. L. 
Stephenson, Department of Animal 
Husbandry. 

Sept. 23-25—Pennsylvania Millers 


& Feed Dealers Assn.; Abraham 
Lincoln Hotel, Reading, Pa.; sec., 
Richard I. Ammon, P.O. Box 329, 


Ephrata, Pa. 

Sept. 26-27—Michigan Hatchery 
Conference; Michigan State Univer- 
sity, East Lansing, Mich.; sec., Harry 
Hathaway, Michigan State Poultry 
Improvement Assn., East Lansing, 
Mich. 

Sept. 27—Purdue Broiler Day; 
Purdue University Memorial Union, 
Lafayette, Ind.; chm., Robert L. 
Hiogue, extension poultryman. 

Oct. 2-4—Northeastern Poultry 
Producers Council exposition and con- 
vention; Onondaga County War Me- 
morial Auditorium, Syracuse, N.Y.; 
managing dir., Alfred Van Wagenen, 
10 Rutgers Place, Trenton 8, NJ. 

Oct. 45—Texas Nutrition Confer- 
ence; Texas A&M, College Station, 
Texas; chmn., J. R. Couch, Dept. of 
Poultry Husbandry, Texas Agricul- 
tural & Mechanical College, College 
Station, Texas. 

Oct. 8—Virginia State Feed Assn.; 
Natural Bridge Hotel, Natural 
Bridge, Va.; sec., J. Paul Williams, 
615 E. Franklin St., Richmond 19, Va. 

Oct. 9-10—Virginia State Poultry 
Federation; Natural Bridge Hotel, 
Natural Bridge, Va.; sec., J. Paul Wil- 
liams, 615 E. Franklin St., Richmond 
19, Va. 

Oct. 15-16—California Animal In- 
dustry. Conference; Fresno Memorial 
Auditorium, Fresno; sec., John Gil- 


BEVOLKOD VITAMIN OILS 
Cod Liver 


OD WON-DEST. LIVER Of USP 
CEVOLD VITAMIN A & © FEEDING 
OEVOLD VITAMIN A OILS also 
PEDER DEVOLD WHEAT GERM Of) 


VOLD OMPANY 
PEDER DEVOLD COMPANY, 


Clinton Ave. 


| 
| 
| 5, N. Y. 
| 


more, 1400 10th St., Sacramento 14, 
Cal. 

Oct. 17-18—Assn. of American Feed 
Control Officials; Shoreham Hotel, 
Washington, D.C.; sec., L. E. Bopst, 
U. of Md., College Park, Md. 

Oct. 18-19—Michigan Feed & Grain 
Conference; Kellogg Center, Michi- 
gan State University, East Lansing; 
sec.-treas., John A. Krusoe, Box 472, 
East Lansing, Mich. 

Oct. 25-26 — Oklahoma Formula 
Feed Conference; Oklahoma A&M 
College, Stillwater, Okla.; co-chm., 
Dr. Magnar Ronning and Dr. William 
Kirkham, 

Nov. 8-9—Cornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo, N.Y.; chmn., 
Prof. G. F. Heuser, Rice Hall, Cornell 
University, Ithaca, N.Y. 

Nov. 8-9—Florida Nutrition Con- 
ference; University of Florida Agri- 
cultural Experiment Station, Gaines- 
ville; John P. Feaster, University of 
Florida, Gainesville. 

Nov. 12-18—Missouri Feed Confer- 
ence; Memorial Union Bldg., Univer- 
sity of Missouri, Columbia; chmn., 
Dr. W. H. Pfander, Mumford Hall, 
University of Missouri, Columbia, 
Mo. 

Nov. 19-20—Western Grain & Feed 
Assn.; Fort Des Moines Hotel, Des 
Moines, Iowa; exec. sec., Mark G. 
Thornburg, 928 Des Moines Bldg., 
Des Moines 9, Iowa. 

Dec. 3-4—Farmers Elevator Assn. 
of South Dakota; Huron, 8.D.; sec., 
©. ©. Anderson, 428 Citizens Bldg., 
Aberdeen, 8.D. 

Dec. 3-5—Midwest Feed Production 
School, Muehlebach Hotel, Kansas 
City, Mo.; sponsored by Midwest 
Feed Manufacturers Assn., Lloyd 8S. 
Larson, executive vice president, 20 
W. 9th St. Bidg., Kansas City, Mo. 

Dec. 6-7—North Carolina Animal 
Nutrition Conference; North Carolina 
State College, Raleigh, N.C.; chm., 
George Wise, Animal Nutrition Sec- 
tion, North Carolina State College, 
Raleigh, N.C. 


Jan. 7-8—Kansas Formula Feed 
Conference, Kansas State College, 
Manhattan; chmn., F. W. Atkeson, 
head of department of dairy hus- 
bandry, Kansas State College, Man- 
hattan. 

dan. 8-10—National Turkey Fed- 
eration, Cincinnati, Ohio; exec. sec., 
M. ©. Small, P.O. Box 68, Mt. Mor- 
ris, Til. 

dan. 28-30—Southeastern Poultry & 
Egg Assn.; Dinkler-Plaza Hotel, At- 
lanta; exec. sec., J. Paul Williams, 
615 E. Franklin St., Richmond 19, Va. 

Feb. 4-6—Assn. of Southern Agri- 
cultural Workers, Birmingham, Ala. 

Feb. 10-12—Wyoming Grain, Feed 
& Seed Dealers Assn.; Oasper; sec., 
Everett L. Berry, P.O. Box 118, Sheri- 
dan, Wyo. 

Feb. 14-15—Utah Feed Manufac- 
turers & Dealers Assn.; Brigham 
Young University, Provo, Utah; sec.- 
treas., Dr. Lawrence Morris, Animal 
Husbandry Dept. 

Feb. 15-17—Institute of American 
Poultry Industries Fact Finding Con- 
ference; Municipal Auditorium, Kan- 


Technical Agricultural 
Products With 
Controlled Specifications 


BOARD OF TRADE BLOG. * Kaneag CITY, HO. 


HAMMERMILLS 


FEEDSTUFFS, June 16, 1956——51 


sas Clty, Mo.; pres., Oliff D. Carpen- 
ter, 221 North LaSalle St., Chicago 


Bldg., Kansas City 5, Mo. 

March 13—Distillers Feed Confer- 
ence; Sheraton-Gibson Hotel, Cin- 
cinnati, Ohio; exec. director, Lawr- 
ence E. Carpenter, 1232 Enquirer 
Bldg., Cincinnati, Ohio. 

May 1-3—American Feed Manu- 
facturers Assn., Conrad Hilton Hotel, 


DEHYDRATED 
Chicago; sec.-treas., W. T. Diamond, 


is Also All Grades and Grinds Sun-Cured 
NAMED TO COMMITTEE 
SPRINGFIELD, ILL.—J. B. De- > 


Haven, Jr., plant manager for Al- THE A. B. CAPLE Co. 


lied Mills, Inc., Taylorville, Ill., has 
Toledo 5, Ohio 


been named to the water resources 
committee of the Illinois Chamber of 
Commerce. The committee will study 
water problems of general concern 
to the state. 
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P.S. A call to your nearest Ray Ewing Distributor will bring to your mill, FREE on-the-spot information and 
assistance in finding where you may be losing money in your present pre-mix and supplement practices. 


1, 
c facturers Assn., Broadmoor Hotel, 
Colorado Springs, Colo.; exec. vice 
; pres., Lloyd Larson, 20 W. 9th St. 
| 
4 
| 
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CONTROL OF FEED CREDIT 


(Continued from page 44) 


| SEE IT'S ANOTHER 
BIG ELECTION YEAR, JIM 


THE RESULTS 
ARE ALREADY 
IN...MORE 
CALIFORNIA 
PELLET MILLS 
ARE SOLD TODAY 
THAN ALL 
OTHER MAKES 
COMBINED 


) 
The word really gets around. No \S_~/ 
wonder: feed manufacturers have e.:G 


proved conclusively that they get 
highest capacity at lowest cost per ton with CPM. 
Find out today about their many exclusive features. 


CALIFORNIA PELLET MILL COMPANY 


SAN FRANCISCO + CRAWFORDSVILLE * NO. KANSAS CITY 
Soles & Service Representatives also in ATLANTA * BUFFALO * DENVER * FT. WORTH 
HARRISBURG © MEMPHIS © MINNEAPOLIS * OMAHA ® SEATTLE * ST. LOUIS 


are wondering what to do that you 
might tighten up without losing all 
your business. 

The first thing you have to do is 
to sell yourself on the value of a 
credit control plan. If you have. gone 
so far that you realize that you 
cannot continue to be a “good fel- 
low” but that you have to have a 
business-like procedure for the man- 
agement of your business, then the 
way of getting on top is open to 
you. To reduce your accounts re- 
ceivable will require continuous and 
laborious effort. If you are sincere 
and will follow through, here is a 
formula that I know will work. I 
know because I have seen it work. 
As an example, one dealer in my 
experience had almost $80,000 on his 
books and in 60 days reduced the 
accounts to the amount of $28,000. 


Announce Policy to All 


The first thing to do after you 
have decided on your credit policy 
is to announce it to every customer. 
Put out a duplicated letter to every- 
one. Lay your cards on the table. 
Be friendly, but frank and sincere 
about your problem. 

Assure your customers that they 
are not being singled out for your 
letter but that you have been com- 
pelled to put a policy into effect 
that will necessarily apply to all of 
| your very good customers. Set out 
| that charge accounts are a courtesy 


FOR 


WELL-BALANCED 
NUTRITIVE FEEDS 


WITH 
GRAIN FERMENTATION PRODUCTS 


PRODULAC 


CORN DISTILLERS SOLUBLES WITH DRIED GRAINS 


NADRISOL 


comes past due and that interest will 
be charged on accounts over 30 days 
old if that is your decision. 

If your letter is warm and friend- 
ly, straight to the point, you will 


| and a convenience, that they are an 
| expression of confidence, but that 
| they are due at a certain time and 
| you must expect them to be paid at 
| that time. Tell them that no credit 
| will be allowed if the account be- 


be astounded at its good results. 

Post a display card over your cash 
register setting out your policy. Then 
you follow through on that policy 
day after day. 

After announcing this policy, begin 
your collection efforts immediately 
by aging your accounts as I have 
previously suggested. Then start a 
friendly but a very aggressive ac- 
tion campaign. Begin directing your 
efforts day after day on cleaning up 
the old accounts one by one. 

I recognize the problems of cor 
lecting today. I realize the difficulty 
that many farmers are experiencing 
in paying their accounts. However, 
you have only a choice of just letting 
the account ride along and hoping 
that you will get your money some 
day, or that of sitting down with 
that customer and working out a 
plan which fits his situation and 
accomplishes the most for you. 

Every individual collection is dif- 
ferent. Some, you will not be able 
to make, but you can collect many 
of them by simply asking for your 
money. Some will be difficult but 
most of them can be worked out very 
satisfactorily with the proper ap- 
proach and effort. The accounts that 
you are going to be putting on your 
books in the future will be on the 
right basis, with a definite under- 
standing. But follow through on these 
also. The result will be that your 
present accounts will eventually be 
liquidated or charged off and your 
new credit program should be on the 
right basis. 

The important thing now is to 
convince yourself that you can and 
will make the effort day after day. 
The matter of the collection of ac- 
counts must be accepted by you as 
a challenge to correct a very essen- 
tial part of your business. When 


CONVERT YOUR PLATFORM SCALES FOR 


VISIBLE WEIGHT INDICATION - - - 


An EXACT WEIGHT 
Indicator Head gives 


you Faster, More - accurate 
Weighing on Your Present 
Scale! 


Don’t be ,satisfied with 
approximate weights. This 
EXACT WEIGHT Indicator 
Head will make your standard 
beam scale an automatic bal- 
ance indicating type. Quickly 
and easily attached to your 
platform scale, it provides visi- 
ble indication of exact amount 


CORN DISTILLERS DRIED SOLUBLES over or under established weight. An adjustable damping action P 
brings indicator to rest quickly—cuts seconds off each weighing 
The feeds that promote quicker growth and greater meat and egg operation. 


Model 4010, shown here, can be furnished in different dial 
capacities adapted to the type of scale, capacity of container or nature 
of material. Beam movement is greatly magnified on indicator dial 
through approximately 6 inches of indicator travel. An EXACT 
WEIGHT Indicator Head gives fast, accurate readings—reduces 
labor costs—eliminates overweights! Write for complete details. 


yield are the feeds your dealers and their customers want to buy: 


: Produlac or Nadrisol—grain fermentation products—are stand- 
ardized, both products having the same riboflavin content and chol- 
ine content. 

With either Produlac or Nadrisol you can mix highly nutritive 
formula feeds. These economy fortifiers are rich in proteins—vege- 
table fats—and essential Vitamin B-G Complex factors, as well as 
unidentified growth factors. 

Mix either Produlac or Nadrisol in your formula feeds. It’s a good 
way to gain and hold customer acceptance. 


Model 4016 Indicator Head is similar to the 
above model except it has a movable balance 
point which provides a simplified method for 
rebalancing. Manual adjustment can be quick- 
ly made should scale be moved about making 
rebalancing necessary. 

Sales and Service from Coast to Coast 


qj 


Sold only to manufacturers of formula feeds. 
Products of 
NATIONAL DISTILLERS 


PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
99 PARK AVENUE, NEW YORK 16, N. Y. 


Better cost control Ze a 


THE EXACT WEIGHT SCALE COMPANY 


959 W. Fifth Avenue, Columbus 8, Ohio 
In Canada: P.O. Box 179, Station S, Toronto 18, Ont. 
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| 
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FEED GRAIN EXPORTS 
AHEAD OF YEAR AGO 


WASHINGTON—The Foreign Ag- 
ricultural Service of the US. De- 
partment of Agriculture reports that 
feed grain export shipments this year 
are continuing ahead of last year. 
April grain inspections for corn, bar- 
lay, oats and grain sorghums totaled 
29 million bushels compared with 11 
million a year ago. The July-April 
estimate is 260 million bushels this 
year, more than double the 123 mil- 
lion exported last year. Although 
world production of feed grains this 
year is expected to establish a new 
high, USDA says that consumption is 
up due to rising demand abroad for 
meat and other livestock products, 


conditions get as tough as they seem 
to be at present, the tightening of 
the extension of credit, the definite 
understanding as to payment and 
your aggressive collection efforts be- 
come more and more important. In 
fact, it is essential. 

Your success of a good credit con- 
trol program depends on your con- 
vineing approach to the problem, 
your positive attack. You will hear 
adverse arguments and have much 
resistance to a change in what your 
customers have been educated to. 
But, you need credit control and 
you must have it. Credit need not 
be eliminated but it should be made 
profitable tc you. It will be profit- 
able to you if you control it and not 
let it control you. 


Output of Dry Milk 
Increased in April 


WASHINGTON—April output of 
dry skim milk for animal feed was 
up 3% from a year earlier while dry 
buttermilk production increased 6% 
from a year ago. 

A report from the U.S. Depart- 
ment of Agriculture shows that April 
production of dry skim milk for feed 
totaled 1,600,000 lb., up 3% from a 
year ago but down 25% from the 
five-year April average. Combined 
production for the first four months 
of this year totaled 5,350,000 Ib., 6% 
less than in the corresponding period 
of 1955. 

Dry buttermilk production in April 


Make Your 
Poultry Feeds 
Do More Work 


SELL STONEMO 


* the grit with the 
EXTRA GRINDING SURFACES 


STONE MOUNTAIN GRIT CO., Inc. 
Lithonia, Georgia 


FEED COMPANY 


Brokers 
of Feed Ingredients 


WAbesh 2-7322 
TWX 623 


totaled 6,100,000 Ib., the highest for 
the month since 1941 and up 24% 
from the five-year average. Cumula- 
tive production of 22,300,000 Ib. for 
January through April was 13% 
above the same months in 1955, 
USDA reports. 

Manufacturers’ stocks of dry skim 
milk for feed on April 30 totaled 
1,307,000 lb., up 77% from a year 
earlier, but down 24% from the 
1950-54 average. Dry buttermilk 
stocks, according to the _ report, 
totaled 6,247,000 lb., an increase of 
42% from a year earlier and a de- 
cline of 25% from the April 30 aver- 
age. 

Sales by manufacturers of dry 
skim for feed in April averaged 9.94¢ 
lb., slightly above the preceding 
month, but 0.9¢ below a year ear- 
lier. Combining both human food and 
animal feed, the price of dry butter- 
milk averaged 13.03¢ lb., 0.1¢ less 
than the previous month, but 0.6¢ 
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HEDGING OFFERS 


PROTECTION 


Hedging in the futures markets can help 
you prevent losses because of price fluc- 
tuations in commodities. Learn how to 
make your business safer through this 
inexpensive method of operation. Call or 
write Arthur C. Harrison, partner ih 
charge of the Commodity Department in 
Chicago, for complete information today. 


SOYBEANS 


SOYBEAN OIL 
SOYBEAN MEAL 


Mitchell, Hutchins & Co. 


231 S. La Salle St. 


Chicago 4, Ill. 
MEMBERS ST. 2-1700 
Chicago Board of Trade 
Memphis Board of Trade 
New York Stock Sadienge One Wall St. 
and Other Principal Commodity New York 3 
and Security Exchanges Digby 4-0700 


more than April of 1955. 


PETER FOSTER 


“Your Automation Engineering 
did wonders for us. It cut our 
labor needs way down and ena- 
bles us to handle a much bigger 
volume, resulting in more prof- 
it,” says Peter Foster, Owner 
and Operator of the Franklin 
Grocery and Grain Co., Rocky 
Mount, Va. 


Fords Engineers combined 
many interesting features in his 
new set-up, including (1)—a 
new dump sink from which ma- 
terials slide directly into the 
mill without a drag conveyor; 
(2)—Push Button Controls for 
automatic material handling 
and proportioning; (3)—Auto- 
matic control for feeding ma- 
terials into the mill at a rate to 
utilize maximum horsepower, 
giving big savings on electricity; 
(4)—Material can be bagged at 
the mixer, close to “loading out’”’ 
doors. Also, materials, includ- 
ing roughage, can be put thrdugh 
the new Fords Molasses Blend- 
er, and then baggecR 


. 


For Custom Millers 


. 


ome 


One of the main features 
is the mounting of the new 
FORDS Vertical Mixer on 
a scale so that material is 
weighed in the mixer. Cost 
of installing a truck scale 
and pit was saved. 


Let a FORDS representative show you Actual Mill Layouts 
of FORDS AUTOMATION ENGINEERING and how he can save you 
hundreds of dollars on your installation. 


Find out what can be done to your 
mill to make it more automatic. 
Myers-Sherman Engineers have had 
lots of experience. Know many 
short cuts. Are trained to give you 
the most economical layout that will 
do the job, 


Automation Engineering Dept. 2501 
Myers-Sherman Co., Streator, Illinois 


Please send us, without obligation, literature describing the following 
equipment: 

[_] Remote Feed Control Mills 
Vertical Mixers 

[] Molasses Blenders 

Corn Shellers 


SEND 


COUPON 


Drag Conveyors 

(D Heve your field man get in 
touch with us about your 
Automation. 


MYERS-SHERMAN COMPANY 


Streator, Illinois 


: 
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A. E. BAXTER ENGINEERING Co. 


Designers and Engineers for Mills, Elevators 
and Feed Mills 


1311-1315 GENESEE BUILDING 


BUFFALO 2, NEW YORK 


BATON 2, 


acquired by Abbott. 


COTTON BAGS 
SHARPEST PRINTS— 
WHITEST CLOTH 
The DAYTON BAG & BURLAP CO, 
DAYTON 2, OHIO 
PHONE FUlton 6161 


Earl R. Reeves 


service buildings. 


R. D. 2, Box 639-A Lancaster, Penn. 
Ph.: Millersville, (LANCASTER co) Pa. 8482 


Abbott to Establish 


Research Center 


NORTH CHICAGO—A center for 
research on feed additives and drugs 
for poultry, farm animals and house- 
hold pets will be established by Ab- 
bott Laboratories on a 207-acre farm 


fe Ow Vv Dr. Ernest H. Volwiler, 


president and general manager, said 
the property purchased for this ex- 
panded research program is in Lake 
County, Ill, 17 miles southwest of 
the company’s main plant and re- 
search laboratories in North Chicago. 
Improvements to the property con- 
sist of two large barns, two resi- 
dences, swine and poultry houses, 
implement sheds and miscellaneous 


“The projected farm research cen- 
Eastern Sales Representative | ter,” Dr. Volwiler said, “is expected 
to implement the development of re- 
search data necessary to sustain and 
stimulate the company’s expanding 


AVAILABLE 


pulletin 


tor you 


s the Solvent Process 


LINSEED MEAL 


just as good — or better? 


OF COURSE! Note these authoritative findings from recent state 
college tests: 


Ohio Agricultural Experiment Station: 

1. No difference in palatability after a comparative test with 
milking cows. 

2. Body weight changes, milk production, other feeding values 
not changed. 

3. Hair and condition the same. 

4. Solvent extracted linseed meal has much greater water ab- 
sorptive capacity. 


lowa Agricultural Experiment Station: 

“The factors responsible for ‘bloom’ in cattle fed linseed meal 
proved not to be tied up with the unsaturated fatty acids in the 
oil. Linseed without added oil should be just as effective as old 
process linseed meal in promoting high finish.” 


N. N. Allen, Journal of Dairy Science 33, 1950: 

“No practical difference in palatability of the expeller and ex- 
tracted meals when used in a dairy cow ration at the level of 
28 percent.” 


McGill University: 

McGill University scientists stated: “‘Quite aside from its animal 
nutrient content, this product is one of the most beneficial 
known for toning up rundown animals and producing a ‘bloom’ 
on stock. It is also laxative and cooling to the digestive system, 
which fact adds another sphere of usefulness to its credit.” 


These and other scientific tests continue to show that Solvent Extracted Linseed Meal—like 
Minnesota 36%—has all the advantages of “old process” expeller meal, with some new 
ones added. 

“So whether you sell it straight or mix it into your own feed, specify Minnesota 36% Linseed 
Oil Meal—available as Meal . . . Pellets . . . and Grits. 


Write ... Wire... Phone for Today’s Quotations 


Minnesota 


LINSEED OIL COMPANY 


Minneapolis 21, Minnesota . 


SUnset 8-9011 


agricultural and veterinary program.” 

Supervision of the research farm 
will be under the guidance of Ab- 
bott’s associate director of research, 
Dr. Marlin T. Leffler, who will be 
assisted by Henry C. Spruth, man- 
ager of Abbott’s biological assay lab- 
oratories. 

At the farm research center, em- 
phasis will be put on various dis- 
eases of domesticated stock, such as 
worm diseases of cattle, sheep and 
swine, coccidiosis of calves and lambs, 
swine dysenteries, swine arthritis 
and milk fever of cattle. 

While the existing experimental 
laboratories are able to study flock 
diseases to a limited extent, the farm 
research center will be able to handle 
the large flocks necessary for final 
evaluation of new drugs for the treat- 
ment and control of such diseases as 
bluecomb, infectious arthritis, coc- 
cidiosis and blackhead under field 
conditions, Dr. Volwiler said. 

Expansion of Abbott’s veterinary 
research also will be enhanced by 
providing laboratories and barns. 

In the agricultural field, Abbott 
developed and produced Klotogen-F 
to insure against hemorrhagic dis- 
ease in poultry and Pro-Gen for fast- 
er gains in hogs and poultry and 
higher resistance to disease. The 
company also is a major supplier of 
procaine penicillin for poultry feeds 
and supplies the feed industry with 
dl-calcium pantothenate. 


Kent Win 
|TV Sets Through Quiz 


| MUSCATINE, IOWA—The names 
of four winners, who qualified by 
successfully completing the Kent 
Feeds facts quiz, were drawn as a 
| feature of a recent Kent Feeds sales 
| meeting held at the Park Lane Golf 
| & Country Club in Muscatine. 
Casey Den Auden, Seney Grain 
Co., LeMars, Iowa; Ralph Luke, Jr., 
Stockton (Ill.) Cooperative; Harry 
Sterling, Jr., Farson (Iowa) Lumber 
| & Grain, and Maurice Hoppe, Jesup 
(Iowa) Farmers Cooperative, each 
won a portable television set. 
The quiz covered feed knowledge 
and was designed to improve dealers’ 
| knowledge of livestock and poultry 
| feeding. Some 700 Kent dealers and 
| their employees who _ successfully 
completed the quiz were eligible to 
have their names placed in the draw- 
ing for the TV sets. 


[APPROXIMATESCOMPARATIVE COST PER 
UNITZOF EFFECTIVE PHOSPHORUS 
(Delivered Midwest) 


Dome 6.65 
Dicalcium Phosphate ............ 4.65 
Defluorinated Phosphate ......... 4.50 
Low Fluorine Rock Phosphate ..... 4.20 


_ WRITE for 
sample & price 


BASIC MATERIAL MANUFACTURERS 
and HEADQUARTERS FOR 
TECHNICAL INFORMATION 
Write or Wire Your Requirements 


VITAMINS, INC. 


809 W. 58th Street, Chicago 21, IIL. 


| 
d ; 
| 
I \\ 
| 
- | 
3 Bg pike te 
: Soft Phosphate Inc., Box 31, Media, Pa. 
BVITAMINS 


Poultry Feeds, 


Gives you 


from your 


POLYSTAT in your feeds does more for you! It is palatable, mixes 
well . . . is safe and effective. Simplifies your medicated feed pro- 
gram ... multiple benefits reduce the flock service required. Makes 
feeds easier to sell because it’s widely advertised and .. . 


POLYSTAT has been proven by practical profit-wise poultry men 
on millions of broilers and turkeys. Plan to get more profit from 
your poultry feeds with POLYSTAT. Send for special feed manu- 


facturers prospectus. 


IMPROVES 
STARTING, GROWING, 
LAYING MASHES 


Chicks develop quicker, pullets lay up to 15 days sooner . . . on feeds 
containing 3-Nitro. Hens have better development, added vitality 
to lay as many as 12 extra eggs per bird. Widely advertised, proved 
conclusively on field tests. Write for feed manufacturers bulletin 
on 3-Nitro. Ask for data ou 3-Nitro for pig feeds too. 


DR. SALSBURY’S LABORATORIES, 


customers, too. . 


FEEDSTUFFS, June 16, 1956——55 


POLYSTAT does more for your broiler and turkey raiser 
. helps them: 


PREVENT COCCIDIOSIS 
PREVENT WORMS 


(tapeworms and large roundworms) 


PREVENT HEXAMITIASIS 
(in turkeys) 


PREVENT BLUECOMB 
(in turkeys) 


PREVENT PULLORUM 
(in chickens and turkeys) 


PREVENT TYPHOID 
(in chickens and turkeys) 


STIMULATE GROWTH 
(even with antibiotics in the feed) 


IMPROVE FEED EFFICIENCY 
(Average, 9.6% faster growth on '/, Ib. less feed 
per Ib. live weight) 


GET BETTER COLORING 
(yellower skin, redder combs, better feathering) 


Charles City, lowa 
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Camera Views of the News « « « « 


GEORGIA CONFERENCE SPEAKERS—A variety of livestock and poultry 
nutriticn and management topics were discussed at the ninth annual Georgia 
Feed & Poultry Conference held June 4-5 in Atlanta. Pictured above are 
some of the speakers, from left to right. Phil Campbell, Georgia Commis- 
sioner of Agriculture, told the gathering that his department is wholeheart- 
edly supporting the poultry and livestock programs in the state. Dr. Charles 
K. Laurent, head of the poultry division, University of Georgia, reported on 
progress being made in poultry nutrition and management in the state and 
at the university. Fish solubles and fats in poultry nutrition got attention 
from Dr. J. R. Couch, professor of poultry husbandry, Texas A&M College. 


SHIRT SLEEVE SESSION—Coats off and down to business, the 1956 Mid- 
west Production School Committee is shown here at a planning session in 
Kansas City recently. The school will be held at the Muchlebach Hotel, 
Kansas City, Dec. 3-5. Pictured left to right above are: Robert Seamon, 
Maritime Milling Co., Buffalo; Larry Alley, Pay Way Feed Mills, Kansas 
City; Jim Leker, Staley Milling Co., Kansas City; Lowell Judd, Albers Milling 
Co., Kansas City; James McNeil, chairman of the committee, Pillsbury Mills, 
Inc., Clinton, Iowa; Erwin Wascher, Honeggers’ & Co., Inc., Fairbury, IL; 
Joe Sloan, Cosby-Hodges Milling Co., Birmingham, Ala.; Ed Gookins, Quaker 
Oats Co., St. Joseph, Mo., and Charles Ward, Ralston Purina Co., Kansas City. 


— 
AT GEORGIA CONFERENCE—A buffet supper concluded the first day of 
the Georgia Feed & Poultry Conference held in Atlanta. Shown above at 
the event, from left to right, are Mrs. Joe Tankersley, Twin Oaks Hatchery, 
Gainesville; Roy Durr, Durr Hatchery, Atlanta; Mr. Tankersley; Ralph Cleve- 
land, Gainesville Milling Co.; Lawrence Freeman, Gainesville Milling Co., 
and John Bex, Central Soya Co., Ft, Wayne, Ind. 


He pointed out that blending quality products is necessary to get the desired 
result. Dr. Couch also spoke on cage layer research and experience. Dr. Damon 
Catron, Iowa State College, discussed life cycle swine nutrition in which 
more profit is produced by proper feeding. Dr. Henry L. Fuller, University 
of Georgia, talked about the usefulness of poultry by-products in livestock 
and poultry feeding as well as in other ways. Feeding of stilbestrol and 
molasses to beef cattle was the topic of Dr. A. E. Cullison, head of the animal 
husbandry department, University of Georgia. Other speakers during the 
two-day conference discussed poultry disease problems, broiler promotion 
work and egg marketing patterns. 


GRANITE BENCH DEDICATED—A granite bench signifying 20 years of 
business connections was dedicated at a recent gathering of some 35 em- 

ployees and officials of the Fox Co., Newfield, N.J., and the North Carolina 

Granite Corp., Mount Airy, N.C. Shown above during the ceremony at the 

Fox Co. building in Newfield are Ralph T. Fox, Sr., (right), president of the 

Fox Co., and John P. Frank, president of the North Carolina firm which 

supplies the Fox Co. with Gran-I-Grit sold to feed dealers throughout the 
Northeast. Mr. Frank said the two firms have developed into “a partnership 

in all but name” over the years. Mr. Fox said the bench is “a symbol of the 
confidence and friendship which the two companies have developed together 

over the past 20 years.” Those attending the dedication from North Carolina 
Granite besides Mr. Frank included Frank L. Smith, A. Clark Lackey, Dallas i 
M. Owens, John A. Simmons, C. W. Taylor, Jr., V. T. Currier, George Tucker, : 
Clarence Bunn and John 8. Clark. . 


- 
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AT AFMA CONVENTION—Shown relaxing during the recent American 
Feed Manufacturers Assn. convention at an open house sponsored by the 
Borden Co. are (left to right): Russ Carter, the Borden Co.; Dr. B. F. Cardon, 
Arizona Flour Mills, and Dr. W. J. Monson, the Borden Co. 


FEEDSTUFFS, June 16, 1956-——57 


GRAIN PROCESSING CORPORATION 


dependable source for 


¥ 


70% corn distillers solubles 


30% corn distillers grains 


@ INCREASED production assures continuous supply. 


@ FREE-FLOWING Solulac will not cake or set-up in bag 
or bin. Easy mixing. 


@ PRICED to give you the nutritional advantage of 
solubles at less cost. 


@ AVAILABLE in 50 or 100 Ib. bags . . . or bulk carloads. 


Average analysis of SOLULAC 
also @ CONTINUOUS 26% Pantothenic 
source of corn dis- 


tillers dried grains Riboflavin .... 8 mgs./Ib. Choline ...... 2000 mgs./ib. 


*While the foreseeable supply is good, it’s not unlimited, so wire or call 
for your allocation for future months. 


Air view of Grain Processing 
Corporation 


GRAIN PROCESSING CORPORATION 
MUSCATINE, IOWA Telephone AMherst 3-1321 TWX 495 


Primary Fermentation Products 
Riboflavin— Vitamin B-12—GP-101, source of whey and other unidentified growth factors 


Copyright 1956 
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By Leonard W. Schruben 


Agricultural Economist, Kansas State College 


Corn and Hog Prices 


How long can you expect the price 
of hogs to remain low relative to the 
price of corn? This question has spe- 
cial significance for the feed manu- 
facturer because it is an indication as 
to the farmer’s willingness to buy 
manufactured feed. When hog prices 
are low, there seems to be a strong 
tendency to feed more corn. However, 
unless the farmer is using the most 
efficient ration in terms of supple- 
ments for corn, he may be feeding 
a more expensive ration per pound 
of gain. 

One of the most reliable indicators 
of future trends in hog prices is the 
relationship between the price of corn 
and the price of hogs. The common 
way to measure this relationship be- 
tween hog and feed prices is to figure 
how many bushels of corn can be 
bought with the money you get from 
100 Ib. of hog. Commonly this is 
called the “hog-corn price ratio.” 

For example, if hogs were selling 
for $20 cwt. and corn at $2 bu. then 
the hog-corn ratio would be 10. One 
hundred pounds of hogs would sell 
for enough to buy 10 bu. corn. The 
$20 hogs and $2 aren’t nearly so fa- 


| the bottom 


vorable to feeding hogs as $15 hogs 
and $1 corn. In this case the hog- 
corn ratio is 15. 


Hog-Corn Cycle Regular 

Hog producers are among the most 
consistent in reacting to favorable or 
unfavorable prices. High ratios are 
almost always followed by increased 
hog production; low ratios by reduc- 
tion in hog production. 

Exhibit 1 shows how favorable hog 
prices are followed by increased hog 
slaughter and lower hog-corn ratios 
by reductions in hog slaughter. Ex- 
hibit 1 was prepared by the USS. 
Department of Agriculture using av- 
erage farm prices. 

You will notice how regularly the 
ups and downs have reoccurred. 


Hog-Corn Ratio Frequency 


Exhibit 2 is a special chart that 
has been prepared to show the fre- 
quency with which you can expect 
certain hog-corn price ratios to ap- 
pear. Here is how you use Exhibit 2. 
First you find the price of corn on 
scale. You read up on 
this line and locate a point even with 


you get 


for your dollar with a 


chulle 


$ FASTEST SCREEN CHANGE OF ALL: Screens 
are changed at record-breaking speed while 
mill is running. With cover closed at all 
times, there’s no exposure to whirling ham- 
mers. Screens slide in and out without 
jamming or sticking. 1 

$ UNEQUALED RUGGEDNESS AND STAMINA: 
Built to handle heavy work schedules, 
Schutte Mills feature special heavy steel 
construction welded at every stress point. 


HAMMER 
MILL 


$ HIGHLY SERVICEABLE SIMPLICITY: Down- 
time is cut to a bare minimum. All parts | 


are quickly accessible without disturbing 
feed arrangements. 


3 SCHUTTE PAT. ADJUSTABLE HAMMERS: 
10 quickly-positioned cutting surfaces assure 
long cutting life and low hammer cost. 


All of the facts are yours for the asking. 
Write for free literature today. 


SCHUTTE PULVERIZER CO., INC. 


Manvfacturer of Famous Schutte Hammer Mills and Replacement Parts 


27 Clyde Ave. * 
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EXHIBIT 1—Hog-corn price ratio and hog slaughter. 


\ HOG-CORN PRICE RATIO AND 
HOG SLAUGHTER 


PRICE RATIO 


129% 

| HOG SLAUGHTER 

0 

1920 1930 1940 1950 


U. S. DEPARTMENT OF AGRICULTURE 


REG. 885-5417) AGRICULTURAL MARKETING SERVICE 


the current price of hogs on the left 
hand scale. Suppose the price of corn 
is $1.50 bu. and the price of hogs is 
$16 cwt. This price ratio would be 
within a range from 10 to 12. 

Now notice that about half of the 
price ratios for the months from 
1910-1955 have occurred within the 
range of from 10 to 14. About 68% 
of the months from 1910-1955 fell 
between the ratio of 9 and 15 and 


98% between 6 and 18. 

In other words, these are the limits 
in which we would expect a certain 
percent of the price ratios to fall over 
a long period of years. The further 
away from the diagonal line num- 
bered 12 the greater is the economic 
pressure to move back into line. Wide 
swings in prices are the result of 
over adjustment by farmers to a 
given price situation. 


EXHIBIT 2—Frequency of U.S. hog-corn price ratio. 
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CORN-HOG Price Ratio 


Ratdo 
(17,0:7:15.0 


The shaded areas indicate 
the percent of times the 
monthly ratio fell within 
given limits. 
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Price of HOGS per cwt. 
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FEEDING OILS—'A’ OILS 
| COD LIVER OILS—OIL EMULSIONS 
SPOT OR FUTURE SHIPMENTS IN ANY QUANTITIES 


BLENDED TO YOUR SPECIFIC REQUIREMENTS 


YELLOW BAND (Brand) Vitamins 


| BUY and SELL through WANT ADS | 
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Advertising to the Feeder 


By Sterling E. Peacock 


EDITOR'S NOTE: The dollar bill 
should be the appeal in feed advertis- 
ing because the feeder is interested in 
how he can get more meat, milk and 
egg production with lower costs. 
This is the statement expressed by 
Sterling E. Peacock, N. W. Ayer & 
Son, Inc., Chicago advertising 
agency, in a talk at the recent con- 
vention of the American Feed Manu- 
facturers Assn. in Chicago. The ac- 
companying article is adapted from 
Mr. Peacock’s talk. 


¥ 


Total feed sales dropped off 4% in 
1955 from 1954. The feed manufac- 
turer and dealer are in a highly com- 
petitive field with narrow profit mar- 
gins. Feed customers are also the 
feed man’s competitors; the feeder 
with his home grown grains, alfalfa, 
etc., and his own grinding operations 
provides the competition. It is said 
that the supply of feed grain and 
other concentrates in the current feed 
year is the largest on record. 

You know what this means to feed 
prices. All of this adds up to the need 
for more aggressive selling and pro- 
motion. 

Generally, the feed man knows the 
feeder and his problems very well. 
The feeder is the person in whom the 
feed man is interested. The feeder 
knows what it is costing him to do 
business. The smart, tight fisted 
feeder who always thinks your feed 
costs too much can tell in the end 
whether it made him a buck or not. 

How is the feed man going to get 
next to the feeder with his adyertis- 
ing? 

Basically, it is simply one business 
firm communicating with another 
business firm. You, as feed manufac- 
turers, have something to offer the 
manufacturer of meat, milk and eggs. 

The one appeal you have is profit— 
showing the feeder how he can get 
more yield—more meat, more milk, 
more eggs—faster and at a lower 
production cost and make a buck. 

The dollar bill is your appeal—ab- 
solutely. It is not an emotional appeal 
or approach. It is not a pretty girl 
approach; it is not a picture of a 
hunting dog approach. It is a straight 
out-and-out money making approach. 

How can you do this with advertis- 
ing? Let's talk for a moment or two 
about the importance of developing 
an acceptance for a brand. Every one 
of you would like to see your particu- 
lar brand a leader. They tell me the 
average farmer in his trading area 
can select from 25 or more different 


io: 
RAIN AND JOBBING DIVISION 
MO PHONE 3028) 


Call MElrose 5-9561 
ba 
KATZ BAGS 


PAPER BURLAP COTTON 


316 5. NEW JERSEY ST. INDIANAPOLIS 4, IND. 


brands of feed. Can you get preferred 
attention for your brand? Is what 
you are doing really building a brand 
personality ? 

It has been done in other industries 
and done in a big way. 

I could give you numerous exam- 
ples, but here are two outstanding 
successes: One is the Cannon towel 
story. Cannon is an outstanding lead- 
er in the textile field with a fabulous 


FEEDSTUFFS, June 16, 1956———59 


Direct Mail Dealer Helps 


Ryde’s Flaked Dog Food provides needed nourishment in 


consumer franchise. Packed | Dalanced diet form. Supplies vitamins and minerals essen- 

Here is another example: Whit- te tial to growth and good health—has “Appetite-Appeal” 
man’s Sampler story. Just as in your 5, 25 & for all pets. Ready-cooked, Ryde’s Flaked Dog Food is 
field, there is a multiplicity of brands 50-Ib. convenient to feed. Thoroughly and uniformly mixed and 
in the candy field. Think of the value Bags formulated to the same high standards of Ryde’s other 
of the consumer franchise for the specialty feeds. 
Sampler brand. It can be done. 

I would never presume to tell you | FY DE & COMPANY ! 
how to advertise. But based on a gen- 

“3 
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VITAMIN 


SUPPLEMENT 


Contains 20,000 I1.U. of 
Vitamin E& per pound 


STABILITY —Open-container storage tests (3 weeks at 113° F, 
both dry and at 100% rel. humidity) proved Peter Hand E’s stability 
under the most trying conditions. 


AVAILABILITY —Peter Hand E comes in the same free-flowing, 

hard beadlet form that has proved so effective as a coating for Peter 

Hand Vitamin A. This coating is known both for its high protective 

quality and for its ready digestibility —quickly releasing Peter Hand 
- Vitamin E in the intestinal tract for complete biological activity. 


RELIABIL!ITY—Peter Hand Research Laboratory and Experi- 
mental Farm constantly test Peter Hand products to assure highest 
quality and effectiveness. 


FOUNDATION 


Division Peter Hand Brewery Co. 
1000 W. North Avenue, Chicago 22, Illinois » MOhawk 4-6300 


Day by day scientific research in- 
creases our consciousness of the im- 
portance of Vitamin E in livestock and 


poultry rations. 


Some common results of low Vitamin E 
rations. 

e Poor fertility and hatchability in turkeys. 
@ Enlarged hocks in turkeys. 

e “White muscie disease” in calves. 

“Stiff-lamb disease.” 

e “Crazy chick disease” in poultry. 

e “Yellow fat disease” in mink, 


Mall this coupon tor complete detalis 


PETER HAND 


1000 W. North Ave., Chicago 22, Ill. 


Please send me full data and recommended usage on 
Peter Hand Vitamin E Supplement. 


7 


ALSO SUPERIOR QUALITY 


CUSTOM PREMIXES BLENDED TO 
YOUR EXACTING SPECIFICATIONS 


© 1986, P.H.8. Co. 
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prepared a set of standards; a sort of 
an advertising check list. Many of 
these standards you will recognize as 
elementary. 


Your use of advertising runs the 
gamut from the small mill, which 
may only from time to time produce 
an occasional piece of direct mail, all 
the way through the activities of the 
local, the sectional mill operator to 
the large national company. 

In developing your advertising for 
any form of media—whether it be 
print, radio or FV— 

1. Always keep in mind the feeder’s 
primary objective—‘‘More meat, more 
milk, more eggs, more yield, more 


Sim, 


We hove... 


ay Ewing 


PERFORMANCE 
PRE-MIXES 


vulnerable spot in our anatomy is our 
pocketbook. 

2. Talk his language. Know his 
business. Know his problems of pro- 
ducing more meat, milk and eggs and 
let the feeder know you know. 

3. Promise a benefit and prove it. 
If you have a new feed formula or 
a new ingredient, use actual figures 
or concrete examples to show you 
know what you are ‘talking about 
when you say it will help him to extra 
profits. 

4. Don’t forget the importance of 
the word “new” if what you have to 
offer is really ‘“‘new.” 

5. In addition to the word “new” 


| there is another small but important 
revenue, more dollars.”. The most | word in advertising. That is “how.” 


Distributed in Washington, Oregon, Montana, No. 
Idaho and British Columbia by: 


LEO COOK CO. 


410 Lewis Bldg. 
Portland 4, Ore. 
CApitol 2-1913 


Show the feeder how to get more 
yield. 

6. Just as your on-the-farm demon- 
strations are so valuable, so the use 
of case histories makes for mighty 
sound advertising. Pick out the bell 
wether feeder in your area—the one 
who is successfully using your brand 

and use him as an example. 

7. Don't forget the importance of 
the feeder’s wife. “Never underesti- 
mate the power of a woman.” She is 
a very valuable and interested factor, 
particular in the poultry field. 

8. Make your advertising copy long 
enough to tell your story. Don’t let 
all this talk about long vs. short copy 
keep you from fully telling your story. 
The feeder will read what interests 
him with emphasis on the “him.” 


9. Stay away from cute or phony 
headlines or radio and TV phrases. 
Our surveys prove the best headlines 
are those that contain real news or 
really helpful information. They top 
the list in readership. In reverse, 
headlines of phony sounding news, 
boastfulness or extravagant claims 


For fast, economical 
weight gains, 
feeds should have whey... 


(Guaranteed at least 65% lactose 
—runs are usually 70-72%) 


Whey is one of the main ingredients in 
poultry, swine and calf feeds that help 
produce optimum growth. It supplies 
whey factor—a most important nutri- 
tional element. In fact, whey is so im- 
portant in animal feeds, many farmers 
insist on feeds with whey, and KRACO 
is Fresh-Dried Whole Whey. 

KRACO is freshest! As soon as the 
whey is drained from the sanitary cheese 
vats in Kraft’s modern cheese factories, 
it’s dried. KRACO can’t get stale or 
high-acid. Kraco is the world’s most 
famous low-acid whey. Quality guaran- 
teed by Kraft. 

KRACO is pure whey! Nothing is 
removed, nothing is added. KRACO 
contains all the whey nutrients: lactose 
(minimum 65%), milk protein (12%, 
mostly lactalbumen), milk minerals and 
vitamins plus unidentified growth factors, 


A Kraft Product 


KRAFT FOODS COMPANY 


500 Peshtigo Ct. 
Chicago 90, Illinois 


are way down at the bottom of the 
list in readership. 

10. Use pictures that help tell your 
story. Copy, headline, pictures must 
be one team. The picture should help 
make the headline and the text more 
understandable. 

11. Be sure your advertising lets 
the reader or the listener know who 
you are and where to reach you. Give 
him a chance to act. Invite him to 
send for a booklet, sample or to see 
your dealer. 

12. Have your advertising reflect 
the real character of your company. 
Have it help you develop a company 
reputation for friendly, efficient ser- 
vice. 

13. Finally, do enough of it; stay 
with it. Keeping everlastingly at it 
brings success. 


Progress Reported in 


Khapra Beetle Fight 


SACRAMENTO, CAL. — Robert 
Harper, chief of the State Bureau of 
Entomology, reports the khapra 
beetle eradication program is moving 
ahead successfully. He urged the 
feed industry to take every precau- 
tion through good housekeeping and 
inspection to assure complete eradi- 
cation. 

Starting with a total of 271 infest- 
ed properties, representing 66 million 
cu. ft. in 18 counties, 161 properties, 
representing 51 million cu. ft. have 
been treated and declared free of in- 
festation. 

Eight of the 18 original counties 
infested have been completely 
cleared. Of the 110 remaining pro- 
perties on the infested list, represent- 
ing approximately 16 million cu. ft., 
53 properties are new contracted for 
treatment with the balance of 57 
scheduled for a later date, Mr. 
Harper said. 

As of Jan. 1, 1956, $980,000 has 
been expended on the khapra beetle 
eradication program in California. 
Of this amount $623,000 was expend- 
ed by the state for tarping, spray, 
and supervision, $210,000 by the fed- 
eral government primarily for methyl 
bromide and inspection, and $150,000 
by the counties for services. 

According to Mr. Harper, federal 
authorities are now working with the 
Mexican government to set up a 
system whereby some 30 infested 
Mexican properties may be treated. 


FIRE DESTROYS MILL 

NEVADA, IOWA — The Doolittle 
Mill & Feed Co. store here was com- 
pletely destroyed by fire recently. 
Flames from an unknown origin 
broke out in the old storage portion 
of the store. Quantities of feed, seed, 
baled hay and straw were consumed 
in the blaze. 


SPECIFY 


COLUMBIA QUARRY CO. 


$T. LOUIS 


Feed Brand with 


FEED MIXER 


Many Sond earn to $1.50 
rofit per bag by mixing their own 
of feeds with the BROWER 
MIXER. The extra profits soos pave 
for the mixer. The “Whirl ” 
mixes perfect blend in about 10 
minutes — gives years of trouble-free service. 
Above and Gelow-Hoor models. 5 sizes for 

700 to 4000 Ibs. per batch. Write for details 
prices. 

BROWER MFG. CO. 484 N. Third St. Quincy, Ilinics 


7 Worlds Largest Selling Mixer! 
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= 
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WHEN IS A 
SUPPLEMENT 
EXPENSIVE ? 


Can you afford to judge a supple- 
ment by its first cost ? 


Or is it wiser to judge it by results ? 


Nopcosol® M-9 is not the lowest priced supplement on the 
market. (It is by no means the highest priced, either.) But, 
judging Nopcosol M-9 by the results it brings, can you afford 
to do without it? Can you afford to give your customers any- 
thing less than fast, uninterrupted growth, early market 
weight, efficient conversion rates, low mortality, and a mod- 
ern, profitable broiler operation? Can you risk losing repeat 
business? 


Nopcosol M-9 is a complete vitamin-antibiotic-trace mineral 
supplement geared to today’s high-energy broiler mashes. 
It provides optimal—not minimal—levels of essential sup- 
plementary vitamins, and in- 


cludes newer factors such as 
vitamin E, vitamin K, arsanilic 
acid, and methionine. Vitamins 
A and D are Micratized,® thus 
permitting us to guarantee full 
vitamin potency when your 
feed fortified with Nopcosol 
M-9 is fed. 


If you haven't already seen it, 
perhaps this is the moment to 
take a hard-headed look at the 
Nopcosol M-9 formulation. 
Send for the Nopcosol booklet 
and discover how to mix 
money-making feeds. 


NOPCO CHEMICAL COMPANY 
100 Front Street 

Harrison, N.J. 

Please send me the Nopcosol brochure. 


Name 


Firm name 


NOPCO CHEMICAL COMPANY Address 


Harrison, N.J. and Richmond, Calif. City __Zone State. 


Bosic producers of Micratized Vitomins A & D, niacin, colcium pantothenate, choline chloride, ond other products 


— 
—— 
swine and for all types of commercial poultry. & : . 
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Enjoy New Profit with a 


Modern Labconco 


Out-dated laboratory methods and equipment waste the 
time of valuable personnel. They can also cause production 
delays and always reflect unfavorably on the efficiency 
of your organization. 


Here at LABCONCO we've had 30 years experience in 
planning feed laboratories, large and small, from coast to 
coast. LABCONCO is the world’s leading manufacturer of 
Kjeldah! apparatus for protein determination, heart of any 
feed lab. We also specialize in related apparatus and 
furniture. 


Cut your laboratory overhead. Give yourself the tools for 
modern quality control and feed research. Be known as o 
progressive, service-minded manufacturer. Get full informa- 
tion today on the service and complete line of up-to-date 
laboratory equipment available to you at LABCONCO 


LABORATORY CONSTRUCTION CO. y 
} 1112 Holmes Kansas City, Missouri 


CHECKERBOARD ELEVATOR CO. 


Buyers and Selle 
of 


MILLFEEDS, GRAINS AND GRAIN PRODUCTS 
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Feed Service Bulletin Board 


Poultry Farm Standards 


The department of agricultural 
economics at Cornell University has 
developed commercial poultry farm 


§| performance standards based on the 


achievements of the best 10% of 
New York State operations which 
may prove valuable as a target for 
all poultry farmers to sight on. Here 
are the standards: 


1. Production (eggs sold per hen) 
—250. 

2. Mortality: (A) Hens (% of 
average number)—6. (B) Chicks (% 
of number started)—3. 

3. Size of business: (A) Number 
of hens—6,000. (B) Hens per man— 
3,000. 

4. Efficiency (pounds feed per 
dozen eggs): (A) Light breeds—5.1. 
(B) Heavy breeds—5.7. 

5. Dozen eggs sold per man—52,- 
000. 


Damp Oat Hay Dangerous 


A warning to farmers about the 
danger of feeding damp oat hay to 
cattle or sheep has been issued by 
Dr. Oliver Grace, animal hygienist of 
the University of Nebraska. 

Oats and other cereals store ni- 
trates, which can undergo a chemical 
change in the presence of moisture 
and certain bacteria, Dr. Grace said. 


Helpful Notes on Feeding 
‘and Management for Feed 
| Men and Their Customers 


Rainy or snowy weather may be all 
it takes to set off the reaction. 


What happens is that the nitrates 
in the hay are changed to nitrites, 
which are believed to be the cause 
of oat hay poisoning. The nitrites 
interfere with the ability of the 
blood to carry oxygen, Dr. Grace 
explained. 

Symptoms of nitrite poisoning may 
appear suddenly, with the animal 
showing difficulty in breathing, ex- 
treme uneasiness, weakness and con- 
vulsions. Death may occur in a short 
time. 

Danger of livestock poisoning can 
be reduced by feeding concentrates, 
or some other roughage, with oat hay, 
according to the Nebraska specialist. 
And oat hay should never be fed un- 
less it is bright and dry, he cautioned. 


Hens Need Less Grain 


It’s a good practice to cut down 
on the amount of grain fed to laying 
flocks during summer months. That’s 
advice given farmers and egg pro- 
ducers by Joe W. Sicer, Purdue Uni- 
versity extension poultryman. 

According to Mr. Sicer, nutrients 
that make eggs are mostly in the 
mash. Total feed consumption wil! be 
less in hot weather so grain should 
be limited in order to force the lay- 
ers to eat more mash. 

Mr. Sicer says hens aren’t inter- 


That’s the report we get from . 
PILOT BRAND dealers every- . 
where—many of whom have sold ‘ 
PILOT BRAND exclusively for a quarter 

century or more. Easy, profitable, year 
*round sales plus quick turnovers is the answer. 


Yes, it pays big dividends to stock and push 
reliable, popular PILOT BRAND—the 
eggshell material that definitely helps your 

customers get maximum egg production 
and stronger shells at a very low cost. 

Concentrate on PILOT BRAND. 
It’s a sure-fire profit-maker and 


"I've always made money with 
a'r ARAL 


June 16, 1956 
Laboratory 
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MEMICAL COAPOR ATION Rochelle, N.Y. St. Lowis 9, Mo, 
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| when mashes having less than 20% 
protein are fed. 

A supplementary feeding of high 
protein pellets, or of mash moistened 
with milk, may also be of value in 
encouraging more feed consumption 
during the summer months, the poul- 
tryman adds. 


+ > 
Cc N Grai DOG FOOD FLAVOR 
ous - ' A well rounded flavor blend with a new 
Cutting the amount of grain fed | § : scent value for all types of dog foods. 
to dairy cows during the spring 
months may help reduce costs but P TASTELATION GARLIC COMPOUND 
it may also reduce milk production Liquid FLAVOR. A superior sweet garlic 
says John Dietrich, University of . ' ‘ from domestic oil. Ten times the strength of 
Maryland extension dairyman. powdered garlic. Dependably uniform. 
Many dairymen tend to reduce or FEED FLAVOR 
even cut out grain at this time of | | Write or phone for price list and samples. 


year. This practice is especially true, 


Mr. Dietrich says, when milk prices te 
are low and good pastures are plenti- as ring, 4 = 


ful. 
Paul Q. Card, Technical Director 
Cows capable of high milk produc- FLAVORS ad MOnroe 6-5255 
tion cannot eat enough forage to ‘ : 1401 West Hubbard Street + Chicago 22, Illinois 


maintain their bodies and produce 
at their maximum. Even with excel- 


James V. Peavy 


VICE PRESIDENT — James V. 
Peavy, general branch manager for 
Cosby-Hodges Milling Co., Birming- 
ham, Ala., has been appointed vice 
president in charge of branches and 
auditing, it has been announced by 
W. Cosby Hodges, company president. 
Mr. Peavy entered the flour and 
feed industry in 1935 when he joined 


the B. C. Anderson Flour Co. of th 
Mobile. The Anderson firm was a 


merged with Cosby-Hodges Milling 
Co. of Mobile in 1942 and Mr. Peavy 
continued in his job with Cosby- 
Hodges. He was promoted to general 
branch manager in 1953 and trans- 
ferred to the firm’s home office in 
Birmingham. In addition to his new 
duties as auditing officer, Mr. Peavy 
will continue to supervise the activi- 
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human consumption. The layers eat 
to satisfy their appetites and their 
body needs for heat and energy. Most 
of this heat and energy is supplied 
from grain. Thus, during warm 
weather the layers will not be in- 
clined to eat enough mash for top 
production unless forced to do so. 
The Purdue specialist suggests that 
when the flock is fed a mash con- 
taining 20% protein, the morning 
feeding of grain should be omitted 
during the summer. And the evening 
feeding should be limited so the 
flock will eat about twice as much 
mash, by weight, as grain. The grain 
limitation should be even greater 


PouLtRY 
FEED 
SEED 

MIXED FEED 
PROCESSED 


ALL GRAINS & BY PRODUCTS 


FAT BLENDER AND MIXER 


MFG. CO. WICHITA 12, KANSAS - 
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EMpire 4-8361 
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eeds with 
Fortify your f 


LIVE YEAST CULTURE 


(Especially Prepared for Dry Mix Feeding ) 
Supplies: Vitamin B,: activity, live yeast digestive enzymes, B complex vitamins, plus 
other potent unidentified factors. Improves appetite, digestion (including rumen 
aid), health, growth, production. Increases feed utilization — lowers feed cost. 


is ove feeding results in recent State conducted tests. 
a New Yeast Folder Available 
write... DIAMOND V MILLS, INC. CEDAR RAPIDS, IOWA 


QUALITY FRESH 


345 BABCOCK STREET 22 BUFFALO 10, NEW YORK 
— 


lent pastures, Mr. Dietrich says high 
producing cows need some grain. 
Production is cut one third when 
grain is left out of ration, and, “A 
good dairy cow that is well fed needs 
about one half her feed just for body 
maintenance,” the dairyman says. 

Plenty of top quality grass, hay 
and silage is the key to economical 
milk production but, Mr. Dietrich 
emphasizes, these forages should be 
supplemented with some grain for 
high producing cows. 


Separate Hens and Pullets 


It’s usually nice to have the fam- 
ily all together—but not in the poul- 
try world. 

In most money-making poultry 
flocks, pullets never run with oider 
birds, says Dr. D. J. Bray, poultry 
extension specialist at the University 
of Illinois. Experiments and experi- 
ence show that many parasites and 


Cools and 
Conditions 


HARD PELLETS, 
HI-MOLASSES PELLETS, 
CRIMPED and ROLLED 


The installation of a Wenger Single Stage 
or Superposed Two Stage Cooler of the 
proper size for your particular pelleting or 
crimping capacity will correct these short- 
comings of the other types of Coolers. 


Superposed two stage pellet cooler. 


SIZES and TYPES of INSTALLATIONS 


/ 


Pellet Mash 
Bin 


For EVERY Pellet Cooling Problem 


Wenger Pellet Coolers are produced in lengths of 10, 
14, 18, 24 and 30 feet in both Single Stage and super- 
posed Two Stage models. In Superposed Coolers, 


WENGER “100” SERIES\ | 
LIQUID FAT FEEDER 


WENGER “100” SERIES 
MOLASSES FEEDER | 


pellets enter upper cooler and are discharged at the 


end of lower cooler directly beneath point of entry. 


PELLET COOLER! & CONDITIONER , 


SUPERPOSED (24’) 


» IOC. WENGER 2 STAGE 


All coolers may be suspended from ceiling or floor é a 
mounted. Where floor space is limited, suspension 
from ceiling is a big advantage. Single stage units 
may also be inclined up to 12°. 


BLOWER PIPE 
TO COLLECTOR 


Cooling capacities range from 3 to 30 tons per hour. 
WRITE TODAY for our free Pellet Cooler Catalog and 


recommendations for size of cooler needed for your 
specific problem. Give maximum tonnage to be pro- 


duced and the largest size pellet you produce. For 


crimped or rolled grains give approximate temperature 
of your rolled or crimped grains. 


Typical installation of superposed model. 


Note minimum ducting. 


diseases can be passed from one gen- 
eration to another. In the poultry 
business, Dr. Bray says, trouble 
usually starts when old and young 
stock run together, use the same 
feeders and waterers and pick at 
common droppings. 

Disease and parasite cycles can be 
broken by keeping young and older 
birds separated and by thoroughly 
disinfecting all houses and equipment 
between seasons. 

The quickest way to break these 
cycles is to confine laying flock and 
let young chickens range on alternat- 
ing edges of the farmstead, the 
specialist says. Pullets should not be 
allowed to range over the same area 
more often than every two or three 
years. 

Most birds will stay near the range 
shelter if they have plenty of vegeta- 
tion, shade, feed and water close by, 
Dr. Bray says. Keeping pullets a 
disease-safe distance from the poul- 
try house doesn’t necessarily mean 
increased labor, he points out. Pipes, 
hoses or portable tanks are answers 
to the water-carrying problem. A 
small, rainproof feed storage bin will 
cut down labor and cost of hauling 
feed. 


Hog Cholera Threat 


Swine producers may be faced with 
a serious widespread outbreak of hog 
cholera if the past two years’ trend 
away from vaccination continues, ac- 
cording to Dr. Maynard Spear, ex- 
tension veterinarian at Iowa State 
College. 

Preventive vaccination, he _ says, 
has fallen off until 30%, or less, of 
Iowa's swine herds are protected 
against cholera. This means that the 
disease might spread faster than 
susceptible herds could be vaccinated. 

Hog cholera, Dr. Spear points out, 
is still a deadly disease. Little can 
be done to save a herd once cholera 
becomes established on a herd basis. 

Dr. Spear says hog cholera out- 
breaks have appeared to come in 10- 
to 15-year cycles. The last widespread 
outbreak was in the middle 1930's. 

Dr. Spear reports many observers 
feel the present cycle has been pro- 
longed because of the continued fav- 
orable price of hogs, with the result 
that the use of preventive vaccina- 
tion also held up in comparison. 
With lowered hog prices the past two 
seasons the vaccination program has 
fallen off rapidly. 

The shift away from virus and 
serum to the attenuated virus vac- 
cine has been rapid the past two 
years. The virus vaccines, Dr. Spear 
says, appear to be performing ac- 
ceptably when used with a simul- 
taneous dose of immune serum. 

It is important that only healthy 
swine be vaccinated. Dr. Spear warns 
that this is equally true regardless 
of the method of vaccination used. 
Vaccinated swine may be spreaders 
of cholera for a period of two to 
three weeks after vaccination. There- 
fore unvaccinated animals should be 
isolated from those already immun- 
ized. 

Swine may be vaccinated against 
cholera any time after they reach 
five weeks of age, provided they are 
growing rapidly and are free from 
parasites, both external and inter- 
nal. All recently vaccinated swine, 
Dr. Spear says, should be closely ob- 
served for any adverse reaction. If 
any sick pigs are noticed a veteri- 
narian should be called at once. 
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Grant to Support 
Mineral Study at VPI 


BLACKSBURG, VA—The Nutri- 
tion Foundation, Inc., New York, has 
made available a_ grant-in-aid of 
$4,000 annually for the next three 
years to the department of biochem- 
istry and nutrition at Virginia Poly- 
technic Institute for research in basic 
nutrition. 

The grant will support studies on 
mineral imbalance in animals. Specifi- 
cally, the alleviation of molybdenum 
toxicity by inorganic sulfate and cop- 
per will be studied under the grant. 
Investigators on the project will be 
Dr. R. L. Miller and N. O. Price. This 
basic study will support applied 
studies in the experiment station in 
which a survey is underway of the 
minor element content of Virginia 
forage crops. 

From the results now available it 
is evident that the total sulphur con- 
tent of forage crops may significantly 
influence the amount of molybdenum 
animals can tolerate. 


Consumers, Feeders 


Disagree on Beef 


LARAMIE, WYO.—It seems that 
consumers and cattle feeders don’t 
agree on the type of beef to be pro- 
duced. 

A recent report from the Univer- 
sity of Wyoming indicates that many 
beef producers are trying to raise 
meat that the public does not prefer 
to buy. 

Agricultural economists from Wy- 
oming and other western states have 
found in research that people don’t 
choose the highest U.S. grades of 
beef even when all grades are priced 
the same. Yet, the researchers note, 
many ranchers and feeders try to 
produce the highest grades because 
cattle buyers pay more for top grades. 

A recent bulletin by a Wyoming 
and Colorado research team suggests 
that the present U.S. grading system 
doesn’t reflect the public’s wishes 
back to the rancher and feeder. 

Some of the research team’s find- 
ings are based on a survey in which 
500 Denver families were asked about 
their preferences in beef. The families 
looked at colored meat photographs 
and told what they like in beef 
products, amount of fat, color of fat, 
marbling, color of lean and USDA 
grade. 


Committee Aims at 
Raising Dairy Income 

ITHACA, N.Y.—Leland D. Smith, 
Brasher Falls, N.Y., master of the 
New York State Grange, and Don J. 
Wickham, Hector, N.Y., president of 
New York Farm Bureau, have been 
named co-chairmen of a three-state 
committee to suggest further steps 
in an all-out attack on low dairy 
farm income. 

The action was taken by officers of 
dairy groups and general farm organ- 


PEAT MOSS 
PEAT-HUMUS 
PEAT LITTER 
From our own Canadian bogs 
from Germany 


or 
Write CONRAD FAFARD, Inc. 
P.O. Box 774, Springfield, Mass. 
Phone Longmeadow LOcust 7-3316 


ALFALFA MILLS. Inc. 
NEW BREMEN. OHIO 
PHONE - 3251 & 3221 
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izations in New York, New Jersey 
and Pennsylvania meeting in Ithaca 
to discuss problems facing the milk 
industry. 

Mr. Wickham pointed out that non- 


farm interests were increasingly ac- 
tive in suggesting solutions to milk PHONE 
marketing difficulties which in the CLEV. 2938 


end could only mean still lower in- 
come for producers. Mr. Smith urged 
the organizations present to continue 
to work within the industry, and to 
stress full and accurate information 
both to dairymen and to consumers. 


KELLOGG HOMINY FEED 
DYNAFOS DICALCIUM PHOSPHATE AND MULTIFOS 
SODIUM BENTONITE 
PACIFIC MOLASSES 
DU PONT'S "TWO-SIXTY-TWO" FEED COMPOUND 
STONEMO GRANITE GRIT 
NOPCO FEED SUPPLEMENTS 


COMPANY INCORPORATES 

PEKIN, ILL.—Incorporation pa- 
pers have been granted by the state 
to the Stark Bureau Grain Co., 118 
W. Jefferson St., Morton, Ill. The 
company will deal in grain, soybeans, 
feeds, fertilizers and other farm com- 
modities. The firm is authorized to is- 
sue 1,000 shares of $25 stock. In- 
corporators include Elmer D. Baer 
and Shirlee J. Baer, Morton, and 
Walter Glaser, Jr., Deer Creek. 


WHEAT GERM 


AGRI-TECH ALFALFA PRODUCTS 
INQUIRIES APPRECIATED 


SUNSET FEED & GRAIN (0., INC. 


805 Dun Building 


Buffalo 2, N.Y. BU ie 


FEED JOBBERS 
AND 


DISTRIBUTORS OF 


HUBINGER GLUTEN FEED 


CONSOLIDATED DRIED WHEY 
CALF MANNA 


WHEAT GERM OIL 


[RACE MINERALS 
BLUSA 


© Blusalt is available in 50- and 100-Ib. bags, 
50-Ib. blocks and 4-lb. Liks. Fits any feeding 
program. 


REE 
BREME 


THERE’S PROFIT IN 
STERLING BLUSALT 
EVERY DAY— 


BECAUSE IT’S FED 
EVERY DAY 


Salt with trace minerals added—Sterling Blusalt 
—is one feed product farmers don’t raise them- 
selves. They have to buy it from feed dealers— 
and buy it all year round—to give their live- 
stock salt and needed protection against trace- 
mineral deficiencies. What’s more, Sterling Blu- 
salt is important on every livestock farm in your 
area. So when you handle Sterling Blusalt, 
you’re assured of steady sales and profits... 
day after day after day. 


With Sterling Blusalt, the farmer can also help 
protect his livestock profits every day in the 
year. Fed free choice and mixed in custom feeds, 
Blusalt guards animal health and production— 
helps provide higher returns in milk, meat, or 
wool. That’s the big reason so many farmers are 
becoming repeat customers for Sterling Blusalt. 


P.S. Your customers are hearing more and more 
about Sterling Blusalt in a big new “Fun-on- 
the-Farm” advertising campaign in major feed- 
ing areas. Ask your Sterling representative 
about tie-in possibilities. 

Sterling Blusalt is salt plus iodine, cobalt, copper, iron, man- 
ganese, and zinc. These trace minerals are stabilized to assure 


full strength . . . in amounts determined by leading animal 
nutritionists. 


STERLING BLUSALT— Product of International Salt Company, Inc. 


| 
| 
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“Here’s one feed product we can’t grow!” | 
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@PREFERRED 


---by poultrymen 


for pigmentation 


@ Diamond® Corn Gluten 
Meal is a favorite of long 
standing with men who 
know poultry feeds and 
feeding. High in pigmen- 
tation and vitamin A 
potency. 


1906 50th ANNIVERSARY 1956 
CORN PRODUCTS REFINING COMPANY 
17 Battery Place, New York 4, N. Y. 
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CONSTANT UNIFORMITY IN MOLASSES MIXING 


World's most TROUBLE-FREE Molasses Mixer. Materials are mixed, 
blended and cross-blended pera: | — away from the ends, 


toward the center for the most uniform mix possible. Handles 
toughest mixes. 


NO DOUBT . . . NO GUESSING 
COMPLETE ACCURACY IN MIXING 


FILL OUT and MAIL NOW 


MIXES WET MIXES DRY = 

1 RAPIDS MACHINERY CO. 
MATERIALS MATERIALS | 887 Ith St., Marion, lowa 

t ipti 

@ Molasses Feeds @ Dry Feeds — me complete descriptive 
@ Oils @ Trace Minerals 

@ Hay and Molasses @ Alfalfa Blending H 


RINGING THE 
A 


cash 
register 


MERCHANDISING HINTS FOR THE FEED RETAILER 


“T had heard at a recent feed men’s convention that 
there is no substitute for a personal call when a delin- 
quent account is involved, so I decided to test it. I had 
just gotten a $900 supplier’s bill 
and I needed the money. Within a 
day and a half I had collected 
more than enough to pay for that 
$900 bill.” These are the words of 
a feed dealer concerning past due 
accounts. The dealer continued 
that he decided to go right down 
the line and make personal calls 
on all his delinquent accounts. He 
told each one in a kindly manner that he needed the 
money and asked the feeder to pay whatever was possi- 
ble. Within four days the dealer had collected $2,250. 
Further, he states, two of the feeders who had been over- 
due for six months and hadn't been in the store for that 
period, came in within two weeks and made purchases. 


Delinquent 


A certain feed dealer who has considerable experience 
with route selling claims that he gets more orders when 
he gives the farmer the impression that he is not hurry- 
ing and anxious to get an order and leave. The dealer 
says farmers will “warm up” much better to a casual 
approach. He frequently will open a converation about 
the farmer’s cows or his flocks, talk about the weather 
or his family, and generally gives the impression that 
this is the only call to be made that day. Finally, the 
conversation will get around to feed or equipment needs. 
When the dealer gets the order he pulls out an old en- 
velope, letter or card and jots down the order. Invariably, 
this will bring a chuckle from the farmer and a comment 
such as, “Some businessman, doesn’t even have an order 
book with him.” However, the dealer keeps the order 
book in his vehicle and when he leaves the farmer’s yard 
he transfers the order from the improvised order blank 
to his regular book. 


Don't Rush 
Sales 


A scrapbook on dairy management has been found to 
be a helpful sales promotion piece by one feed dealer. 
The dealer has made up a scrapbook containing facts 
about the cow population in the 
area, milk production charts 
showing which herds are profit- 
able and unprofitable, steps nec- 
essary for a_ successful dairy 
management program, news ar- 
ticles about outstanding pro- 
ducers, testimonials from several of .the best dairy feed 
customers, pictures of outstanding cows owned by custo- 
mers, recommended feeding programs and names of 
people and periodicals able to provide assistance in get- 
ting more production from dairy herds. The dealer says 
the scrapbook is a valuable sales promotion piece. Often 
the customer will thumb through it while waiting for 
grain to be ground. In some cases farmers have asked 
to take it home to study it for a few days. 


Keep a 
Scrapbook 


An excellent way of impressing customers with formula 
feed efficiency is by staging a weight guessing contest. 
For example, about 25 broilers may be selected by the 
dealer for a 10-week weight-gaining contest. At the end 
of the period customers whose guesses come closest to 
the total weight of the broilers may be «warded prizes. 
A contest such as this impresses customers with the 
gains which are possible within a certain time, and 
enables the dealer to show dramatically the value of 
keeping accurate consumption, gain and feed conversion 
records. 


Stage a 
Contest 


Double addressing of statements—that is, on the state- 
ment itself and the envelope in which it is to be sent— 
can be eliminated with window envelopes. It’s a time- 
saver. 


Saves 
Time 


Stuffers promoting feeds and related products accom- 
pany all monthly billings sent out by one feed mill oper- 
ator who says, “We don’t believe in keeping this ma- 
terial laying around the office. It won’t do us any good 
there. But in the customer’s hands or in his home, we 
have a sales possibility.” Literature is also sent to non- 
customers by this dealer and every package leaving the 
store has a stuffer accompanying it. A supply of adver- 
tising material and stuffers is also carried in delivery 
trucks and drivers are instructed to leave copies with 
every delivery. 


No Good in 
The Office 
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Two Department 
Heads at Minnesota 


To Retire June 30 


ST. PAUL, MINN.—Two depart- 
ment heads in the University of Min- 
nesota’s Institute of Agriculture will 
retire June 30. Prof. James B. Fitch, 
head of the university’s dairy depart- 
ment since 1935, and Prof. Evan F. 
Ferrin, head of the university’s ani- 
mal husbandry department since 1949, 
are the two who will retire. 


A nationally known dairy cattle 
judge, Prof. Fitch at one time was 
secretary and president of the Ameri- 
can Dairy Science Assn. and was U.S. 
delegate te the World’s Dairy Con- 
gress in London in 1928.‘ 

Before coming to Minnesota in 1935 
he headed the dairy department at 
Kansas State College from 1917. A 
native of Indiana, he graduated from 
Purdue University in 1910. 

Prof. Fitch was a pioneer research- 
er in feeding grass silage and sor- 
ghum crop silage. He continued these 
studies at the University of Minne- 
sota and has been joint author of 
several publications on grass silage. 

During his years at Minnesota, the 
dairy department has won national 
recognition in several fields—milk se- 
cretion, managed milking, nutritional 
studies and others. 

The department now has the na- 
tion's second largest collection of 
identical twin and triplet dairy ani- 
mals and is among the first to incor- 
porate atomic energy techniques in 
its research. 

In February, Prof. Fitch and Prof. 
Ferrin were elected to the “Livestock 
Hall of Fame,” the 33rd and 34th 
Minnesotans chosen for that honor 
since the Minnesota Livestock Breed- 
ers Assn. created the “Hall of Fame” 
in 1905. 

Prof. Ferrin, widely known for his 
leadership in swine improvement, 
joined the Minnesota staff in 1920 
as a professor after serving at Iowa 
State College, and Kansas State Col- 
lege. He became head of animal hus- 
bandry upon the death of Prof. W. H. 
Peters. 

He received his B.S. degree from 
Iowa State College in 1911 and his 
master of agriculture degree there in 
1920. 

A nationally known hog judge, Prof. 
Ferrin has judged at the Chicago In- 
ternational Livestock Exposition, the 
Iowa State Fair and in swine shows 
from Ohio to the West Coast. 

In addition to leadership of teach- 
ing and research, Prof. Ferrin has 
carried on many research projects— 
for example, studies of the feeding 
values of the common farm grains 
fed hogs, comparison of protein sup- 
plements and antibiotics in hog feed- 
ing and studies of full and limited 


feeding of hogs. 
tel 
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New Oat Variety on 


Increase in Oregon 


PORTLAND, ORE.—Centore, the 
new spring oat variety tailored to 
suit central Oregon irrigation farm- 
ing, will be on the increase by foun- 
dation growers this year so that 
plenty of seed should be available for 
1957 plantings. 

The new oat variety is just the 
thing as a high yielder on irrigated 
farms of the area, reports Malcolm 
Johnson, superintendent of the Cen- 
tral Oregon experiment area near 
Redmond. 

This is a mid-season yellow oat with 
strong straw. It is resistant to some 
races of smut, stem rust and crown 
rust. It has been a consistent leader 
in yield tests. 

The new variety is the result of a 
cross between Victoria-Richland and 
Bannock. It is closely related to the 
Overland and Cody varieties. 


Resigns Position 

KANSAS CITY—Dan Jett of Lin- 
coln, Neb., has resigned from the 
Central Bag Co., Kansas City. Mr. 
Jett, who covered the Nebraska ter- 
ritory for Central Bag, has not an- 
nounced his plans for the future. 
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Makes good feeds even better! 
© The feed ingredient with phosphorus (18}4% 
and 21%) and calcium in most available form 
e@ Lowest in fluorine, containing less than .004% 
(that’s less than 40 parts per million!) 
e A dependable source of supply, assured 
by quality-control from mine to user 
Blends well... stable in storage... dry 
and free-flowing ... won't cake or clog 
e@ Derived from 99.9% pure Elemental 
Phosphorus 
Available in 100-Ib. bags or bulk (name 
your quantity). Descriptive folder, prices, 
samples on request. Write or call us today. 


WRITE OR CALL CHEMICAL SALES DIVISION 
The AMERICAN AGRICULTURAL CHEMICAL Co. 


Pat. Off. 50 Church Street, New York 7, N.Y., Telephone BArclay 7-1400 


3-PASS 


saves fuel... dries uniformly 


ARDRIER Dehydrators 


ARE USED FOR 


Antibiotic Residues Garbage Tankage 


Apple Pomace Grain By-products 

Beet Pulp ~ Humus 

Brewers’ Grains Leafy Drug Plants 

Canning Company Packing House 
By-products By-products 

Carrots Potatoes, Sweet and White 

Cattle Manure = Poultry Manure 

Citrus Waste Sages 

Composts Sewdust 


Cooked Blood 
Corn Cob Meal 


Crab Scrap Tomato Pomace 
Distillers’ Grains Wet Corn Miller's 
Feathers By-products 
Fish Meal Wood By-products 


Sludges, Vacuum-filtered 
Sugar Cane Bagasse 


= 
= 
= 
= 
= 
2 
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> This is the way alfalfa and other feed in- 
gredients are drawn through the compact, 3-pass 
Ardrier Dehydrator. Temperature is more accurately 
controlled. More moisture is evaporated with less fuel. 

Compound flights on the three drums eliminate 
surging and assure ideal handling by continuously 
showering the product into the hot air stream. Light 
particles are dried in a matter of seconds! Heavy 
particles move more slowly. Both are dried uniformly. 

New 1956 models have improved furnace for oil, 
gas or combination fuels . . . push-button electric 
ignition. Electric temperature controller with antici- 
pating device holds outlet air within two degrees of 
setting and moisture within one percent. Dryer oper- 
ates with a lower outlet air temperature. 

Let us know the products you’re interested in 
drying, and we'll help you do it most efficiently. 


ARDRIER Dehydrators are made py FHE HEIL co. 


FOR THE ARNOLD DRYER COMPANY 
Dept. 7266, 3072 West Montana Street, Milwaukee 1, Wisconsin 
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Don't waste production time! 


feed bulk materials 
at controlled capacities with 


DRAVER 
FEEDERS 


You can safely operate sifters, dryers, 
elevators, hammer and attrition mills, 
and other mill machines at maximum 
efficiency without danger of overload- 
ing, when you regulate capacity with 
an accurate, dependable Draver Feed- 
er. You save power and production 
time . . . eliminate wasteful repro- 
cessing .. . and avoid excessive wear 
on your production equipment. 


Both original cost and operating ex- 
pense of Draver Feeders are low, 
compared with the production losses 
they prevent. 


Sturdy Draver Feeders are made in 
more than 100 models and sizes, to 
feed accurately most any dry pow- 
dered, granular or crystalline material 


—in capacities from minute quantities 
up to 2000 cubic feet per hour. 


Capacity adjustment is easy and posi- 
tive, through speed control of the 
driving mechanism—thus inlet and 
outlet openings are wide open at all 
times. Even stubborn, nonfree-flowing 
products can be fed in a continuous, 
uniform stream. For installation con- 
venience, all Draver Feeders are 
available with pulley, sprocket or in- 
dividual motor drives. 


Send data on your capacity regulating 
requirements, and let our engineers 
give you detailed information and 
specifications on a Draver Feeder to 
save you production time and money. 
No obligation, of course. 


Another Application of Draver Feeders . . . 


= 1310 S. Cicero Avenue 


In this installation, a 
group of five Series 
380 "Micro-Master" 

Draver Feeders, mounted 
at floor level, discharge 
to batch mixer below. 
(Timing controls for 
automatic batch cycle 

mixing are available for 

all motor - driven 
Draver Feeders.) 


FEEDING + MIXING + SIFTING + GRINDING - WEIGHING - PACKING 
and PACKAGING EQUIPMENT FOR THE MILLING INDUSTRIES 


Gump Co. 


Engineers and Manufacturers since 1872 


Chicago 50, Illinois 


NORTH EAST 


eed Mill Company 


MINNEAPOLIS 13, MINNESOTA 


Quaker Pig Weighs 
222 Lb. at 4 Months 


CHICAGO—A pig weighing 222 Ib. 
at four months of age was reported 
recently by the Ful-O-Pep research 
farm of the Quaker Oats Co. 

The pig was one of 32 marketed 
from a test group. The average 
weight of the group was 208.5 Ib. 
at an average age of 133 days. Five 
pigs in the group weighed 200 Ib. or 
more at four months of age. 

Production of pigs in the 200-225-lb. 
weight class at 5 to 5% months is 
considered excellent, according to Dr. 
R. O. Nesheim, manager of the farm. 

At birth, the top pig weighed 3 Ib., 
14 oz.; at 21 days of age 17 Ib.; at 56 
days, 64 lb.; and at 123 days, 222 Ib. 
The pig gained an average of 1.77 Ib. 
per day from birth to market and 
2.36 lb. per day from eight weeks to 
market. 

Ful-O-Pep pig starter was provided 
for the litter from seven days until 
the pigs were six weeks old. At six 
weeks, they were changed to pig 
grower, and fed grower until weaned 
at eight weeks of age. From weaning 
to market, the pigs in the experi- 
mental groups were fed a complete 
ration essentially made up of the 
company’s drylot supplement, or ex- 
perimental modification, and ground 
corn. 


Bradley & Baker 


Names Representative 


NEW YORK—C. L. Gemmel has 
been named to the position of Mid- 
western representative for the feed 
operations of Bradley & Baker, with 
headquarters in the company’s In- 
dianapolis office, Room 619, Board of 
Trade Bldg. Heretofore the com- 
pany’s Indianapolis office has been 
concerned only with its fertilizer 
operations. 

Mr. Gemmel has been in the em- 
ploy of Bradley & Baker for the past 


| several years and worked out of the 


company’s office in Jacksonville, Fla., 
until his transfer to Indianapolis. 


Texans Told Storage 


Adequate for Sorghum 


ROBSTOWN, TEXAS—At a meet- 
ing of grain men from a four-county 
area, farmers were told that suffi- 
cient storage would be available for 
the grain sorghum crop this year. 

Walter Theis of Corpus Christi, 
manager of Wuensche Grain & Eleva- 
tor, spoke to the group on “The 
Commercial Grain Storage Outlook.” 


He said that there would be plenty 
of storage before the 1956 grain crop 
begins to move. 

He predicted that area yields would 
not average over 3,000 lb. of grain 
per acre and that production will be 
less than last year. Mr. Theis esti- 
mated that 3 million bushels are in 
storage in area elevators, and that 
the Coastal Bend has capacity for 
around 9,000 cars of grain. 

Clark Miiler, manager of the Cor- 
pus Christi Public Elevator, told the 
group that the public elevator was 
planning to handle a considerable 
quantity of this year’s crop. The grain 
on hand is low now but he expects 
the elevator to be filled to capacity 
with a few weeks. 


<i 


25 Attend Honeggers’ 


Farm Service School 


FAIRBURY, ILL.—Big “H” deal- 
ers and their employees and sales 
personnel from Honeggers’ & Co. 
spent a week observing research re- 
sults and current trends in animal 
agriculture at the Honegger Farm 
Service School here. The 25 May 
graduates of the school represented 
five midwest states. 

Curriculum of the school included 
farm tours, demonstrations and dis- 
cussions designed to help the men 
improve their own farm service meth- 
ods and sales presentations. 

The group also visited the Honeg- 
ger Breeder Hatchery operations and 
600-acre research farm at Forrest, 
Ill., and the company’s modern push- 
button controlled feed mill. 

Illinois had the greatest represen- 
tation with Iowa following second. 


39 Nopco Employees 
Honored for Service 


HARRISON, N.J.—Thirty-nine em- 
ployees of the Nopco Chemical Co. 
who have completed 15 years of serv- 
ice, and 13 who have been with the 
company 25 years, received awards 
at a recent party given in their hon- 
or by the company. The presenta- 
tion was made by Ralph Wechsler, 
president of Nopco. 

The group of veterans, who auto- 
matically become members of the 
Nopco 15-year club, was the larg- 
est group ever to be inducted into 
the organization at any one time, 
and brings the membership in that 
group up to 26.3% of the total Nop- 
co personnel. Of these, 67 have been 
with the company from 25 to 40 
years. 


NO WORK FOR THESE HANDS 


.. not with this SECO Team / 


A CHAMPION THAT DOESN'T SLUG 


The exclusive years-ahead design of the rugged SECO Hammer- 
mill means no slugging (even from big blocks of hay) because 
ali feed stays in suspension until it is ground into uniform par- 


ticles—and you get these SECO extras, too: 


* HEAVY DUTY BODY—Built to 
last with heavy % inch and 2 
inch boiler plate steel through- 


* ELECTRICALLY WELDED. 


* LONGER, HEAT-HARDENED 
HAMMERS. 


* BIG CAPACITY SCREENS. 


* FAST, EASY SCREEN CHANGE 
—SECO Superior Hammermills 
have easy fo open rear for 
screen changing without lifting 
the mill cover. 


BLOWER. 


All mills furnished with direct drive electric—gas—\P—or 
natural gas motors. Send coupon today for full details. 


* ELECTRONICALLY BALANCED 
ROTORS AND FAN. 


out © SEALED, SELF-ALIGNING BEAR- 


ings with sight-indicator oilers. 
® BIGGER, STEEL ROTOR DISCS. 
© ONE PIECE ALLOY-STEEL 


*® REMOVABLE LINER BLOWER— 
Easily accessible without re- 
moving blower pipe. City. 


* HIGH SPEED GRINDING. 


THIS IS THE BIG SECRET 


Cash in on this unbeatable hammermill 
and drag conveyor combination. SECO's 
new fully automatic drag conveyor 
eliminates at least one man—and 
costly surges in power demand. When 
hammermill begins to load conveyor 
stops, then starts automatically. 


Please send free literature about SECO'’s Hammermill and Drag Conveyor [] 
Send literature about other mill equipment [J 
Send information about protected dealer territory 1) 


Firm. 


State. 


SECO . . “most progressive name in the industry” 


SOUTHERN EQUIPMENT COMPANY 
GOODLETTSVILLE, TENNESSEE 


Will convey any feed in any amount 

. rugged all-steel construction with 
shielded 
double chain drag. Round adjustable 
ends—double bottom and baffle plate 
eliminates all waste. Sizes from 12 to 
36 inches wide. Only SECO brings you 
this fully automatic combination. Send 


variable speed motor and 


coupon today, for full details. 
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® Better shaping—slick appearance 
® Stand up better under moist conditions 
© Fewer fines in the bag 


® More appealing taste 
@ Fresh, fragrant smell 
® Production increased 


YES, all these advantages are yours when 
you use PACO! Customer after customer tells 
us that by adding PACO he turns out better 
pellets—regardless of other ingredients in 
the formula! 


In addition—two BIG SELLING POINTS 
are in your favor with PACO... 


Unexcelled Nutritional Value 
@ Lower Price insures you Higher Profits! 


SO—FOR BETTER PELLETS—SWITCH TO PACO! 


— 
, 
| IN 50-18. BAGS 
| WCKER INDUSTRIES INC. 
A NE -UST 4. ‘ é 
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New Products 


New Services 
New Literature 


This reader service department announces the development of new and improved 
products, new services and new literature offered by manufacturers and suppliers. 
Claims made in this department are those of the firm concerned. Use the accom- 
penying coupon to obtain the desired information. 


$482—Bulk Feed 
Body 


A bulk feed body line consisting 
of three models for distribution of 
bulk feed has been announced by the 
manufacturer, the Henderson Manu- 
facturing Co. Its Chief line of bulk 
feed bodies features three models— 
the model B-100 which is a complete- 
ly enclosed, self-unloading compart- 
mented bulk unit; the model B-200 
which is an open-top, combination 
self-unloading bulk and a bag unit, 
and the model B-300 which is a small- 
er compact unit similar to the model 
B-200 but suitable for mounting on 
pick-up trucks. Tops will be avail- 
able, however, for all units as de- 
sired by the customer. A choice of 


hydraulic and gear drives are avail- 
able on all units. Lower center of 
gravity is made possible on the 
model B-100 by a 36 in. wide unload- 
ing conveyor discharging into a 9-in. 
cross-fed auger, then into a 12-in. 
vertical auger, then into a 9-in. dis- 
charge auger which swivels on roller 
bearings through a full 360° and 
empties into 15-ft. high bins and 
higher as well as into 36-in. feeders. 


Return-trip loads are made possible 
as an optional feature by means of 
a self-loading principle. Models are 
available for all truck sizes up to 
35-ft. trailers and will be built in 
accordance with customers’ specifi- 
cations. Additional information is 
available. Check No. 5482 on the 
coupon, mail it and more details will 
be sent to you. 


No. 5484—Poultry 
Water Products 


Two preparations called by the 
trade names, Aquavac Newcastle dis- 
ease vaccine, and Aquavac infectious 
bronchitis vaccine, that can be added 
to drinking water for the immuniza- 
tion of poultry have been introduced 
by American Cyanamid Co. Healthy 
birds of any age, including day old 
chicks, may be immunized by the 
vaccines, it is claimed. Both prepara- 
tions come vacuum sealed in 500 and 
1,000 dose vials. The company officials 
recommend that the birds’ water sup- 
ply should be discontinued two or 
three hours prior to administration 
of the vaccine. Water containing vac- 
cine should be distributed into sev- 
eral small containers permitting two- 
thirds to three-fourths of the birds 
to drink at once. Birds should not 
be returned to normal water supply 
until all water containing vaccine is 
consumed. The officials state: “Re- 
vaccination of breeders and layers 
against infectious bronchitis is rec- 
ommended every 4-6 months. Revac- 
cination of broiler flocks against in- 
fectious bronchitis is not necessary 
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since these birds are usually held for 
only 10-12 weeks. Breeders and lay- 
ers should be revaccinated against 
Newcastle Disease 4-6 weeks after 
first vaccination and every 4-6 
months thereafter. Broilers should be 
revaccinated against Newcastle Dis- 
ease 4-6 weeks after first vaccina- 
tion.” Secure more complete details 
by checking No. 5484 on the coupon 
and mailing to Feedstuffs. 


No. 5481—Granite 
Grit 

A new informative folder is now 
available on the product called by 
the trade name, Haven granite grit, 
according to H. V. Nootbaar & Co. 
The folder describes the advantages 
of the grit and its place as an aid to 
the digestive system of all types of 
birds. The product can be incorpor- 
ated in the feed or sold separately 
by feed manufacturers and dealers. 
The company claims that users of 
the grit report healthier birds and 
improvement in feed efficiency and 
cites testimonials. Copies of the fold- 
er are available without charge. 
Merely check No. 5481 on the coupon 
and mail it to Feedstuffs. 


No. 5480—Spout Flow 
Indicator 


New literature has been published 
by Thomas Robinson & Son, Ltd., on 
its spout flow indicator for grain and 
similar granular products. According 
to the literature, the indicator as- 
sists in the control of the plant from 
a central point by indicating exactly 
when material begins or ceases to 
flow in any given spout. The indica- 
tor is a self-contained unit which 
can be fitted to any shape and di- 
ameter of spout, round or square, 
timber or metal. The operative unit 
is housed in a dust-proof die-cast 
aluminum box, 3% by 4% by 2% in., 
which is mounted on the spout by 
means of an aluminum saddle ma- 


chined on its lower face to suit the 
type of spouting employed. To secure 
the literature check No. 5480 on the 
coupon and drop it in the mail to 
this publication. 


No. 5483—Mixer 
Bulletin 


An 8-page bulletin illustrating its 
horizontal mixer which features 
“triple action mixing” has been pub- 
lished by the Strong-Scott Manufac- 
turing Co. The mixer is claimed to 
be ideal for mixing wet or dry ma- 
terials and blending those of pulver- 
ized or granular sizes. Among the 
industries which have application 
for the mixer are the feed and fer- 
tilizer trades. The bulletin, No. TSB6- 
538, is available without charge by 
checking No. 5483 on the coupon and 
dropping it in the mail. 


Also Available 


The following new products have 
been described in previous issues of 
Feedstuffs and information about 
them may still be obtained by jotting 
the appropriate number on the coupon 
and forwarding it to Feedstuffs. 

No. 64389 — Multiwall bag coating 
process, St. Regis Paper Co. 

No. 5488—Antibiotic-vitamin drink- 


~ 


MORE PROFIT 


with 


J-MTC TWINE 
Here’s Why! 


REALLY SELLS FAST! J-MTC baler and binder twines are made from 
the finest Grade “A” Sisal fiber, grown under ideal conditions near 
Yucatan, Mexico. It’s strong, uniform and the baler twine is knotless. 
BRINGS BUYERS BACK! Satisfied customers come back for more 
J-MTC twine. It’s chemically treated with rot, mold, insect, and rodent 
repellants. Each cylinder wrapped in strong paper, tagged to indicate 
starting point, machine wound so it runs smooth and doesn’t collapse. 
EASY TO STOCK! Here’s a no-work item that sells itself. Baler twine 
is shipped in bundles of two cylinders totaling 40 Ibs. gross; binder 
twine has 6 cylinders in a 50-lb. gross wt. 


bundle. Combinations easily made. Bagged in 
4-ply waterproof paper and securely bound. 


W. Jackson, Chicago 4 
Tel. WAbash 2-2065 
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ing water product for chicks, Dr. 
Salsbury’s Laboratories. 

Neo. 5440—Dry flavor ingredient, 
Taste Engineering, Inc. 

No. 5441—Nomograph showing 
losses from feed overfortification, 
Omega Machine Co., division of B-I- 
F Industries, Inc. 

No. 6442—Feeding and manage- 
ment guide, Swift & Co. 

No. 5448—Grain fumigant, Stauff- 
er Chemical Co, 

No. 5444—Self-unloading bulk feed 
body, Highway Equipment Co., Inc. 

No, 5445—Urea and minerals mix- 
ing, Omega Machine Co., division of 
B-I-F Industries, Inc. 

No. 5446—Anticoccidial agent, 
Merck & Co., Inc. 

No. 5447—Cage layer units in 
northern climates, Pillsbury Mills, 
Inc. 

No. 5448—Side seam for bags, 
Bemis Bro. Bag Co. 

No. 5450—Bag sewer, Minneapolis 
Sewing Machine Co. 

No. 5451—Bag Sewing heads, 
Union Special Machine Co. 

No. 5458—Grain-dryer-storage, 
Stran-Steel Corp. 

No. 5454—Lindane spray for ele- 
vators, boxcars, etc., E. H. Leitte Co. 

No. 5452—Insect control by “barn 
fogging,” Electric Sprayit division, 
Thomas Industries, Inc. 

No. 5455—Grain storage film, But- 
ler Manufacturing Co. 

No. 5456—Three models of high 
speed blenders, Wenger Mixer Manu- 
facturing Co. 

No. 5457—Reinforced end construc- 
tion for multiwall bags, Bemis Bro. 
Bag Co. 

No. 5458—Moisture controller, Qua- 
ker Oats Co. and Fielden division of 
Robertshaw-Fulton Controls Co. 

No. 5459— Variable speed drive 
selection booklet, Allis-Chalmers 
Manufacturing Co. 

No, 5460—Instrument for detec- 
tion of pink wheat, Seedburo Equip- 
ment Co. 

No. 6461—Manuals on results of 
research into phases of multiwall 
packaging, St. Regis Paper Co. 

No. 5462—Lactose (milk sugar) for 
use in specialty feeds, Western Con- 
densing Co. 

No. 5463—Water soluble antibiotic 
and vitamin supplement, Bingman 
Laboratories, Inc. 

No. 5464—Fish meal, Technical 
Products, Inc. 

No. 6465—Barley sieve, Burrows 
Equipment Co. 

No. 5466—‘“Feed carrier” portable 
feed processor, Myers-Sherman Co. 

No. 5467—Poultry feed supplement, 
Borden Co. 

No. 5468—Electric bulk materials 
distributor, Hayes & Stolz Industrial 
Manufacturing Company, Inc. 

No. 5469—Aluminum power belt 
conveyor, A. B. Farquhar Division, 
Oliver Corp. 

No. 5470 — All-steel farm truck 
body, Mid-West Body & Manufactur- 
ing Co. 

No. 5471 — Supplement booklet, 
Commercial Solvents Corp. 

No. 5472—Combination bulk and 
bag feed truck body, R. J. Gaddis Co. 

No. 5473—Ear corn conveyor, Du- 
plex Mill & Manufacturing Co. 


Schwartz & Co.,(Grain) Ltd. 
Victoria Products and Grain 
(overseas agents) Ltd. 


No. 5474—Advertising kit of pro- 
motion plans, American Cyanamid 
Co. 

No. 5475—Carrot oil booklet, Nu- 
tritional Research Associates, Inc. 

No. 5476—Poultry water antibiotic, 
Abbott Laboratories. 

No. 5477—Portable mixer folder, 
Strong-Scott Manufacturing Co. 

No. 5478— Egg vending machine 
for outdoor use, Ebel Co. 

No. 5479—Trace minerals research 
pamphlet, Morton Salt Co. 


To Venezuela 


CLINTON, IOWA—Phil C. Mur- 
ray, feed processing engineer for 
Pillsbury Mills, Inc., left June 4 for 
Venezuela, where he will act as pro- 
duction adviser to a Pillsbury cus- 
tomer. He will be in Caracas and 
Maracay, Venezuela, for about three 
weeks checking the production and 
engineering facilities at the cus- 
tomer’s mill and suggesting methods 
to increase production and enlarge 
the mill. 
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: Are Youa Warehouse Feed Distributor? 
Is there a Hi-N Distributor in your trade area? 


full line of products. 


Kansas City 5, Missouri 


If not, you perhaps can qualify for National Alfalfa’s 


Regain your Alfalfa tonnage through selling National’s 
new and widely advertised Hi-N, Pellets, dust free Granules, 
Oil Treated Meal and Leaf Granules. 


Mixed or straight cars to suit your needs. Write us 
today for distributor details and product samples. 


NATIONAL ALFALFA 
DEHYDRATING & MILLING COMPANY f 


345 Board of Trade Building 


RABBIT BRAND” 


Advertisement 


The compact design of the Strong-Scott 
Hydralift allows installation within 11 
inches of the roof. This means greater 
lift height, and maneuverability. 


Engineered to fit any driveway from 10 to 
16 feet wide. The Hydralift comes com- 
plete with 32 feet of track, allowing 
16 feet of lineal travel. 


EASY—RAPID—LOW-COST OPERATION 
WITH STRONG-SCOTT HYDRALIFT 


VARIABLE SPEED—Speed of the 
Hydralift can be varied from 0 to 
20 feet per minute with the simple 
movement of the control lever. 
This is NOT possible with electric 
hoists, which have but one speed. 


POWER DESCENT—The Hydra- 
lift features a powered stroke both 
up and down, offering positive, 
easy control. 


SAFETY FEATURE—With the use 
of a special hydraulic safety valve, 
the hoist cannot fall any faster 
than the normal maximum oper- 
ating speed. No magnetic brake to 
wear out. There are no gears. 
Standard motor with no special 
attachments. Overloading results 
only in a momentary failure to 
lift, not a breakdown. 


WRITE FOR FREE COLOR BULLETIN 


Detailed information on the equip- 
ment shown above will be sent on 


request. Simply drop a card or a 
letter to the Sales Department ot 
the Strong-Scott Mfg. Co. 451 Taft 


Street, Minneapolis 13, Minnesota. 


SIMPLE INSTALLATION — Three 
Units—adjustable width Trolley, 
standard 9-foot Cradle, and the 
Hydraulic Power Unit. 


CONSTRUCTION—The Trolley is 
of heavy channel construction, 
and the cylinder of precision 
ground steel. Heavy duty, rugged, 
all-steel cradle with full-width 
drive on ramp for each side. 


LITTLE MAINTENANCE—The hy- 
draulic oc’. pump is a sealed, self- 
lubricating unit. The trolley cylin- 
der has V-type seals, which re- 
quire little or no maintenance. 
There are no electrical connec- 
tions between the power unit and 
the trolley. Standard piping, 


available anywhere, carries hy- 
draulic fluid to the trolley. No 
periodic adjustments required. 


This Hydralift is installed at the Badger- 
land Coop., Whitewater, Wisconsin. 3 
HP Unit for 5,000-ib. lift, 5 HP Unit for 
7,500-Ib. lift, and 7'2 HP Unit for 
10,000-Ib. lift. 


Equipment Designed for Better Processing 
451 TAFT STREET, MINNEAPOLIS 13, MINN. 


Dept. FS-616 


/ 
| 
| 1 
| 
1 
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- 
; 
‘ 
HYDRALIFT -- FIRST OVERHEAD HYDRAULIC TRUCK HOIST 
¢ 
GZ o Al Each model can be equipped with one of The power unit consists of an oi! pump 
ny MN : three adjustable frames—10 to 12 feet, and electric motor. This unit may be 
12 to 14 feet, or 14 to 16 feet. Each placed anywhere for convenience of oper- 
hy size is adjustable to any size within its ation. Single lever control. 
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A father, listening to his teen-age 
daughter gabbing to a friend on the 
phone, waited until she finished and 
then called to her. 


“Honey,” he said, “there are a 
couple of words you use constantly 
that I consider very unladylike. Will 
you try to stop using them? One is 
‘okay’ and the other is ‘crumby.’” 

“T'll sure try, daddy,” answered his 
daughter. “What are the words?” 


From our stone-age correspondent 
comes the story about two cave men 
who chanced to bump into each other 
one afternoon: 

“You know, old boy,” said one, 
“Gertie Glug is going around telling 
everybody that you’re madly in love 
with her.” 

“My, how that woman exaggerates,” 
said his friend, “I may have given 
her one or two clips on the chin, but 
that’s all there is to it.” 


With graceful feet a maiden sweet 
Was tripping the light fantastic, 
When she suddenly tore 

For the dressing room door... 

You never can trust elastic. 


“I know an artist who painted a 
cobweb so real that a maid spent an 
hour trying to get it down.” 

“Sorry, but I don’t believe you.” 

“Why not? Artists have been 
known to do such things.” 

“Yes, but not maids.” 


STRUNK DIES 


LOUISVILLE, KY. — Charles Z. 
Strunk, an office manager and ac- 
countant, retired for the past three 
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years, died at his home here recently. 
Mr. Strunk was treasurer of the old 
Kentucky Feed Mills, controlled by 
the Marshall-Hayes interests, which 
went out of business during the 
1930’s. Prior to that he was secre- 
tary-treasurer for Wood-Stubbs, Inc., 
a feed, seed and implement com- 
pany. Before retirement he was with 
a tobacco processing firm. He is sur- 
vived by his widow and two daugh- 
ters. 


DECLARE DIVIDEND 


CHICAGO—The board of directors 
of International Minerals & Chemi- 
cal Corp. has declared the regular 
quarterly dividend of $1 a share on 
the 4% cumulative preferred stock 
of the corporation and a quarterly 
dividend of 40¢ a share on the com- 
mon stock, both dividends payable 
June 30, 1956, to stockholders of rec- 
ord June 15, 1956. 
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LAUHOFF’S TOASTED CORN FLAKES 
TOASTED WHEAT FLAKES 
Ample Supplies—Carlots, Trucklots, LCL 
WRITE, WIRE, OR TELEPHONE COLLECT 

LAUHOFF GRAIN CO. 

1800 Cereals of Quality Since 1862 

8261 DANVILLE, ILLINOIS 


To Your Feed Formulas Add 


WESTERN LIVE YEAST CULTURE-2X 


Live Yeast — Vitamins — Enzymes 


For faster gains by more efficient utilization due to known and unknown factors of yeast 


WESTERN YEAST COMPANY Chillicothe, Illinois 


ENTER THE 


SEEDBURO SWEEPSTAKES! 


Here’s How To Enter... 


1. On entry form provided below, simply indicate the make and 
model of the moisture tester you now have, plus the serial or 
registration number. Include also the name of your company, your 
signature and complete address, and the date your entry is mailed. 
There’s no need to enter more than once, as your name remains in 
the sweepstakes for all four drawings, or until you prove a winner. 


2. There will be (4) drawings held—one drawing for each month, 
(June, July, August, September 1956). The winner for each month 
will be selected by a blindfold drawing performed by the Reuben 
H. Donnelley Corporation. Winners will be notified promptly. 

3. Anyone in the continental United States who uses a moisture 
tester in his business is eligible, except employees of Seedburo 
Equipment Company, its advertising agency, sales representatives 


and their families. 


4. Entries for the last month must be postmarked before midnight 
September 30, 1956. All entries are subject to local, state and 
Federal regulations, and become the property of Seedburo Equip- 


ment Company. 


Simply send in the serial number 
of your present moisture tester— 
whatever the make or model 


A NEW STEINLITE 
WILL BE AWARDED EVERY MONTH 
FOR 4 MONTHS— 
JUNE, JULY, AUGUST, 
SEPTEMBER 1956 


OFFICIAL ENTRY FORM 


qualifies you~ 


for all monthly 
prize drawings 


SEEDBURO EQUIPMENT COMPANY, Dept. FS.6 
Box 7797, Chicago 77, lll. 


MAY WINNER! 


HARRY L. ARMSTRONG 
DeKalb Agricultural 
Association, Inc. 

110 W. James St., Warren, lilinois 


Next Month's Winner 
MAY BE YOU! 
ENTER NOW! 


THE MODEL 400 G STEINLITE to be awarded to 4 
lucky winners is designed to accurately test the moisture 
content of all grains, seeds, feeds, nuts, meal, flour, 
tobacco, fertilizer and other commodities of consistent 
chemical and granular nature. The 400 G has a moisture 
range of 1% to 47% with an accuracy of .25 of 1%. 


I have a 
(Make and Model) 


Date 
Moisture Tester 


Serial or Registration Number. 


ADDRESS. 
—STATE 


and, __ 
» 
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Classified advertisements accepted until 
Wednesday each week for the issue of 
the following Saturday. 

Rates: 15¢ per word; minimum charge 
$2.25. Situations wanted, 10¢ a word; 


Classified Ads 


$1.50 minimum. Count six words of sig- 
nature, whether for direct reply or keyed 
care this office. If advertisement ts keyed, 
care of this office, 20¢ per insertion ad- 
ditional charged for forwarding replies. 


Classified advertising rate not available 
for commercial advertising. Advertise- 
ments of new machinery, products and 
services accepted for insertion at mini- 
mum rate of $9 per column inch. 

All Want Ads cash with order. 


MACHINERY FOR SALE 
v 


WHIRLAWAY AIRBLAST CAR LOADERS. 
a B. Hagan Mill Machinery, Jefferson 
‘ity, Mo. 


PORTABLE ALFALFA HAY GRINDER, 
complete with auxiliary equipment. P. O. 
Box 85, Cozad, Neb. 


NEW AND USED PORTABLE FEED 
mills, H. L. Myers, Route 3, Alliance, 
Ohio; Phone 7044. 


MINNEAPOLIS M 100 BAG SEWING MA- 
chine, used six months, like new. Price 
$250. Ebel Alfalfa Co., Scribner, Neb. 


ANGLO WESTERN M-40 PELLET MILL 
and one Helm Jumbo model 3-F pellet 
mill, Sabetha Machinery Co., Sabetha, 
Kansas. 


SPROUT - WALDRON PELLETING MA- 
chine, complete, with 60 H.P. motor. Rea- 
sonable. FLF Farmers Union Cooperative, 
Farmingdale, N. J. 


MACHINERY FOR SALE 


v 
WRITE US, WE HAVE WHAT YOU NEED 
in supplies for feed and flour milis. If 
it’s new or used, buy it from Hughes, 
Wayland, Mich. 


FEED MIXER, 1-TON CAPAOITY, GUAR- 
anteed first-class throughout, 6 H.P. me- 
tor drive. Ad No. 8774, Feedstuffs, Min- 
neapolis 1, Minn. 


STEAM BOILER, 20 H.P. ORR-SEM.- 


bower steam generating unit, oil fired, 
with 15 lb. and 125 ib. controls, $6545. 
Reinders Brothers, Elm Grove, Wis. 


SPROUT-WALDRON TYPE 3036 SWING 
Head Blender, 50 H. P.; three Ribbon 
Mixers, 336 cu. ft. working capacity; Ro- 
tary Dryers, 3’'x25’, 4'x30’, 4'6”x40’, 6'6"x 
50’. Also hammer mills, pulverizers, etc. 
Perry, 1403 North Sixth Street, Philadel- 
phia 22, Pa. 


HELP WANTED 
v 


GOOD USED MODEL 14500 F UNION SPE- 
cial Sewing Machine Head for sale. Price 
$185. For further particulars write Water- 
loo Mills Co., Box 29, Waterloo, Iowa. 


LARGE INDEPENDENT FEED MILL HAS 
opening for sales manager. Address Ad 
No. 1780, Feedstuffs, P. O. Box 67, Min- 
neapolis 1, Minn. 


WHEN YOU ARE IN THE MARKET FOR 
new or used mili machinery, electric mo- 
tors or any other equipment, write J B 
Hagan Mill Machinery, Jefferson City, Mo. 


FOR SALE—ENCLOSED MOTORS, RICH- 
ardson Scales, truck scales, hammermilis, 
oat crimpers, horizontal and upright feed 
mixers, sewing machines, elevator legs, 
screw conveyors, molasses mixers and pel- 
let mills. J. B. Hagan Mill Machinery, 
Box 674, Jefferson City, Mo. 


ONE BAUER MODEL 216 MILL, GOOD 
condition; one No. 27 Schutte mill, priced 
right, has 60 H.P. motor; one No. 17 
Model L 17F8 Ajacs Jacobson mill, this 
is a bargain; Kelly-Duplex 16” mill; ton 
size Fairfield vertical mixer; can give 
immediate delivery and a good deal. 
Harold Attebery, Box 121, Delaware, 
Ohio; Phone 3-5421. 


DEHYDRATOR — LARGE McGEHEE 
sacking, bulk loading facilities—feeder— 
hammermill—California pellet mill—com- 
plete related equipment—Kemp Inert gas 
machine—complete tank storage. Located 
in Midwest. May be moved. Terms: $5,000 
down, balance $3,000 per year at 4% in- 
terest to responsible party. Address Ad 
No. 1804, Feedstuffs, P. O. Box 67, Min- 
neapolis 1, Minn. 


BARGAINS 
LIMITED QUANTITIES 
USED PRE-NEMA MOTORS 
30-DAY GUARANTEE 
FIRST COME . . . FIRST SERVED 


R.P.M. R.P.M. 
1,800 1 

$ 27.00 

34.00 

39.00 


$ 22.00 

27.00 

34.00 

39.00 
44.00 55.00 
55.00 67.00 
67.00 89.00 
SP 89.00 109.00 
28 ... 109.00 135.00 
one 135.00 155.00 
5. 155.00 190.00 
50 .. 190.00 233.00 

233.00 
Totally enclosed at less than new open mo- 
tor ices. All standard NEMA frames; 


rebuilt; bull bearings; new motor guaran- 
tee; 220/440 Volt, Cycle, 3-Phase. 
1,800 R.P.M. 1,200 R.P.M. 
53.00 $ 62.00 
‘ 71.00 82.00 
82.00 97.00 
97.00 126.00 
126.00 160.00 
160.00 193.00 
193.00 253.00 
» 25800 311.00 
coe 808.00 
HAMMERMILLS 
NEW & REBUILT (Guaranteed) 
USED (As is) 


Many makes and models 
3 New Bauer No. 216 Quick Change 
Screen Hammermills in stock—Also a 
complete line of Jay Bee and Bauer 
Parts in stock. 


DUST COLLECTORS 
BEAT THESE PRICES! 


$145.00 

73. 

New 60° 205.00 
Many other bargains not listed—We 
might have what you need — wire, 
phone or write us—Phone 2-4710. 
Prices subject to change without no- 


tice. Motors listed subject to prior 

sale. All listed F.O.B. Lima, 

Ohio. 

The LIMA ARMATURE WORKS, Inc. 

142 East Pearl St. Lima, Ohio 

“Over 30 Years of Continuous Service 
to the Feed and Milling Industry” 


prices 


NUTRITIONIST WANTED — EXCELLENT 
opportunity with large feed mill located 
in Midwest. Address Ad No. 1795, Feed- 
stuffs, P. O. Box 67, Minneapolis 1, Minn. 

OLD ESTABLISHED NEW YORK STATE 
jobber seeks young aggressive feed in- 
gredient and grain salesman, experienced. 
Salary and bonus. Ad No. 1737, Feed- 
stuffs, Box 67, Minneapolis 1, Minn. 


WANTED SALES MANAGER EXPERI- 
enced in nutrition and capable of han- 
dling salesmen and dealer training pro- 
gram. Address Ad No. 1779, Feedstuffs, 
P. O. Box 67, Minneapolis 1, Minn. 


SALES MANAGER—MEDIUM SIZED FIRM 


wants young, aggressive executive. Ex- 
cellent opportunity with good compensa- 
tion for capable man. Address Ad No, 
1812, Feedstuffs, P. O. Box 67, Minne- 
apolis 1, Minn. 


MANUFACTURER'S RE P RESENTA- 


tive — Broker-Salesman. Calling on feed 
trade to sell nationally advertised mineral 
feeds. Several exclusive territories open. 


Address Ad No. 1800, 
Box 67, Minneapolis 1, 


Feedstuffs, 
Minn. 


P. O. 


SALES MANAGER—INDEPENDENT FEED 


mill offers excellent opportunity for ex- 
perienced salesman Permanent position 
gives qualified man contact with feeders, 
base salary, liberal incentive pay, chance 
to buy stock in expanding business, other 
benefits. Write Bonnett Feed & Grain Co., 
Bushnell, Til. 

SALESMAN NEEDED FOR EXPANDING 
sales force of nationally known and ad- 
vertised animal health products sold to 
dealers only — feed stores, feed mills, 
hatcheries and drug stores. Salary and 
expenses, Salary increases and bonus based 
on quota, Rapid promotion possible. Write 


in strict confidence to Ad No. 1817, Feed- 
stuffs, 612 Board of Trade Bidg., Kansas 
City 5, Mo. 


UNUSUAL 
OPPORTUNITY 


Honeggers’ expansion program 
with new manufacturing facilities 
in Iowa has increased our need 
for good sales psople. District 
manager vacancies have been 
created by promotions from the 
ranks to executive positions and 
excellent new territories are be- 
ing opened in Iowa, Minnesota, 
Missouri, Tennessee, Nebraska, 
and South Dakota. Additional op- 
portunities are available in Michi- 
gan, Ohio, Pennsylvania, Indiana 
and Illinois. 


Our exclusive dealer franchise 
program, Big H Feeds & Equip- 
ment, Honegger Leghorns, and 
Honegger Farm Buildings is an 
outstanding business builder un- 
equaled in our industry. We are 
interested only in salesmen with 
the self-discipline to manage 
themselves and work hard to at- 
tain a good income. If you have 
the ability to sell, the courage to 
combine honest effort with an 
unusual opportunity, and a sincere 
desire to make financial progress, 
contact us at once. Write, wire, 
or phone (640) Leland Rolf, 
Honeggers’ & Co., Inc., Fairbury, 


HELP WANTED 
v 


SALES REPRESENTATIVES FOR OUR 
established and widely known feed supple- 
ments. Selling to manufacturers and large 
consumers. Territories open in the central 
Middlewest. Address reply to Ad No. 1676, 
Feedstuffs, Box 67, Minneapolis 1, Minn. 


ARE YOU IGNORANT — LAZY — IRRE- 
sponsible? If you are, sorry we can't use 
you around here, What we do want is a 
man who knows his business—the feed 
business, specifically, and who is interested 
in an independent distributorship for feed 
fortification products in the state of 


Ohio. Why not write us about yourself? 
Address Ad No. 1776, Feedstuffs, P. O. 
Box 67, Minneapolis 1, Minn. 


SALES ENGINEER—PACKAGING EQUIP- 
men, nationally known manufacturer. Able 
to survey and recommend equipment 
needs, various products. Engineering grad. 
industrial or mechanical preferred. Ex- 


perience in cement, feed, allied industries 


desirable. Will consider substitution ex- 
perience for education; company car fur- 
nished; salary commensurate with quali- 
fications. Send full resume to St. Regis 
Paper Co., 18 South Michigan Ave., Chi- 


TERRITORY MANAGER WANTED — NA- 
tionally known expanding company lo- 
cated in the Midwest wants to hire four 
experienced feed salesmen for territory 
manager positions. If you have proven 
your ability to open new dealers as well 
as develop present ones, we invite your 
inquiry for further information. We offer 
good starting salaries plus an unlimited 
bonus. Oar furnished. Many employee 
benefits. Make no mistake about it—we're 
looking for good men and are prepared 
to pay the price to get them. Opportu- 
nities like this are rare. Reply today. 
Your inquiry handled in strict confidence. 
Address Ad No. 1770, Feedstuffs, P.O. 
Box 67, Minneapolis 1, Minn. 


BUSINESS OPPORTUNITIES 
v 
FEED AND FARM SUPPLY BUSINESS, 
located in prosperous Amish farming com- 


munity. Strout Realty, 162 North Broad- 
way, New Philadelphia, Ohio. 


FEED AND GRAIN ELEVATOR, SOUTH 
central Michigan—doing nice volume of 
business, complete feed, seed and grain 
handling. Address: P. O. Box 611, Jack- 
son, Mich. 


PURINA DEALERSHIP 
county seat community. 
ton and 1 ton mixers, hammermill, corn 
cracker, good allied lines teliable per- 
sonnel. Address Ad No. 1816, Feedstuffs, 
P. O. Box 67, Minneapolis 1, Minn. 


IN THRIVING 
Two trucks, 1% 


COME TO FLORIDA, STOCK MEDICINE 
company established over fifty years, now 
serving dealers throughout Southeast. Re- 
cently added new items, wonderful op- 
portunity. Address Ad No. 1777, Feed- 
stuffs, P. O. Box 67, Minneapolis 1, Minn. 


FEED MANUFACTURING FAOILITIES, 
grain elevator, hatchery and egg buying 
station, and wholesale distributing busi- 
ness. Located in south central Illinois, 
All equipment and buildings in good con- 
dition. Death of manager and owner 
necessitates this sale. Address Ad No. 
1797, Feedstuffs, P. O. Box 67, Minne- 
apolis 1, Minn. 


MIDWEST FEED PLANT MANUFACTUR- 


ing complete line dairy, poultry, hog 
feed. Many good active dealer accounts. 
Large ingredient storage on own real 
estate. Good railroad facilities. Buy com- 
plete plant at 20% below depreciated 
book value. Or buy the $70,000 inventory, 


buy or lease the equipment lease, or pur- 
chase on land contract buildings and real 
estate. Inventory, cash. Balance can be 
financed. Address Ad No. 1820, Feed- 
stuffs, P. O. Box 67, Minneapolis 1, Minn. 


Fine Business Opportunities 
FEED MILLS and 
ELEVATORS 
We Can Help You When You 
Want to Buy or Sell Your 
Business 
Phone or Write 


MID-WEST BUSINESS EXCHANGE 
Halbert C. Smith Plymouth, Ind. 


MACHINERY WANTED 


WANTED TO BUY — RICHARDSON 
scales, bag closing machines and other 
good mill, feed and elevator equipment. 
J. B. Hagan Mill Machinery, Jefferson 

City, Mo. 


COMPLETE FLOUR AND FEED PLANTS 
wanted, any sise for export, will pur- 
chase your equipment for cash and re- 
move. Also single pieces, pellet mills, 
reller mills, mixers, scales, etc. No dealers. 
Direct sales. Customers waiting. Give full 
descriptions. Address Ad No. 1463, Feed- 
stuffs, Box 67, Minneapolis 1, Minn. 


SITUATIONS WANTED 
v 


I WANT A CONNECTION WITH A PRO- 
gressive quality milling organization. 
Agriculture college graduate, twelve years’ 
experience selling and developing dealers. 
Advocate of up-to-date merchandising and 
feeding practices, Address Ad No. 1818, 
Feedstuffs, P. O. Box 67, Minneapolis 1, 
Minn. 


Man with BS degree in agriculture— 
lowa State College. Nine years super- 
visory and sales experience in manu- 
factured feed industry desires position 
in sales or sales training field. Address 
Ad No. 1809, Feedstuffs, P.O. Box 67, 
Minneapolis 1, Minnesota. 


WANTED TO BUY 

RAILROAD TRACK SCALE OR A LARGE 
capacity truck scale; also No. 46 Per- 
fection Sock type Dust Collector or simi- 
lar type collector in good condition. Ad- 
vise condition and best possible price on 
each of above. Ranch Sweet Feed Co., 
P. O. Box 350, Fremont, Neb. 


ABY CHICKS FOR SALE | 
v 


BABY CHICKS—AS HATOHED OR SEXED 
—Five popular breeds and one hybrid. 
Quality - Quantity - Service. Wholesale 
prices. Milford Hatchery, Liberty Road, 
Randalistown, Md. 


S. J. Schuster Joins 


Sparks-Waters-Farnen 


ST. LOUIS — Sparks-Waters-Far- 
nen, Inc., St. Louis grain and feed 
firm, has announced that Shirl J. 
Schuster has become associated with 
the company. Mr. Schuster indicat- 
ed that he had severed his partner- 
ship with the Schuster-Wise Grain & 
Feed Co. of St. Louis as of May 31. 

He will be in charge of all brok- 
erage transactions of feed ingredi- 
ents and will continue his affiliation 
with a group of brokers on a leased 
wire in Chicago, Buffalo, Boston and 
Charlotte, N.C. Continuing in cash 
grain and soybean merchandising 
with the Sparks-Waters-Farnen com- 
pany are George Sparks and Ross 
Lewis. 

Mr. Schuster has been a feed in- 
gredient broker in St. Louis for a 
number of years, originally with the 
Cereal Byproducts Co. Later he was 
branch manager for the Nellis Feed 
Co. and in recent years he has op- 
erated his own company and also 
the partnership of the Schuster-Wise 
Grain & Feed Co. 


Ohio Station Issues 


Antibiotic Bulletin 


WOOSTER, OHIO—The Ohio Agri- 
cultural Experiment Station recent- 
ly issued an extensive research bulle- 
tin on “The Use of an Antibiotic in 
Rations for Hogs.” 

The bulletin describes a number of 
experiments conducted during the 
past several years with hog rations 
without and with an antibiotic or an- 
tibiotic supplement. 

The authors are W. L. Robinson, 
L. E. Kunkle and V. R. Cahill. 


Speaker Changed for 


Elevator Career Day 


EAST LANSING, MICH. — A 
speaker change-for the annual Ele- 
vator Career Day here at Michi- 
gan State University June 21 (page 
9 of June 9 Feedstuffs) has been 
announced by officials planning the 
event. 

E. G. Cherbonnier, feed advisor to 
the Grain & Feed Dealers National 
Assn., is unable to attend. His place 
on the noon luncheon program will 
be taken by C. H. Runciman, Keith 
Tanner and A. L. Riedel, three men 
from the trade. 


NEW EQUIPMENT 
EMERY, S.D.—The Shanard Ele- 
vator here has installed a feed grind- 
er and mixer. Tony Doorn is local 
manager. 


e- 


San Francisco Grain 


Exchange Elects 


SAN FRANCISCO — Ivan Brown, 
E. D. Wilkinson Grain Co., was chos- 
en president of the San Francisco 
Grain Exchange at a meeting of the 
newly elected board of directors. 

Mr. Brawn, who has been vice 
president during the past year, suc- 
ceeds Leslie Sperring, Poultry Pro- 
ducers of Cailfornia. He will hold 
office until May, 1957. 

Paul Taylor, General Mills, Inc., 
was elevated to the vice presidency. 
Beside these two officers, other mem- 
bers of the five-man board of direc- 
tors include Mr. Sperring, Norman T. 
Young, Cargill, Inc., and Harry Clow, 
A. A. Ascherman Co. 

The directors also named six stand- 
ing committees. The Auditing Com- 
mittee is composed of Bob Scott, 
Cargill, Ine, chairman; Ashbey 
Streeter, Continental Grain Co., and 
William Nuber, Battaglia-Frey, Inc. 

The price settling and floor com- 


PHENOTHIAZINE 
National Name Brand, Fresh from 
Factory, Never Lumpy 
ALL PURPOSE POWDER for 
drenching, salt mineral or grain: 
Postpaid, 25 lbs. $18.95. Prepaid 

100 Ibs. $59.00, 150 lbs. $88.50. 
N. F. POWDER for manufactur- 
ing: prices as above. 
FLAVORED: Prepaid, 100 Ibs. 
$67.00, 150 Ibs. $95.00. 

WITH LEAD ARSENATE for 


sheep tapeworms: Prices as above. 
Send check with order 


WALTER WAGNER & COMPANY 
Box 11 Ypsilanti, Michigan 


PIG-O-MAT 
. +. saves feed, pigs, time, money! 
Here's the quick, easy way to start pigs on 
solid feed. It's self-contained ... makes 
possible fast, healthy growth. Over 7 bush- 
els of feed are automatically furnished for 
up to 32 pigs. Keeps feed dry. Farm 
tested and proved. Write for Folder 


FARMER FEEDER CO., Inc. Cambridge City, Ind. 


BATCH MIXER 


Headquarters 
NEW and REBUILT 


H. C. DAVIS SONS’ CO. 
Dept. FH-185, Bonner Springs, Kan. 


mittee is composed of R. L. Wilson, 
Wilson & Beedy Co., chairman; 
George Strutz, Cargill, Inc.; Joe Ger- 
vasi, Continental Grain, and Mr. Sper- 
ring. 

The rules committee consists of 
E. R. Warren, Warren Grain Co., 
chairman; William Arends, Ralston 
Purina Co., Oakland; John Flanagan, 
E. Clemmens Horst Co.; C. C. Schilt- 
huis, Continental Grain, and Paul 
Taylor, General Mills. 

E. C. Hansen, W. H. Allen Co., is 
chairman of the legislative commit- 
tee, whose members include E. H. 
Durr, Golden Eagle Co., Petaluma; 
John Flanagan; Sam Mateer, E. D. 
Wilkinson Grain Co., Stockton, and 
E. R. Warren. 

Members of the inspection and 
traffic committee include R. P. 
Wilkes, Cargill, Inc., chairman; Wil- 
liam Drumm, also of Cargill; Jack 
Morgan, Balfour Guthrie, Ltd.; R. G. 
Stevenson, Thomas D. Stevenson & 
Sons, and R. F. Welch, W. A. Siebert 
& Co. 

The membership and publicity com- 
mittee includes Mr. Brown as chair- 
man; Jack Frey, Battaglia-Frey; 
Rody Grant, Taylor-Walcott Co.; Ed- 
mund W. Huebner, manager of the 
exchange, and Val Olson, Phil O’Con- 
nell Grain Co. 

Another recent exchange action 
was the naming of Mr. Huebner 
as manager of the exchange to suc- 
ceed Earle Murphy, who resigned to 
join the E. D. Wilkinson Grain Co. 

Mr. Huebner has been a part time 
employee of the exchange, and also 
has been in the passenger sales de- 
partment of the Southern Pacific 
Railway. He resigned from the latter 
firm May 31, and assumed his new 
duties at the exchange on June 1. 


Club 
Golf Outing June 19 


LOUISVILLE — The Louisville 
Feed Club will hold its second an- 
nual golf outing June 19 at the Big 
Spring Golf Club here. A. I. Zaron, 
Kentucky By-Products Corp., a mem- 
ber of the committee planning the 
event, reports that from all indica- 
tions, the event should be the larg- 
est affair in the history of the club. 

Tee-off time is 1 p.m. with dinner 
scheduled for 7 p.m. A number of 
golf prizes will be awarded during 
the dinner. 

Honored guests at the meeting will 
be B. L. Hickman and his assistant, 
John Dromo, coaches of the Univer- 
sity of Louisville N.1.T. basketball 
championship team. 


~FEED INGREDIENTS 


ees 
106-108 N. Court St. Phones: 
Marysville, Ohio 31756-22776 


Standard steel elevators, belt and bucket type, avail” 
able from stock. Ten Heavy Duty sizes, from 300 to 


GODSHALK 
Sheet Metal Fabricators 
BANGOR, PA. 


=GET AUDIENCE = 
INTO THE ACT = 


ORTABLE 


ELF-CONTAINING 


PUSH BUTTON .. 


Crowd Stopper 


_ LIGHT UP DISPLAY 


_ For Fairs and Exhibits 
Right answers light up pictures, wrong 
: buzzer 


for details. 
Severe 


2329 W. Wells St., DEPT. F, Milwoukee 3, Wis 


Joins Hardy Scales 


LOS ANGELES — O. A. Robin, 
president, Hardy Scales Co., has an- 
nounced the appointment of Walter 
Muetzel, formerly of Bank of Amer- 
ica, for 32 years in the Los An- 
geles area, as vice president and 
general manager of Hardy Scales Co. 
and its two operating divisions, Har- 
dy Electro-Matic Corp. and Hardy 
Equipment Corp. Mr. Robin said that 
Mr. Muetzel’s appointment will de- 
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velop closer coordination between 
company divisions and permit ag- 
gressives sales expansion. 


Buys Feed ‘Company 


GREAT FALLS, MONT. — The 
Montana Flour Mills Co. has pur- 
chased the Fairfield Feed & Seed 
Co. The business will continue to 
operate under its present name with 
Joe Eisenman, its founder, continuing 
as manager. 


BRAND NEW 


FROM 


BARKER'S 


FLY - BYE 


AN ATTRACTANT AND FLY KILLER IN DRY BAIT FORM 


Contains MA LATH ION 


Actual Test 
Shows 100% Kill! 


Ideal fly killer for use in dairy barns, hog houses, stables, poultry 
houses, dog kennels, feed mills, homes, yards, runways, litter and 


droppings. 


No fuss or bother of 
and NON-RESISTANT FLIES. 


spraying—quickly ATTRACTS and KILLS RESISTANT 


BARKER'S BAR-DAB 


WITHIN THE BOTTLE. 


Every farmer will want this new product which smears the bird, but 


not the hands! 


SINCE 
1851 


To Make a Good Feed Befter, 
Always Remember BARKER'S 


MINERALS, VITAMINS AND ANTIBIOTICS! 


SPECIALISTS TO THE FEED TRADE FOR 105 YEARS 


BARKER, MOORE « MEIN CO. 


543 NORTH ORIANNA ST. 


PHILADELPHIA 23, PA. 


@ GIVES GREATER PULL FOR THE MONEY 
@ GUARANTEED FOREVER | 


W-W PERMANENT MAGNETIC SEPARATOR 


FOR FEED TABLE AND SPOUT INSTALLATIONS 


market. 
POLICY," unique in the trade, assures 


WRITE FOR W-W's FAIR PRICE POLICIES 


SHIPMENTS MADE WITHIN 48 HOURS 
AFTER RECEIPT OF ORDER 


Dept. 311 


Wichita, Kansas 


| 
| | 
| 
| 
| 
| ointment . .. just dab it on the bird with the APPLICATOR CONTAINED 
=| 
STRONGEST 
MAGNET 
CLASS 
A 
oe. Building or more you of a true value a 
: ‘Cus | 
= 4 
on a Collection 
 Wrsconsin W-W GRINDER CORP. 
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UFFS 


con tue 


4 


Feedstuffs: 


@ Complete, up-to-the-minute news 
coverage of the entire field facilitated by 
an interoffice teletype system. 


@ Market facts by special correspond- 
ents and staff members all over the U.S. 
including authoritative trade news inter- 
pretation from its Washington cor- 
respondent. 


@ More than 400 individual market 
quotations on feeds in each issue. 


@ Outstanding features devoted to feed 
dealers’ and manufacturers’ business 
operations — animal nutrition — feed 
store operations — bookkeeping — new 
sales techniques—merchandising meth- 
ods — store displays — tested selling 
ideas. 


THE MILLER PUBLISHING CO. 
The Businesspaper Family Serving the 
Fields of Flour, Feed, Grain, Baking 
and Agricultural Chemicals 


ROUTE YOUR ADVERTISING 


You Route 
Your Salesmen 


Feedstuffs—the only weekly newspaper for the feed 
manufacturer, jobber, broker and dealer—gives its readers 
vital information about the products they use, buy and sell. 
In addition to its paid circulation—largest in the field— 
selective controlled trade coverage provides concentration 
in the territory you want to reach. Complementing the 
coverage regularly provided by paid subscriptions, addi- 
tional mailings are made on a weekly rotation schedule 
blanketing each of the four geographic divisions of the 
United States: Northeast, Southeast, Southwest and 
Northwest. 


You can route your advertising to reach one or more 
of these specific geographic distributions. This plan of 
selective controlled trade coverage is fully explained in 
an analysis of circulation showing the distribution in each 
classification of the feed industry, by states and geographic 
sections. A folder describing this coverage, “Occupational 
Breakdown According to Sectional Distribution,” is avail- 
able by writing to Feedstuffs. 


FEEDSTUFFS 


Tue NorTHWESTERN MILLER FEEDSTUFFS 
Tue AMERICAN BAKER MILLING PropUCTION 
CROPLIFE 


250! Wayzata Blvd., Minneapolis 5, Minn. 
BRANCH OFFICES: New York, Chicago, Kansas City 
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CORN PRICES 


(Continued from page 1) 


USDA official of course does not and 
was not intended to take into con- 
sideration the weather outlook, and 
this official commented that while 
there has been some good improve- 
ment in moisture conditions, it will 
be necessary to have more moisture 
between now and Aug. 1 if the corn 
crop is to come through in its bounti- 
ful manner. 

At USDA, it is expected that there 
may be upwards of 50% compliance 
with the 51-million base acreage of 
the soil bank . ad the 43-million acre- 
age allotment. Such a volume of price 
support for this crop should, on the 
basis of past records, indicate an 
effective loan program, meaning that 
prices should hold close to loan pro- 
gram levels. 

However, such past history must 
be set against the heavy CCC sur- 
plus stocks which are always in dan- 
ger of going out of condition. For 
example, CCC now holds in its in- 
ventory some 180 million bushels of 
1952-crop corn, much of which may 
be nearing the borderline of deter- 
ioration and may be forced into the 
market either domestically or for ex- 
port. 

Another Factor 


Another factor which will influence 
corn prices after the harvest will be 
the production of other feed grains, 
particularly grain sorghums. It now 
seems certain that little progress 
will be made in the soil bank this 
year as far as blown out wheat 
acreage or drouth wheat acreage is 
concerned. The contémplated allow- 
ances of between $4 and $6 per acre 
for this wheat land are less of an at- 
traction than a re-seeding in grain 
sorghums, particularly in areas 
where there have been recent rains 
and there is some possibility of mak- 
ing a sorghum crop this year. This 
situation would indicate that the 
farmer will detect the advantage of 
speculation on a sorghum crop sup- 
ported at 76% of parity, as compared 
with the alternative “of $4 to $6 in 
soil bank certificate values. 

The official reporting his views on 
the corn price outlook this fall after 
the harvest has consistently been 
correct in previous views, as well he 
might while sitting on top of USDA 
management of this surplus crop. 

It must be noted, however, that 
he has not forecast this price as the 
post-harvest low point for the crop. 
He pin-points December corn in 
southern Illinois points and compar- 
able Iowa points at approximately 
$1.10 bu., which would seem to work 
out an average country price some- 
what less than that based on the 
current Chicago market futures price 
registered this week. 


Others Disagrec 

As may be expected, within USDA 
there is not complete agreement 
with this forecast by one of the 
agency’s executives. Others feel that 
the low price for corn will be regis- 
tered by late November and that a 
successful loan program will restore 
firmness to the market after the im- 
pact of a crop harvest has blown its 
force. 

In any event, this forecast should 
not be dismissed lightly since the 
forecaster sits in a position of van- 
tage and can be counted on knowing 
where and when the chips will fall. 
His views should cause a review of 
processor ideas on procurement and 
traders’ views on the December op- 
tion at Chicago. 


v ¥ 


Corn Under Support 

-WASHINGTON—The US. Depart- 
ment of Agriculture has reported 
quantities of 1955 crop corn put un- 
der price support during the 30-day 
period of April 15-May 15 and total 
quantities put under support for the 
1955-56 season through May 15. 

Corn under loans and purchase 
agreements totaled 388,023,047 bu. 


through May 15 (within two weeks of 
the closing date for putting 1955 
crop corn under support). During 
the April 15-May 15 period, 21,971,- 
422 bu. of corn were put under sup- 
port, compared with 24,848,374 bu. 
put under during the previous 30-day 
period and 30,828,664 bu. put under 
support during the April 15-May 15 
period a year earlier. 

The total of 388 million bushels 
put under support so far this year 
compares with 215.7 million bush- 
els of 1954 crop corn put under sup- 
port through May 15, 1955. 

In addition to the 1955 crop corn 
under loans, producers as of May 15 
had 45.3 million bushels of 1954 crop 
corn under reseal and 38.9 million 
bushels of 1953 crop corn under ex- 
tended reseal. 


Glidden Co. to Sell 
Crushing Facilities 

ST. LOUIS—The Glidden Co. has 
announced plans to dispose of its 
soybean and flaxseed crushing opera- 
tions at Buena Vista, Cal., under 
the company policy of eliminating 
plants, products and processes which 
do not produce proportionate returns. 

Dwight P. Joyce, Glidden chair- 
man and president, said that dis- 
posal of the California facilities 
would free approximately $2,500,000 
in capital which “can be more profit- 
ably employed elsewhere.” 

The company is expanding other 
operations, however, spending $15 
million this year on capital addi- 
tions, Mr. Joyce said. 

A major unit of this expansion is 
a $6 million terminal grain elevator 
on the Calumet River at Chicago 
which was opened this week. The fa- 
cility has a 6% million bushel ca- 
pacity and is capable of handling 
700,000 bu. in eight hours. 

The company also has under con- 
struction, for completion by Sept. 1, 
two truck-to-barge elevators that 
will act as feeders for the new ter- 
minal. They will be at Lockport and 
at Seneca, Il. 


BUYS ELEVATOR 
BOONE GROVE, IND.—The Hei- 
nold Elevator Co. of Kouts. Ind., has 
bought Boone Grove Elevator, Inc. 
Ralph Kroft continues as manager 
for the new owners. 


PET FOOD 


(Continued from page 1) 


Yeats, president of the American 
Association of Feed Control Officials, 
will discuss the important issue of 
feed control problems. . 

Dr. J. E. Hunter, director of re- 
search, Allied Mills, Inc., Libertyville, 
Ill., will deal with nutrition of pets 
in his address, “Building Better Pet 
Foods.” Dr. Hunter, past chairman 
of the AFMA Nutrition Council and 
a member of the division’s research 
committee will emphasize nutrition 
problems faced by individual manu- 
facturers. 

The concluding speaker at the first 
morning session will be Dr. Paul H. 
Phillips, department of biochemistry, 
University of Wisconsin, and director 
of the AFMA-sponsored canine nu- 
trition project. His talk, “Annual Re- 
port—Your Division’s Nutrition Re- 
search Program,” will cover research 
on such phases as balances of fat 
and protein, nutrients for successful 
reproduction and higher protein 
levels. 

A luncheon and cocktail reception 
are planned for the first day. Lionel 
B. Moses, vice president, Parade Pub- 
lications, Chicago, and one of the na- 
tion’s top inspirational speakers, will 
address the luncheon session. The 
afternoon and evening of the first 
day will be open. 

Sales and Management 

The second morning session is to 
be devoted to the problems of pet 
food sales and management. The first 
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PLAN CONVENTION—At the conclusion of the 48th annual convention of 
the American Feed Manufacturers Assn. in Chicago, May 23-25, the Dog 
Food Division executive committee met and decided to change the division’s 
name to the American Pet Food Manufacturers, a division of AFMA. The 
committee also made plans for holding its convention in Chicago Sept. 20-21. 
Shown left to right on the far side of the table are: R. Parker Leng, Quaker 
Oats Co., Chicago; Harold McGrath, Gaines Division, General Foods Corp., 
Kankakee, Ill.; Walter Armstrong, Animal Foundation, Inc., Sherburne, N.Y.; 
A. C. Adams, Murphy Products Co., Burlington, Wis.; James E. Mortensen, 
Nutrena Mills, Inc., Minneapolis, vice chairman and Ellen Bradley, AFMA, 
Chicago. Seated on the near side of the table, left to right, are: Harry V. 
Wissler, National Biscuit Co., New York; C. C. Fawcett, Ralston Purina Co., 
St. Louis; Dr. John W. Bernotavicz, Gaines Division, General Foods Corp., 
Kankakee, chairman of the dog food research committee; R. L. Kathe, AFMA, 
Chicago, and Walter Kendall, Kendall Foods, Inc., Los Angeles, chairman of 


the executive committee. 


speaker will be Ray Hanfield, execu- 
tive director of the National Dog 
Welfare Guild, New York. Well 
known for his work with the guild 
and his assistance in handling the 
problems of dog-owners everywhere, 
Mr. Hanfield will speak on the sub- 
ject, “Making Dog Ownership More 
Popular.” 

Sam G. Barton, president, Market 
Research Corporation of America, 
New York, will appear as the second 
speaker using the subject, “Market 
Research A Science or an Art?” His 
talk will analyze national trends in 
pet food sales and a correlation of 
factors affecting sales. 

The field of package design will be 
covered by Jim Nash, president of 


Nash Studios, New York, a recog- 
nized leader of the industry. 

An outstanding speaker in the field 
of merchandising, to be announced 
at a later date, is scheduled to appear 
as the fourth and final speaker of 
this session. 

Mr. Kendall emphasized that all 
persons interested in dog food manu- 
facture, whether they are members 
of the American Pet Food Manufac- 
turers or not, are cordially invited 
to attend. 

Advance convention registration is 
being handled through the AFMA 
office at 53 West Jackson Blvd., Chi- 
cago 4. Hotel reservations will be 
made directly with the Drake man- 
agement, 


Memo to dealers who 


believe in service-sellin 
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SOUTHERN OYSTER SHELL MILLING CORP. 


“Lotta Dozen” A> 


— 


The experts agree that hens 
don't receive all the calcium 
needed for top egg production 
from ordinary mash and mash- 
grain diets. For any customer 
whe has been having trouble 
with thin shells or who has not 
been getting top production, 
suggest this simple test: 


Put a hopper containing a few hand- 
fuls of crushed oyster shell before 
your flock and see what happens: 
Since hens eat only the calcium they 
actually need, every time you see 
a hen eating oyster shell she's getting 
calcium she needed, but wasn't getting 
from other feeds! 


MOBILE, ALABAMA 
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THE FEED MARKETS 


* * 


* 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available 
from Feedstuffs correspondents and are not necessarily those in 
effect on date of publication. The prices represent fair average trad- 
ing values and do not necessarily represent extreme low or high 
levels at which individual sales might have occurred. A descriptive 
summary of supply and demand factors prevalent in the feed mar- 


ket appears on page 2. 


A AND D FEEDING OIL 

Baffalo: Demand steady; supply ade- 
quate; 300 D, 750 A 17%¢ Ib.; 300 D, 1,500 
A 19%¢ Ib.; 300 D, 2,250 A 22%¢ Ib.; 300 D, 
3,000 A 25%¢ Ib.; 600 D, 4,000 A 29¢ Ib.; 
straight vitamin A feeding oil 9%¢ per 
M.U., drum lots, drums included, basis 
Buffalo. 

Minneapolis: 10,000 A 29¢ Ib.; 300 D, 
2,250 A 20¢ Ib.; 300 D, 1,500 A 18¢ Ib.; 300 
D, 750 A 16¢ Ib. 

Seattle: Demand and trend steady; sup- 
ply good; 300 D, 2,250 A 22¢ Ib.; 300 D, 
1,500 A 19¢ Ib.; 300 D, 750 A 17¢ Ib.; all 
ex-warehouse, drums included. 

Chicago: Demand fair; supply plentiful; 
straight A feeding oil, with 10,000 units 
vitamin A per gram 7%@9¢ a _ million 
units of vitamin A, lLc.l, packed in 55 gal. 
drums, f.o.b. Chicago; drums included. 

ton: Demand fair; supply good; 600 
D, 1,500 A 17¢ Ib.; 300 D, 2,250 A 18¢; 300 
D, 1,500 A 16¢; 300 D, 750 A 165¢. 

New York: Trend steady; price per Ib. in 
55-gal. drums (413-420 Ib.): 300 ICU, 750 A 
13% @15%¢, 1,500 A 15% @17¢, 2,250 A 17% 
@20¢, 3,000 A 19% @21¢; 600 ICU, 1,500 A 
16@18¢, 2,250 A 18@19%¢, 3,000 A 20@ 
21%¢; f.o.b. Massachusetts, New York or 
Pennsylvania. 


ALFALFA MEAL 


St. Louis: Demand fair; trend firm; sup- 
Ply ample; dehydrated, 17%, 100,000 A 
$40.75 ton; suncured No. 1 fine ground, 13% 
$42 ton, f.o.b. St. Louis. 

Ft. Worth: Demand good; supply suf- 
ficient; nominal, Nebraska-Kansas origin 
dehydrated 17% protein, 100,000 A $44@ 
45; dehydrated 20% protein, 20% fiber, 
150,000 A $48@49, delivered Ft. Worth; 17% 
protein, 100,000 A $41, f.0.b. east Texas 
points. 

Minneapolis: Prices firmed up on some 
offerings of bulk granules, while other 
prices were steady. Quotations: 17% dehy- 
drated, 100,000 units of vitamin A guar- 
anteed $42.50@44.75, granules or oil treated 
$43.50@44, bulk; 18% dehydrated, 125,000 
units of vitamin A guaranteed $47.75, gran- 
ules or oil treated $46.75, bulk. 

New Orleans: Demand fair; trend lower; 
supply adequate; 17% dehydrated, vitamin 
A guaranteed $43@46; non-guaranteed $41 
@14; 15% $39@42. 

Los Angeles: Demand slow; trend steady; 
supply ample; 15% suncured $41@42; 17% 
dehydrated $45. 

Memphis: Demand fair; trend steady; 
supply adequate; dehydrated 17% protein, 
guaranteed 100,000 units vitamin A $41.75. 

Seattle: Demand slack; trend steady; 
supply good; 15% protein suncured $46.50 
ton, delivered, carlots; 136,000 A unit de- 
hydrated $60 ton, delivered, carlots. 

Kansas City: Trading activity has picked 
up considerably as the market shows a firm 
tone and cutting moves into the second 
phase of the season; hot dry spell over 
Colorado, western Kansas and Nebraska 
tends to reduce volume expected from sec- 
ond cutting; prices generally $1 ton strong- 
er this week; 17% dehydrated alfalfa meal 
with 100,000 units vitamin A guaranteed 
on arrival, blended $40@41, papers or bur- 
laps, Kansas City; straight grades $36, bur- 
laps, $37 papers, Kansas City; 18% 125,000 
A $43, sacked, Kansas City; 17% pellets 
$36, bulk, Kansas City. 

Chicago: Demand slow; supply adequate; 
17% dehydrated, with 100,000 units vita- 
min A guaranteed $40@40.50. 

Portland: Demand slow; trend lower; 
supply ample; 15% Idaho suncured $46, 
delivered Portland; 15% suncured, Cali- 
fornia $45, f.0.b. California; dehydrated 
$50, f.0.b. California. 

Philadelphia: Demand dull; supply fair; 
17% dehydrated $50. 

Boston: Demand fair; supply adequate; 
dehydrated 17% $50; suncured 13% $49. 

Cincinnati: Demand fair; trend steady: 
supply adequate; 17% dehydrated, 100,000 
vitamin A $51.15 @62.15. 

Omaha: Demand brisk: supply limited 
because of hot, dry weather; 17% dehy- 
drated, 100,000 A, papers or burlap, June 
only $40; 17% dehydrated, non-A, 1955 
production, papers only $35. 

Buffalo: Demand and supply fair; trend 
steady; $53, sacked, Boston. 


ALFALFA PELLETS 


New Orleans: Demand slow; supply ade- 
quate; trend easier; 17%, with vitamin A 
$46@48. 


ANIMAL FATS (STABILIZED) 


Ft. Worth: Demand steady; supply lim- 
ited; prime tallow, tank cars 7¢ Ib.; drums 
8%¢, f.0.b. north Texas packing plants. 

Les Angeles: Demand fair; trend steady: 
supply ample; bleachable fancy tallow 8¢: 
yellow grease 5% @6¢. 

Louisville: Demand fair; trend steady; 
supply ample; white tallow 7%¢ Ib.; yel- 
low grease 6%¢ Ib, 

St. Paul: Feed demand continues good, 
but a lighter export interest put pressure 
on prices and quotations were lower at 6% 
@6%¢ Ib. for bleachable faxcy tallow, 
f.o.b. producers’ plants. 

Kansas City: Trend slightly easier; both 
stabilized prime tallow and bleachable fancy 
tallow in range of 6% @6%¢ Ib. 

San Francisco: Demand fair; supply am- 
pie: bleachable fancy 7%¢ Ib.; yellow grease 
¢ Ib. 
Chicago: Demand good; supply fair; 


bleachable fancy tallow, tank truck or car 
lots 6%¢ Ib.; yellow grease 5% @ 6¢. 


BARLEY FEED 

Portland: Demand good; supply ample; 
trend unchanged; rolled $61, ground $58. 

Ogden: Supply average; rolled $48@53 
whole barley $41@ 46. 

Baltimore: Demand good; supply light; 
$51.50 

Minneapolis: Steam rolled barley $57. 

Chicago: Demand good; supply light; 


Seattle: Demand slow; trend firm; sup 
ply good; whole barley $60 ton, ground 
barley $60 ton, rolled barley $61 ton, al! 
ex-warehouse, l.c.l., sacked 

San Francisco: Demand fair; supply am- 
ple; rolled $60, ground $58 

Philadelphia: Demand dull; supply fair; 
pulverized $50 

Milwaukee: Demand fair; supplies good 
to fair; barley feed white 22; barley 
needles 98¢@$1.08 

Boston: Demand slow; supply fair; do 
mestic $51.70; Canadian $47.50 

New Orleans: Demand fairly good; trend 
easier; supply ample; ground barley $59 
@ 62. 

Los Angeles: Demand fair; trend steady 
supply ample; standard rolled $3.03, stand 
ard ground $2.99 


BENTONITE (SODIUM) 

Chicago: Demand very good; supply ade- 
quate; f.o.b. Wyoming and South Dakota 
shipping points: granular, 30 mesh $15.50 
fine granular, 80-100 mesh $12.75; powder 
200 mesh $12.50; f.0.b. Belle Fourche, S.D 
minimum 30-ton carlots: 80 granular $12.50 
net; 200 mesh fine $12.25 net 


BLOOD FLOUR 
New Orleans: Demand fair; trend steady; 
supply adequate; $82.50@85 
Louisville: Demand slow: trend easy: 
supply good; $87.50@90 ton. 


BLOOD MEAL 

Cincinnati: Demand fair; trend steady: 
supply adequate; $120 

Louisville: Demand dull; trend easy: 
supply good; $87.50@90 ton 

Seattle: Demand slow; trend steady; sup 
ply good; $85 ton, f.0.b. local packing 
plants, 

Chicago: Demand fair; suppiy adequate 
$115@120 ton, guaranteed 80% protein. 

San Francisco: Demand slow; supply am 
ple; $4.75 a unit of ammonia 

Portland: D and good; 
trend unchange $100. 

Ogden: Supply average; $105 ton in 100 
lb. bags, f.o.b. Ogden. 

New Orleans: Demand fair; trend firm; 
supply ample: $82.50@85 local origin. 

Los Angeles: Demand fair; trend steady; 
supply ample; $4.25 a unit of protein. 

BONE MEAL (STEAMED) 

Ft. Worth: Demand quiet; supply ade 
quate; $85, sacked, f.0.b. Ft. Worth, local 
manufacture, 

St. Louis: Demand good; trend steady; 
supply adequate; $85@90 ton, sacked. 

New Orleans: Demand fair; trend steady; 
supply ample; $82.50@85. 

Seattle: Demand steady; trend firm; sup 
ply limited; $85 ton, ex-warehouse, l.c.1 

Los Angeles: Demand fair; trend steady; 
supply ample: domestic $89.50 

St. Panl: Market steady at $77.50 in 
large lots. 

Portland: Demand good; supply ample; 
trend unchanged: $90. 

Chicago: Demand fair; supply adequate; 
$80@ 85. 

San Francisco: Demand good; supply am- 


supply ample 


Omaha: Demand good; supply adequate; 


Cincinnati: Demand fair; trend steady: 
supply adequate; $80 ton, sacked, f.o.b. 
Cincinnati. 

Buffalo: Demand and supply good; trend 
steady; $80 ton, sacked. 

Louisville: Demand slow; trend steady; 
supply normal; $80@87.50 ton 

Boston: Demand and supply steady; $86 


BREWERS DRIED GRAINS 

Boston: Demand slow; supply good; 26% 
$52.75; Canadian, 22% $50.50 

Milwaukee: Demand slow; supply fair; 
$44@44.50. 

Baffalo: Demand and supply fair; trend 
steady to lower; $45.50, bulk, Boston. 

Louisville: Demand slow; trend easy; 
supply ample; $47 ton. 

Cincinnati: Demand poor; trend lower; 
supply adequate; $50@50.50. 

Chicago: Demand good; supply adequate; 
26% $44. 

Ft. Worth: Demand slow; supply limited; 
26% $50@51, June shipment, delivered Ft. 
Worth. 

New Orleans: Demand slow; trend steady 
to lower; supply light; 26% $50@51.50. 

St. Louis: Demand fair; trend steady; 
supply ample; $40 ton, bulk; $45 ton, 
sacked. 

Philadelphia: Demand dull; supply light; 
51 


Los Angeles: Demand fair; trend steady; 
supply ample; $52@53, f.o.b. Van Nuys. 
BREWERS DRIED YEAST 


Los Angeles: Demand good; trend steady; 
supply limited; 10@10%¢. 


San Francisco: Demand fair; supply good; 
10¢ Ib. 


Pittsburgh: Carlots 10¢ Ib.; 5-ton lots 
11¢: ton lots 11%¢. 

New Orleans: Carlots 10¢ Ib.; 5-ton lots 
lots 

Cincinnati: Carlots 10¢ Ib.; 5-ton lots 
11¢: ton lots 11%¢. 


New York: Carlots 9%¢ Ib.; 10-ton lots 
10¢ Ib §-ton lots 10%¢ Ib.; ton lots 11¢ 
lb f.o.b. New Jersey. 

Milwaukee: Demand good; supply lim- 
ited 10% @11%¢ Ib. in carlots; 10%@ 
2%¢ Ib., Le.l. 

St. Louis: Demand fair; supply ade- 
quate; 10¢ Ib. in carlots; 10%¢ Ib. in &- 
ton lots: 11¢ Ib. in ton lots; 11% @12¢ Ib. 
in less than ton lots. 

Portland: Demand good; supply ample; 
trend unchanged; 13¢. 

Chicago: Demand good; supply limited; 
10@11%¢ Ib. in carlots, 10% @12%¢ Le.1. 

Omaha: Demand good; supply adequate; 
Ib. 

Louisville: Demand dull; trend steady; 
ample; 10¢ Ib. 

Buffalo: Demand fair; trend firmer; sup- 

y iited; $10.65 cwt. 

Boston: Demand and supply good; 
11%¢ Ib 

BUTTERMILK-CONDENSED 

Louisville: Demand very slow; trend firm; 
supply normal; $4.25 cwt. 

Boston: Demand poor; supply ample; 
3%¢ Ib 
New Orleans: Demand fair; trend steady; 
supply ample; $4.75@5 cwt. 

Los Angeles: Demand fair; trend steady; 
supply ample; 100-lb. drums $5.50; large 
barrels $4.75 

Portland: Demand good; supply ample; 
trend unchanged; 4.75. 

Philadelphia: Demand dull; supply light; 
3.50, barrels; $4.25, kegs. 

San Francisco: Demand fair; supply good; 
cwt 


t 


$5 W 

Chicago: Demand and supply fair; $3.25 
50 cwt. in carlots. 

Ogden: Supply normal; $4.90, 


drum 


CALCITE CRYSTALS AND FLOUR 

(All prices net, including freight 

and tax) 

New York: Crystals $12.48, flour $9.42. 
Buffalo: Crystals $14.20, flour $10.20. 
Toledo: Crystals $15.77, flour $11.77. 
Boston: Crystals $14.62, flour $10.62. 
Limecrest, N.J.: Crystals $9.50, flour $5.50. 


100-Ib. 


CALCIUM CARBONATE 


Cincinnati: Demand fair; trend steady; 
supply lequate; $8@9. 

Minneapolis: Plain $11; iodized (% Ib. KI 
per ton) $14.45; todized manganesed $15.90, 
in 100-lb. bags. 

Chicago: Plain $8.90 ton in 100-lb. bags, 
delivered 
Seattle: Demand steady; supply ample; 
trend unchanged; $14 ton, ex-warehouse, 
truck lots 

Los Angeles: Demand fair; trend steady; 


supply ample; meal! and flour $10.53 ton, 
carloads; grits $13.03 ton, carloads 
CHARCOAL 


New Orleans: Demand slow; supply ade- 
juate; trend steady; 40-lb. bags oak char- 


oal $2.45@2.5! poultry charcoal in 60-Ib. 
bags $2.55 @2.65. 
les: Demand slow; trend steady; 


Los Ange 
supp ample; poultry charcoal, oak $155.80, 
40-1t igs in ton lots, delivered Los An- 
gele County. 

Chicago: Demand quiet; supply limited; 
poultry charcoal $102 ton in 50-lb. multi- 


ample; $69.50. 
Boston: Demand slow; supply adequate; 
$95. 


COCONUT MEAL 

Los Angeles: Demand stronger; supply 
ample; trend steady; cake, ex-dock, spot 
$64@65 

Seattle: Demand fair; trend firm; sup- 
I limited; $68 ton, ex-dock, 30-day ship- 
nent from Philippines. 

Portland: Demand slow; supply ample; 
trend unchanged; $68. 

San Francisco: Demand fair; supply am- 
ple; solvent $56, expeller $60. 


COD LIVER OIL (FORTIFIED) 

New York: Trend steady; price per Ib. 
in 55-gal. drums (413 to 420 Ib.): 300 ICU, 
750 A 14% @15%¢, 1,500 A 16% @19¢, 2,250 
A 18%@21¢, 3,000 A 21% @23¢; 600 I0U, 
1,500 A 18@19%¢, 2,250 A 20@22¢, 3,000 
A 22@23%¢:; f.0.b. Massachusetts, New 
York or Pennsylvania. 

Boston: Demand fair; supply good; 600 
D, 2,250 A 22¢ Ib.; 300 D, 2,250 A 21¢; 300 
D, 1,500 A 18%¢. 


CONDENSED FISH SOLUBLES 

New Orleans: Demand good; trend up- 
wards to steady; supply limited; 50% solids 
menhaden $75 @77.50, 

Boston: Demand and supply fair; 
3%¢ Ib 

Los Angeles: Demand good; trend steady; 
supply limited; 4% @4%¢. 

New York: Demand good; trend steady; 
supply limited; 3%¢ Ib., f.0.b. eastern shore. 


CORN GERM MEAL 
St. Louis: Demand good; trend steady; 
supply adequate; $49 ton bulk, %54 ton 
in burlap sacks, St. Louis. 


CORN GLUTEN FEED AND MEAL 
(All quotations for all cities are sacked 
basis, bulk basis $5 less) 


Minneapolis: Feed $55.08, meal -$80.08. 
Atlanta: Feed $64.69, meal $89.49. 
Birmingham: Feed $62.74, meal $87.74. 
Boston: Feed $61.61, meal $86.61. 
Chicago: Feed $51, meal $76. 
Cleveland: Feed $58.31, meal $83.31 
Denver: Feed $60.37, meal $85.37. 

Ft. Worth: Feed $58.93, meal $83.93. 
Indianapolis: Feed $55.74, meal $80.74. 
Kansas City: Feed $51, meal $76. 
Louisville: Feed $55.39, meal $80.39. 
New Orleans: Feed $60.27, meal $85.27. 
New York: Feed $61.20, meal $86.20. 
Norfolk: Feed $69.37, meal $85.37. 
Philadelphia: Feed $60.78, meal $85.78. 
Pittsburgh: Feed $68/93, meal $83.93; 
St. Louis: Feed $51, meal $76. 


CORN OW MEAL 
New Orleans: Demand dull; trend firm; 
supply adequate; . $58.27@59.27. 
Louisville: Demand slow; trend steady; 
supply light; $59-10 ton. 
Cincinnati: Demand fair; trend steady; 
supply adequate; $59. 


COTTONSEED OTL MEAL 

Omaha: Demand fair; supply adequate; 
41% solvent $71.60. 

Buffalo: Demand and supply fair; trend 
steady; $71.25, sacked, Boston. 

Louisville: Demand slow; trend steady; 
supply normal; $63.50 ton, new or old 
process. 

Wichita: Demand slow; supply suffi- 
cient; 41% $63.50. 

Cincinnati: Demand fair; trend steady; 
supply adequate; $64.5 

Chicago: Demand slow; supply plenti- 
ful: hydraulic $63.50, solvent $63.50. 

Philadelphia: Demand dull; supply fair; 
$69.50 

San Francisco: Demand good; supply am- 
ple; expeller $70; solvent $68. 

Portland: Demand slow; trend firm; sup- 
ply limited; $62, f.o.b. Los Angeles. 

Ogden: Supply average; 41% $68@73. 

Ft. Worth: Demand slow; limited offer- 
ings; carlots, central Texas origin, 41% old 
process $61.50; solvent 41% low gossypol 
$60.50@61, delivered Ft. Worth, immediate 
shipment; pellets $2 additional. 

Boston: Demand slow; supply good; 
71.25 @72. 

New Orleans: Demand fair; trend steady; 
supply limited; 41% old process $69.50 
@72. 

Los Angeles: Demand good; trend steady; 
supply ample; $61@62. 

Kansas City: Trend now stronger with 
demand fair to good; solvent scarce with 
only old process offerings at $53@53.50, 
sacked, Memphis. 

Seattle: Demand fair; trend steady; sup- 
ply good; $80 ton, delivered, carlots, 41% 
expeller process 

Memphis: Demand slow; trend up; sup- 
ply adequate; prime 41% protein, old proc- 
ess $53, sacked; new process, 41% solvent 
$53, sacked 

Atlanta: Demand fair; trend steady; sup- 
ply ample; 41% $59 ton, sacked, immediate. 


D ACTIVATED ANIMAL STEROL, 
POWDERED 

Cincinnati: Demand fair; trend steady; 
supply ample; 1,500 ICU 11@12¢; 3,000 
ICU 18¢, warehouse. 

Kansas City: Demand fair; trend steady; 
supply adequate; 10% @11¢ Ib. 

New York: Trend steady; price per Ib. 
in 50- and 100-Ib. bags or 100-lb. drums: 
1,500 ICU 8@12¢ bagged, 12@13¢ drums; 
3,000 ICU 13@17¢ bagged, 17@18¢ drums; 
f.o.b. or delivered basis Pennsylvania, Dela- 
ware and New York. 


D ACTIVATED PLANT STEROL, 
POWDERED 
_Chicago: Demand good; supply adequate; 
4,000,000 U.S.P. units per Ib., 15¢ Ib.; ton 
lots and less 17¢; 12,000,000 units per Ib., 
5 tons to a carload 28¢ Ib.; ton lots and 
less 30¢ Ib 


DEFLUORINATED PHOSPHATE 

Tupelo, Miss.: $49.50. 

Houston: 19% $69.50. 

Wales, Tenn.: $62.10 

Coronet, Fla.: Minimum phosphorus 17%, 
minimum calcium 34%, maximum fluorine 
17% $58 net ton, f.0.b. Coronet in 100-Ib. 
multiwall bags, $55 in bulk; minimum phos- 
phorus 14.5%, minimum calcium 34%, maxi- 
mum fluorine 0.145% $50 net ton, f.o.b. 
Coronet, in 100-lb. multiwall bags. 


DICALCIUM PHOSPHATE 

Minneapolis: 18.5% phosphorus, 24% cal- 
cium granular or fine ground $88.54 ton, 
delivered; $3 ton less in bulk. 

Trenton, Mich.: Minimum phosphorus 
21%, maximum fiuorine .01% guaranteed 
$94.60, f.0.b. Trenton, in 100-lb. multiwall 
bags; minimum phosphorus 18%%, maxi- 
mum fluorine .01% guaranteed $83.25, f.o.b. 
Trenton in 100-lb. multiwall bags. 

Adams, Mass.: Minimum phosphorus 
18%%, minimum 25% calcium, maximum 
.01% fluoriné guaranteed $79.55 ton, f.o.b. 
Adams, in 100-lb. multiwall bags. Freight 
equalized with nearest producing point, 
carload basis; bulk $3 ton less. 

Columbia, Tenn.: Minimum phosphorus 
18%%, minimum 25% calcium, maximum 
.01% fluorine guaranteed $79.55 ton, f.0.b. 
Columbia, in 100-lb. multiwall bags, Freight 
equalized with nearest producing point, 
carload basis; bulk $3 ton less. 

East St. Louis: 18%% phosphorus $83.25, 
bagged, f.o.b. cars. 

Chicago: Demand fair; supplies adequate; 
stock food grade, 18.46% phosphorus, 20,000 
lb. or more $83.25 per net ton in 100-Ib. 
papers, basis Chicago Heights, Ill., or Nash- 
ville, Tenn., less than 20,000 Ib. $93.25; 
21% phosphorus, 20,000 Ib. or more $94.50, 
basis Chicago Heights and Nashville, less 
than 20,000 Ib. $104.50; freight equalized 
with St. Louis, Trenton, Mich., and Godwin, 
Tenn.; bulk boxcars or hoppers, $3 net ton 
less than bagged material. 

Bonnie, Fla.: Demand fair; supply ade- 
quate; minimum phosphorus 18%% granu- 
lar $79.55. Freight equalized with closest 
dicalcium phosphate producing point, car- 
load basis. 

Cincinnati: 18% phosphorus $75 @80. 

Portland: Demand good; supply ample; 
trend unchanged; $100. 


DISTILLERS DRIED GRAINS 

New York: Demand good; trend steady; 
supply adequate; light $54, bulk, Boston; 
dark $56, bulk, Boston; solubles $78, sacked, 
Boston. 

Philadelphia: Demand dull; supply fair; 
$52. 
San Francisco: Demand fair; supply am- 
ple; $57.50; solubles $80. 

Demand slow; supply” -scarce; 
domestic $63.50, nominal, 

New Orleans: Demand poor; trend steady; 
supply scarce; $54.40@60 

Buffalo: Demand good; trend. higher; 
supply poor; $60, nominal, bulk, Boston. 

Louisville: Demand good; trend steady; 
supply light; bourbon grains, light $53.50, 
dark $54.50, solubles $71.50. 

Cincinnati: Demand fair; trend easy; 
supply limited; $55 @658. 

DRIED BEET PULP 

Ft. Worth: Demand slow; supply scarce; 
carlots, 50-Ib. papers $68@69, delivered Ft. 
Worth, June shipmént. 

Cincinnati: Demand fair; ‘trend steady; 
supply adequate; $63. 

Buffalo: Demand fair; trend steady 
supply light; $70, sacked, Bosten. 

Seattle: Demand good; trend 4trong; 
supply exhausted; $58 ton, delivered, carlots. 

Atlanta: Demand slow; trend steady; 
supply ample; $68.40, sacked, immediate. 

Chicago: Piain pulp $62.50, molasses puip 
$60.85, 15% protein pulp $56.20. 

Boston: Supplies limited; plain pulp $70, 
burlaps; 15% protein pulp $68.50, papers. 


New Orleans: Demand good; supply suf- 
ficient; trend steady; $58@60. 

Los Angeles: Demand and trend steady; 
supply ample; $50.20, paper bags. 

Ogden: Supply normal; $45@650 ton. 
eens, Francisco: Demand good; supply fair; 

Milwaukee: Demand fair; supply fair; 
plain pulp $62.50, molasses beet pulp $61.50. 


DRIED BUTTERMILK 


Demand and supply fair; 

Wichita: Demand slow; supply adequate; 
$8.25 cwt. 

Louisville: Demand slow; trend steady; 
supply normal; 10¢ Ib. 

Buffalo: Demand fair; trend steady; sup- 


ply rather limited; $9.35 cwt. 
San Francisco: Demand fair; supply am- 
ple; $11 cwt. 
Minneapolis: Market quiet; 
changed at $8.25@9 cwt. 
Chicago: Demand fair; 
medium acid 
10%¢. in carlots. 
Ogden: Supply normal; 
Ft. Worth: 
ply light; 
Ft. Worth. 
Los Angeles: Demand fair; trend steady; 
supply ample; 10@11¢. 
Boston: Demand poor; 
11%¢ Ib. 


DRIED CITRUS PULP 
: Demand light; supply adequate; 


prices un- 


supply adequate; 
sweet cream 9% @ 


$8.65, 100-1b. bag. 
Demand practically nil; sup- 
local production $12 ecwt., f.0.b. 


supply short; 


$55.39. 
Atlanta: Demand fair for pulp, slow for 
meal; supplies ample; trend steady on pulp, 


weak on meal; pulp $39, meal $35, sacked. 
Los Angeles: Demand good; trend steady; 


supply limited; f.0.b. southern California 
orange $42 sacked, $37 
ulk 


San Francisco: Demard good; supply fair; 
meal $50. 

Buffalo: Demand and supply good; trend 
steady; $35, sacked, f.0.b. Florida points. 


DRIED SKIM MILK 
Buffalo: Demand just fair; trend steady 


to lower; supply ample; $10.50 cwt. 
Louisville: Demand slow; trend steady; 


supply normal; 11@12¢ Ib. 
‘ Milwaukee: Demand and supply fair; 
11.50. 

Minneapolis: Market unchanged at $10.75 
@11.50 cwt. 


Cincinnati: Demand fair; 
supply adequate; 11¢. 
Boston: Demand poor; 
ful; 12@12%¢ Ib. 
Angeles: Demand fair; trend steady; 
ample; $13.75. 


trend steady; 


supply plenti- 


supply 


San Francisco: Demand and supply fair; 
13%¢ Ib. 

Philadelphia: 
light; 


. Demand dull; supply very 
11.60, 


Sales Lompany 
YORK 


Tel HAnover Ne 


BURROWS EQUIPMENT CO. 


1316 Sherman Ave 


Evanston, 


New York Memphis 
Chicago Norfolk 
Kansas City Nashville 
St. Louis Enid 
Omaha Minneapolis 


Columbus Louisville 


Portland 


Chicago: Demand light; 
50 cwt. in carlots. 
: Demand good; 
y unchanged; 13¢. 


DRIED WHEY 
: Demand steady; supply ade- 


quate; $5.20@5.30 cwt. in carlots. 
Ogden: Supply normal; $6.90, 100-1b. bag. 


supply adequate; 


supply ample; 


Portland: Demand good; supply ample; 
trend unchanged; $5.75. 

San Francisco: Demand steady; supply 
good; $6 cwt. 
os al adelphia: Demand dull; supply fair; 

ewt 

Louisville: Demand slow; trend steady; 
supply normal; 6@6%¢ Ib. 

falo: Demand poor; trend steady; 

supply fair; $6 cwt., delivered. 

Cincinnati: Demand fair; trend steady; 


supply adequate; $5.25 cwt. 

Ft. Worth: Demand fair; supply ade- 
quate; carlots, standard $6 cwt., sacked, 
delivered Ft. Worth or any Texas point 
or in ton lots, f.o.b. warehouse, Ft. Worth. 

Boston: Demand poor; supply plentiful; 
5% @6¢ Ib. 

Los Angeles: Demand fair; trend steady; 
supply ample; fortified $6.15, unfortified $6. 

Kansas City: Demand fair; straight grade 
$6 cwt., delivered or $5 f.o.b. plant, plus 
freight, whichever is lower; $6.25 cwt., par- 
tially delactosed. 

Seattle: Demand steady; supply ample; 
trend unchanged; $7 cwt., ex-warehouse, 
Le. 


Minneapolis: Market quoted unchanged at 
$5@5.25 cwt. 


FISH MEAL 


Boston: Demand spotty; supply fair; 


Ft. Worth: Demand good; offerings in- 


creased on menhaden, sufficient on others; 


menhaden meal 60% protein $137.50, f.0.b. 
Beaumont; menhaden scrap $129, f.o.b. Port 
Arthur; Norwegian herring fullmeal 68% 
protein, min. 20% dried solubles added 
$162.50, f.0.b. Houston; South African pil- 
chard fullmeal 63% protein, 10% dried solu- 
bles added $140, first half July, f.o.b. 
Houston. 

Les Angeles: Demand and trend steady; 
limited; $1.30 a unit of protein. 
Francisco: Demand slow; supply am- 
ple; $2.30 a unit of protein. ; 

Portland: Demand slow; supply limited; 
trend unchanged; $2, f.0.b. Vancouver; 
$2.25, f.0.b. California. 

Minneapolis: Market unchanged at $1.85 a 
unit of protein, West Coast, for 70% her- 
ring; 60% meal $154, delivered. 

Seattle: Demand limited; trend steady; 
supply fair; Canadian herring meal $2.05 
a unit protein, carlots, Seattle. 

Atlanta: Demand slow; trend weak; sup- 
ply ample; 60% $140, sacked, immediate. 

Ogden: Supply normal; $2.20 a unit, 
f.o.b. Coast; 65% $171@173. 

Chicago: Demand slow; supply fair; men- 
haden fish meal, 60% protein, f.0.b. East 
Coast $133@135, nominal, ton; 60% Wilend- 
ed West Coast $131; Northwest herring- 
salmon blend $131; herring meal 73% pro- 
tein $1.85@1.90 a unit of protein. 

alo: Demand good; trend steady; 

supply limited; 60% protein menhaden $145 
ton, bulk; $148, sacked. 

llwaukee: Demand and 


supply 
San 


supply fair; 


Louisville: Demand slow; 
supply ample; $150@155 ton. 
Cincinnati: Demand Sone 
supply adequate; $150@15 
HAY 
Les Angeles: Demand slow; ene steady; 
supply ample; U.S. No. 1 $31@33; U.S. 
No. 2, leafy $29@30: bv a No. 2, green 
U.S. No. 2 $26@2 
Philadelphia: Demand ae supply fair; 


trend steady; 


trend steady; 


Portland: Demand slow; 
supply ample; No. 
$35. 


trend lower; 
1 alfalfa, new crop 


OFFICES: 


Ogden: supply normal; 
coming on market; 
in the barn. 

New York: Demand and supply good; 
trend steady; price per ton: No. 1 timothy 
$38@42, No. 2 timothy $32@36, No. 3 tim- 
othy $25@29. 

Buffalo: Demand very weak; No. 2 tim- 
othy $16@18 ton; No. 2 alfalfa $25@28; 
straw, strong $12@ 16, 
tle: Demand and supply good; trena 
$42 ton, delivered, truck loads for 


new first crop 
$1.15 bale; $20@25 ton 


Demand slow; sufficient; 
prairie $18@22, alfalfa $18@2 

Louisville: Demand dull; aoe | weak; 
supply normal; all hay reported at $20@ 
21 ton, with new alfalfa offered but no 
buying orders; new straw in sight, resulting 
in old straw priced at $10 ton, all types. 


Cincinnati: Demand slow: trend steady; 
supply adequate; No. 1 ‘timothy (new) 
$21; first cutting No. 1 alfalfa $23; fancy 


No. 1 clover and timothy mixed $26; No. 1 
red clover $22; bright wheat or oat straw 
$17@18. 

New Orleans: Demand fair; trend steady; 
supply ampie; timothy and clover $28@30, 
baled alfalfa $34@36, prairie $24@25. 

Boston: Demand and supply steady; No. 2 
timothy $35. 

Louis: Demand fair; trend steady; 
supply ample; No. 1 timothy $25@28 ton, 
No. 1 alfalfa $18@22 ton, No. 1 prairie 
$25@26 ton, straw $14@15 ton. 

Ft. Worth: Demand fair for alfalfa, slow 
for others; supply sufficient: carlots, baled, 
No. 1 alfalfa $36@38, No. 2 $34@36; prairie 
No. 2 $26@28; Johnson grass No. 2 $24@ 
26, delivered TCP. 


HOMINY FEED 
Boston: Demand slow; supply 

$60@61, bulk 
New Orleans: 
supply adequate; 
Chicago: 
$55. 
Kansas City: Demand 
ings scarce; 


plentiful; 


Demand fair; 
$60.50@63. 
Demand fair; supply adequate; 


trend firm; 


light with offer- 
market probably around $53@ 


63.50, sacked, Kansas City. 

Seattle: Demand and trend steady; sup- 
ply sufficient; $69 ton, delivered, sacked. 

Memphis: Demand nil; trend steady; 
supply ample; white $60, yellow $60.50. 

Buffalo: Demand good; trend steady to 
higher; supply fair; $61, bulk, Boston. 

Louisville: Demand slow; trend steady; 
supply normal; $58.20 ton. 

Cincinnati: Demand fair; trend steady: 
supply limited; $58.10. 

Milwaukee: Demand and supply fair; 


LINSEED OTL MEAL 
Omaha: Demand fair; supply adequate; 


34% expeller $75, pellets $77.50; 36% sol- 
vent $65, pellets $67.50. 
Milwaukee: Demand and svpply fair; 


old process $71.25, new process $61.75 


Wichita: Demand fair; supply  suffi- 
cient; 34% $71. 

Louisville: Demand very siow; trend 
easy; supply normal; new process $68.60 ton, 


old process $77.60 ton. 

Cincinnati: Demand fair; 
supply adequate; 
process $76.75. 

Minneapolis: Prices rebounded $2.50@3 
from lows earlier in the week as distress 
offerings were cleaned up and demand im- 
proved. Quotations: 36% $53.50@54, bulk, 
Minneapolis; 22% flaxseed screenings oll 
feed in good demand at $34, bulk, Min- 
neapolis 

Kansas City: Distressed loaded meal for 
export which had to be resold because of 
a change in directions caused a sharp 
break in the market but this weight has 
now been lifted from the market and the 


trend easier; 
new process $67.75, old 


trend is stronger; $52.50@63, bulk, Min- 
neapolis 
Seattle: Demand fair; trend steady; sup- 


ply good; $78 ton, delivered, sacked, carlots, 
34% protein. 
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New Orieans: Demand dull; trend firm; 
supply adequate; 32% or higher protein 
$74@ 76.50. 

Boston: Demand 
$76.17, nominal. 

Ft. Worth: Demand slow; supply 
quate; carlots, 36% or ~»better, 
$75.55, delivered Ft. Worth; 
premium. 

Angeles: Demand moderate; trend 
steady; supply ample; $63, old or new. 

Philadelphia: Demand dull; supply fair; 


$71. 
Portland: Demand slow; 
trend unchanged; $63, f.0.b 
Chicago: Demand fair; supply adequate; 
solvent $61.50; expeller $69@69.50. 


MALT SPROUTS 

Chicago: Demand and supply fair; 
$34.50. 

St. Louis: Demand slow; trend firm: 
supply ample; No. 1 bulk $28 ton, No. 1 
sacked $33 ton, No. 2 bulk $25 ton. 

New Orleans: Demand fair; trend steady; 
supply adequate; $36@37 on No. 1. 

Milwaukee: supply fair; 


slow; supply short; 


ade- 


prompt 
pellets $2.50 


San Francisco: Demand and supply fair: 


supply ample; 
Los Angeles. 


No. 1 


Demand slow; 
$36 @ 37. 

Cincinnati: Demand fair; trend steady 
to lower; supply adequate; No. 1 $42@ 
42.50. 

MEAT SCRAPS 

Buffalo: Demand good; trend higher: 
supply ample; 50% meat scraps $77.50 
ton, bulk; $80, sacked. 

Wichita: Demand good; supply insuffi- 
cient; 60% $82.50, f.0.b. plant; 55%, no 
quotations, no offerings. 

Louisville: Demand slow; trend steady; 
supply good; $77.50@80 ton. 

0 : Demand good; supply adequate; 


85. 
St. Paul: Market up $3 ton to $87 for 
50% meat and bone scraps. 


Cincinnati: Demand fair; trend easier; 
supply fair; 60% $77 ton, sacked, f.o.b. 
Cincinnati. 


Kansas City: Market firm with demand 
good; 50% meat and bone scraps $83@85, 
sacked, Kansas City. 

Seattle: Demand fair; trend firm; sup- 
ply good; $85 ton, ex-warehouse, truck lots, 
50% protein. 

St. Louis: Demand fair; 


Landby Dehydrating Co. 
Manufacturers of Dehydrated 
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Division—MIDLAND INDUSTRIES, INC. 
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ply ample; 50% $80@84 ton bulk, $85@89 
ton in paper sacks, $84@88 ton in burlap 
sacks. 

Boston: Demand good; supply steady; 
$1.30 a protein unit; converted 565% $77.50. 

New Orleans: Demand fair; trend steady 
to firm; supply sufficient; 50% meat and 
bone $83@91. 

Ft. Worth: Demand fair; supply ade- 
quate; meat and bone, 50% $76@78, f.o.b. or 
delivered Ft. Worth. 

San Francisco: Demand and supply fair: 
$1.80 a unit of protein. 

Los Angeles: Demand fair; trend steady; 
supply ample; $1.80@1.85 a unit of protein. 

cago: Demand fair; supply adequate; 
50% protein $75@77.50; 55% $87. 

New York: Demand good; trend steady; 
supply adequate; 650% $85, 55% $92.50, 
bulk; 50% $87.50, 55% $95, sacked. 

Ogden: Supply average; $87.50 ton in 100- 
lb. bags. 

Portland: Demand slow; supply ample; 
trend unchanged; $1.80 a unit. 


MILLET 
St. Louis: Demand slow; trend steady: 
supply ample; recleaned Early Fortune $3.55 
ewt., sacked; recleaned White Proso $3.70 


ewt., sacked. 
MILLFEED 

Minneapolis: Millfeed generally was high- 
er this week, but bran started to drag to- 
ward the end of the week. Interest in 
middlings was good, and prices were up 
about $4 ton for the week. Red dog and 
flour midds. also were higher. Quotations: 
bran $38@39, standard midds. $44@44.50, 
flour midds. $50.50@52, red dog $54@54.50. 

Kansas City: Millfeed has made a sub- 
stantial recovery this week with renewed 
buying interest in middlings, shorts and to 
a certain extent bran. Offerings have not 
been plentiful enough to satisfy the demand. 
Quotations June 14, carlots, Kansas City: 
bran $37.50@38, sacked; shorts $47.25 @48, 
sacked, and middlings $38.50@40.25 bulk. 

Wichita: Demand strong; supply insuffi- 
cient; basis Kansas City, June 12: bran 
$35.50@36, shorts %$43.50@44; prices on 
bran were unchanged, while shorts ad- 
vanced $3.50 ton, compared with the pre- 
ceding week. 

Omaha: Demand and supply good; bran 
$37.75, shorts $46.75; standard midds., bulk 
$40.50. 

Ft. Worth: Demand fair for bran, very 
active for shorts; supply moderate for bran, 


extremely light for shorts; carlots, bur- 
laps, prompt, wheat bran $44@45, gray 
shorts $52@653, delivered Texas common 


points; 60¢ higher on bran and $6 higher 
on shorts, compared with previous week. 

Chicago: With the exception of flour 
midds., millifeeds scored moderate gains 
during the week ending June 13. Flour 
mill running slowed and offerings of milling 
offals decreased. Nearby supplies were 
cleaned up; bran $43@43.50, standard midds. 
flour midds. $52@53, red dog 


St. Louis: Demand good; trend higher, 
supplies limited; bran $40.75@41.25, shorts 
$49@49.75, St. Louis switching limits. 

Louisville: Demand fair; trend strong; 
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supply light; bran $46.65, mixed feed $51.30, 
shorts $54.90, middlings $51.75. 

Cincinnati: Demand fair; trend higher; 
supply adequate; bran $47.50@48.50; mid- 
dlings $51@52.50 

Buffalo: Millfeed sales were somewhat 
slow, but prices advanced a little in sym- 
pathy with strength in the West. Erratic 
flour mill running time is affecting the 
day-to-day supply picture. Bran rose $1, 
middlings $2, and heavy feeds were un- 
changed to 50¢ higher; bran $43.50@44.75, 
standard midds. $48.50@49.25, flour midds. 
$58.50@61, red dog $60.50@61. 

New York: Trend steady; price per ton, 
sacked: bran $53.50@54.50, standard midds 
$55 @55.50. 

Boston: Demand slow; supply adequate; 
bran $52.50, middlings $54. 


Philedelphia: Demand dull; supply am- 


ple; bran $51, standard midds. $54, red 
dog $67 

New Orleans: Demand slow; trend weak; 
supply adequate; bran $46@47.50; shorts 
$54@55 

Memphis: Demand fair; trend stronger: 


supply ample; wheat bran $44, gray shorts 
$52.50, standard midds. $50 

Seattle: Demand fair; trend easy; sup- 
ply good; $44 ton, delivered common trans- 
it points, carlots. 


Portland: Demand slow; supply ample; 
trend unchanged; $43. 

Ogden: Supply normal; to Utah and 
Idaho: red bran and mill run $44, mid- 
dlings $49; to Denver: red bran and mill 
run $51, middlings $56; to California: red 
bran and mill run $51.50, middlings $56.50, 
f.o.b. San Francisco and Los Angeles, 

San Francisco: Demand fair; supply am- 
ple; $52.50, red bran $53.50 


Demand moderate; trend 
steady; supply ample; mill run, Utah-Idaho 
billing, sacked $52.50@53; red bran, deliv 
ered CCP, sacked $53@53.50. 


MINERAL FEED 


Los Angeles: 


San Francisco: Demand steady; supply 
good; all-purpose with iodine $70. 
Portland: Demand good; supply ample; 
trend unchanged; $42 

Ogden: Supply average; $106.50 ton in 
50-lb. blocks; $96.50 ton, granular, 560-Ib 
bags. 

Seattle: Demand steady; supply good; 
trend unchanged; high phosphorus mix- 


ttures $65 ton; competitive brands $44 ton 

Sioux City: 50-lb. mineral blocks, 8.2% 
phosphorus $92; 7.5% phenothiazine sheep 
mineral blocks $4 each. 

Wichita: Demand good; supply sufficient; 
all-purpose with iodine, 50-Ib. block $92.50, 
100-lb. bags $87.50, f.0.b. plant. 

Ft. Worth: Demand fair; supply ample; 
all-purpose granules $87, block $92, mineral 
phosphorus 6% granules $104, block $108; 
cattle-sheep mineral phosphorus granules 
$96, block $100; hog mineral phosphorus 
3%% granules $86, phosphorus 2% $75 (all 
in 50-lb. paper bags). 


MOLASSES 
New Orleans: Demand fair; trend strong- 
er; supply adequate; 15%¢ gal. in tank 
cars, f.o.b. New Orleans 
Boston: Demand seasonal; trend firmer; 


supply good; 16%¢ gal. in tank cars. 

Ft. Worth: Demand fair; supply moder- 
ate; blackstrap 16%¢ gal. f.o.b. Houston; 
delivered Ft. Worth trucks $35.01; seller's 
market price on date of shipment; maxi- 
mum 17%¢ June-July shipment. 

Kansas City: Supplies much scarcer with 
demand fairly active and trend stronger; 
15% @16¢, gal., New Orleans, for the June 
position only, mostly 16¢; no forward quo- 
tations. 

Seattle: Demand steady; supply good; $26 
ton, f.0.b. Seattle, tank car lots. 

Memphis: Demand fair; trend higher 
supply adequate; blackstrap 15%¢ gallon, 
tank car, -f.0.b. New Orleans 

Atlanta: Citrus molasses—demand fair; 
supply limited; trend steady; $19 ton, bulk, 
f.o.b. Florida producing points. 


Minneapolis: Market firm, with nearby 
quoted at 15%¢ gal, f.o.b. New Orleans, 
and July at 16%¢ gal.; West Coast un- 


changed at $28 ton. 

New York: Demand and supply 
trend steady; blackstrap i16¢ gal., 
cars, tank wagons, f.o.b. New York 

San Francisco: Demand and supply good; 
$25 ton, f.0.b. cars, Richmond, Cal. 

Los Angeles: Demand good; trend steady; 
supply ample; $28, f.o.b. tank cars; $28.25, 


good; 
tank 


f.o.b. tank trucks, both Los Angeles 
uarbor. 
Buffalo: Demand good; trend steady to 


higher; supply fair; 17%¢ gal., f.o.b. Al- 
bany. 
Louisville: Demand slow; trend steady; 


177 MILK STREET 


* Gorton’s Al-Fish Blend Jr. 


Condensed Fish Solubles 
¢ Vitamin Oils 


¢ Dried Citrus Pulp 


New England By-Products Corp. 


Gorton’s Layer Blend 
¢ Gorton’s Mar-Vi-Tic Blend 
* Dried Potato Pulp 
Fish Meal 
¢ Southern Sunshine Poultry Litter 

¢ Richpelt Ocean-Fresh Fish »* Dried Cond. Fish Solubles 
¢ Flavor Corporation of America 


DISTRIBUTED BY . . « « 


1207 Life Bidg. P. ©. Box . D. 

Charlotte N. C. Doylestown, Penn Caribou, Maine 
Phone: 7-1822 Phone: Doylestown 4568 Phone: Caribou 2-0032 
Cc. WELCH L. J. BARRETT CO. 

435 Road Box 505 
Colum’ Ohio Clinton, N. J. 


BOSTON 9, MASS. 


* Gerton’s Turkey Blend 


¢ Dried Beet Pulp 
Feather Meal 


J. KENNETH BLACKSTONE 
R. D. No. 1 


Phone: Clinton 451 


HEN, I 
Harrisonburg, Va. 
Phone: H burg 43051 


supply normal; 15@15%¢ gal. tank car 
lots, f.o.b. Gulf ports. 
Milwaukee: Demand firm; 
blackstrap 15%¢. 
Cincinnati: Demand goood; trend steady; 
supply adequate; 14% @15¢ gal., New Or- 
leans. 


supply poor; 


NIACIN 


New York: Trend steady; $8 kilo, 50-kilo 
lots; $8.10 kilo, 10-kilo lots; $8.20 kilo, 6- 
and 2%-kilo lots; $8.30 kilo, 1-kilo lots; 
freight prepaid or paid to destination. 


OAT PRODUCTS 


Portland: Demand good; supply ample; 
trend unchanged; rolled $70, ground $67, 
cleaned $71. 

Los Angeles: Demand quiet; supply am- 
ple; trend steady; white pulverized $63@ 
63.50. 

Philadelphia: Demand fair to dull; sup- 
plies fair to light; pulverized white oats 
$50.50; Canadian oat feed $27.50, domestic 
$26. 

Chicago: Demand fair; supply adequate; 
reground oat feed $14; fine ground feeding 
oatmeal $72@73; feeding rolled oats $82 
P83 

Minneapolis: A stronger market for oats 
brought higher prices on some commodities; 
demand also picked up. Quotations: feed- 
ing oatmeal $85, standard pulverized $45.50 
@46, feeding oatmeal $68@72, reground 
oat feed $15@16, crimped oats $59. 

Seattle: Demand steady; trend firm; sup- 
ply good; feed oats $67 ton, ground oats 


$68 ton, rolled oats $71 ton, all ex-ware- 
house, l.c.1. 

Memphis: Demand poor; trend lower; 
supply ample; 3%% protein, reground oat 


feed $20. 

Ft. Worth: Demand slow; light offerings; 
reground oat millfeed $26.80. 

St. Leuls: Demand fair; trend steady; 
supply scarce; reground oat feed $19 In 
100-lb. burlap sacks; pulverized white oats 
$45 ton, choice $46. 

Boston: Demand steady; supply adequate; 
white pulverized, domestic $52.20: ground 
mixed $43.70; reground oat feed $25. 

Louisville: Demand fair; trend easy; sup- 
ply ample; reground $21.75; rolled oats 
$85.75; feeding oatmeal $79.75; pulverized 
oats $48.75; crimped oats $65.75. 

Cincinnati: Demand fair; trend steady; 
supply adequate; reground oats $22; pul- 
verized white oats $46@48.50; rolled oats 
$87@88. 


OYSTER SHELL 


Louisville: Demand good; trend steady; 
supply normal; in 80-lb. bags $21.34 ton, 
25¢ more in 60-lb. bags, 50¢ ton more in 
25-lb. burlaps. 

Cincinnati: Demand fair; 
supply adequate; $21.75. 

Boston: Demand and supply steady; in 
paper $22.96. 

San Francisco: Demand fair; supply am- 
ple; local $15, eastern $26. 

Portland: Demand good; supply ample; 
trend unchanged; western $30, eastern 
5 granite grits $26.50, crystal grits 


trend steady; 


$26.50 
Los Angeles: Demand and trend steady; 
supply ample; local $18.25, eastern $26. 
Seattle: Demand steady; supply good: 
trend unchanged; eastern $35 ton, western 
$28 ton, both ex-warehouse, l.c.1. 


PEANUT OIL MEAL 
Milwaukee: Demand and supply fair; $50. 
Atlanta: Demand slow; trend steady; 

supply ample; 45% $60, sacked, immediate. 


PEAT MOSS 


Los Angeles: Demand and trend steady; 
supply ample; Canadian $3.45, 300-bale 
lots, delivered California main line points. 

Philadelphia: Demand good; supply light; 
$3, f.0.b. pier. 

San Francisco: Demand fair; supply am- 
ple; $3.35 bale. 

Portland: Demand slow; supply ample; 
trend unchanged; $3.15. 

New York: Demand and supply good; 
trend firm; Canadian, 7 cu. ft, bale, veneer 
wrapped $3.25, freight prepaid; German, 
7% cu. ft. bale $2.92, at dock, New York. 


Chicago: Demand good; supply limited; 
$3.75@3.85, standard 7% cu. ft. bale. 
Boston: Demand and supply steady; $3 
@3.10 bale. 


POTASSIUM IODIDE, U.S.P. 


St. Louis: Demand fair; trend steady; 
supply ample; 100% pure potassium U.S.P., 
250-lb. average drums $1.90, 100-Ib. lots in 
fiber drums $1.92; potassium iodide calcium 
stearate mixture, 225-lb. lots in leverpak 
drums $1.81, 100-Ib. fiber drums $1.85. 

New York: Trend steady; granular or 
crystals $1.80% Ib. in 250-lb. drums, $1.92 
Ib. in 100-Ilb. drums, $1.96 Ib. in 265-Ib. 
drums; 90% KI in calcium stearate or car- 
bonate mixtures, $1.81 Ib, in 250-lb. drums 
or 200-lb. lots, $1.83 Ib. in 100-Ib. drums, 
$1.86 Ib. In 26-lb. drums; f.0.b. New York, 
New Jersey or Pennsylvania; freight al- 
lowed to destination on 100-lb. drums or 
larger packings. 


RIBOFLAVIN 
New York: Trend firm; feed grade (in 
feed supplements): 4%¢ gram in 3.63 to 


16 gm./lb. mixtures, freight prepaid or 
paid to destination. 


RICE BY-PRODUCTS 


Los Angeles: Demand moderate; trend 
steady; supply ample; bran $54.61. 

San Francisco: Demand good; supply 
fair; bran $54, polish $61. 

Atlanta: Demand slow; trend steady; 
apply limited; bran $47, sacked, imme- 


Ft. Worth: Demand slow; supply mod- 


erate; carlots, rice bran $37@38, prompt 
shipment, f.o.b. south Texas rice mills; 
hulls $3@4, f.0.b. mills. 

SCREENINGS 


Minneapolis: A buyers’ market continues, 
with both demand and domestic supplies 
light; prices unchanged. Quotations: coun- 
try run $14@20, lights $2@12, mediums 
$12@20, heavies $20@30; Canadian $10, 
bulk, Duluth; Canadian ground $18, sacked; 
flax screenings $15. 

Cincinnati: Demand fair; trend steady; 
Supply adequate; Canadian $22; barley $14 
@18, both bulk, delivered. 

Buffalo: Demand fair; trend steady to 
lower; supply good; ground, sacked $24, 
New York, L&R; unground, bulk $16.50, 
New York. 

Chicago: Demand moderate; supply plen- 
tiful; ground grain screenings $25; Canadi- 
an, bulk $16. 


SOFT PHOSPHATE 
COLLOIDAL CLAY 
Atlanta: $18.85@19.10. 
Baffalo: $23.65 @23.90. 
Chicago: $23.10@ 23.35. 
Cincinnati: $21.80@ 22.00. 
Des Moines: $23.60 @23.85. 
Kansas City: $23.20@23.45. 
Memphis: $20.50@20.70. 
Minneapolis: $24.25 @25.55. 
Philadelphia: $22.65 @ 22.90. 
St. Louis: $22.50@22.75. 
Tampa: $18 @18.20. 
Toronto: $27.50 @27.80. 


SORGHU MS 
Los Angeles: Demand fair; trend steady; 
supply ample; No. 2 milo, delivered CCP, 
prompt $2.29% cwt. 
Cincinnati: Demand fair; 
supply adequate; $3. 
Ft. Worth: Demand fair; offerings light; 
carlots, bulk, No. 2 yellow $2.39@2.44, de- 
livered Texas common points. 


SOYBEAN OIL MEAL 

Boston: Demand slow; supply adequate; 
$60, f.0.b. Decatur. 

Ft. Worth: Demand good; supply suffi- 
cient; carlots, 44% $83@84, prompt, de- 
pending on origin; October-November-De- 
cember $72.50; truck lots $73@74, delivered 
Ft. Worth. 

Los Angeles: 
steady; supply 
ered CCP. 

Philadelphia: Demand spotty; supply am- 
ple; $59.50, bulk, Decatur. 

San Francisco: Demand fair; supply am- 
ple; $90.25. 

Minneapolis: Market up about $5 ton 
on basis of stronger bean market, weak- 
ness in oil and lighter production. Demand 


trend steady; 


Demand improved; trend 
ample; $90.25@91.25, deliv- 


is fairly good for limited offerings. Quo- 
tations: $60@60.50, bulk, Decatur. 
Kansas City: Trend stronger with de- 


mand fair to good; meal upturn following 
pattern set by recovery of grain and oil 
market and cash demand not as insistent 
as futures; for Kansas City and West $62 
@62.50, bulk, Decatur; unrestricted $64@ 
64.50, bulk, Decatur. 

Seattle: Demand steady; trend firm; sup- 
ply sufficient; $94 ton, delivered, sacked, 


carlots, June-August. 
Memphis: Demand good; trend steady; 
supply ample; prime 44% solvent $65, 


sacked, f.o.b. Memphis. 

Atlanta: Demand fair; trend strong; sup- 
ply ample; 44% $79, sacked, immediate. 

Portland: Demand slow; trend lower; 
supply ample; $55.50. 

Ogden: Supply average; $85@90. 

Decatur: Demand fair; supply adequate; 
44% bulk, unrestricted $62.50@63. 

Chicago: Soybean oil meal increased in 
value during the week ending June 13. 
Demand improved, and some processors of 
meal reportedly entered the market for 
supplies. Conversion rates are too low to 
warrant crushing, reporters say, so proces- 
sors bought open market supplies to fill 
their commitments; 44% soybean oil meal 
$72@72.50. 

Omaha: Demand fair; supply adequate; 
44% solvent $76.50; 41% expeller $80.50. 

Milwaukee: Demand good; supply fair: 
bulk, Decatur. 
Demand fair; supply sufficient; 
44% $76, 50% $87.50, f.0.b. Wichita. 

Louisville: Demand slow; trend strong: 
supply light; $74.10 ton. 

Cincinnati: Demand fair; trend steady; 
supply adequate; $62@63, bulk, Decatur. 


SUNFLOWER SEED 
St. Louis: Demand fair; trend steady; 
supply ample; large black $17 cwt., large 
gray $16.50 cwt., medium black $14.50 cwt., 
medium gray $14 cwt., small tlack and 
gray $10.50 cwt. 


TANKAGE 
Ft. Worth: Demand fair; supply ade- 
quate; 60% digester $76@78, f.0.b. Ft. 
Worth. 
St. Louis: Demand fair; trend steady; 


$81@84 ton bulk, $86 
$85@87 ton in 


supply ample; 60% 
@88 ton in paper sacks, 
burlap sacks. 

Los Angeles: Demand fair; trend steady; 
supply ample; $1.55 a unit of protein. 

Chicago: Demand fair; supply adequate; 
60% protein $75@80. 

Cincinnati: Demand fair; trend steady: 
supply ample; 60% digester $75@79.50. 

Omaha: Demand good; supply adequate; 
$80. 

Kansas City: Market a little easier; of- 
ferings fair; 60% digester $75@78.50, sacked, 
Kansas City. 

St. Paul: Prices are up $2 ton to $84 
for 60% digester. 

Louisville: Demand slow; 
supply good; $77.50@80 ton. 

Wichita: Demand good; supply 
cient; 60% $82.50, f.0.b. plant. 


WHEAT GERM MEAL 
Buffalo: Demand fair; trend higher; sup- 
ply poor; commercial grade $95, sacked, 
f.o.b. Buffalo. 
Chicago: Market steady at $98. 


Rough Rice ! Sold 


DALLAS — Sale of around 84,378 
ewt. 1954-crop rough rice for grind- 
ing has been announced by C. H. 
Moseley, director, Dallas Commodity 
Stabilization Service. It must be 
ground for feed if used domestically 
and for feed or industrial use if ex- 
ported, he explained. Prices at which 
the rice sold ranged from $1.15 to 
$1.50 cwt. 


trend steady: 
insuffi- 
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CAPITAL COMMENT 


WASHINGTON — The trade pro- 
posal to initiate a cash subsidy pro- 
gram for wheat exports whereby the 
trade would be put back into the 
open market for wheat supplies is 
not dead. In these days of detailed 
medical testimony on all and sundry 
subjects, it may be said that the 
patient—in this case the cash subsidy 
proposal—has not died but is cur- 
rently in an oxygen tent. 

Top specialists from major ex- 
changes are now consulting at top 
political levels in an attempt to win 
over White House support for the 
cash subsidy, although it is under- 
stood that their appeals consist pri- 
marily of those for protection of the 
grain merchandising machinery of 
the nation as against present policies 
which they reasonably fear may make 
Commodity Credit Corp. the sole and 
mighty monopolist all the way from 
the wheat seed to the final package 
of flour. 

Following the meeting here last 
week of a small trade committee, 
it has been learned from trade 
sources and USDA officials that 
USDA is drawing together all sorts 
of information and reports to be con- 
solidated in a final report for Secre- 
tary Benson. 

Basically, USDA officials are sym- 
pathetic to the trade request for a 
cash subsidy on grain exports where- 
by the trade would be put into the 
open market for supplies. 

Essentially what the trade is pro- 
posing is a plan wherein CCC surplus 
sales can be made at interior points 
as against the present USDA sales 
policy of selling stocks only f.o.b. at 
export terminals. 


Fear Congressmen 

But USDA officials are plain scared 
of the attitude of Democratic con- 
gressmen on Capitol Hi:l—particular- 
ly those Democrats on the House 
Appropriations Subcommittee for 
Agriculture who cling to the position 
that CCC must sell its surplus stocks 
on a bid basis for fixed quantities 
within certain specified periods. That 
position is also in favor in certain 
quarters at USDA where this meth- 
od is seen as simple and unlikely to 
provoke unfavorable criticism of ad- 
ministrative techniques. It is the old 
Army game of “do-nothing” and you 
don’t get into trouble. 

Unfortunately, this policy — the 


TURKEYS 


(Continued from page 1) 


uation is expected to help a great 
deal in taking up slack on the big 
new crop later this year. 

6. An increasing demand for tur- 
keys has been evidenced by the 
growth in per capita consumption (on 
the basis of ready-to-cook weight) 
from 2.1 Ib. in 1935-39 to 3.2 Ib. dur- 
ing 1947-49 and a peak of 4.9 Ib. in 
1954. This was further indicated 
when out-of-storage movement of 
turkeys during February and March 
was practically equal to a year ear- 
lier, despite much smaller storage 
stocks and higher prices. People are 
eating more turkey as well as poultry 
of all kinds. 

7. The promotional efforts that 
have already been started should be 
intensified as rapidly as _ possible, 
early in this marketing season. The 
period from mid-July to mid-August 
(during which the Mid-Summer Tur- 
key Time promotion occurs) is said 
to be an appropriate time to push 
turkey sales more extensively; it is 
during this period that new supplies 
begin to exceed immediate fresh re- 
quirements, and supplies therefore 
must move into storage. A good 
market situation during this transi- 
tion period can help assure a good 
market for the balance of the season. 


By John Cipperly 


f.o.b. seaboard delivery for export— 
now has put CCC into the monopol- 
istic position of moving all grain ex- 
ports all the way from interior to 
seaboard as the principal in the 
transaction, and the private trade 
becomes a virtual handmaiden of the 
monopolist when it picks up the grain 
at the seaboard for transfer to for- 
eign destinations. 

There is little if any difference be- 
tween the present USDA sales ex- 
port policy and that in effect for 
Canadian wheat sold by the Canadian 
Wheat Board. 


Not Optimistic 
That the patient still survives 
should not be construed as optimistic. 
The best that can be said for the 
cash subsidy proposal is that it still 
is a top priority item with much tes- 
timony for and against to be resolved. 


The facts are for the cash subsidy. 
The intangibles, the political opposi- 
tion and some factual material lean 
the other way. 


As in most difficult decisions of this 
kind which face government officials, 
the official disposition is to duck any 
unpleasant consequences. And this 
might indicate that unless there is 
top level White House intervention 
in behalf of the private grain trade, 
the cash subsidy proposal is on its 
way to a state of suspended anima- 
tion for many months. 


CROP REPORT 


(Continued from page 1) 


plantings were up to a stand. Mois- 
ture reserves were reported low in 
that area and early corn was in need 
of rains. Corn planting was in full 
swing in California in late May and 
progress was near normal in other 
western states. 

Most of the soybean acreage in 
North Central states was also plant- 
ed during May, ranging from 85% 
planted by June 1 in Iowa and Il- 
linois, to only about 40% in Ohio. 


Hay Condition Poor 

Early hay cuttings, according to 
the report, have been light as the 
result of slow growth and increasing 
insect attacks in some sections. Re- 
ported condition of all hay at 78% 
of normal is only one point above 
the low May 1 report and the lowest 
for the date in 15 years. 

Declines were indicated in Ne- 
braska and Kansas and other nearby 
sections. However, the report states, 
favorable late growth could over- 
come this poor start and produce 
adequate tonnage on the increased 
hay acreage which will be cut this 
year in many areas 

Pasture condition, reported at 
72% of normal June 1, made a four- 
point gain over the extremely poor 
May 1 status despite general slow- 
ness of growth in New England and 
a number of other northern areas. 
The condition was six points below 
a year ago and 13 below average. 


Actual deterioration occurred in 
Nebraska, Kansas and driest parts 
of Iowa. Northern Plains range areas 
have good grazing, but range condi- 
tions in Nebraska, Kansas and Okla- 
homa are lowest for June 1 since 1937. 
In Texas, ranges are at a record low 
for June 1. West of the Rockies pas- 
ture and ranges are reported to be 
generally good. 

USDA forecasts a winter wheat 
crop of 670 million bushels, down 
2% from the May 1 prospects, chief- 
ly because of abandonment of acre- 
age in the central Great Plains states 
and in Montana. A spring wheat 
crop of about 252 million bushels, 8% 
more than last year’s crop is seen as 
likely by USDA. 


CENSUS 


(Continued from page 4) 


This figure is defined basically as in- 
cluding cost of materials, supplies, 
fuels, electric energy and contract 
work done by others on materials 
furnished by the manufacturing 
establishment. 


Value Added by Manufacture 

For 1954, the value added by manu- 
facture is reported at $587 million. 
The corresponding figure for 1947 is 
given at $393 million. This measure 
is derived by subtracting the cost of 
materials, supplies, fuels, electric 
energy, etc., from the value of ship- 
ments. 

The number of all employees in 
the feed manufacturing industry in 
1954 was reported at 60,000, with a 
payroll of $225 million. The number 
of all employees in 1947 was 55,- 
000. These figures include all pro- 
duction and related workers and all 
non-production personnel of manu- 
facturing establishments. 

The number of production workers 
in the industry in 1954 is reported 
at 42,000. This figure includes all 
workers, up to the working foreman 
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level, engaged in processing, receiv- 
ing, storage, handling, packing, ship- 
ping, maintenance, etc. 

The production workers’ man-hours 
total in 1954 was 92 million. This 
total includes all “plant man-hours” 
of production and related workers. 
Production workers’ wages for the 
year were $140 million. 

The industry's capital expenditures 
in 1954 were reported at $37 million. 
This figure includes, for all manufac- 
turing plants in operation in 1954, 
expenditures for new structures and 
additions (including major altera- 
tions, capitalized repairs and im- 
provements) to the plant; new ma- 
chinery and new equipment; and cap- 
italized repairs and improvements to 
existing machinery. 


St. Regis Motes 


NEW YORK—St. Regis Paper Co. 
has announced that it now has new 
headquarters in the new Socony- 
Mobil Bidg., 150 East 42nd St., New 
York City. The firm is occupying the 
entire 39th, 40th and 41st floors. The 
new telephone number is OXford 7- 
4400. All the divisions of the com- 
pany have moved to the new loca- 
tion. 
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Only Munson gives you the exclusive 
Rotary Batch Mixer that tumbles 
... turns and folds dry ingredients 
... faster and better. .. without 
reducing the size of particles. 


The Munson Mixer requires 
less horsepower, costs less 
to operate. Flexible design 
permits modification to 
meet your plant 
requirements. 


Available in capacities 
from 20 to 250 cu. ft., 

the Munson Mixer is 
unequalled for dry 
mixing of feeds, 
cereals, fertilizers, 
insecticides, anti- 
biotics and other dry 
ingredients. Where a 
limited amount of liquid 
is required, the 
Munson can be fitted 
with an internal 

spray pipe. 

Our engineers will be 


glad to help solve your 
mixing problems. 


MUNSON 


The. 

TUMBLING 

ACTION. 
does it! 


BLENDS FASTER... 
MIXES BETTER... 
AT LOWER COST 


Write today for full information to: 


MUNSON MILL MACHINERY CO. 


Dept. FS-626, Utica, N. Y. 


ROTARY BATCH MIXER 
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TRENDS IN CORN DISAPPEARANCE 


1930 1935 1940 


YEAR BEGINNING OCTOBER 


U. & DEPARTMENT OF AGRICULTURE 


% OF YEARLY TOTAL T T 
| October-March* 
70 y T 
60 
50 
April-September* 
| L | 
30% 


1995S DATA ARE PRELIMINARY ESTIMATES 
P DOMESTIC DISAPPEARANCE AS GRAIN, EXCLUDING SILAGE, FORAGE, ETC 


1945 1950 1955 1960 


NEG. 3119-56(5) AGRICULTURAL MARKETING SERVICE 


CHANGING PATTERN—A corn market factor of interest to the feed in- 
dustry is evident in this U.S. Department of Agriculture chart. Over the 
past 30 years, more than 60% of the corn consumed annually in this country 
has been used during October-March, the first half of the marketing year. 
But, through the years, the seasonal pattern has been changing. The October- 
March portion has dropped from a one-time 70% level, while consumption 
during April-September has trended upward. Factors contributing to this 
changing pattern are: (1) earlier feeding and marketing of spring pigs; (2) 
trend toward year-round fattening of beef cattle; (3) heavier grain feeding 
of dairy cows in the summer months and (4) the marked increase in broiler 


production in recent years. 


FEED USE 


(Continued from page 6) 


W. S. BAKER 


(Continued from page 7) 


160,500 tons the first half of the 
season. This was 33,800 tons below 
the first half of last season and the 
smallest since 1941-42. Disappearance 
of wheat millfeeds at 2.3 million tons 
was the smallest since 1938-39. The 
output of gluten feed and meal was 
the third largest of record and to- 
taled 514,500 tons. Disappearance of 
distillers and brewers dried grains 
at 156,100 and 110,900 tons, respec- 
tively, were each larger than last 
season. 

Both imports and production of 
fish meal were above last year with 
the available supplies for the first 
half totaling 107,900 tons as against 
85,400 tons the first half of 1954-55. 
Consumption of alfalfa meal the first 
half of the season at 522,300 tons 
was the third largest of record. 


Prices Bounce Back 

Feedstuff prices declined sharply 
at the beginning of the season and 
again in March. On March 20 the 
weighted average price of all feeds 
was at the lowest point since April, 
1946. From the end of March to 
May 22 the weighted average price of 
all feeds advanced $7.50 ton. Soy- 
bean meal advanced $16 in this pe- 
riod while cottonseed meal gained 
$3 and linseed meal $6 ton. Meat 
scraps averaged $14 ton higher. 
Wheat millfeed prices advanced near- 
ly $6 in the two-month period. Al- 
falfa meal prices declined seasonally 
and on May 22 averaged $45.70, or 
about $1.50 below a year ago, and 
$5 below March 20, 1956. 

Feedstuff prices on May 22 aver- 
aged 10% below the 10-year aver- 
age, USDA reports. The index num- 
ber of wholesale feedstuff prices was 
205.5 on May 22 compared with 199.1 
a year earlier and 228.8 the 10-year 
average. 

Comparing the price of each feed 
at principal markets with the 10- 
year average, tankage at 28% and 
alfalfa meal at 24% below the 10- 
year average were relatively the 
cheapest. Soybean meal averaged 
5% below the 10-year average while 
cottonseed and linseed meals were 17 
and 9%, respectively, lower than av- 
erage. Bran prices averaged 8% less 
than the 10-year level, gluten feed 
7%, and hominy feed 3%. lower. Fish 
meal prices averaged 5% above the 
10-year average. 


feed company. This work was for the 
Eastern Grain Co., a division of the 
Wirthmore organization in Bridge- 
water, Mass. 

During this period he ran feeding 
experiments at his home poultry 
plant which were the basis for for- 
mulation of the company’s feeds. He 
actively promoted the pullorum erad- 
ication program and worked with Dr. 
Tyzzer of Harvard during the period 
when coccidiosis was first recognized. 

He was among the first to develop 
complete rations for poultry. Through 
his efforts both at his own plant and 
at the Wirthmore Research Farm, 
the company was among the early 
users of cod liver oil and later, dry 
vitamin D. 

In 1935 he became Wirthmore’s 
director of research. During the fol- 
lowing years, a complete and active 
research program at the company’s 
farm and laboratory was used to ap- 
ply experiment station findings to 
commercial feed formulation. As a 
result of these efforts, the company 
was among the early users of man- 
ganese, riboflavin supplements, anti- 
biotic and vitamin By» supplements, 
anticoccidials, vitamin E and me- 
thionine, to name a few. 


Recognized as Master 


Over the years Mr. Baker has been 
recognized in his field as a research- 
er, teacher, a true master of logic 
and argumentation. 

Following completion of his college 
work he married Hannah Griffin, a 
Smith College graduate, who was 
then a secretary to the home demon- 
stration agent leader at the Massa- 
chusetts Agricultural College. Of 
their five children, two are graduates 
of the Massachusetts Institute of 
Technology and three from the Uni- 
versity of Massachusetts. Two of his 
sons are engineers and one is an Air 
Force colonel. Both daughters are 
married. The Bakers have nine grand- 
children. 

Mr. Baker was one of the founders 
of the Nutrition Council of the 
American Feed Manufacturers Assn. 
He was the chairman of the Nutri- 
tion Council in 1945-1946. He is one 
of the founders of the Animal Nu- 
trition Research Council and was 
one of the original supporters of the 
Cornell Nutrition Conference. He was 
recently elected to life membership 
of the AFMA Nutrition Council. 


| Elevators, 
| Obert 


| 


‘Chicks Placed in Principal Broiler Areas 


(000's omitted) ‘ 


Week ending Maine Conn. Penn. nd. i. Mo. Del. Md. 
680 838 815 185 748 1,840 1,562 

705 823 864 235 784 1,853 1,585 

676 835 965 183 735 2,094 1,395 

706 717 852 177 784 1,979 1,540 

646 860 835 1% 740 1,908 1,598 

741 859 809 207 779 2,048 1,459 

711 824 893 163 762 2,013 1,503 

752 842 771 230 786 2,140 1,64! 

732 830 888 209 764 2,002 1,566 

701 984 956 195 765 1,976 1,614 

W.Va N.C. $.c. Ga. Fla. Ala. Miss. 

619 1,577 336 4,825 280 1,892 1,178 

572 1,631 339 4,827 304 844 1,149 

565 1,654 379 4,977 273 1,873 1,101 

524 1,606 307 5,056 288 1,854 1,222 

636 1,693 313 4,907 264 1,908 1,218 

507 1,660 299 5,119 257 1,869 1,135 

585 1,707 273 5,122 248 1,816 1,220 

472 1,727 303 5,091 256 1,869 1,200 

575 1,765 324 5,130 248 1,855 1,306 

603 1,779 344 5,391 242 1,918 1,299 

Total 22 areas 

Week ending: Ark. La. Texas Wash. Oregon Calif. 1956 1955 
March 31 365 1,993 267 190 1,276 25,913 21,637 
April 7 363 2,104 252 226 1,266 26,313 21,839 
April 14 386 2,151 365 198 1,134 26,719 2,306 
April 2! 356 2,214 279 236 1,359 26,662 22,149 
April 28 333 2,257 291 217 1,244 26,449 22,406 
May 335 2,203 286 187 1,329 26,480 2,518 
May 12 425 2,251 280 248 1,246 26,801 22,571 
May |9 365 2,363 298 212 1,110 26,925 22,767 
May 26 342 2,199 244 206 1,108 26,920 22,607 
same 2 329 2,280 275 199 27,664 22,694 


Prater Pulverizer 
Entertains Feed Men 


MILWAUKEE — Twenty-six Wis- 
consin feed mixers and custom grind- 
ers were entertained by the Prater 
Pulverizer Co., Chicago, at a break- 
fast at the Schroeder Hotel during 
the recent convention of the Central 
Retail Feed Assn. Hosts at the event 
were Bill Earl, Chicago office, and 
E. E. Brasford, Minneapolis represen- 
tative of Prater. 

Those present: Wilbert Zurbuchen, 
Merrimac Feed Mill, Merrimac; Ray 
F. Andersen, Lutz & Andersen, Gales- 
ville; Henry B. Lovig, Lovig Feed 
Mill, Galesville; James Laxton and 
Lawrence Trankle, Grant County 


Farm Supply Co-op, Cuba City; 
Emery J. Ansorgle, Ansorgle Distrib- 
uting Co., Montfort; Paul A. Nelson 


and A. D. Nelson, Eau Claire Seed 
& Feed Co., Eau Claire; Francis M. 
Diller, Mondovi Co-op, Mondovi; L. 
Henderson, Middleton; Philip Fort, 
Lodi Farmers Exchange, Lodi; Ernest 
Cochran, Meier Co., Milwaukee; M. 
S. Colrud, M. S. Colrud Co., Rosholt; 
Victor Markofski, Honey Creek Feed 
Mill, Honey Creek; Clinton Dodge, 
Dodge Feed Store, Menomonie; Al- 
bert Zutter and Walter Dodge, Zutter 
Inc. Chippewa Falls; 
T. Asleson, City Feed Mill, 


Stoughton; John Weirbeck, Eleva; 
William Zutter, Zutter Elevators, 
Inc., Eagleton; Clem Geerts, Zutter 


Elevators, Inec., Eau Claire; Louis 
Barkin, Lodi; Clay Edwards, New- 
man Seed & Feed Co., Brodhead; 
Edward Bakke, Shawano; D. Miller, 
Wonewoc Feed & Supply Co., Wone- 
woc; John Gunnelson, LaValle Feed 
Mills, LaValle. 


Spencer Kelless Net 
Profit Up Sharply 


BUFFALO — Spencer Kellogg & 
Sons, Inc., reported an almost eight- 
fold increase in earnings in the 36- 
week period ended May 5 from the 
like 1955 period, but Howard Kellogg, 
Jr., president, said results “still were 


| far from satisfactory.” 


Net profit, after taxes, rose to 
$857,626, equal to 70¢ a share, from 
$108,580, or 9¢ a share, in the year 
ago period. Net sales in the latest 
period climbed to $63,705,685 from 


| $61,845,877 a year earlier. Last year’s 


operations were characterized by in- 
adequate margins between buying 
and selling prices. 


FIRM INCORPORATED 

MASON CITY, IOWA — Mason 
City Feed & Supply, Inc., has been 
granted incorporation papers with a 
capitalization of $100,000. The firm 
will deal in all kinds-of feed, grain 
and related items. Incorporating of- 
ficers are John J. Franta, Gilbert- 
ville, Iowa, president; Wallace E. 


Wright, Elma, Iowa, vice president, 
and Paul L. Kildee, Waterloo, Iowa, 
secretary. 


Sales in Kentucky 


Show Decrease 


LEXINGTON, KY. — Total com- 
mercial feed sales in Kentucky in 
1955 have been estimated at 541,536 
tons. This represents a drop from 
the 1954 total of 566,218 tons. 

The information on 1955 sales was 
given in a recent regulatory bulle- 
tin from the feed and fertilizer de- 
partment at the Kentucky Agricul- 
tural Experiment Station. Bruce 
Poundstone is head of the depart- 
ment. 

The 1955 total included 398,936 
tons of mixed feed, and 142,600 tons 
of straight materials. The straight 
materials include animal by-products, 
oilseed meals, millfeeds, etc. 

The mixed feed total of almost 
400,000 tons, according to report, in- 
cluded these amounts of the various 
types of feed, in tons: calf feed, 2,668; 
cattle feed, 10,791; dairy feed, 95,554: 
dog and cat feed, 9,117; horse and 
mule feed, 10,907; mineral feed, 3,- 
859; pig and hog feed, 55,458; poul- 
try mashes, 149,255; rabbit feed, 2,- 
465; scratch feed, 18,175; sheep feed, 
977; stock feed, 7,664; turkey mashes, 
12,433; miscellaneous mixed feed, 
19,613. 


E. E. Moreland Dies 


PASADENA, CAL.—Eugene Evans 
Moreland, owner of the Moreland 
Feed & Seed Co. here, died at his 
home recently. He is survived by his 
widow, two sons, a daughter, two 
sisters and a brother. 


MARKETS 


(Continued from page 2) 


and no doubt will last for some time. 
It is a repeat of a similar program 
which was put into effect last year 
and which proved to be very satis- 
factory for the feed trade. 

The north Georgia broiler picture 
is about unchanged. Chick placements 
remain on the up side, and prices 
for broilers have been about steady. 
Poultry feed manufacturers report 
that business continues good. Most 
feed costs have gone up slightly to 
reflect higher ingredient markets. 
Purchasing agents show a cautious 
attitude toward buying, and some are 
beginning to wonder just how much 
of an advance the feed trade will 
take. General expectations are that 
business will tend to hold about 
steady for the next 30 days or so, 
after which time lower prices are 


expected. 
Dairy feed business seems to have 
slowed slightly; however, pastures 


have been burned in many locations, 
and this may turn this market. Citrus 
pulp sales have suffered due to end- 
of-the-season running time by pro- 
ducers and lack of demand from the 
trade. There have been some distress 
offerings taken off the market dur- 
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ing the week at prices lower than 
the prevailing market. The trucking 
of feed ingredients within the terri- 
tory has slowed further, and an 
ample supply of trucks is not ex- 
pected for the balance of the summer 
months. 

Formula feed sales held about 
steady last week, with egg, broiler 
and turkey feeds leading in volume. 
Dairy feed demand was on the slow 
side. 

Broilers were weak and 1@2¢ low- 
er, with offerings a little more than 
the market could absorb. There 
have been complaints from some 
growers that current market levels 
and feed costs don’t give enough 
profit margin to justify putting in 
replacements. 


Eggs, on the other hand, strength- 
ened a little from their recent weak- 
ness, especially the better grades. 
The comeback may have been caused 
by the movement of some supplies 
into storage. 

The ingredient market was irregu- 
lar. Nearby alfalfa declined $1, dis- 
tillers grains were practically unob- 
tainable and were quoted in a wide 
range and brewers’ grains were 
weak and off $3. Soybean oil meal 
advanced $1.50@2 and cottonseed 
oil meal gained $1. Fish meal was 
unchanged, but the market had a 
weaker undertone. 

Millfeed sales were somewhat slow, 
but prices advanced a little in sym- 
pathy with strength in the West. Er- 
ratic flour mill running time is af- 
fecting the supply picture. On some 
days sellers are confronted with 


more supplies than the market can 
absorb, and on other days supplies 
are below requirements. Bran gained 
$1, middlings advanced $2 and heavy 
feeds were unchanged to 50¢ higher. 

Running time of formula feed man- 
ufacturers averaged 40 hours this 


week. 
Ohio Valley 


Sales of formula feeds increased 
considerably this week in the Ohio 
Valley, with turkey feeds spurting to 
the top of the list, followed closely 
by improved demands for chick start- 
ers and broiler feeds. Egg mashes 
also moved out in large tonnages, 
and sales of hog feeds held steady to 
round out a more pleasing situation 
than has been noted in several 
months. 

During the last week the valley 


area has experienced the first pro- 
longed spell of hot weather this year, 
with the mercury reaching to the 
low 90’s. Intermittent showers have 
kept the top soil well moistened to 
provide an ideal weather combination 
for both early and late crops. 

This has created an optimistic out- 
look for farmers, with the only cur- 
rent cloud being a possible steel 
strike that would create unemploy- 
ment in this industrial area and thus 
somewhat curtail sales of poultry 
and other meats temporarily. 

A nominal price advance of 50¢ 
ton this week had no effect on sales 
of formula feeds, and manufacturers 
reported mill operations at better 
than 75% of capacities on a five-day 
basis, with overtime operations being 
necessary in a number of plants to 
keep pace with orders. 
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CHOLINE CHLORIDE 


Fortify with Dawe’s Choline Chloride. 
Make sure choline is not a limiting factor 
in the performance of your poultry and 
swine feeds. It is essential to vital body 
functions, to efficient feed conversion and 
overall health and productivity throughout 
the life cycle. 


The trend is to increased choline fortifica- 
tion of modern-day feeds. Choline levels 
formerly adequate may not be sufficient for 
today’s high-energy feeds. More Dawe’s 
Choline Chloride is being used by the feed 
industry than ever before. 


Dawe’s Choline Chloride 25%: A dry feed 
supplement containing 25% choline chlo- 
ride on powdered cereal carrier. Particle 
size is ideal for thorough dispersion. It is 
completely free-flowing, non-sticky and 
handles well in either batch or continuous 
mixing operations. 


Dawe’s Choline Chloride 70%: An aqueous 
solution... water clear and non-corrosive 
.. for those who prefer this concentration 
of choline chloride and are equipped to 
supplement their formulas with liquids. 


Dawe’s, a primary producer of choline 
chloride, exercises complete quality control 
all the way from the raw components of 
manufacture to the finished product. It 
meets the highest standards of potency, 
purity and stability with generous safety 
margins. 


For all individual vitamins and related fac- 
tors, or for combinations custom-blended 
and packaged to your specifications, con- 
sult Dawe’s—fortification specialists serv- 
ing the feed industry exclusively. 


ries, Inc. 


| 4800 S. Richmond St., Dept. F-66 


Offices and warehouse stocks: Belgium—13, Courte rue des Claires, 
Antwerp. Mexico—Sierra Leona 755, Mexico 10, D. F. 


() Please send me complete information about Dawe's Choline Chloride 
C) Please send information on the following product 


CITY & STATE 


WORLD'S OLDEST AND LARGEST SPECIALISTS 


IN VITAMIN PRODUCTS FOR FEEDS 


Chicage 32, Illinois 


Whatever your Feed Fortification needs 
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